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PRESSURE REGULATORS for... 
Steam, Air, Water 


For your other regulation requirements, Watts has: Spring or 
weight and lever type, single seated diaphragm pressure 
regulators. Initial pressures up to 250 Ibs. Reduced pressure 
range | to 100 Ibs. Sizes 42” to 3” inclusive—Complete line 
of self-contained pressure regulators sizes 42” to 2”. 


. 
. 
a 
” 
= 
: 
« 
_ 
° 
7 
- 
3 
= 
- 
_ 
- 
- 
oa 
* 
- 
= 
4 
_ 
a 
= 
+. 
’ 
_— 








\ 





THE VAST MAJORITY OF THE NATION'S FINE BUILDINGS ARE SLOAN EQUIPPED 


SKIDMORE, OWINGS & MERRILL 
architects —engineers 

TURNER CONSTRUCTION COMPANY 
general contractor 


ECONOMY PLUMBING & HEATING CO. 
plumbing contractor 

WARREN BARR SUPPLY COMPANY 
plumbing wholesaler 

RICHMOND PLUMBING FIXTURES, 

DIVISION OF RHEEM MFG. CO. 
fixture manufacturer 


Leoboblalt 


SEGRE 
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SUPERBLY GRAFTED 


UF 
STEEL AND GLASS 


e The new 19-story INLAND STEEL BUILDING in 
CHICAGO is a gleaming structure of stainless steel 
and green-tinted glass above a recessed ground 


ta) 
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channels in ceiling grids. An adjoining 25-story 
windowless steel tower houses elevators, fire 
stairs, washrooms and other utilities. The cellular 


floor—no stores or shops. It is a praiseworthy steel flooring, topped by lightweight concrete, 





achievement in planning that provides occupants 
with many most-wanted features. The entire main 
block is supported on seven pairs of exterior 
columns. Each floor is a wide open area, unob- 
structed by pillars, and may be divided by movable 
steel partitions which are anchored into metal 


carries air conditioning to perimeter floor grilles 
and electrical service and telephone wiring to all 
sections of the office floor. As are thousands of 
other expertly planned buildings, this 
new pace setter is completely equipped with 
SLOAN Flush VALVES. 


LEADERS#,, | 


SLOAN J VALVES « 


FAMOUS FOR EFFICIENCY, DURABILITY, ECONOMY Pe a 
SLOAN VALVE COMPANY * CHICAGO * ILLINOIS —5 


Another achievement in efficiency, endurance and econ- = 
omy is the sLoan Act-O-Matic sHowER HEAD, which is 
automatically self-cleaning each time it is used! No clog- + 
ging. No dripping. Architects specify, and Wholesalers % 
and Master Plumbers recommend the Act-O-Matic—the 

better shower head for better bathing. q 
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the HAMMOND | 








heavy-duty 7) = 2 


bronze valve line ‘é = - 


Now the HAMMOND line includes a broad selection of heavy-dut Nie 
ah ” 
bronze valves .. . produced to the same high quality standards , 
P dar-lamar-hU-Mmir-lel-Meor WL e), |e Mmelal-mme) mm (al -Mml-r-lellaleMmail-laleh(-leadlle-1e-mme) 
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valve is fully tested and meets Federal specifications. Each is 


ee Se 
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backed by HAMMOND's 46 years of experience making bronze valves 
exclusively. Specify HAMMOND whenever you need a heavy-duty 

elgelap4-mer-1¢- mmol lele|-Mm-lalell-Melm@ieitl-.o @-1i,-Fan | Agi ( mel mele aotelalel-lal-t-16, : 
or Atl ele My (eM Lom Lalemmotelailel-Ic-1e](-nU- IAM osl- LaG@i a l-Liluilelalemm =1e- 1 


Works, Hammond, Indiana. 


Some typical HAMMOND high-pressure valves 


{vailable at your local distributor nou 


#413 Composition disc #412 Brass disc re- #610 Quick opening #619 N.R.S. gate valve 
globe with union bon- grinding globe with gate valve with cam- with solid wedge disc. 
net and slip-on type union bonnet. To 300 operated solid wedge To 150 ibs. of steam. 
disc holder. To 150 ibs ibs. of steam. disc. To 125 Ibs. of 

of steam. steam. 





nothing performs like Clay Pipe 





for Air Conditioning Systems 


No other material is so easy and inexpensive to install . . . so efficient in its performance. 


Ease of installation keeps material and labor costs at a minimum .. . requires 
no special skills. New longer lengths speed up the job. And Clay Pipe Ducts 
won’t float or squash out during slab pouring. 


The very qualities of clay itself make first costs the last. Clay Pipe—and only 
Clay Pipe—is completely rust, rot, and corrosion-proof. Its smooth vitrified surface 
won’t flake off or collect dirt and odors, making it equally efficient for carrying 
heated or cooled air. 


Protect your reputation ... cut your costs. Install Clay Pipe Heating and Air-Conditioning 
ducts. Remember. . . only Clay Pipe has ALL the features you can trust! 


Yop TETAWAP) EP) ER 0 4 o- 


NATIONAL CLAY PIPE MANUFACTURERS, INC. 1820 N Street, N. W., Washington, D. C. 
311 High Long Bidg., 5E. Long St., Columbus 15, Ohio + 703 Ninth & Hill Bidg., Los Angeles 15, Calif. + 100N. La Salle St, Rm. 2100, Chicago 2, Ill. + 206 Mark Bidg., Atlanta 3, Ga. 
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Seeeoway, Superses by Brass ¥ Gaft 
CONNECT WATER SUPPLY TO SINGLE LEVER FAUCETS 


ONLY Brass Caft PRE-ASSEMBLES SUPPLY KITS FOR EVERY SINK AND LAVATORY INSTALLATION 


SINGLE LEVER FAUCET FA\ . 


Brass & Caf SPEEDWAY 
ALL DECK 
MODELS SINK SUPPLY KIT 
“KF” Suffix such as RIST2KF, TIOSOKF, etc. 





Brass % Caf SPEEDWAY 


LAVATORY) 8 COMPRESSION UNION 


ALL DECK 
MODELS SUPPLY KIT 


No Suffix such as R1512, T1030, etc. 


(Specially packaged with Compr. x 
Compr. Unions for Delta installation.) 





ALL MODELS WITH Boas % Caf SPEEDWAY 


(SINK AND 4 a, PREFIX 9 : SINK SUPPLY KIT 
LAVATORY) Be : “KF” Suffix such as RISI2KF, TIOSOKF, etc. 


ALL MODELS WITH Brass & Caft SPEEDWAY 


PREFIX 6, 7 or 10 LAVATORY SUPPLY KIT 
or “AA” Suffix such as RISI2A or TIOSOA, ete. 





MOEN ALL MODELS WITH roe. = 
(SINK AND PREFIX 228, 238, Brass 8 Caf SPEEDWAY 


LAVATORY) 24B OR 42E LAVATORY SUPPLY KIT 
“A” or “AA” Suffix such as RISIZA or TIOSOA, etc. 


ALL MODELS WITH 
PREFIX 32¢ SINK SUPPLY KIT 


“KF” Suffix such as RIST2KF, TIOSOKF, etc. 





SPEAKMAN 














Bass 3% Caf SPEEDWAY 
‘MODELS. LAVATORY SUPPLY KIT 
“A” or “AA” Suffix such as RISIZA or TIOSOA, etc. 




















ASK FOR AND GET “CONTRACTOR DESIGNED”... 


-S PEEDWAY, SUPPLIES by Brass DETROIT 1 Craft 


© 1957, BRASS-CRAFT MFG. CO. 
Free copies available for your Journeymen. Write Dept. D, Brass-Craft Mfg. Co., Detroit 1, Mich. 
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READING COPPER TUBE 


say where... , ... it’s there! 


s 
WOODSIDE, 
hy ke é 


Ko & 


=~ READING, PA. 
@ 


” ATLANTA, GA. 


DALLAS, TEXAS Ge 
HOUSTON, TEXAS & 


eading Tube depots are strategically located from coast to coast, 
so that there’s always one within easy reach of your warehouse. 
That’s why you can always be sure of getting the right amount 
of Reading Copper Tubing, at the right time, to meet 
even the most urgent orders. Another reason why 
more and more wholesalers are making it their business 
to specify READING Copper Tube. 


—Haalelig-mt=)e-h4-0 100i lel late Pil) 1-3,\am Aol a am bn) am 4 Plant: Reading, Pa 


READING. PA CHICAGO, ILL DALLAS, TEXAS OAKLAND, CALIF DENVER, COLO ATLANTA, GA 


WOODSIDE, L.1., N.Y. HOUSTON, TEXAS LOS ANGELES, CALIF CLEVELAND, OHIO 
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CRAFT BILTMORE 


WITH INTEGRATED GENUINE TERRAZZO THRESHOLD 
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SHOWN: The Craft Biltmore Receptor used in conjunction with glass panels and tile. 


In response to popular demand, Cutler Metal Products Company is introducing 
The Craft Biltmore Receptor, incorporating a built-in genuine Terrazzo sill or entrance. 


The new Biltmore Receptor has been designed to eliminate the most costly construction 
operation in shower installation — framing and installing the bull-nosed tile in forming 
the threshold. Eliminated also is the necessity — and the expensive time and material 
costs — for putting in tiled pilasters. 


Because the Biltmore is a complete one piece leak-proof solid structural unit, it does away 
with the need for a lead or copper pan, and is not affected by average building settlement. 
One inch high shoulders keep the vulnerable shower walls above the area where water 
collects. 


Standard Sizes —Corner Model: 36” x 36” 
The Craft Biltmore Genuine Terrazzo Receptor represents modern functional receptor  50¥2*¢ Model: 32° x 32°, 36° x 36 


design at its finest — provides the ideal shower floor construction for any and every Other Sizes—Specia! sizes tor individual 
P showers can be custom made to suit your require- 
type of stall shower. ments. Quotations available upon request 


CUTLER METAL PRODUCTS CO, 


1025 LINE STREET, CAMDEN 3, NEW JERSEY 
Shower Cabinets + Shower Doors + Shower Receptors 


Plumbing Products Division 


Domestic ENGINEERING, FEBRUARY 1958 





This Is for the Penguins 

How would you like a water 
heater market where there’s no 
competition and plenty of need? 

A contractor handling Williams- 
Oil-O-Matic water heaters has 
such a market, but isn’t planning 
to retire on the profits yet. 

He operates from South Mel- 
bourne, Australia, and is selling 
water heaters to expeditions to the 
South Pole. The Antarctic may not 
qualify as new sales country yet, 
but it has one advantage—custom- 
ers can’t claim they can get a dis- 
count down on the next glacier. 


Bowl Bid by Airtemp 

Airtemp air conditioning dealers 
have a chance to enjoy the annual 
Orange Bowl festivities in Miami 
next Jan. 1. 

Dealers purchasing a_ specific 
quota of heating and _ cooling 
equipment each month from their 
distributors will qualify for a big 
expense-free New Year’s excursion 
in Florida. 

Nobody is happier about the 
news than Orange Bowl officials 
who hope the air conditioning lead- 
ers can cool off football teams like 
Oklahoma, which have left the 
classic in shambles recently with 
their one-sided victories. 


Aged and Waiting 

The remodeling market is big, 
that’s no secret. But how big? One 
measure of the market is provided 
by DE’s Bay City survey, which is 
serving as the basis for many of 
the p-h industry’s marketing pro- 
grams. And here’s another: 

The U. S. Census Bureau, about 
as accurate a source as you'll 
find, says that of the 50 million 
homes in the nation, 35 million are 
over 30 years old. More are be- 


10 


coming obsolete each year, and at 
present 10 million are 50 years old 
or more. 

Almost all could use a rejuvenat- 
ing job by an enterprising plumbing 
and heating contractor who might 
also consider these statistical nug- 
gets: 

Some 20 million homes have no 
central heating; 8.4 million have 
no private bath or shower; 3.1 mil- 
lion lack toilets and running water. 


Plumbing Therapy 

The great American drug jag has 
brought us tranquilizers to calm 
us down, barbiturates to pep us up, 
numerous painkillers, and even 
sodium pentothal to make us tell 
the truth. 

The Plumbing-Heating-Cooling 
Information Bureau, however, is 
unimpressed. It points out that 
plumbing contractors have been 

(Please turn to page 12) 





history, had cold feet! 


lem with the bosom. 





The association concludes that Pompadour would have 
been-happier with a palace equipped with modern heat- 
ing, since she generally ruled France with her shoes off. 


Spine Tingling History 
Don’t LET THE BOYS IN THE BACK BOUDOIR HEAR THIS, but 
Madame Pompadour, one of the most torrid gals in French 


This historical footnote comes not from Pompadour’s 
admirer, King Louis XV, but from the National Warm Air 
Heating and Air Conditioning Assn. The association’s ex- 
perts took one look at the crude methods of heating in 
old French palaces and decided that Madame wore long, 
voluminous skirts not for fashion but to keep warm. Old 
paintings indicate that she apparently had no such prob- 
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HYDRAULIC BULB THERMOSTAT OPERATION 


BIGGEST SPACE AND CENTRAL GAS HEATING CONTROL DEVELOPMENT IN YEARS 
...YET SO COMPACT! 


HERE IS A NEW WAY TO LOWER INVENTORY AND SERVICE 
COSTS: IN THE FIELD...IN YOUR PLANT, WITH NO 

SPECIAL TOOLS REQUIRED, YOU CAN SELECT COMBINATIONS 
OF THE BASIC CONTROL (MANUAL OPERATION) AND 

ANY OF THESE FIVE UNITS TO PROVIDE FOR 

HYDRAULIC BULB OR ROOM THERMOSTAT OPERATION. 


® Snap action, self-contained, hydraulic thermostat ® Snap full on—Snap off to bypass hydraulic thermostat iennies noses TuEmecevaT 
© Snap on to high flame —Throttle down to bypass — snap off, hydraulic thermostat OPERATION OPERATION 


* Room thermostat silently operating gas valve (24 volts) ® A gas pressure regulator 


inquire today — contact: 


% Kobertshow Pulte cacratiaaiaeaie 


GRAYSON CONTROLS DIVISION, LONG BEACH, CALIFORNIA 





CAN YOU USE THIS SERVICE? 
CuLLMAN, ALA.—Please send us 
a copy of your “Better Your Liv- 
ing” poster. We think we can put 
it to good use. 
Rospert A. SCHAEFER 
Home Improvement Co. 


e It gives us great pleasure to know 
that a contractor of Mr. Schaefer's 
caliber is utilizing the merchandising 
services Domestic Engineering offers 
its subscribers. DE readers may re- 
member that Mr. Schaefer was se- 
lected by a panel of judges as the 
nation’s outstanding merchandising 
contractor in Domestic Engineering’s 
1950 merchandising contest. 


TELLS HOW THE BIG PUSH 
IS PAYING OFF BIG 


MINNEAPOLIS—Thank you for 
your letter telling us about the 
deadline extension on your Big 
Push Remodeling Sales Contest. We 
will continue to send materials for 
our entry right up to the end. 

We feel that the Big Push Contest 


has been a real stimulus, and as 
a result our business has increased. 
You fellows certainly have given 
our industry a much needed lift. 
I am sure that a great deal of the 
industry’s increased activity in re- 
modeling had its beginning with 
your Bay City Story in 1952. 

We await with interest each is- 
sue of Domestic ENGINEERING. The 
January issue was especially inter- 
esting and helpful. 

ArcH DELANCEY 
Sales Manager 
T. D. Gustafson Co. 


e Thanks for the kind words. For this 
month’s contest report, see page 113. 


WANTS OIL BURNER MANUAL 
VALPARAISO, IND.—Please send me 
your oil burner servicing manual. 
I have derived more benefits 
from your magazine than from any 
other that I have subscribed to. 
JAMES DETTMAN 


Calnan Disagrees with Inference that Opponents 


of Bid-Shopping Bill Are 


Cuicaco—As a 57-year veteran 
of the plumbing industry, I have 
participated in many controversies, 
debates and verbal Donnybrooks. 
Honest differences of opinion, fairly 
presented, have made this industry 
grow stronger, wiser and more re- 
spected. 

As each argument resolved itself, 
I have been proud that each side 
had respected the others’ ideas and 
motives. We may have thought the 
other fellow was 100 percent wrong, 
but we never questioned his sincer- 
ity or right to differ. 

Now it is with considerable shock 
that I read the statements of George 
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“Cheats and Chiselers” 


Roscoe, executive secretary of the 
Council of Mechanical 
Contracting 


Specialty 
Industries, in your 
January issue (page 102). He ad- 
vocates Congressional approval, 
which is, of course, his right to do, 
of the controversial bid-shopping 
bill (H. R. 7168). Of the bill’s oppo- 
nents, he says: 

“The cheats and chiselers fear 
H. R. 7168. They rely on misrepre- 
sentation to support their flimsy op- 
position. Argument with them is 
futile.” 

By inference, he slurs many rep- 
utable, clear-thinking industry 

(Please turn to center of page 16) 


Between Ourselves 


(Continued from page 10) 
providing a tranquilizer for years 
—a bathtub filled with automatic- 
ally heated water. 

And stimulants? Can anything 
beat the fine spray of a shower, 
hot or cold? That’s also an old in- 
dustry product, says the Bureau. 

Aches and pains? Well, few 
things help as much as hydrother- 
apy. Just ask any bruised athlete. 

Truth serum? Ha! Just name 
anything that tops a bath for mak- 
ing a guy come clean! 


Gone to Pot 

A 50-year-old gas water heater 
is cooking up a gastric storm in 
Mexico these days, according to 
Ben Bilbrey of the Service Plumb- 
ing Co., McAllen, Tex. 

In a Monterey secondhand shop, 
Bilbrey recently found a pot used 
to cook “Bueno Noches” (hot ta- 
males, gringo) on Christmas Eve. 
The name on the pot, “Humphrey 
Co., Kalamazoo, Mich., U. S. A.— 
No. 6—Bath Water Heater,” tipped 
Bilbrey off to the pot’s history. 


sIt had been cut down from the 
copper combustion chamber of an 
instantaneous gas-fired bath heater 
made by a company which merged 
with Ruud Manufacturing in 1912. 
Having served in warming people’s 
outsides, it was now providing heat 
for the insides. 

Incidentally the pots home- 
town, Kalamazoo, is an Indian word 
for “boiling pot.” 


OLDEST WATER HEATER? Ben Bilbrey, 
McAllen, Tex., plumbing contractor, 
shows the cut-down cumbustion cham- 
ber of a half-century-old gas water 
heater that he discovered in Mexico. 
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Tet Proves Rugged U-Brand Union 


leakproof at 8000 p.s.i.g.! 


Recent tests conducted by Herron Testing 
Laboratories, Inc. prove the superior quality of 
U-Brand 150# unions. Five well-known brands 
were subjected to internal hydrostatic pressure 
after assembly at 64 foot pounds torque. Only one 
matched U-Brand’s non-failure at 8000 p.s.i.g. 
All others failed at 30 to 80 per cent of this pres- 
sure. Proof of U-Brand’s unexcelled safety factor 
over rated capacity. That’s why it pays you to 
buy and install U-Brand unions. 


You get fast, 
easy-to-make 
installations that 
are leakproof and 
trouble-free. 


Leakproof: 


Machined 
copper-to-iron 
joints furnish 
positive seal. 


Straight Flats: - 


Secure wrench 


grip speeds 


installation. 


' 
f 
zl 
4 


SEE Av. SNORE NR FRR RAE FRAMES ORC SIE at 
Aw. 
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A single source for all your pipe fitting needs 


Galvanized and Black U-Cote Malleable Iron Pipe 
Fittings— Unions— Plugs and Bushings—Cast Iron 
Drainage and Screwed Fittings—Steel Nipples and 
Couplings—Insert Fittings for Plastic Pipe. 
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Smooth Flow: 


There are no 
obstructions to 
start build-up. 


Easy Threading: 


Chamfer and 
threads are exactly 
machined then fully 
inspected before 
shipment. 


The 
Union Malleable 


Manufacturing Company 
Ashland, Ohio 





For the BIG VOLUME market 


Wells from © to 360 feet 


Here it is! The pump of the future—to- 
day. Here, for the first time, is a swb- 
mersible pump which can meet the needs 
of all the domestic installations in your 
area—both shallow and deep well! It’s 
the new Rapidayton 2-wire Dolphin sub- 
mersible with advanced SIMPLIFIED 


design. Here’s quick, easy, inexpensive 


installation of both wiring and piping. 
Here’s the finest, most modern submers- 
ible ever built—offered at jet pump 
prices. Made in 14 through 1 h.p. models, 
capable of reaching depths to 360 feet, 
the new 2-wire Rapidayton Dolphin will 
enable you to capture the big volume, 
high profit market. 


oo 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
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| 
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| 
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Greater 
SIMPLICITY 

7 A 4 J 

Gone is the control box; gone are the cable 
and water-tight splicing problems. All you 
do is connect the pump to a single discharge 
pipe of proper length and lower it into 
the well (4” or larger). There’s either a 60, 
80, or 100 ft. cable pigtail (depending upon 
the horsepower of the pump) attached to 
the pump. You merely connect pigtail to a 
simple motor overload protection box 
(which is furnished), wire from box to 
switch, and connect fittings to pressure tank. 
That's it. The easiest, simplest, most inex- 
pensive submersible pump installation in 
the world. The pump operates completely 


submersed, where it cannot be seen or 
heard, and is frost free. It never needs to 


be primed. And it never needs oil. 


Sensational % h.p. 
LOW PRICE 


Now, for the first time, high 
quality submersibles in the 
same price range with jet 
pumps! The 4 h.p. Rapiday- 
ton 2-wire Dolphin (pump 
only model) sells at only— 








Better 


PERFORMANCE 


Here’s a submersible pump with un- 
matched performance characteristics. With 
the new 2-wire Rapidayton Dolphin you 
can go all the way down to 360 feet and, 
at the same time, provide the higher ca- 
pacities and higher pressures required by 
modern living. The high efficiency motor, 
designed and made by Tait, gives you “plus 
power,” which is your guarantee of longer 
life and more dependable operation. The 
motor has an exclusive starting switch 
(patent pending) and a capacitor which 
delivers a tremendous “kick” — for sure, 
fast starts. (It operates just like a conven- 
tional jet pump motor.) As for the pump 
itself, it has the famous exclusive Rapi- 
dayton “Double Life” stage design. 


a0 


RETAIL 
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2-WIRE“™ 


DOLP 


HERE'S THE LINE: 














(TRADEMARK .PAT. PENDING) 


“DOUBLE LIFE" 













The most complete 2-wire line of submers- STAGE DESIGN 
ibles for domestic use includes 11 models, The new Rapidayton 2-wire 
each available as pump only models or as Dolphin submersibles have the 
complete systems. They are: Deep-Setting aed poy Bay nny 
models in 14, 4, 4, 34, 1 h.p.; Mid-Range in three-wire Dolphins now in 


14,14, 34, 1 h.p.; High Capacity in 34, 1 h.p. dependable use from coast 
to coast. “Double Life” 
design is the best solution 


COMPLETE FHA#* Models to the sand problem. 


| All Rapidayton 2-wire Dolphin submers- 
ibles can be ordered as complete systems, 
including a standard 42-gallon heavy-duty 
galvanized tank which meets FHA require- 
ments. Cable is attached to pump, and fit- 
tings and overload protection box are pack- 
aged with pump. 











COMPLETE 


You order as one 
“package,” including 
cable pigtail attached 

to pump, overload 

protection box, 
fittings, and 42-gal. 
pressure tank. 

















*farm and home applications 


Exclusive MOTOR Features 


The Tait-designed and made motor used 
in the 2-wire Dolphin submersibles is built 
for extremely high efficiency and “plus 
power.” It is equipped with an exclusive 

























starting switch (with special mercury cut- | 
out) and capacitor which guarantees high- | 


torque starts and assures long capacitor life. 
Dielectric fluid-filled, with perfect hermetic 
seal. Electronically tested. Motor parts 
vacuum impregnated with resin. 





-— SE ES ET Tr Orr 





The world’s most modern submersible 
pumps designed and built by Rapidayton 
to enable you to capture the heart of the 

PROFITABLE, BIG VOLUME MARKET 








IVISION *THE TAIT MANUFACTURING CO.* DAYTON 1, OHIO 
Established in 1908 as The Dayton Pump and Manufacturing Co. 





Domestic ENGINEERING, Fesruary 1958 15 





(Continued from page 12) 


THE OUTLOOK FOR BUSINESS 

DusuaquE, IA.—We wish to thank 
you for supplying us with 12 copies 
of your No. 2 “Editor’s Letter on 
Business.” We intend to distribute 
the letters to our sales personnel. 

This letter is so timely and mean- 
ingful, particularly as it applies to 
our kitchen cabinet industry, that 


we are considering a general mail- 
ing of it to our authorized cabinet 
distributors. That would mean we 
would require 100 extra copies. 

Thank you and congratulations 
on revealing the potentialities of 
the remodeling market. 

RoBerT BEFFEL 

Farley and Loetscher 
Manufacturing Co. 


e The letter on business to which Mr. 
Beffel refers was distributed by DE to 
marketing people in the industry to 
counteract the possible effects of those 
who are apparently trying to talk this 
country into a severe recession. The 
series of letters, which is continuing, 
is based in part on the business re- 
ports that ran in DE in the November, 
December and January issues. 


Who Are the Flat-Topped Gentlemen on Page 85? 


THANKS—WE THINK! 

New York Crry—You boys at 
Domestic ENGINEERING really take 
this remodeling emphasis seriously, 
don’t you? 

I refer to the modernization job 
you have done in your January 
issue on the headlines of your 
department sections—like the 
drawing of the four flat-topped 
gentlemen on your editorial page 
(As the Editors See It). I notice, 
too, that the artist shows the edi- 
tors putting out the magazine with 
their eyes closed. 


aSeriously, though, your “new 
look” turned out fine in my estima- 
tion. See for yourself! 

We contractors (I presume that 
is a contractor in your Idea File 
section on page 18) appear as hand- 
some and debonair as we do in real 
life—but do we all give our secre- 
taries that kind of look? 

And, appropriately enough, Be- 
tween Ourselves now features two 
happy-looking people who evident- 
ly enjoy this delightful column as 
much as my staff and I do. 

True, the 1958 design of your 
New Products head leaves me a 
little dizzy, but let me compliment 
you on practicing what you preach 
—modernization—and doing your- 
self and your readers a lot of credit. 

JoHN MANNING 


e The column heads referred to by 
Mr. Manning also appear in this issue 
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on pages 10, 18, 68 and 85. The 
editors shown on page 85 really 
weren't sleeping. They got that dazed 
look from reading the maze of con- 
flicting reports on business prospects 
for the coming year, and about which 
they had just finished writing when 
the artist sketched them. It may take 
a few months to shake it off. 


LOOK AT YOUR LETTERHEAD— 
EVERYBODY ELSE DOES! 


FLoRAL Park, L. L., N.Y.—I wish 
to thank you very much for your 
help in setting up a letterhead for 


my agency business. I’m sending 
you a copy of the letterhead I had 
printed, following your suggestions. 
Your help is much appreciated. 
Tep PoLk 


e The letterhead we designed for Mr. 
Polk appears in this month’s Letter- 
head Design Clinic, page 80. 


SAYS H. R. 7168 WOULD STILL 
PERMIT BID SHOPPING 


OKLAHOMA ClTy, OKLA.—While 
elimination of the five-foot clause 
has perhaps enhanced the popular- 
ity of the bid-shopping bill, we 
consider it still unacceptable in its 
present form as it, in effect, legal- 
izes bid shopping by permitting 
general contractors to change sub- 
contractors during the five-day 
period following bid opening. 


= We also feel that taxpayers will 
not benefit under current clauses, 
and, although Oklahoma is not af- 
fected, we cannot conscientious!v 
approve a bill that would establish 
the single contract system olf 
awarding federal construction con - 
tracts at the expense of other states 
with laws requiring bid separation. 
We have asked our senators to op- 
pose the act. 

Nites ENGLE 

Executive Secretary 
Associated Plumbing and Heating 
Contractors of Oklahoma 


Calnan Disagrees with Inference that Opponents 


of Bid-Shopping Bill Are 


(Continued from page 12) 


leaders. Because they do not agree 
with Mr. Roscoe, they are heaped 
into a slanderous classification. 

I've watched this bid-shopping 
bill debate from the sidelines—an 
unusual position for me, I confess. 
But I can do so no longer. Like 
many others, I suspect, Mr. Ros- 
coe’s intemperate language has 
confirmed my opposition to H. R. 
7168 as it now written. 


= That puts me in some pretty ne- 
farious company, according to Mr. 
Roscoe. Experience, however, tells 
me better. It also tells me that 
statements like his do far more 
damage to the building industry 


“Cheats and Chiselers” 


than ‘a generation of “cheats and 
chiselers” did. 

The proper thing to do—even at 
this late date—would be for the 
opposing sides to sit down and re- 
solve their differences. I do not 
agree that discussion of the basic 
differences between opponents and 
proponents of the present bill would 
be “futile.” 

JoHN J. CALNAN 
Past President of the National Assn. 
of Plumbing Contractors—1934 


e As this issue of DE was going to 
press, the controversial anti-bid-shop- 
ing bill (officially known as the Fed- 
eral Construction Contract Procedures 
Act, H. R. 7168) was still awaiting 
Senate action, as it was when Con- 
gress adjourned last year. END 
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Straight out of TOMORROW 
for your profit TODAY 


eco two =-Styled Controls 
by WHITE-RODGERS 


the fabulous new 


heating-cooling thermostat 


PushButton, year-’round temperature control 
is now combined with the powerful, sales- 
motivating styling of the Fashion. Sub-bases 
to fit any heating-cooling system... 


backed by the name that’s famous for 





quality controls ...White-Rodgers! 





the incomparable 


THERMOSTAT 


Styled to sell with the right shape 





+-.- the right color...smart hinged cover, 








can be painted to match the wall, no 





dials peek through. ideal for replacement 





of outmoded thermostats ...inconspicuous 
baseplate covers any spots left by 


old-style controls. 





Type 120-115: for Heating 
Type 121-115: for Cooling 
Both thermostats are equipped with latest design dial-type Type 125-115: Comb. Heat 


, : & Cool (SPDT) 
adjustable resistor ...can be set to match any primary control 


For full, profit-making details ... contact your local 
White-Rodgers office —or write, wire or phone us today! 






for MODERN COMFORT 


TORONTO 8, CANADA 
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Idea File 


MANAGEMENT TIPS FOR CONTRACTORS 


How to Evaluate Your Advertising Results .. . 


WHILE HE IS REVIEWING his 
books at income tax time, the 
p-h contractor has an excellent 
opportunity to evaluate his ad- 
vertising program. Has it done 
a good job of promoting business 
—or, if not, why not? 

Let's assume that you did a 
grosa volume of $200,000 last 
year, Now you want to determine 
if you have conducted an ef- 
ficient, yet economical, advertia- 
ing program—and where there's 
room for improvement, What 
ateps should you take? 


e First, check the size of your 
budget, One to 5 percent of the 
year’s gross receipts probably 
should have been earmarked for 
advertising, depending upon the 
nature of your business. One per- 
cent is low; about 5 percent is 
high. Two or 3 percent is the 
average. 

Let’s say you set aside a budget 
equal to 2 percent of your $200,- 
000 gross, or $4,000. You now 
want to determine whether or 
not you have spent this money 
in such a way as to produce the 
greatest dollar volume of return. 


# (1) Investigate the advantag- 
es and disadvantages of all the 
available media. Did you use di- 
rect mail, newspapers, radio, TV, 
billboards, etc.? What combina- 
tion of these produced the best 
results? Which did the best job 
of getting your product and serv- 
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ice story to the public at the low- 
est possible cost? 

If you did not have any way 
of determining which advertising 
media pulled the best last year, 
remember to start a system this 
year, Perhaps the easiest way to 
find out what brought your cus- 
tomers to your store is simply 
to ask them casually during the 
course of your discussion 


e (2) Next, determine whether 
your message has told the story 
you wanted it to tell, Were your 
ads informative? Did they tell 
the reader who you are, what 
your where your 
store is located, and what your 
telephone number is? Did they 
list your store hours? Were they 
“friendly” in tone? Did they 
compel the reader to some kind 
of action—to come to your store 
or to call you for help? 
Now, having decided 


business is, 


that, 


HOW DID your potential customers re- 
act to your ads? Did the ads draw 
customers to your store? This is one 
of the things you'll want to find out 
as you evaluate last year’s ad budget. 


judge the value of your over-all 
program, using your year-end 
results as a guide. 

If your gross is about the 
same as last year’s, you probably 
have had a well-balanced adver- 
tising budget. Even so, you may 
wish to increase or decrease it 
slightly to see if you can (1) in 
crease your gross by spending 
more money in advertising, or 
(2) maintain the 
with a advertising ex 


same gross 
lesser 
penditure 

i your Bross has dropped dur 
ing the year, you may not have 
done enough advertising, If it 
has inereased, you may be able 
to inerease it even more by rais 
ing your advertising budget fo: 
the coming year 


® On the other hand, if your net 
profit has dropped, you might 
find that you have spent 
much on ineffective or misplaced 
advertising. 

Before you decide to cut your 
advertising budget, however, be 
absolutely sure that the decline 
in net profit is not due to some 
other element of overhead—in- 
creased rent, salary raises, high 
er taxes, bigger inventories, etc. 
Sometimes a businessman will 
trim his advertising budget un- 
wisely, thinking that advertising 
is one of, the easiest areas in 
which to “take up the slack” of 
high overhead. Trimming the 
budget by $500, for example, is 
unwise if it results in a loss of 
$20,000 in net sales. END 


too 


Domestic ENGINEERING, FesRUARY 1958 





For Mine-to-Market Dependability 


That Builds Your Reputation ... 


Specify 


Packaging that’s easy to stock and use, 


Dependable quality that starts with highest grade 
copper from Phelps Dodge’s own open-pit mines and is 
carefully controlled during fabrication. 


Color-coding of tube in straight lengths for quick identification 
in the stockroom and on the job. 


Mill depots strategically located to service distributors 
without delays. 


Tube properties that are unsurpassed, including precise 
uniformity of wall thickness. 


For the name of your nearest Phelps Dodge distributor, write Dept. B4, Phelps Dodge 
Copper Products Corporation, 300 Park Avenue, New York 22, N. Y. 


PHELPS DODGE PRODUCTS 


NEW YORK, N.Y. ¢ LOS ANGELES, CALIF. 
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NOW! a complete new line of 
full IH factory warranty... quality 


10 hp International Cub” Lo-Boy”.. 23 hp International 130 gives you utility 35 hp International 330. New and really 
lowest cost tractor-help you can get for cut- loader service at low cost... holds ‘down rugged! Has the built-in ‘beef’ to handle 1,000 
ting costs on a wide range of the lighter jobs. your investment for equipment on odd jobs pounds with front-end loader; step up yard- 
You'll be amazed at its productive capacity! and seasonal needs. Loader can be used in age with choice of heavy-duty backhoes that 
Loader lifts 6 cu ft or 450 pounds. combination with mowers, blades, etc. maintain grades, digging 10 or 12-ft ditches. 


6 Power sizes . . .unit-engineered for top capacity at lowest cost! 


45 hp International 350, with gas, diesel, 57 hp International 450. Over 6,600 67 hp International 650 diese! gives you 
or LPG engine. Has the built-in brawn to han- pounds built-in operating weight. Loaders trenching capacity approaching that of small 
dle %-ton with heavy-duty loader. Three handle %-cu yd buckets, lift 2,000 pounds power shovels, with wheel tractor economy and 
models of heavy-duty backhoes match your over 10 feet. Backhoes take bites up to 10 mobility. Loads up to 2,500 Ib, digs ditches to 
job and your pocketbook for lowest cost. cu ft, dig 12 or 13% feet deep. grade, as deep as 12 feet. 
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service and parts available everywhere 


Whether you buy on price, performance, or service 
—or all three together—you’ll find today’s best buy in 
tractors, loaders, and backhoes at your International 
Harvester Dealer’s. The reasons are many...all sound: 


Exclusive high-capacity loader and backhoe designs, 
manufactured for International Harvester by Pippin 
and Wagner—recognized leaders in the field. 


Fully warranted and nationally distributed by Interna- 
tional Harvester Company. Factory-mounting available. 


Sizes to match your job most economically — Nine load- 
ers for six power ratings of International® tractors, 10 
to 67 hp. . . five backhoes and backhoe-loader combina- 
tions for 35 to 67 hp models. 


Exclusive protection against costly down time—Trac- 
tor, loader, and backhoe parts stocked by IH Dealers 
and at all IH parts depots. (see map) 


"One stop” sales-service for all your tractor-loader- 
backhoe needs saves you time and money .. . see your 
International Tractor Dealer! 





SEE YOUR 


Commercial Wheel Tractors .. . 


One of the 5,000 IH Dealers is near you. 

tractor-loader-backhoe combination sized and priced to meet 
Pa your specific job requirements. 
Financing? Ask him about the IH Income Purchase Plan. 


INTERNATIONAL 


International Harvester Products pay for themselves in use .. . 
Motor Trucks... 
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* Each dot represents 10 IH dealers 


@ IH Parts Depots 


No matter where your job is located, you'll find well-equipped 
parts and service facilities nearby in the hands of a capable, experienced 
IH tractor dealer and his factory-trained mechanics. His facilities, in turn, 
are backed by the industry's most extensive network of parts depots. 





See him for the 


He’ll gladly demonstrate! 


HARVESTER peEALER 





Farm Tractors and Equipment... Twine... 


Construction Equipment — General Office, Chicago 1, Illinois 

















Sees Mies von der Rohe wa ; Thousands proved in residential 
Site Ar cicter & Sincere : building —low in cost, the FIAT 


Gen. Cont.: Herbert S. Greenwald te: PreCast Floor also saves labor. 
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The new, six building luxury 

apartment project to be known as 

900 Esplanade and Commonwealth 

Promenade will have FIAT PreCast 

Shower Floors in every shower. Added 

proof that products by FIAT set the stand- 
ards of shower quality. 
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Only the best is good enough on Chicago's r ; ne by ; 
fabulous “Gold Coast" ee ale + ae is 
FIAT Shower Floors permanently answer the problem of 3 Ma eae Q hs if | ee 
shower floor leakage and high costs. Less product cost, } i 4 net #5 
less labor cost and less maintenance costs are the bene- it | Ril “- ¥ ab 4 ; 
fits of FIAT’s one-piece unit cast in a solid, monolithic | * F { ) ad | | | : i - 
slab with genuine marble chips. The FIAT PreCast : ‘ fs Piet 
= . hee - ; ae cams) | & 

Shower Floor is simply placed into position and lead - LON bu 
caulked to the drain outlet. Once this simple, fast, in- 2 Pts ¥, Pe 

expensive job is completed, the shower wall may then am NED 

be built of any type material desired; plastic or ceramic =——— ae NI 

tile, marble, plaster or structural glass. ke Dy. Sahin a! 

Send for specifications on the complete range of styles and sizes. w 

‘2 0:\\@) FIAT METAL MANUFACTURING CO. Tee 
Sabet! gags W. Belmont Ave. * Franklin Park, Illinois ai 
Since 1922... First in Showers / Packaged Showers * Doors + Floors eS 
Toilet Room Partitions of ¥ —_ oe : x 
OTHER COMPLETE PLANTS: Long Island City 1, M. Y.; Los Angeles 63, Calif.; Orillia, Ontario, Canada ee oe \ nis 
a Y, 











Expensive Weather 

Nature can prove a costly 
enemy of the plumbing and heat- 
ing contractor. One way to curb 
it, however, is to include pro- 
visions in your construction 
contracts covering “acts of na- 
ture” such as severe weather. 

One contractor, for example, 
had just made an installation 
that included concrete work 
when an unexpected freeze ruin- 
ed the work overnight. 

Courts required the contractor 
to reset the concrete at his own 
expense. Yet if he had included 
a contract provision protecting 
himself against damaging freezes, 
he could have been compensated 
for his replacement work. 

(Citation: Thompson Company 
v. Schroyer, 298 Pac. (2d) 239; 
Kanzius v. Jenkins, 157 P. 417.) 


Old Records Never Die 

Those old records of yours may 
seem to be troublesome dust col- 
lectors but sometimes they come 
in handy—particularly in court. 

One contractor had to bring 
suit against a customer for labor 
and materials on a heating in- 
stallation. The customer refused 
to pay because he said the in- 
stallation had not been made 
properly. 

He was unable to prove this, 
however, and it fell upon the 
contractor to justify his bill. He 
introduced his daily time sheets, 
bills for material and other rec- 
ords. A journeyman testified to 
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| IT’S THE LAW! 


Legal Decisions of Interest to Contractors 


the validity of the records as they 
applied to his own work. 
The court was convinced and 
the contractor got paid in full. 
(Citation: Finklestein v. 
Kapuck, 133 A. (2d) 310.) 


Bankruptcy No Escape 

A plumbing and heating con- 
tractor thought his troubles were 
over when a general contractor 
promised to collect a $1,000 due 
bill from a property owner. And 
collect it he did—then filed for 
bankruptcy! 

The law discharged the general 
contractor from all debts “except 
willful and malicious injuries to 
the property of another.” So he 
refused to turn over the $1,000 
to the plumbing contractor. 

The latter brought his problem 
to the courts which decided this 
debt evasion was “willful and 
malicious” and ordered the col- 
lected money to be given the 
plumbing and heating contractor. 

(Citation: Automatic v. Ber- 
kun, 143 N. E. (2d) 63.) END 





YOU BE THE JUDGE 


If you were a judge, how would you decide this case? 
A man and his wife insisted that a plumbing and heat- 








ing contractor follow their specifications for a heating 
installation. Although the contractor realized that the 
resulting installation would not be satisfactory, he signed 
a written agreement and went ahead with the job, doing 
exactly as the customers demanded. As expected, the 
finished work was unsatisfactory, and the customers sued 
the contractor. Did they win the case? 
* * & & 


The court said that a contractor should enter an agree- 
ment only if he is certain he can complete the work satis- 
factorily. If he signs a written contract, he alone becomes 
responsible for matters of judgment and skill that will 
assure a satisfactory job. The judge ruled that the con- 
tractor must correct the deficiences at his own expense. 











PLUMBING, HEATING CONTRACTORS! 
There's a lot of useless back-breaking dig- 
ging involved in uncovering new con- 
struction business ... unless you have 
someone breaking ground for you . . 
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We help do your spadework 
for finding business 


Trying to uncover new construction business by looking everywhere is the costly way 
to get the jobs you want. The best, most economical method is to let Dodge Reports 
pin-point exactly the kind of construction activity you're looking for right in the 
area you serve. If you'd like to see how this timely, accurate daily report service 
can get you more and better business, just read, then mail this coupon today. 


TO: DODGE REPORTS, DEPT. 8], 119 WEST 40th STREET, NEW YORK 18, N. Y. 


Yes! I’d like to see how to get more business by knowing in advance who’s going to 
build, what, when, where. ; 


I want to know whom to contact and when to submit bids. 


I'd like to see some Dodge Reports, and I'd like a copy of your booklet that tells 
how to use this accurate, daily, up-to-the-minute construction news service. 


I understand that I can pick just the area in the 37 Eastern States and the type of 
construction activity that interests me. Also, that I won’t have to wade through mounds 
of data to find the information I need. 


I'm interested in General Building |] House Construction [1] Engineering (Heavy Construction) [] 


in the Following Area: — —____ 


Vfl ra, 
ly, 


\ 
2 


ADDRESS. 


Dodge Reports 


For Timed Selling to the Construction Industry 
4 ‘ 
Mi yyww 
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Here you see the job-site result of what national service outstanding technical assistance. 
means—Bridgeport’s nationwide “supply network” of re-5 Bridgeport laboratories, sales metal- 
wholesalers, mills, warehouses and sales offices com- Be ego lurgists, and corrosion engineers are 
bining to insure big job delivery, when you want it. eee always ready to help you choose, help 
What you can’t see is the predelivery prepara- , you solve, help you make sure that 
tion that’s yours when you specify “Bridgeport” oe what’s delivered for the big job will make 
for copper water tube, copper drainage tube, cop- » et 5h it a better job. 
per refrigeration tube and plumbing brass goods. ; / ‘ . Why not put Bridgeport on-the-site ad- 
Your factory-trained Bridgeport salesman at At vantages to work for you? Your nearby 


is a major part of Bridgeport’s predelivery ” Bridgeport Sales Office is the place to begin. 
service. Through him you get Bridgeport’s Call today. 


rot staabants Bia 
aa SS” 
BRIDGEPORT COPPER WATER AND DRAINAGE TUBE 


Bridgeport Brass Company, Bridgeport 2, Conn. e Offices in Principal Cities In Canada: Noranda Copper and Brass Limited, Montreal 
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HOME OF THE GREEN BAY PACKERS 


uses KOHLER plumbing fixtures and fittings 


ee) 
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The new city stadium is one of the many large-scale 
public and commercial building projects to choose 

) Kohler plumbing equipment for quality, design and 
serviceability. 

Included in the plumbing installation are Metro pis- 
ton type flush valves for the closets, all of which are 
wall hung. Made entirely of brass, chromium-plated, 
the Metro is durable, simple to operate, easy to main- 
tain, mischief-proof. 

Light pressure on the handle from any 
angle trips the valve. A surge of water 
through the passageways an instant before 
each flushing removes foreign particles and 
insures prompt, thorough cleansing. Length 
of flush and water volume are regulated by 
easily accessible screws. Action cannot be 
prolonged by continued pressure. Cap and 
flush handle are sealed with O-rings. Avail- 
able with or without vacuum breaker. 


ee, KOHLER CO. Established 1873 KOHLER, WIS. 


KOHLER or KOHLER 


Enameled iron and Vitreous China Plumbing Fixtures + Brass Fittings + Electric Plants - Air-cooled Engines + Precision Controls 
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Mm . a 
stainless steel — series 400 
"T” type Sink Frame 


THE HOTTEST NAME IN 
THE SINK FRAME FIELD 


The new Kintrim 400 is the talk of the 
industry. First in quality...designed for 
faster—better installation... priced to sell. 


7 —sBuilt in corner supports! Just push in the 
tabs. Fits steel or cast iron bowls. 


2 Simple—Fast Installation in the shop—on 
the job—Kintrim saves time! 


Get on the Kintrim bandwagon. Contact 
your wholesale distributor or write: 


No. 2,440,741 and No. 2,502,553 


KINKEAD 


> INDUSTRIES 


eeor 


5860 N. Pulaski Road, Chicago 30, Illinois 
5250 W. 102nd Street, Los Angeles 45, California 
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Wide flange — 
assures watertight 
seal 

Guarantees a firm 
secure fastening 
Special anchor 
lug assures 
proper bolt 
positioning 





New Line of Transfer Valves 
Covered in Bulletin 


A bulletin describing A. W. 
Cash’s new transfer valve has been 
announced by the company. The 
valve is designed to provide fast 
and smooth transfer from one 
strainer or heat exchanger to an- 
other. Also contained in the bulle- 
tin are design and performance in- 
formation and a list of valve sizes. 

Available from: A. W. Cash Co., 
P.O. Box 551, Decatur, Ill. 


Here’s a Guide to Good 
Schoolroom Ventilation 


An illustrated catalog on the ap- 
plication, design and construction 
of its unit ventilators for school- 
rooms has been announced by Ritt- 
ling. The catalog outlines the im- 
portance of correlating all phases 
of cooling, ventilating, heating and 
filtering to establish a healthful 


APORA Om RUNES Hw TOME t |) 


schoolroom climate. Dimensional 
data and steam and hot water ca- 
pacity ratings under typical condi- 
tions are given for the line. 
Available from: The Rittling 
Corp., 302 Rittling Bldg., Buffalo 5. 


Service Manual for Heating, 
Air Conditioning Controls 


The seventh edition of its B-60 
service manual on heating and air 
conditioning equipment and con- 
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GOOD READING FOR P-H CONTRACTORS 


trols is available from General 
Controls. The manual covers the 
installation, maintenance and serv- 
ice of the firm’s self-powered gas 


s; GENERAL CONTROLS 
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system, thermostats, pilot genera- 
tors, fan and limit controls, trans- 
former relays and thermopilot 
valves. It also provides a guide to 
the application of the firm’s milli- 
volt meters. 

Available from: General Controls 


Co., Glendale 1, Calif. 


Folders Discuss Fibre Pipe 
Application and Installation 

Two folders describing Hess- 
Snyder’s bituminous fibre sewer 
and perforated pipe are being of- 


fered by the company. The first 
folder (illustrated) describes the 
pipe’s characteristics and its most 
popular applications. It includes in- 
formation on pipe installation and 
fittings. The second gives the pipe’s 
specifications, with scale drawings 
of all components of the line. 


Available from: The Hess-Sny- 
der Co., S. Erie St., Massillon, O. 
(Please turn to page 32) 


Want to Learn More About Air Conditioning of 
Big Buildings? Trane’s New Catalog Can Help 


Trane has announced a new 56- 
page catalog providing detailed de- 
scriptions and illustrations of its 
line of air conditioners for com- 
mercial, institutional and industrial 
comfort and process applications. 
The publication includes complete 
engineering information on the 
firm’s newly developed low-pres- 
sure sprayed-coil and high-pres- 
sure dry and sprayed-coil air han- 
dling units. Also included in the 
catalog are data on performance 
and operation of the new units, 
with engineering specifications, 
roughing-in dimensions and selec- 
tion information on components and 
accessories to meet specific require- 
ments. More than 50 product photo- 


graphs and drawings are included 
Available from: The Trane Co., 
2043 Cameron Ave., La Crosse, Wis. 
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you get 
the service 
you want 
when you 
specify United 
Service’ Tube 








However your order arrives — by phone, mail or tele- 
gram — your shipment starts immediately. It’s here 
today ... gone today! 


And check this new United Service Tube carton. 


-——-_-—— 


Punch-out handles (a) for easy carrying. Punch-out 
holes (b) makes it simple to remove from box or shelf. 
Call, write or wire United for copper, brass and alu- 
minum tube and wire. 

*Water, Refrigeration and Automotive 


S UNITED WIRE 


PROVIDENCE 7,RHODE ISLAND 


FOR A PERMANENTLY UNITED 
JOINT, INSIST ON PHOSON 
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RADIANT COMFORT HEATING 


B&aG Hydro-Fis 


...the finest in living comfort for homes 


ag 








SUMMER COOLING HOT FAUCET WATER 


LOW-COST, PRACTICAL ZONING AN OUTSTANDING FEATURE... 


One zone system 

While only one pump is used 
in this system, a two-zone effect 
can be achieved if desired. The 
balancing valves installed in the 
return lines from the two piping 
circuits can be adjusted to main- 
tain either a uniform temperature 
throughout the house or to pro- 
vide different temperatures in two 
different sections of the house. 


Two zone system 

By introducing a second pump, 
completely automatic tempera- 
ture control in two zones is ef- 
fected. Each zone pump is con- 
trolled by a thermostat which 
permits the occupants to vary 
the temperature in the respective 
zones as desired. The piping 
varies from the one zone system 
only in the return connections to 
the boiler. 
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ONLY 


The B&G Hydro-Flo System adds genuine dis- 
tinction and sales value to any home...offers 
all the immediate and potential advantages 
which only circulated water can provide. It’s 
the system of plus values...capable of giving 
a lifetime of service. 

Money can’t buy finer, yet the benefits of 
the B&G Hydro-Flo System are within the 
cost limits of the modest home. This system 
offers not only the best in heating but an op- 
tion of such additional features as summer 


OFFERS ALL FIVE 


The basic B&G Hydro-Flo System enriches 
a home with radiant warmth...warm, draftless 
floors...uniform temperature...superior heat- 
ing by any standard! Plus a limitless supply of 
hot faucet water, economically heated by the 
same boiler that heats the house. 


The growing popularity of split-level homes 
and the need for zoning their heating systems 
gives added value to the easy zoning charac- 
teristic of the B&G Hydro-Flo System. The 
boiler detail sketches below show how simply 


cooling, snow melting and zoning. These fea- 
tures. can be included originally, or added 
when the owner’s budget permits. 


a home can have the temperature control and 
fuel economy of a zoned system. 


SYSTEM 


in every price bracket 


\\ 


\ 


THE Ba G BOOSTER PUMP 


The key unit of a B&G Hydro-Flo System is the 
Booster Pump. This electric pump is used to circu- 
late water for heating the house in winter, cooling 
it in summer and for snow melting panels. 

The B&G Booster and auxiliary Hydro-Flo 
equipment can be installed on any hot water 
heating boiler. A majority of boiler manufac- 
turers include Hydro-Fio units as standard equip- 
ment on their “package” boilers. 

Quiet, vibrationless operation and long-lived 
dependability are the outstanding characteristics 
of the B&G Booster. Over 2,000,000 of them 
have been installed to date! 


SNOW MELTING 


IDEAL FOR SPLIT-LEVEL HOMES 


~ 


ee 


Three zone installation —— 
Get the complete story —send ———— / 


With three B&G Booster 
Pumps installed, each level of 
a tri-level home is under indi- 
vidual thermostatic control, per- 


ne 
for color illustrated booklet. / & Ps 
c 
mitting three different temper- 
atures in the same house. The E 


economy in fuel and the added =) a £ L L & G ct s s ETT 


comfort is obvious when it is con- 

sidered that each section of the G . 2 2 Ff fA 82 FT 
house can be warmed to a degree Dept. FD-1, Morton Grove, Illinois 
consistent with its functions. 


Canadian Licensee: S$. A. Armstrong Lid., 


*Reg. U.S. Pat. Off. 1400 O'Connor Drive, Toronto 16, Ontario 
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Trade Literature 





(Continued from page 28) 


New Guide Tells All About 
Clay Pipe Applications 


A four-page two-color guide for 
the selection of vitrified clay pipe 
and fittings for sanitary and drain- 
age lines is available from Robin- 
son. The folder gives hints on how 
to save time, trouble and loss on 
the job and has illustrations show- 
ing recommended practices of in- 
stalling, handling and storing the 
pipe and fittings. Wedge-lock, slip- 
joint and conventional bell-and- 
spigot joints also are illustrated. 

Available from: Robinson Clay 
Product Co., Akron 9, O. 


New Device Helps in 
Selecting Pipe Insulation 


A slide-rule-type fact-finder for 
pipe insulation is being offered by 
Union Asbestos and Rubber. The 
device permits the user to quickly 
and easily select the most econom- 
ical thickness of pipe insulation. It 
gives the insulation surface tem- 
perature and the Btu loss per lineal 


Finder 


foot per hour for various insulation 
thicknesses on pipe ranging from 
one to 24 inches in diameter where 
pipe temperature is between 300F 
and 1200F. The device is plastic- 
coated. 

Available from: Union Asbestos 
and Rubber Co., 1111 W. Perry St., 
Bloomington, III. 


Technical Bulletin Covers 
Air Conditioning Ratings 

The Air Moving and Condition- 
ing Assn. has issued a technical 
bulletin (153-57) on its rating pro- 


32 


gram for centrifugal, axial and pro- 
peller fans and power roof ven- 
tilators. Typical test setups and 
performance curves for fans are in- 
cluded, as well as requirements for 


AMCA CERTIFIED RATINGS 
ror 


CENTRIFUGAL, AXIAL & PROPELLER FAmS 
AND POWER ROOF VENTILATORS 


qualifying products for AMCA ap- 
proval. 

Available from: Air Moving and 
Conditioning Assn., 2159 Guardian 
Bldg., Detroit 26. 


Thatcher Issues a New 
Furnace Data Sheet 

A two-color data sheet describ- 
ing its new factory-assembled, gas- 
fired furnaces is available from 
Thatcher. Ten specific features of 
the new line are given. A chart 
gives engineering data and speci- 


fications on the line’s five models. 
Available from: Thatcher Fur- 
nace Co., Center St., Garwood, N.J. 


Industrial Heater Bulletin 
Describes Applications, Features 

A 26-page bulletin describing the 
construction, application and per- 
formance features of the firm’s 
Herman Nelson industrial heater 
has been introducd by American 
Air Filter. Six pages are devoted 
to the unit’s applications and ar- 
rangements. 

A special section is devoted to 
an explanation, with diagrams and 
dimensions, of an automatic dis- 
posal air filter offered for the first 
time with the unit. 


gg NRG Ee 


Available from: American Air 
Filter Co., 215 Central Ave., Louis- 
ville 8, Ky. 


(Please turn to page 36) 


The History of Water Supplies—from Genesis 
to the Present—Is Pictured in New Booklet 


Franklin Electric has published 
a 28-page illustrated booklet en- 
titled “Beyond the Water Mains.” 
The booklet outlines the history of 
man’s search for water and his de- 
velopment of means of delivering 
it for domestic uses—from Genesis 
to the present. 

The booklet discusses primitive 
water procurement methods, water 
supplies of early civilizations, anci- 
ent wells and cisterns and early 
mechanical devices. It traces prog- 
ress in domestic water supply to 
the present with special emphasis 
on submersible pumps. 

Since Franklin builds motors for 
other manufacturers, the booklet 
does not promote any specific prod- 
uct line and is, therefore, non-com- 
mercial in content. 








Available from: Franklin Elec- 
tric Co., Bluffton, Ind. 
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PLASTIC INSERT 


FITTINGS IN 
STYRENE 


Now you can buy plastic fittings from the 
largest independent insert fittings manufacturer. 
I.P.F., the manufacturer who pioneered the devel- 
opment of plastic insert fittings for polyethylene 
pipe, is an expert and specialist in the fittings field. 
Over 12 million I.P.F. plastic fittings are in use 
today. 


I.P.F. is the first to offer a full line of insert fittings 
in nylon or styrene copolymers, and has sales and 
service facilities to promptly handle orders and 
service wholesale customers. 


Buy from I.P.F., the fittings manufacturer who 
stands behind their products. 


Approved by the National 
Sanitation Foundation. 


Lon oR a 


YMERS 


e Corrosion, rust and 
scale, inherent in 
metal fittings, are 
eliminated. 

eBurst strength 
greater than that of 
the pipe itself. 

e Easily withstands 
the temperature ex- 
tremes encountered 
in polyethylene pipe 
installations. 
Smooth inside sur- 
face of fittings has 
a low coefficient of 
friction to prevent 
pressure drop or 
flow reduction. 


INDUSTRIAL PLASTIC FITTINGS CO. 


FACTORY: 3891 w 
SALES OFFICE: 11 w 


150TH ST 
PENNA AVE 


Call or write our Sales Office for: 


CLEVELAND 
TOWSON 


OHIO — WINTON 
MARYLAND — VALLEY 


1-3800 
5-1126 


CATALOG and WHOLESALER DISCOUNT SHEET 





in 1958 


STERLING FAUCET’S 
New Code Numbers 


will work Wonders 


iP cccoseeees : 
SIX 79-015 ‘ Now for the first time, Sterling's order writing, 


E billing, and accounting operations are mechanized. Labels 
4 GATE VALVE Rie | and catalog descriptions will, from now on, carry 


Threaded End> Sterling 
125i Swe 2001» Woe Faucet 


q 


five figures. There will be no need, at any 


time, to “spell out” wanted items; you do all 
your ordering “by the 

numbers.” It's the system 

of the future— 

here today for your 


convenience! 


Sterling 
Faucet 


Here are the advantages made possible by re-numbering the 
entire line of Faucets, Tubular Supplies, 
“Pittsburgh” Valves and Water Service Products: 
Automatic Machines like SPEED 


these make the system 
possible . . . another example Since each item we manufacture has its own individual 


ee number, ordering is FAST—saves you valuable time. 
ACCURACY 

Since, in ordering, all you do is write a number, the 

chance for making costly errors is minimized. 

for 1958 CONVENIENCE 


NEW CATALOGS The items you stock on your shelves will now be faster 
and easier than ever to locate. 
NEW PACKAGING 


NEW LABELS 


Wate” shen! Sterling Faucet 





MORGANTOWN ° W. VA le staal 
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Cut installation cost in half with 
this new, complete line of beau- 
tifully sculptured chrome 
Fairfield-Estate bath accesso- 
ries. No fumbling with set 
screws...fixtures literally snap 
in place in a second! 

Here’s trend-setting classic de- 
sign matched with amazing, new 
ease of installation. Give your 
customers more, give them hand- 
some Fairfield-Estate surface 
mounted fixtures. Styled to 
match five chrome-on-brass re- 
cessed shell fixtures. 

See for yourself! Send for com- 
plete catalog, price list today! 


FAIRFIELD 


BATH ACCESSORIES 


THE AUTOYRE COMPANY 
221 N. LaSalle St., Chicago 1, Ill. 
A Subsidiary of Ekco Products Co. 


EASIEST 
N EW | The one solid quality line of bath fixtures 0) 
INSTALL! 


EXCLUSIVE LABOR SAVING 
FEATURE! Unit snaps-on to 
screw-or-cement-mounted 
bracket ... it’s locked in! 

















On 








EXTRA BONUS FEATURE! 
At redecorating time — 
a nail inserted in hole 
at base of each post 
“springs” lock and fixture 
snaps out. No more paint 
Stains on fixtures. 


Pre-sold by biggest 
ad campaign in field 
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Trade Literature 





(Continued from page 32) 


New Bulletin Features 
Steam Regulating Valves 

A six-page bulletin describing 
two new series of steam regulating 
valves with pilots for both slow and 
fast heating exchangers is avail- 
able from Spence Engineering. One 
model handles heater pressures up 
to 50 psi, and the other is used 
when heater pressures are limited. 
Selection tables and line drawings 
of typical installations are given. 

Available from: Spence Engi- 
neering Co., Walden, N.Y. 


Series of Booklets Shows 
Marman Couplings, Clamps, Joints 


Marman has issued a series of 
four-page two-color bulletins de- 
scribing and illustrating its line of 
couplings, band clamps, patch 
clamps, flag clamps and_ tube 
joints. Contained in each booklet 


SERVICEMASTER V-GAnRD TUBE JOINT 


are cut-away drawings, dimension 
charts and installation instructions 
for a wide variety of applications 
ir. the plumbing, heating and piping 
fields. 

Available from: Marman Divi- 
sion of Aeroquip Corp., 11214 Ex- 
position Blvd., Los Angeles. 


Spec Sheet Tells About 
Hot Water Generation 

A six-page specification sheet on 
“Package Boiler Economy for Mod- 
ern Hot Water Systems” has been 
issued by Cyclotherm. 

The sheet describes the firm’s 
package generator and patented 
combustion principle designed spe- 
cifically for forced-circulation hot 
water systems. 

Also included is information on 
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the boiler, burner, controls, op- 
tional equipment, elevation, fire- 
test, inspection and design. 
Available from: Cyclotherm Di- 
vision of National-U.S. Radiator 
Corp., 157 E. First St., Oswego, N.Y. 


What Makes a Good Union? 
Brochure Provides the Answer 


A 16-page three-color brochure 
containing practical tips and infor- 
mation on Clayton Mark’s forged 
steel unions has been announced 
by the company. The brochure, 
“What Makes a Good Union,” out- 
lines four fundamental qualities of 
a good union: pressure tightness, 
ease of installation, interchange- 
ability and ability to withstand re- 
peated makes and breaks. 

Available from: Clayton Mark and 
Co., 1900 Dempster, Evanston, III. 


Laundry Rating Chart Will 
Help Size Water Heaters 


A two-color laundry rating chart, 
designed for use by those who em- 
ploy the laundry rating method to 
size automatic gas water heaters, 
has been announced by Ruud. The 
chart lists 34 makes of automatic 
clothes washers and 294 different 
models, giving hourly water de- 


mand ranges for each. It measures 
11 by 35% in. 

Available from: Ruud Manufac- 
turing Co., 2025 Factory St., Kala- 
mazoo, Mich. 


How to Achieve Zone Control 
of Hot Water Heating 


Edwards Engineering has an- 


nounced a four-page bulletin de- 
scribing its zone-controlled hot wa- 


ervective 
UVING SPACE 
' 


10.V 
DONUO0 


Your Home 


ter heating systems. The bulletin 
includes capacities and specifica- 
tions for the company’s series of 
gas and oil-fired residential boilers 
from 100,000 to 200,000 Btu/hr, as 
well as capacities and data for its 
baseboard radiation. 

Available from: Edwards Engi- 
neering Corp., 101 Alexander Ave., 
Pompton Plains, N.J. 














Dial Springtime Anytime 





Mew Contour Flame Ges Heating 











Booklet Describes Features of Airtemp’s 1958 
Gas Furnace Line. New Flame Design Explained 


Airtemp has published a folder 
describing its 1958 lines of gas-fired 
furnaces, including counterflow and 
horizontal-flow models. The folder 
contains complete specifications on 
15 models. It also gives informa- 


tion on furnaces featuring a newly 
developed downsweep contour 
flame burner. 

Available from: Airtemp Divi- 
sion, Chrysler Corp., P.O. Box 1037, 
Dayton 1, O. END 
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PARTIAL VIEW of Rockledge Homes, Abington Township, Penna 


All 106 homes have Anaconda copper tube sanitary drainage lines. 


"| do a better job at lower cost—with Copper’ 


Gil ay 
" ‘ 


F. 
ee 





: 
ae - 
3, : , 
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J. L. FITZPATRICK of J. L. Fitzpatrick & Sons, Jenkintown, Penna., 
plumbing contractor for Rockledge Homes development, watches 
journeyman Sam Duper, Jr., connect a 3-inch copper tube soil 
line from bathroom to the stack. Anaconda Tube for the develop- 
ment was supplied by Fleck Company, Elkins Park, Penna., 
plumbing supply wholesaler. 
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J. L. Fitzpatrick switched to Anaconda copper tube 
for sanitary drainage lines—finds installation 
easier — gives builders and homeowners superior 
plumbing systems. 


“We all know that copper plumbing is best and there's no 
mystery about the cost angle,” said J. L. Fitzpatrick. 

“It is simply a matter of copper tube and solder-joint 
fittings being so much easier and faster to install. Copper 
handles right. . . . It's light and easy to cut. And where 
you have long runs, the 20-foot lengths of copper tube 
eliminate many joints. We also save the time and trouble 
of making threaded or caulked connections. 

“And our men like to work with copper, not only because 
it’s easier — but because they can turn out a neat, trim 
job theyre proud of.” 


More and more plumbing contractors are standardizing 
on copper tube for drainage lines for the reasons given 
by Mr. Fitzpatrick. And in areas where plumbing codes 
were written years ago, contractors are asking for revisions 
to include copper tube as an approved material for sani- 
tary drainage systems. 

Builders and owners also benefit from all-copper plumb- 
ing in many ways. A 3” copper tube stack with fittings can 
be installed in standard 4”-wide partitions. Carpentry, 
lumber, and space are saved. Plumbing can be laid out 
to meet owners’ wishes regarding location of fixtures and 
appliances. All-copper plumbing is a mark of quality—a 
sign of low maintenance and high resale values. 

Write for descriptive literature on ANACONDA ALL- 
COPPER plumbing. Address: The American Brass Com- 
pany, Waterbury 20, Conn. In Canada: 
American Brass Ltd., New Toronto, Ontario. 


Anaconda 


6801 








You'll enjoy rest and relaxation as soon as 
you see the magnificent accommodations of 
this modern ranch. You will thrill to the 
lure of the great outdoors as you go horse- 
back riding through the fabulous scenery. 


Fishing in clear, cool mountain streams 
or in our freshly stocked lake. Badminton, 
shuffleboard, archery and horseshoes right 
on the ranch grounds. For the golfer, an 
excellent course just down the road. 


For those who like their sports on the 
rugged side, Indian guides will take you 
into the mountains for big game hunting. 

No matter what you want to do, you’re 
free to enjoy it at the ranch... there’s 
sightseeing at the Indian ruins, ghost towns 
and silver mines. Your evenings will be filled 
with the allure of modern ranch living .. . 
singing ‘round the campfire, square danc- 
ing, enjoying the gorgeous Arizona moon. 

And speaking of food . . . man, you'll en- 
joy the finest. Deer steak, and many other 
Arizona delicacies await your taste delight. 
And you can enjoy as much as you like... 
there’s no rush to get to your meal, there’s 
no rush to stop eatin’ either. 

If you have not received complete details 
of the Rheem Roundup Sweepstakes, get 
in touch with your distributor at once, or 
write Rheem direct. 


Now...new for 1958! 


A 15-YEAR WARRANTY 
ON TOP LINE RHEEMGLAS 
WATER HEATER MODELS* 


Rheemglas Water Heaters now carry 
a 15-year warranty. Models included 
are the gas and electric Rheemglas 
Imperial and the Rheemglas Holiday. 

What does this mean? It means that 
Rheem has every confidence in the ex- 
tra high quality of its top line models. 
Still more, it means a wonderful 
opportunity for you to step up your 
water heater sales and increase your 
profits, and to enter the Rheem 
Roundup Sweepstakes and win a won- 
derful vacation for two. 

Here is the kind of deal you can 
afford to really get behind, because 
this new warranty is backed by the 
world’s largest manufacturer of auto- 
matic storage water heaters. This is 
important. For no warranty is better 
than the reliability and integrity of the 
company behind it. a 


*Of course the Rheem 
Coppermatic gas water heater 
still carries a 10-year 
unconditional warranty. 











‘ 
YOU CAN RELY ON E ap THE BIG NAME IN COMFORT PRODUCTS FOR THE HOME 


central air-conditioning systems, steam and hot water boilers, 
water heaters, water softeners, plumbing fixtures. 


Home Products Division of Rheem Mfg. Co. / 7600 S. Kedzie Ave., Chicago 29, Ill. 
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JOMMERCE DEPARTMENT 
COMMENTS ON 
DE EDITORIAL 


BELIEVE THE FACTS, 
NOT THE HEADLINES 


ELKAY CONTRIBUTES 
PRIZE TO BIG PUSH 
CONTEST 


SEES WATER SYSTEMS 
AS BRIGHT SPOT 
FOR CONTRACTORS 

IN '58 
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In a communication received at press time from the 
office of Sinclair Weeks, Secretary of the Department of 
rommerce, DE was told: 

"The confident attitude about business in 1958, which 
you express in the thought-provoking editorial in your Jan- 
uary issue (pages 85-87), should impress your many readers. 
While the economic situation may not be as rosy as we all 
want, certainly the 12-month outlook is far better than 
nail-biting pessimists think. 

"Of course, the nation is in a period of adjustment at 
present. But the foundations are rugged and the prospects 
assuring. 

"We Americans would be stupid to dig our own economic 
grave with our tongues." . 
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The editorial referred to by Secretary Weeks' office 
was one of a three-part series of articles on the business 
outlook that appeared in November, December and January 
issues of DE. 

The articles brought into proper focus the many con- 
flicting reports of business prospects and took a strong 
Stand against the "scare" headlines and prophets of doom 
who seem determined to talk us into a depression. 

Our conclusion was, and still is, that it's far better 
to believe the real facts in the matter--the basic 
strengths of our economy--than the "scare" headlines. 
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The prize list in DE's Big Push Remodeling Sales 
Contest continues to grow. 

Elkay Manufacturing Co., Chicago, is one of the latest 
to join up aS a co-sponsor and will contribute a _ stainless 
Steel sink inscribed with the Elkay name that will please 
some lucky contractor-winner in the contest. Elkay's 
prize will be illustrated and described in the March issue. 

Remember, the contest closing date has been extended 
to March 15; so there's still plenty of time for you to 
enter and win one of the $25,000 in prizes. 

For complete information on the contest, 


Kk te 


On the eve of the winter meeting of the National Assn. 
of Domestic and Farm Pump Manufacturers in Chicago (Jan. 
23), comes this predictions: 

"The way it looks at this moment, water pumps and sys- 
tems could very well be the brightest spot in the p-h con- 
tractor's profit picture in 1958." 

The forecaster is Louis Wozar, dynamic president of the 
Tait Manufacturing Co., Dayton, 0., who cited the follow- 
ing factors that point toward a strong pump market: 

(1) Current forecasts indicate that the construction of 

new homes--particularly higher quality homes--will 
be up this year. (Continued on next page) 




















see page 1135. 
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GAS WATER HEATERS 
REACH THIRD HIGHEST 
TOTAL ON RECORD 


DO WE HAVE 
TO BREAK RECORDS 
EVERY YEAR? 


FORECASTS MILLION 
NEW HOMES IN ‘58 


IS TINKER JACKLEGG 
ON THE RUN? 


NEW COMMITTEE 
TO PROMOTE 
LABOR-MANAGEMENT 
COOPERATION 


(2) Home modernization programs continue to gather 
steam. 

(3) Average income per farm is expected to move up. 

(4) The replacement market for pumps and water systems 

is constantly growing. 

In the past year, prices in the water systems industry 
have been more stable than in other fields, Wozar said, and 
"there is every indication that this stability will con- 
tinue." 











**E** 


Shipments of automatic gas water heaters in 1957 topped 
the 2% million mark to reach the third highest total on 
record, says the Gas Appliance Manufacturers Assn. 

Boosted by sharp gains in December, the year's total 
came to 2,544,500 units, 7.9 percent below the record year 
in 1956 when 2,762,100 units were shipped. The year 1955 
ranks second highest with 2,748,200 units. 

In December, shipments totaled 185,800 units, up 17.2 
percent from the year-earlier figure of 156,800. 
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Here's some food for thought: 

Je L. Mauthe, chairman of The Youngstown Sheet and Tube 
Co., points out that it may be a disappointment to some, 
but it is no national calamity that Babe Ruth's home run 
record has never been smashed. 

And so it is with business, says Mauthe. Some people are 
unhappy because 1958 doesn't promise to go on breaking 
records all over the place. But the fact is that 1958 can 
and will be a good year when measured by all normal stand- 
ards. "There is nothing in the situation we face this year 
that calls for any deep gloom or abiding pessimism," 

Mauthe says. Sounds pretty logical, doesn't it? 











*e* 


And speaking of the situation in 1958... 

Ewan Clague, U.S. Department of Labor commissioner, 
sees no reason why home builders won't find a market for at 
least 1.1 million new homes this year. 

He made the prediction at the annual convention of the 
National Assn. of Home Builders held last month in Chicago. 
Clague compares the 1958 picture to that of 1949 and 1954, 
which saw employment and production sag while private 


home-building rose substantially to contribute to an eco- 
nomic recovery. 














**#4* 


Is Tinker Jacklegg on the run? 

If not, he's being pushed pretty hard, at least in some 
areas. The evidence is to be found in letters from readers 
commenting on DE's Qualified Contractor program and telling 
what they're doing to combat the jacklegg menace. 

You'll find an assortment of these letters beginning 
on page 97 and, in reading them, some ideas that you can 
put to work in your own town. Read, too, about DE's 
Qualified Contractor Kit that will help you do the job. 














ORK 


A new Joint Industry Program Committee will seek to 
promote wider cooperation between management and labor 
for the benefit of all those engaged in the plumbing and 
mechanical contracting industry, as well as the public. 

Announced last month, the committee will be composed of 
top officials of the National Assn. of Plumbing Contractors, 
the Mechanical Contractors Assn. of America and the United 
Assn. 

Joseph Spitzley, MCAA president, was elected chair- 
man of the new committee, which will hold its first meeting 
in Washington, D.C., on May 6. 
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Formica Gull Gray Nassau 4-NA-1 


What to do when your customer says: 
"Tl WANT A VANITORY IN MY BATHROOM 


America’s homemakers want a countertop vanity. 
Formica pioneered the Vanitory idea and today every magazine your 
customer picks up is selling her the same idea. 


USE THIS COUPON NOW! 


Order your free Formica Idea Kit of 


Here is how you make this trend work for you. 
informational literature that shows 


1. National and regional manufacturers are producing a wide variety of sizes 
and styles of standard Vanitory units with Formica surfaces on which you 
can make your normal mark up on a larger unit of sale. 


how you can profit from selling 
Formica surfaces. Send $1.00 for the 


A ‘ of tee ; . 
Every community has one or more local Formica fabricators who are anxious ew Formica Idea Book. 43 full color 


for plumbing contractor sales for custom bathroom work. You control the sale illustrations with floor plans of 
—you install. You need not invest a cent in new labor or equipment. kitchens and bathrooms color coordi- 


In some cities as high as 90% of new homes have countertop vanities. In others, nated with Formica patterns 
the demand is there, the profit is there, but the plumbing contractor is not aware 
of how to approach this sale. 


° ° . ‘4 . . 

Let Formica help you cash in on the Vanitory wherever you do , FORMICA CORP., sub. of Amer. Cyanamid 

business. Look in the yellow pages of your phone book under ; 4627 Spring Grove Ave., Cincinnati 32, Ohio 

ee . ” . . . . 

plastics products” for a local distributor or fabricator. Please send me your Formica Idea Kit of 

free literature on selling Formica 
Enclosed is my check for $1.00 for the Idea 
Book. 


| Name 


lLeminaoted Plostic . 
\ Company 


/ 


Be sure you get genuine Formica. Look for Address 


this wash-off registered trade mark on the surface. roduct of ——__ e Va NAME ity 
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you can 


‘*‘heat-up-the-joint’’ 


























in a hurry 


when you use 
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WROT COPPER 
FITTINGS 







Much faster and better soldering is assured when you use Streamline 
wrot fittings and copper tube. Because they're both made from the same 
material . . . the joints heat faster and more uniformly than do heavier 
pipe and fittings of dissimilar metals. 


Streamline wrot fittings offer you many substantial savings. They save 
time because they're so easy to prepare and assemble ... they also 
save you money because they heat so rapidly you use less torch gas 
. and, in addition, they save you from call-backs 
because they always form permanently tight connections 
that never leak. Another bonus to consider is their smooth, 
mirror-like interior bore which provides maximum 
flow with minimum friction loss. 


With more jobs completed in less time by the 
plumbing contractor ... a profitable turnover 
by the wholesaler . . . universal homeowner 
satisfaction ... EVERYBODY PROFITS! 


Always insist on Streamline wrot copper 
fittings . .. made by the Mueller Brass Co. 
. .. the originator of the revolutionary 
solder-type fitting. 


ri 


‘ 
ny 
“ 
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a 
ad 
My 


" 
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Ullianelares rew Madeira’ 5 Cuwe front 

Recess Jub with; Stiaight: Tile Linco, 

"Du Barry Double Bowl Lawilory, 
Pleo’ Wile Cloate™ 


You can install more bathrooms in the same amount of time 


with AllianceWare...and sell color, too! 


Now you can close more sales by offering real 
Slip-Proof protection, applied to the tub floor 
by a unique new AllianceWare process. This 
new safety feature (optional 











QUALITY 
CONTROLLED 
RESEARCH 

CORPORATION 


AllianceWare Duotone Bathtubs are available in any 
combination of tan, pink, yellow, grey, green, blue or 


has been tested 
and approved for superior performance by 
York Research Corporation 


white; black for aprons only. Water closets and lavatories 
to match either color. 








. AllianceWare’'s Exclusive 
Apo “Modernization” Sales Kit. | 
7 ff shakes ¥ » sales specialist in 

_—~ bathr m renewa Pressure 

al mtn ows Sehehe a es 
Ss i 
ures; f at 
R M od A DI 





AllianceWare, Inc. * Box 809 « Alliance, Ohio 


an amp subsidiary 








1 One man can handle, instead of two. 


2 Four simple supports to put in. 


3. Patented Wall-Hung Installation. 











...and H. B. SMITH LO-SETS were just what 
the doctor ordered! 


Two H. B. Smith 16-section No. 60 boilers for hand-fired 
coal were installed in the Albany College of Pharmacy 
at Union University, Albany, New York, in 1927. Before 
World War II, they were converted to No. 2 oil, then 
re-converted to coal for the duration of the war. With 
No. 2 oil in plentiful supply after the war, they were 
again converted to that fuel. In 1956, an addition to 
the building necessitated an increased firing rate be- 
yond the ability of the gun-type burners, and a change 
to heavy oil was decided. 


H.B. 


Since this was to be accomplished without raising 
or pitting the boilers, new front sections and burner 
mounting plates were installed to change the boilers to 
two No. 60 LS 16 Smith Lo-Set types, with horizontal 
rotary burners for No. 5 oil. The boilers operate effi- 
ciently without the need for induced draft. 

This is but one of many instances where the happy 
combination of extremely long life and convertibility 
of H. B. Smith boilers has effected important savings 
for the user. 


CAST IRON BOILERS 





H. B. SMITH CO., INC., WESTFIELD, MASSACHUSETTS ~ Established 1853 
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Hidden Persuader 


Wuen I was A Boy living on 
the west side of Chicago, we 
used to say that the copper on 
the beat carried a “hidden per- 
suader”—a billy. They tell me 
its use brought obstreperous, un- 
ruly characters quickly into line. 

And now comes along a news 
article about another kind of 
“hidden persuader” and since 
this one has to do with selling, 
let me tell you about it. 


= What you are about to read is 
not unrestrained fantasy—it’s 
really serious stuff. At first you 
find it hard to believe, but read 
it through and then arrive at 
your own conclusions. 

The boys on Madison Avenue 
explain it this way. The whole 
idea is a new startling kind of 
“invisible” advertising that sells 
products while leaving buyers 
unaware that they are getting a 
sales pitch. Yes, that’s right— 
“invisible advertising.” 

Experiments were conducted 
in a motion picture theater, 
where patrons watching a film 
were “invisibly” and successful- 
ly persuaded to buy ice cream. 
I guess nothing is sacred any- 
more. 


= They call it subliminal projec- 
tion. Webster defines the word 
subliminal as “below the thresh- 
old of consciousness or beyond 
the reach of personal aware- 
ness.” 

The aim of this kind of adver- 
tising is to pitch commercials be- 
low the level of the buyer’s con- 
scious attention in order to in- 
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By Hal Bergdahl, manager of dealer sales, Crane Co., Chicago 


fluence him to buy while keep- 
ing him unaware that he is be- 
ing influenced. A special projec- 
tor flashes commercials on a 
movie or TV screen while a pro- 
gram is actually in progress and, 
believe it or not, the viewer actu- 
ally sees this with his conscious 
eye. 

Furthermore, the commercials, 
one about every five seconds, 
flash on and off so fast that the 
viewer is unaware he has seen 
them—but the thought they 
stimulate grows more and more 
mouth-watering. 

The skeptics who wonder if 
such technique can sell goods are 
told that there is considerable 
psychological evidence attesting 
to the existence of subthreshold 
perception. 


= The story goes that a test case 
conducted in a New Jersey 
movie theater over a six-week 
period proved the effectiveness 
of this advertising that you can’t 
see or hear. Subliminal projec- 
tion bombarded the movie pa- 
trons during the course of the 
feature picture with invisible 
messages urging them to eat 
popeorn and drink Coca-Cola. 
And now listen to this—a lot of 
people must have gotten hungry 
and thirsty because sales during 
the period of the trial showed 
that popcorn sales increased 57.5 
percent and Coca-Cola sales in- 
creased 18.8 percent. 

Of course, this is a brand-new 
thing, and an immense number 
of technical difficulties are still 
to be solved before its use be- 
comes commonplace, if it ever 
does. For one thing they tell me 


people’s perception level varies 
with factors like different de- 
grees of interest or the emotional 
impact of the commercials used. 


#I don’t know how you feel, but 
it strikes me with a certain 
amount of fear that this inven- 
tion is a further invasion of my 
shrinking area of privacy. Of 
course, if it turns out to be a 
means of cutting the length and 
number of TV 
that I like. 

Of course, if they’re going to 
put on commercials that we can’t 
see, the least they can do is tell 
us in advance that invisible ads 
will be used. In this way all of 
us have some control, at least. 
To say the least, the whole thing 
is froth with danger. As one per- 
son put it, “if the device is suc- 
cessful for putting over popcorn, 
why not politicians or anything 
else?” 

If it is possible to prompt the 
subconscious into making cer- 
tain judgments of human char- 
acter, why wouldn’t it be possi- 
ble to use messages for the pur- 
pose of annihilating a reputation 
or conversely promoting it? 
That’s only one of the real dan- 
gers—there are many more no 


doubt. 


commercials— 


# Well, my chillun, if you’re in 
a movie or looking at your TV 
sometime soon, and you sudden- 
ly get the urge for a bag of pop- 
corn or a coke, maybe they have 
perpetuated the “subliminal pro- 
jection” on you, and the “hidden 
persuader” has gone to work. 
Me, oh my, what will they think 
of next? END 





BOLD 
NE; W 
CRANE 
ADVERTI 


A new concept of plumbing advertising tuned to women to 
expand your markets for new bathrooms and extra bathrooms 


Crane’s new advertising appeals to 
a woman’s natural instinct to make 
her home more beautiful and practical. 

The ads are designed to turn her 
desire for an extra bathroom into 
action. And make her want to replace 
her homely, hard-to-clean fixtures 
with smart, new, colorful Crane 
fixtures. 

She’ll see the very newest designs. 
Brilliant new colors for the bathroom. 





New products. All in beautiful natu- 
ral color, month after month, in Life, 
House & Garden, House Beautiful, 
Better Homes and Gardens, American 
Home, and Sunset. 

We believe this new advertising 
will bring you many more new pros- 
pects than ever before. Why not take 
advantage of it? Get in touch with 
your Crane Branch or your Crane 
Wholesaler now. 


Never before a bathroom ad like this! ““Nancy’s New 


Bathroom”’ in full natural color opens Crane’s bold new 





advertising campaign Feb. 24 in Life magazine. 


c RAN E c O. 836 South Michigan Avenue, Chicago 5 


VALVES «+ FITTINGS «+ PIPE > 
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PLUMBING «+ KITCHENS « 


HEATING + AIR CONDITIONING 
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THIS SEAL MEANS oR 
BIG-MONEY BUSINESS 
tor YOU bam we ollnw 


AO.Smith ® 
For more sales and profits from PERMAGLAS, sell Crmad as 


the guarantee! It’s exclusively yours, as a Permaglas 
Certified Dealer. It’s possible because of HYDRA- 


STEEL, A. O. Smith’s most recent research success... 


GLASS-LINED 
* 


a brilliant new steel-treating process which permits 

perfect fusion with a remarkable glass of unprece- W A fg R H E AT 3 R 
dented corrosion-resistance. It’s this tough, new, long- 
lasting lining that permits you to offer a guarantee 
50% longer than ever before... protection for 15 years! for MORE SALES 


and BIGGER PROFITS, 
In THE SATURDAY EVENING POST... get tll Gilat um sone 


On TV “TODAY”... On RADIO “MONITOR” Permaglas Distributor, TODAY ! 
A power-packed Permaglas promotional program is 
building a backlog of buyers for you. TIE-IN TO 
CASH IN! Get and use the Complete Permaglas 











Through cnara OY .@ better way 


Merchandising and Display Kit, with everything 
you need...to spotlight you in your area as A 0. Smith 


“MISTER PERMAGLAS” ! *Patents Pending ee a et a Se 


PERMAGLAS DIVISION, KANKAKEE, ILLINOIS + A. 0. SMITH INTERNATIONAL S.A., MILWAUKEE 1, WISCONSIN, U.S.A. 
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APCO SAND SPUN CAST IRON SOIL PIPE meets and 
beats Cast Iron Soil Pipe Institute specifications with fly- 
ing colors — in this case, ORANGE! Every length is in- 
dividually tested with air pressure UNDER WATER. 
APCO is also tested and checked for accurate weight, 
hardness, uniform thickness and metal composi- 

tion. Send for Folder. Made in Single or 

Double hub in service weight and extra heavy 

weight, standard in length, in diameters 

through 15”. 


scN 


Look for this bead 
and distinctive 
shaped APCO hub. 


MEMBER OF 
CAST IRON SOIL 
PIPE INSTITUTE 


% 


Easy to Cut 


Easy to Handle 
Easy to Caulk 


“Everlastingly 
Yours” 


Look for the 
ORANGE ring 
painted on the 
end of the hub. 


ALABAMA PIPE COMPANY 


Offices in Principal Cities 
GENERAL OFFICES—ANNISTON, ALABAMA 
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Different air conditions 
now yours with one 





— 


Any condition for any zone! Multi-Zone Climate Changer supplies any desired combination of heating, cooling, 
ventilating to as many as 25 zones. May also be used as heating and ventilating unit only (standard unit less cooling coil). 
Complete range of 9 sizes with capacities ranging from 1700 to 29,000 cfm of standard air, 


Heat, cool, ventilate one zone with this standard Cut power costs with the Trane CenTraVac water 
TRANE Climate Changer. Meets the largest possible variety chiller—the industry’s first hermetic centrifugal. Auto- 
of air conditioning requirements. Horizontal or vertical units; matically throttles down to 10% of capacity or less. 
capacities ranging from 600 to 29,000 cfm. Complete range of sizes to 1500-ton units. 





for 25 zones 
Trane Climate Changer! 


Multi-Zone units supply complete air conditioning...or any 
combination of heating, cooling, ventilating. A different 
climate for each zone, at the same time! 


Here’s the ideal air conditioner for many build- 
ings where individual units in each zone would 
be too costly. It’s the TRANE Multi-Zone 
Climate Changer—a unit designed to supply 
independent and variable control of conditioning 
for as many as 25 zones, each with different 
requirements! 

The TRANE Multi-Zone Climate Changer is 
especially suitable for those buildings where one 
or more zones may require maximum cooling 
while, at the same time, other zones require less 
cooling—or may even need heating. 

Whatever the individual zone requirements 


Check these Climate 


@ Provides different air conditions for as many as 25 
zones simultaneously. 


@ Furnishes constant volume of air at varying tem- 
peratures . . . does not accomplish temperature control 
by varying air quantities. 


@ Centralizes all piping and controls in one location. 


@ Eliminates use of reheat coils and their controls in 
the individual zone ducts. 


Factory pre-assembly of the Trane Cold Generator 
cuts installation time, reduces costly call-backs. Requires 
only simple water and electrical connections. All components 
engineered to work together! Capacities to 150 tons. 





may be, the TRANE Multi-Zone Climate Changer 
does the job! This versatile, rugged unit supplies 
complete air conditioning . . . cooling only... 
heating only . . . cooling and ventilating .. . 
heating and ventilating . . . heating and humidi- 
fication . . . or ventilating only for in-between 
seasons—for as many as 25 zones. Each zone 
can have a different climate at the same time! 
And the Climate Changer furnishes a constant 
quantity of conditioned air at the temperatures 
required in each zone. 

Want more facts? See your nearby TRANE 
Sales Office, or write TRANE, La Crosse, Wis. 


Changer features: 


@ Enables the use of one source of chilled water or 
refrigerant for DE coils. 


@ Full-length damper section for each full-length coil 
smooths out air flow, allows for better air distribution. 


@ Size and number of zones can be changed on the job. 


@ Unusually rugged, sectionalized construction. 


For any air condition, turn to 


TRANE 


MANUFACTURING ENGINEERS OF AIR 
CONDITIONING, HEATING, VENTILATING 
AND HEAT TRANSFER EQUIPMENT 


THE TRANE COMPANY, LA 


TRANE COMPANY OF CANADA, LT 
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Can You Heat and Cool an Average 
Home for Less than $11 Per Month? 


Study says yes — if it’s ‘comfort engineered’ 


ToLepo, O.—The average Amer- 
ican home of 12,000 square feet, 
when properly insulated, can be 
heated and cooled for less than $11 
a month. If the home is “comfort 
engineered,” the average home- 
owner can save an estimated $1,189 
in heating and cooling costs over a 
20-year period. 


a These estimates come from the 
Owens-Corning Fiberglas Corp., 
which defines comfort engineering 
as (1) adequate attic ventilation, 
(2) full insulation and (3) proper 
shading of sunny windows. The 
figures cited are based upon data 
compiled by Owens-Corning dur- 
ing the initial phases of its “low 
cost comfort national test pro- 


gram,” started in 1955 to determine 
average heating and cooling costs. 

The study, still under way, is of 
126 houses in all climates of the 
United States and heated by oil 
or gas and cooled electrically or 
by gas. Cooperating in the program 
are utility companies, homeowners 
and builders in 92 cities. 


aIn a second phase of the study, 
Owens-Corning engineers are tab- 
ulating actual heating and cooling 
bills received from cooperating 
homeowners, to check the accuracy 
of the original estimates. Figures 
on actual operating costs for the 
first 12-month period are expected 
to be available after the 1957-58 
heating season. 


. 


THE NAPC STORY, a new documentary film being made for and about the 
National Assn. of Plumbing Contractors, is discussed here by film director Ed 
Levy (second from left) and NAPC staff members. Conferring with Levy are 
Larry Mutter; Jerome Hendrickson, executive secretary; and Harold Burke. 
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nice to be a 


garbage collector 


In-Sink-Erator 
Lew aremensintinmes 


PRIZE WINNER: This advertisement by 
In-Sink-Erator Manufacturing Co. re- 
ceived one of the three top awards 
given by the Art Directors Club of Chi- 
cago for outstanding magazine ads. 


In-Sink-Erator Wins 
Award for Ad Series 


Racine, Wis.—One of the top 
awards for outstanding magazine 
advertising in 1957 was received by 
In-Sink-Erator Manufacturing Co. 
from the Art Directors Club of 
Chicago last month. 

Competing with more than 3,000 
entries from companies in all in- 
dustries, the food waste disposer 
manufacturer captured third place 
in a total of 248 awards. 


= Created to attract the firm’s No. 
1 customer, the American house- 
wife, the prize winning ad was one 
of a series of the “darling, you’re 
much too nice to be a garbage col- 
lector” campaign and was seen in 
leading magazines last year. 

The ad was created by H. L. 
Wheaton, In-Sink-Erator’s adver- 
tising manager, and the company’s 
advertising agency, The Fulton, 
Morrissey Co., Chicago. 
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AN OPPORTUNITY for contractors to 
make new friends—and customers—is 
provided by Eljer’s bathroom design 
contest. Housewives and other en- 
trants are encouraged to get help 
from their local plumbing contractor 
in designing their “dream bathroom.” 


Interest Runs High as Official Launching Date for 
Eljer's $50,000 Dream Bathroom Contest Nears 


PittspurGH — Thousands of p-h 
contractors are now receiving their 
“Dream of an Eljer Bathroom” 
contest materials in preparation for 
requests from homeowners for en- 
try blanks. 

The $50,000 contest, sponsored by 
the Eljer Division of The Murray 
Corporation of America, requires 
participating homeowners to design 
their version of the ideal bathroom 
on entry forms that be ob- 
tained only from local plumbing 
contractors. 


can 


interview with 
December issue, 


ain an exclusive 
DE editors 
page 93), company officials pointed 
out that the contest is the biggest 
bathroom promotion in its history 
and is aimed at building new busi- 


(see 


ness in remodeling for our industry 


to offset any possible soft spots in 
other types of work in 1958. 

Consumer prizes include 10 
dream bathrooms, 20 powder rooms, 
10 washer-dryer combinations, 70 
cash prizes and trips to Hawaii and 
Acapulco, Mex. Contractors and 
wholesalers who participate also 
can win prizes such as a Cadillac, 
trips and minks. 


= The contest begins officially Feb. 
16 when the first national an- 
nouncements will appear in Sun- 
day supplements, 50 other papers 
and Better Homes & Gardens mag- 
azine. The promotion is expected to 
reach more than 20 million families 
during the month. The final dead- 
line for entries is May 2. 
Contractors who are registered at 
contest headquarters will be easily 


HERE’S A $4000 DREAM BATHROOM that will become a reality for some lucky 
homeowner who enters Eljer’s “Dream Contest.” Beautifully planned and 
decorated, it is typical of what the winning design will probably be like .. . 
and what the winning plumbing contractor will install at full profit to himself. 
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identified for the public by decals 
and posters furnished as part of the 
contractors’ contest kit. 


SALES BUILDER: White-Rodgers has in- 
troduced a sticker that fits inside the 
hinged cover of its thermostats and 
tells the homeowner the contractor's 
name, address and phone number. 


Thermostat Label Tells 
Customer Who to Call 


St. Lours—A new “sales build- 
er” has been introduced by White- 
Rodgers Co., manufacturer of ther- 
mostats for heating and cooling. 

It’s a sticker that fits inside the 
hinged cover of the thermostat and 
gives the homeowner the dealer’s 
name, address and telephone num- 
ber. It reads, “For authorized serv- 
ice on this equipment, call . . .” 

“We feel that the sticker will 
benefit dealers,” a company spokes- 
man said, “because it’s ideally situ- 
ated inside the hinged cover of the 
thermostat, which is located ‘up- 
stairs’ in the home, readily acces- 
sible to the homeowner.” The stick- 
er is included in the packaging of 
every White-Rodgers fashion and 
push-button thermostat. 

(NEWS continued on page 54) 
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ARCOGLAS DELUXE 
CAPACITY 40 GAL 
33.69 GAL 
PERFORMANCE RATING 


97 GAL. 


VECOVERY RATE 


‘ 


SUCCESSFUL DEMONSTRATION: Clyde Wilkinson, manager of water heaters for 
American-Standard, calls attention to high performance rating of his firm’s 
product. Under simulated use conditions, this standard 40-gallon model was 
able to satisfy all hot water requirements of a shower, dishwasher and auto- 
matic clothes washer in use simultaneously over a 30-minute peak-load period. 


Test Shows Ability of Gas Water 
Heater to Meet Peak Load Demand 


New York City—A standard 
model, 40-gallon gas water heater 
made by American-Standard re- 
cently came through a rigorous 
performance test with flying colors. 

The purpose of the demonstra- 
tion was to test the water heater’s 
capacity to deliver enough hot wa- 
ter to meet the requirements of a 
typical family during a peak-load, 
30-minute period. 

The water heater was connected 
to a shower, an automatic dish- 
washer. and a clothes washer. It 


William Wallace Vent 
Pipe Approved in N.Y. 


BELMONT, CA.ir.—William Wal- 
lace Co.’s double-wall gas vent 
pipe has been approved for use in 
New York City. The company’s 
announcement said this is the first 
type B gas vent authorized for use 
in the nation’s largest city. 
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was estimated that over a 30-min- 
ute period of continuous operation 
the shower would require 34 gal- 
lons of 100-110F water; the auto- 
matic dishwasher, 6% gallons of 
165-185F water (achieved partially 


by a built-in booster); and the au- 
tomatic clothes washer, 17 gallons 
of 140-160F water. The water heat- 
er was set for 160F water and at 
this temperature recovered 33.6 
gallons per hour. 


a At the end of the 30-minute 
period, shower water was still at 
110F; dishwasher water at 165F; 
and clothes washer water at 125F. 
Since the wash cycle had been 
completed, 125F water was consid- 
ered adequate for rinsing purposes. 

Despite the strain on hot water 
capacity, the water heater had de- 
livered 57 gallons of usable hot wa- 
ter in 30 minutes—demonstrating a 
peak-load capacity matched to ac- 
tual family requirements. 


Leo Newman, Josam 
Executive, Dies at 57 

Micuican City, 
Inp.—Leo New- 
man, executive 
vice president 
and general 
manager of Jo- 
sam Manufac- 
turing Co., died 
last month at the 
age of 57. Mr. 
Newman was active for many years 
in the industry and had served as 
a director of the American Society 
of Sanitary Engineering. 

Mr. Newman is survived by his 
wife, the former Ruth Hirshstein; 
a son, Jerrold, of Toronto, Ont.; 
a daughter, Roslyn Wolin, of Mich- 
igan City; and three grandchildren. 


Leo Newman 


Elkay Adds Trademark to Sink Line 


Calls it mark of quality 


Cuicaco—Research has solved 
the problem of placing the Elkay 
Manufacturing Co. trademark on 
the surface of its stainless steel 
sink bowls without detracting from 
their appearance, the company an- 
nounced last month. 

The Elkay “mark of quality” now 
appears in a rich, burnished tone 
so smooth it can’t be felt, although 
distinct and eye-catching. Since the 
letters are not raised, the company 
points out, they present no prob- 
lem of cleanliness or sanitation. 


YOU CAN SEE IT, but not feel it, says 
Elkay Manufacturing Co. of its trade- 
mark that now appears on the surface 
of the firm’s stainless steel sink bowls. 
Since the letters are not raised, they 
present no problem of cleanliness. 
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Burnham Boiler Buys 
Warm Air Heating Line 


InviINGTON, N.Y.—A long-time 
leader in the hot water and steam 
heating industry has entered the 
warm air heating and cooling field. 

Burnham Corp. has acquired all 
stock of the Berger Furnace Corp. 
of Belle Vernon, Pa., and will op- 
erate it as the Berger Furnace Di- 
vision of Burnham. 

A. P. Weiss, former president of 
Berger, was named vice president 
and secretary of Burnham Corp. 


s The Berger plant is being re- 
tooled and modern equipment is 
being installed to manufacture a 
new line of warm air furnaces. 
Weiss told DE. Manufacture of 
Berger’s radiant baseboard heating 
systems will continue. Additions 
are now being made to the Berger 
sales organization, and a compre- 
hensive advertising and promotion- 
al campaign is being planned. 

Andrew Berger will continue as 
general sales manager of the divi- 
sion, with headquarters at Belle 
Vernon, Weiss said. 


Scaife Sells Its Timken 
Division to lron Fireman 


CLEVELAND—Two big names in 
the heating industry made news 
last month when Iron Fireman 
Manufacturing Co. announced the 
purchase of Timken Silent Auto- 
matic Division of Scaife Co. of 
Pittsburgh. 

Timken, which will operate as a 
separate division of Iron Fireman, 
will move its headquarters to 
Cleveland and begin manufacture 
of its line of residential heating 
equipment there as soon as ar- 
rangements can be completed. 


s In commenting on the acquisi- 
tion, Lewis Cox, Iron Fireman 
president, said, “We are very 
pleased that we were able to ac- 
quire Timken. Its products are well 
established and enjoy an excellent 
reputation in the industry. In addi- 
tion, Timken’s dealer organization 
will give our company additional 
and more concentrated distribution 
in many areas.” 
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SALES PSYCHOLOGY and public relations are being discussed here by Dr. 
Joseph Harney, one of the instructors at the recent 12-week school on business 
management sponsored by the Plumbing Contractors Assn. of Chicago. Shown 


in the front row is Paul Werner of DE’s Editorial 


Research department. 


Chicago Plumbing Contractors Seek 
to Upgrade Management Practices 


Cuicaco—Twenty-seven men 
were recently graduated from a 
12-week business management 
course held at the Washburne 
Trade School here. 

The school was sponsored by the 
Plumbing Contractors Assn. of 
Chicago under the supervision and 
direction of William Readey, exec- 
utive secretary. 

Among the subjects covered dur- 
ing the 12 sessions were account- 
ing, collections, contracts, purchas- 
ing, estimating, overhead, public 
relations and advertising. 

Following completion of the 
course, commencement exercises 
were held. Diplomas were present- 
ed to each graduate. 


ws One of the graduates is Paul 
Werner of Domestic ENGINEERING’S 
Editorial Research department. 
Werner’s previous experience in 
the industry has ranged from ap- 
prentice and journeyman to part- 
ner in a contracting operation. 
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DIPLOMAS were presented to gradu- 
ates of the school by George Con- 
nelly (left), the association's president. 


Plumbing and Heating Wholesaler Tells Why 
He's Going All Out to Make Kitchens Pay Off 


St. Lovis—Another plumbing 
and heating wholesaler is expand- 
ing his operations in the kitchen 
field. Ahrens and McCarron, Inc., 
of this city, has purchased all stock 


of the Kitchen Equipment Distrib- 
uting Corp. and established it as a 
wholly owned subsidiary. 
In discussing his firm’s acquisi- 
(NEWS continued on page 56) 





. . continued from page 


STRATEGY SESSION: Plans for an information and education program to pro- 
mote residential air conditioning are discussed by J. R. Merrill (right), adver- 
tising and public relations director for Lennox Industries, Marshalltown, lIa., 
and T. R. Sills, head of Theodore R. Sills and Co., Chicago. Sills was named 
public relations counsel for Lennox last month as part of the new program. 


Think We've Had a Boom in Air Conditioning? You 
Havent Seen Anything Yet, Lennox President Says 


MARSHALLTOWN, IA.—A 35 per- 
cent increase in the installation of 
year-round air conditioning sys- 
tems over 1957 was forecast for this 
year by John Norris, president of 
Lennox Industries. 

Norris estimates that 20 million 
existing homes constitute the mod- 
ernization market for air condition- 
ing. He predicts that there will be 
more sales in remodeling this year 
than in new construction. 


» Extending his evaluation of bus- 
iness prospects still further into the 
future, Norris forecast a real boom 
for the coming decade. “In the 
next five or 10 years,” he said, “as 
people become of the 
many virtues of year-round air 
conditioning, I think up to 50 per- 
cent of all homes, new and existing, 
will have year-round units. 

“In terms of central year-round 
installations during the next five 
to 10 years,” Norris said, “the fig- 
ure would be about 1.5 million, or 
10 times the industry’s ’57 output.” 

In anticipation of this growth in 
the residential air conditioning 
market, Lennox has accelerated its 
public relations program. “To keep 


conscious 


pace with this growth,” said J. R. 
Merrill, advertising and public re- 
lations director, “we have decided 
to institute an information and 
education program to help our en- 
tire organization increase its mar- 
ket and promotional efforts.” 

Full details of the program will 


He's Going All Out to 
Make Kitchens Pay Off 


(Continued from page 55) 
tion, Clarence Ahrens, president of 
both companies, said: “Our invest- 
ment certainly speaks for itself as 
to our confidence in the future of 
the kitchen industry. We feel the 
demand for new, worksaving, dec- 
orator-designed kitchens has only 
started. The population increase, 
earlier marriage age and larger 
families all contribute to the need 
for new homes right now, with an 
increasing demand each year. 


a “There is also an expanding field 
in kitchen replacements,” Ahrens 
said, “due to attractive time pay- 
ments for homeowners and excel- 
lent national and local kitchen re- 
modeling promotions.” 

The subsidiary retains the Kitch- 
en Equipment Distributing Corp. 
name. It will continue to handle 
Republic Steel kitchens and related 
kitchen appliances. Republic prod- 
ucts also are now available through 
the Ahrens and McCarron sales 
department, Ahrens said. 


be announced later, Merrill said. 
He also announced the appoint- 
ment of Theodore R. Sills and Co., 
Chicago, as public relations coun- 
sel for Lennox. 

(NEWS continued on page 58) 





NEW ADDITION: Jensen-Thorsen’s new 20,000 square foot plant, located near 
the original factory in Addison, Ill., will provide increased production and 
storage facilities for the firm’s newly introduced line of stainless steel sinks. 


Jensen Expands Stainless Steel Sink Production 


Appison, Itt.—A_ 20,000 square 
foot addition to the Jensen-Thor- 
sen stainless steel sink factory has 
been erected across the street from 
the original plant. 

The new buildine will house the 
production line for the company’s 


new Full Dimension sinks, DE was 
told by Earl Olson, sales manager. 
The new sink line, Olson said, is 
the first on the market to run full- 
counter depth, front to back. (For 
full details and an illustration of 
the new line, see page 137.) 
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NATIONWIDE : 
eee 





HERE ARE EXACT FIGURES: 


Over-All Cost Over-All 
of Copper Tube, Cost Using 
City Water and Drainage Other Metals 
Waterbury $541.09... ... .$615.25 
Providence . 658.00...... 665.00 
Detroit » Fae sad vce Se 


432.65 438.49 


Copper $74.16 less 
Copper 7.00 less 
Copper 11.83 less 
Copper 5.84 less 


San Francisco 


THERE YOU HAVE IT! When you figure water and 
drainage systems, why not figure on the best? Copper 
costs less...as shown in the four cities listed above. 


Chase # 


BRASS & COPPER CO. 


WATERBURY 20, CONNECTICUT 
SUBSIDIARY OF KENNECOTT COPPER CORPORATION 


=NOW COSTS 


LESS THAN 
RUSTABLE 
METALS! 


THE RESULTS ARE IN! Plumbing Contractors 
from coast to coast—in key cities—figured the cost 
of copper water lines and drainage against other 
so-called “cheaper metals.” Estimates in each test 
city were made using identical sets of actual resi- 
dential plans in order to make a test under actual 
field conditions. And look what happened! In 


four test cities, from East to West, a complete 


‘copper installation cost less than other metals! 


In materials, the cost of copper tube installation 
was an eye-opener according to field reports... 
far less in most cases than the estimator expected! 


The Nation’s Headquarters for Brass, Copper and Stainless Steel 


Atlanta Baltimore Boston Charlotte Chicago Cincinnati Cleveland Dallas Denver 


Detroit Grand Rapids Houston indianapolis Kansas City, Mo 


Los Angeles 


Milwaukee Minneapolis Newark New Orleans New York (Maspeth,L.!.) Philadelphia Pittsburgh Providence Rochester St.Louis Sanfrancisco Seattle Waterbur 
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News . . . continued from page 56 





INSPECTION TOUR: Top management of Yardley Plastics Co., Columbus, O., 
is shown looking over blueprints during a tour of the firm’s new warehouse 
for wrapped plastic pipe. From left are Robert Rosel, vice president in charge 
of sales; William Hite, sales promotion manager; Walter Jacobson, executive 
vice president; and Frederick Hill, Jr., president of the fast growing firm. 


Yardley's Success Is Showing. Pipe 
Producer Builds New Plastics Plant 


Cotumsus, O.—Leading manu- 
facturers in the plastic pipe indus- 
try are going full steam ahead with 
expansion plans. 

The latest to announce new fa- 
cilities is Yardley Plastics Co., 
which has just completed a 16,000 
square foot warehouse to provide 
room for expanded production of 
its line of flexible and rigid plastic 
pipe. The $50,000 structure con- 
nects the assembly lines with the 
wrapping, packaging and shipping 
facilities. 

“This new facility will help us 
speed up shipments to other key 
distribution points throughout the 
country, as well as open up new 
space for production,’ Frederick 


CSA Plans 3rd Dealer 


Development Institute 


Cuicaco—The Central Supply 
Assn. has scheduled its third Deal- 
er Development Institute for Feb. 
10-22 in Rockton, III. 

Purpose of the school is to train 
key wholesaler men in ways of 
helping contractors to manage their 
business and to sell. 
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Hill, Jr., Yardley president, told 
DE last month. 
The company’s Columbus, O., 
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R. W. Crysler 





C. M. Sanders 


Honeywell Revamps Commercial Sales Division 


MINNEAPOLIS—A realignment in 
the management of Minneapolis- 
Honeywell’s commercial sales divi- 
sion has been announced by John 
Haines, vice president. The change, 
he said, “paves the way for in- 
creased business through the in- 
troduction of new products and a 
vigorous sales campaign in exist- 
ing markets.” 


wThe realignment coordinates 
three sales functions in the home 
office under R. W. Crysler, division 
























properties now provide more than 
200,000 square feet devoted to man- 
ufacturing, quality control and 
storage of plastic products. 


Water Conditioning 
Assn. Moves to D.C. 


Cuitcaco—The Water Condition- 
ing Foundation moved its offices to 
Washington, D.C., last month. 

John Hosford, the Foundation’s 
executive vice president, told DE 
the move to the nation’s capital 
was made to “represent the indus- 
try properly before an increasing 
number of government agencies.” 

The Foundation’s new address is: 
Suite 614A, The LaSalle, 1028 Con- 
necticut Ave., N.W., Washington 6. 


Armco Soaks to Buy 
Big Steel Pipe Maker 


PITTsBURGH — A proposal under 
which Armco Steel Corp., Middle- 
town, O., would acquire The Na- 
tional Supply Co. of this city has 
been approved by the directors of 
both companies. 

Armco is a major producer of 
steel, and National Supply manu- 

(NEWS continued on page 60) 


J. F. Cummiskey V. D. Wissmiller 


sales manager. Appointed to newly 
created posts are: 

C. M. Sanders, in charge of de- 
veloping new products and pro- 
moting existing controls. 

J. F. Cummiskey, directing ac- 
tivities of the five market sales 
managers responsible for sales to 
all types of commercial, public and 
industrial buildings. 

V. D. Wissmiller, responsible for 
establishment of sales policy and 
financial planning and serving as 
director of manufacturer sales. 
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Owner: House of Seagram, Inc. 
Architects: Mies van der Rohe & 


wa “In the new Seagram building 


Architects: Kahn & Jacobs 
Consulting 
Engineers: Jaros Baum & Bolles 


I Sicashintiitvinne it’s 100% Walworth 


Plumbing 
Contractor: Eugene Duklaver Inc. 
Mechanical 


—e" | Gate, Globe, and Check Valves” 


V/A LVV/ © > 4 7 oe 60 East 42nd Street, New York 17, N. Y. 


COMPLETE LINES OF STEEL, IRON, AND BRONZE VALVES AND PIPE FITTINGS 


Distributors in principal centers throughout the world 


Walworth Subsidiaries: ALLOY STEEL PRODUCTS CO. , CONOFLOW CORPORATION GROVE VALVE AND REGULATOR CO. 
M&H VALVE & FITTING CO. ° SOUTHWEST FABRICATING AND WELDING CO., INC . WALWORTH COMPANY OF CANADA, LTD. 











News . . . continued from 


ONE OF THE FIRST laboratories to be approved for testing air moving equip- 
ment by the Air Moving and Conditioning Assn. is the one shown here at 
the University of Detroit. Technicians are shown testing a centrifugal fan 


in accordance with the procedure prescribed by the association’s test code. 


New Air Conditioning Sales Drive 
Will Help Dealers “Use the User’ 


New York Ciry—A new promo- 
tion program designed to boost 
sales of central air conditioning in 
the residential market was launch- 
ed last month by American-Stand- 
ard’s Air Conditioning Division. 


Appropriately titled “Operation 


Massey-Ferguson Adds to 


Wicuita, Kan.—The appointment 
of three industrial sales executives 
to head regional sales offices of 
Massey-Ferguson’s Industrial Divi- 
sion was announced last month by 
C. J. Davis, general manager. The 
company is a division of Massey- 
Harris-Ferguson, also of Wichita. 

The three men are: John Vilven, 
Lodi, Calif., who was named west- 
ern regional industrial sales man- 
ager; Bill Talmage, Wichita, cen- 
tral regional manager; and C. J. 
Workman, Aberdeen, Md., eastern 
regional manager. 


# The appointments are part of a 
broad, general expansion of the 
company’s industrial division ac- 
tivities, Davis told DE. A complete 


Beachhead,” the program will help 
contractors and wholesalers to es- 
tablish a “beachhead” for immedi- 
ate new customers by encouraging 
them to “use the user.” 

“We know,” declared W. H. Bak- 
er, vice president of sales, “that 


Armco Seeks to Buy 
Big Steel Pipe Maker 


(Continued from page 58) 
factures, among other things, a line 
of welded steel pipe. 

The boards have authorized their 
respective officers to negotiate and 
work out a contract between the 
companies. The proposal would 
then be submitted for final action. 


every new owner of central resi- 
dential air conditioning will be the 
basis for many more sales within 
the next few years because he'll 
carry the a-c sales story to his 
neighbors. The contractor who 
makes the first sale has established 
his “beachhead” and will be first in 


line to make the others.” 


=To assist contractors in imple- 
menting the program, the company 
has established greatly reduced 
prices for its entire central water 
cooled line, Baker said. A special 
price is also being offered to con- 
tractors condition their 
own stores and homes on the the- 
ory that “the air conditioned con- 
tractor sells more air conditioning.” 
(NEWS continued on page 65) 


who air 


Executive Staff; Will Introduce New Products 


tachments for Work Bull tractors 
are also products in the line. 
He pointed out that Davis loaders 


and backhoes for other makes of 
tractors will be sold through pres- 
ent distribution sources. 


new line of Work Bull tractors, 
shovel loaders and fork lifts will be 
introduced soon, he said. Davis 
loaders, backhoes and other at- 


SALES TERRITORIES are examined by James Dreiling, assistant sales manager 
of Massey-Ferguson Industrial Division, Wichita, Kan., and his newly appointed 
regional sales managers. Shown from left are Dreiling; C. J. Workman, 
Aberdeen, Md., eastern manager; William Talmage, Wichita, central region 
manager; and John Vilven, Lodi, Calif., in charge of sales in western states. 
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How you 
can win big prizes 
: in... 


This advertisement talks to those Plumbing Contractors who have signed up 
for Eljer’s “Dream of a Bathroom” Contest promotional program. Those who 
have not signed up can still do so and get all the benefits of the program, ex- 


cept for listing in Eljer advertisements in This Week and Parade. 
































e 
a deluxe 1958 Cadillac and a week’s 
trip for two to the N.A.P.C. 


Convention in Los Angeles 
next July by signing 





up the homeowner who wins 
first prize. N.A.P.C. Convention in July by signing up the 


contestants who win second or t] 











a $250 mink scarf for your 


wife by signing up the 
onsumer who wins 
one of the next 
seven prizes. 




















NOW 


February 16 


March 9 
March 30 


- April 15 











i - > 
. 
——— a 


TOP WINNER: Miles Boekeloo (second from right), district sales manager of 
the Ruud Mfg. Co., Kalamazoo, Mich., is congratulated by A. B. Cameron, 
president of the company, for being the winner in the firm’s commercial gas 


water heater sales contest. 
commercial 


Enjoying the event are R. N. Spear (left), Ruud’s 
sales manager, and Fred Petes, sales assistant to Boekeloo. 


Gas Conversion Burners Make Big 


Comeback After 10-Month Slide 


New York City—Manufacturers’ 
shipments of gas-fired furnaces and 
boilers for residential heating were 
lower last November than in the 
same month the year before, but 
gas conversion burners showed a 
sharp gain. 

The Gas Appliance Manufactur- 
ers Assn. reported that November 
shipments of gas furnaces of the 
forced warm air and gravity types 
totaled 60,100—4.6 percent below 
the figure for November, 1956. The 
11l-month total for 1957 was 672,- 
100, a 12.2 percent decline from the 


Names in the News 


Mueller Co., Decatur, Ill., has 
named Dan Gannon to the post of 
general sales manager. 


Robert Harris has been appointed 
general sales manager of Richmond 
Plumbing Fixtures Division of 
Rheem Manufacturing Co., Me- 
tuchen, N. J. 


Perfection Industries, a division 
of Hupp Corp., Cleveland, has ap- 
pointed Carl Strack manager of 
furnace sales, replacing Allan Mac- 
Laren who has been named director 
of training and service. 
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765,100 recorded for the ’56 period. 

Shipment of 8,030 boilers in No- 
vember brought the 11-month total 
to 94,300, as compared with 8,100 
and 92,000, respectively, in 1956. 
The monthly total declined 1.2 per- 
cent while the 1l-month figure 
gained by 2.5 percent. 

The 13,700 gas conversion burn- 
ers shipped in November repre- 
sented an 18.1 percent increase over 
the 11,600 the year before. For 11 
months, the 1957 figure of 156,900 is 
down 13.4 percent from the 181,100 
recorded in the 1956 period. 


Mor-Flo Heater Corp., Cleveland, 
has appointed Sanford Wasserman 
to the position of sales manager. 


Theodore Peyrek has been named 
vice president in charge of sales for 
L. J. Wing Manufacturing Co., Di- 


D. R. Gannon 
Mueller Co. 


R. H. Harris 
Richmond 


Hajoca Announces Shift 
in Distribution Policy 


PHILADELPHIA—Hajoca Corp., one 
of the east’s largest wholesalers, 
has announced a major change in 
its distribution policy on water 
heaters. It will now distribute only 
the line manufactured by White 
Products Corp., Middleville, Mich. 

In announcing this major move, 
Hajoca president J. W. St. Clair 
said: “We believe the White Prod- 
ucts Corp. is an aggressive organ- 
ization that will provide Hajoca 
and its customers with a high qual- 
ity product and service.” 


Industrial Tells Plastic 
Fittings Marketing Plan 


CLEVELAND—A policy of market- 
ing its line of plastic pipe fittings 
through plumbing and heating 
wholesalers was announced last 
month by the Industrial Plastic Fit- 
tings Co. 

The announcement was made fol- 
lowing the appointment of Donald 
Culver as sales manager of the 
company’s wholesale division. A 
sales office has been set up in Tow- 
son, Md., to service the wholesale 
trade, Culver told DE. 


= The company is a pioneer in the 
development of styrene copolymers, 
polystyrene and nylon for use in 
fittings for flexible and rigid poly- 
ethylene pipe. 


vision of Aero Supply Manufactur- 
ing Co., Linden, N. J. 


Walter Finke, president of Data- 
matic Corp., a division of Minne- 
apolis-Honeywell Regulator Co., 

(NEWS continued on page 166) 
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C. H. Strack 
Perfection 


A. B. Maclaren 
Perfection 





FORD TRUCKS 


...and the new 








58 FORD TILT CAB—Lowest tilt 
cab prices in America by hundreds 
of dollars . . . based on a comparison 
of factory-suggested list prices! Me- 
dium Duties from 18,000-lb. GVW 
to 32,000-lb. GCW. Other models up 
to 65,000-lb. GCW. 


*58 FORD STYLESIDE PICKUP. Modern, extra-wide body 
is standard at no extra cost. 6% -, 8-, and 9-ft. bodies. 
Conventional Flareside box available. Six or V-8 engines. 


FORD PARCEL DELIVERY CHASSIS (P-350 shown) FORD F-100 CUSTOM PANEL features roomy, all-steel, 
are available in windshield-front-end or stripped-chassis fully lined body. A big 158 cubic feet of loadspace and 
models for your choice of modern custom-built bodies. wide rear door opening easily accommodates bulky 
Four P-Series chassis with GVW’s up to 17,000 lb. for articles. Its 110-inch wheelbase makes it highly maneu- 
bodies with 250- to 525-cu. ft. capacities. verable in traffic. 
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COST LESS— 


‘58 “ prove it 


A Ford truck is*designed to cost you less from the day 
you buy it to the day you turn it in! Ford leads with 
the features that mean dollar savings. 


There’s first cost. Many Ford trucks are priced sub- 
stantially below competitive models—frequently hun- 
dreds of dollars less! And resale value is traditionally 
high. There’s engine economy. Only Ford offers Short 
Stroke power in both Six and V-8. There's reliability. 
These new 58s are built to last. Independent insurance 
experts prove Ford trucks last longer. They’re money- 
savers to the end . . . see your Ford Dealer. 





FORD MEDIUM DUTY TRUCKS (F-600 shown) avail- 
able with 9- or 12-ft, stake bodies, offer wide choice of 
modern Short Stroke power, V-8 or Six. 14%- or 2-ton 
models with GVW’s from 15,000 to 19,500 pounds. Fully 
automatic Transmatic transmission available. 


Domestic ENGINEERING, FEBRUARY 1958 


23% MORE 
LOADSPACE 


up body has 23% more loadspace than 
any competitive half-ton pickup! 


a 
. 
. 


NEW EASY SIDE LOADING 
plus smart er styling in a truly modern 
pickup body, standard at no extre cost 


FORD STYLESIDE 


NEW EASY RIDE! Impact-O-Graph 
tests prove Ford pickups give you the 
smoothest ride of any half-tonner! 


NEW ECONOMY ! 139-hp. Six has 
improved carburetor for up to 10% 
greater gas mileage. Also Short Stroke 
V-8 available 


i : 
NEW COMFORT, SAFETY! Driver- 
ized cab has suspended pedals, inboard 
step and Lifeguard steering wheel 








Gas-Fired Unit Heaters 

A series of blower-type gas unit 
heaters has been developed by Rez- 
nor. All controls and connections 
are concealed within the heater 
casing for improved appearance. 
The units are available in 10 sizes. 
with capacities ranging from 25,000 
to 300,000 Btu. The entire control 
assembly is located on one side of 
the heater for greater accessibility. 
All models are shipped completely 
assembled and can also be used in 
duct systems. Factory assembly, the 
manufacturer estimates, will result 
in a saving of nearly one hour per 
heater on installation time. 


Manufacturer: Reznor Manufac- 
turing Co., James St., Mercer, Pa. 


One-Pipe Diversion Fitting 
Bell & Gossett has added another 
model to its line of one-pipe diver- 
sion fittings used to supply radia- 
tion above or below the main. This 
fitting is the first model in the line 
that can be used for both supply 
and return installations, simplify- 
ing inventories. Since the trade- 
mark, “Red-Ring,” located on the 
run of the tee, is always positioned 
between the risers, it serves as a 
guide to the installer. The new fit- 


68 


ting is available in 1 and 1%%-in. 
sizes for copper connections. 
Manufacturer: Bell & Gossett 


Co., 8209 N. Austin Ave., Morton 
Grove, IIl. 


Condensation Pump 

Hoffman Specialty has added a 
12,000 sq ft edr pump to its line of 
condensation pumps. The new 


model features a cast iron receiver, 
bronze-fitted centrifugal pump, 
stainless steel pump shaft, 14 hp 


motor and low inlet for simple in- 
stallation. Pump capacity is 18 
gpm; discharge pressure is 20 psi. 
The receiver capacity is 14 gal. 

Manufacturer: Hoffman Special- 
ty Manufacturing Corp., 1700 W. 
10th .St., Indianapolis 7. 


Three-Fuel Draft Control for Commercial and 
Industrial Uses Is Developed by Field Control 


A three-fuel draft control de- 
signed exclusively for commercial 
and industrial applications has been 
developed by Field Control Divi- 
sion of H. D. Conkey. The new 
draft control (M+MG2) works with 
gas, oil, oil-gas and coal and can 
be adjusted from one fuel to an- 
other in the field. It serves natural 
and induced-draft furnaces and 
boilers with flue outlets from 10 to 
32 in. In a coal-fired application, 
the unit serves as a combination 
barometric draft control and check 
damper. It can be installed as a 
reverse acting or positive-acting 
check, manually operating or mo- 
torized. In an oil installation, it 
serves as a single-acting baromet- 

(Continued at top of facing page) 


FIELD CONTROL’S new draft regulator 
serves gas, oil, oil-gas or coal heating 
systems with equal efficiency and re- 
quires only minor on-the-job changes 
to adjust from one fuel to another. 
The unit is shown here as a single- 
acting control for oil heating. 
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ric dratt control. For gas, it oper- 
ates as a double-acting barometric 
draft control, opening inward to 
control updrafts and outward to 
relieve internal pressures. In an 
oil-gas_ installation, changeover 
from gas to oil can normally be 
made in less than a minute. 

Manufacturer: Field Control Di- 
vision, H. D. Conkey and Co., Men- 
dota, Ii. 


Gas-Fired Boilers 
Bastian-Morley has introduced a 
series of gas-fired boilers for hot 
water or steam heating or large 
volume water heating. Eight sizes 
are available, in input capacities of 
100,000 to 450,000 Btu/hr. The boil- 
ers feature cast iron burners with 
stainless steel ribbons and can be 
used with all gases, including LP 
and LP-air mixtures. Other fea- 
tures include cast iron sections, 
staggered heat travel, glass fiber 


insulation, vertical-to-horizontal 
draft hood and a jacket that snap- 
locks together. A tankless heater 
is included in water boilers. 
Manufacturer: Bastian-Morley 
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Co., 208-308 Truesdell 
Porte, Ind. 


Ave., La 


Plastic Toilet Seat 


A solid plastic toilet seat com- 
bining a contoured seat and sculp- 
tured cover has been introduced by 
Standard Tank and Seat. The de 
luxe seat is available in a variety 
of colors. Matching plastic hinges 
cover the solid brass hinge posts. 

Manufacturer: Standard Tank 


and Seat Co., 314 N. Front St., 
Camden 2, N.J. 


New Fixture Line Features Unusual Bathtub Design 
and Lavatory for Free-Standing or Countertop Use 


A de luxe bathtub and lavatory 
have been introduced for 1958 by 
American-Standard. The tub, a 
recessed 5-ft fixture made of 
enameled cast iron, features an 
apron, free of trim lines. The rim 
is stepped down 2 in. at the center 
to provide simple entry and a seat. 
The lavatory—a vitreous china unit 
—has fittings mounted on a sloping 
panel. The lavatory measures 26 
by 22 in. and features two con- 


cealed front overflows. It can be 
used as a free-standing or coun- 
tertop unit. Union strips permit 
a positive seal between the lavatory 
and adjacent countertop. The tub 
is available in six colors and white; 
the lavatory in eight colors and 
white. 

Manufacturer: American-Stand- 
ard, Plumbing and Heating Divi- 
sion, 40 W. 40th St., New York City. 

(Please turn to page 70) 
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Vacuum Breakers 

A line of anti-siphon vacuum 
breakers that prevent polluted wa- 
er from siphoning back into the 
potable supply line has been devel- 


oped by A. W. Cash Valve. The 
units are designed for installations 
where the supply enters an appli- 
ance or fixture below the overflow 
rim, as in open tanks and basins 
filled by a hose, dishwashers, lawn 
sprinkling systems, etc. The units 
are constructed of bronze and are 
available in pipe sizes ranging from 
3% to 2 in. 

Manufacturer: A. W. Cash Valve 
Manufacturing Corp., 6663 E. Wa- 
bash Ave., Decatur, III. 


Room Air Conditioners 
Westinghouse has introduced its 
1958 line of room air conditioners. 
Wall-to-wall cooling is accom- 
plished by oscillating directional 


Lae, SRA} 


louvers behind the grille, which 
sweep back and forth in a vertical 
plane. One model has a reverse- 
cycle heat pump designed to heat 
the room to thermostat settings 
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even when outside temperatures 
are zero. A portable model is a 1- 
hp “plug-in” unit that operates on 
household current. With its acces- 
sory cart, it can be moved from 
room to room. (See illustration.) It 
comes with an adjustable frame 
that fits windows up to 40 in. wide. 
Another series consists of six mod- 
els with dimensions of 27 in. wide, 
16 in. deep and 17 in. high. It is 
designed for through-the-wall or 
window installations. While all 
models can be adapted to casement 
installations, one unit can be 
mounted partially in, partially out 
or completely inside standard- 
width casement or double-hung 
windows. This unit features push 
button controls. 

Manufacturer: Westinghouse 
Electric Corp., Air Conditioning 
Division, Staunton, Va. 





Furnace Humidifier 

An automatic furnace humidifier 
with a,single moving part—the 
valve actuator plate—has been de- 
veloped by General Filters. The 
actuator plate is not affected by the 
weight of mineral deposits. The 
humidifier operates on water pres- 
sures from 5 to 150 psi and is in- 
stalled by cutting a hole in the 
warm air plenum and inserting four 
screws and a water supply line. The 














Stainless Steel Countertop Serves Both Sink 
and Range Areas in One Continuous Surface 


A combination sink and range 
top, developed by Whirlpool, con- 
tains both food preparation and 
cleanup centers. The unit meas- 
ures 7 ft long and features 3 ft of 
work surface adjacent to the sink 
and the four electric surface cook- 
ing units. The top is made of stain- 
less steel and, on de luxe models, 
features a fluorescent-lighted back- 
splash with electrical outlets for 
other appliances. One of the sur- 
face cooking units is thermostatic- 


ally controlled to maintain heat at 
the temperature chosen. Other fea- 
tures include one-piece chrome 
adapter rings and disposable alu- 
minum foil bowl liners beneath 
each unit. 

The sink features a single-lever 
faucet and a built-in spray hose. 
The sink and range top unit may be 
mounted on any combination of 
standard base cabinets. 

Manufacturer: Whirlpool Corp., 
N. State St., St. Joseph, Mich. 
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valve seat is totally enclosed to 
prevent clogging. Other features 
include a glass-coated pan, stain- 
less steel plate rack, synthetic rub- 
ber diaphragm, chrome-plated 
valve and integral face plate. As 
many as 15 evaporator plates may 
be used in the unit. 

Manufacturer: General Filters, 
Inc., 43800 Grand River Ave., Novi, 
Mich. 


Valve Packing 

A plastic-coated packing that 
adapts valves for use over a 450F 
temperature range without re- 
adjustment has been developed by 
Powers Regulator. The packing is 
made of asbestos and can be used 
at temperatures from —50F to 400F 
and pressures to 250 psi. The firm 
has also announced a packing gland 
assembly for guiding the stem and 
reducing packing wear. Both pack- 
ing and gland assembly are used 
on the company’s valves and regu- 
lators with % and %-in. stems. 

Manufacturer: Powers Regulator 
Co., 3434 Oakton St., Skokie, Ill. 


Folding Shower Door 


A new tub enclosure-shower 
door has been introduced by Beau- 





ti-Dor. The unit folds flat against 
one wall, giving full access to the 
tub without any center post ob- 
struction. Features included are 
anodized aluminum frames, #-in. 
thick safety glass, non-sagging 
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T & P Relief Valve 
Series 444 


Low-Water Cutoff 
Type 101A 


T & P Relief Valve 
Series 40XL 


Temperature and Pressure Relief Valves, Low 
Water Cutoff Added to Watts Regulator Lines 


Watts Regulator Co. has added 
two series of self-closing tem- 
perature and pressure relief valves 
and a low water cutoff to its lines. 

One valve series (444), above left, 
consists of competitive price models 
with or without test levers and 
short or extension-type thermo- 
stats. Water temperature rating 
of these units is 200,000 Btu/hr. 
They are designed for automatic 
operation in applications where 
semi-automatic valves (fuse plug 
type) normally are used. They fea- 
ture a solid wall thermostat and 
are constructed of bronze with 
stainless steel springs. Sizes are % 
or % in. male inlet and %-in. fe- 
male outlet connections. 

The second valve series (40L and 
40XL), above right, consists of two 
models with 34-in. male inlet and 


header bar and cadmium-plated 
ball-bearing rollers. 

Manufacturer: Beauti-Dor, Inc., 
4723 N. Pulaski Rd., Chicago 30. 


Gas Room Heater Line 

Temco has announced that its 
1958 line of gas room heaters con- 
sists of a vented circulator series 
and a vented radiant series. The 
circulator models feature a two- 
tone “TV screen” design to com- 


female outlet connections. One 
model is equipped with lever and 
short thermostat; the second with 
lever and extension thermostat. 
They are made of bronze and have 
a steam pressure discharge rating 
of 810,000 Btu /hr at 125 Ibs setting 
and water temperature rating of 
500,000 Btu /hr. 

The low water cutoff (101A), 
center above, is furnished with a 
2\%4-in. side tapping for connection 
to steam boilers. An inspection 
plate that can be removed from the 
body simplifies inspection and 
cleaning of the float chamber. 
The unit is furnished with a single- 
throw mercury switch. Maximum 
steam pressure is 25 Ibs. 

Manufacturer: Watts Regulator 
Co., 10 Embankment St., Lawrence, 
Mass. 


plement contemporary decorating 
schemes. Heat radiates from the 
(Please turn to page 72) 
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(Continued from page 71) 
sereenlike grille while warmed air 
circulates through louver open- 
ings at the top. An optional fan 
attachment delivers warm air at 
floor level. Other features of cir- 
culator models include an access 
door at the front and porcelain 
enamel finish on heat exchanger 


Low Compression Valve Line 
A line of cast brass low com- 


pression valves has been intro- 
duced by Lee Bros. Foundry. The 


line includes valves of both stop 
and stop-and-waste varieties. Each 
valve is tested with 100 lb of air 
pressure under water to insure that 
it is leakproof. The hand wheel is 
plastic-coated aluminum and all 
washer screws are stainless steel. 
The nut immediately below the 
valve handle is packed with graph- 
ite-impregnated asbestos. 
Manufacturer: Lee Bros. Foun- 


and cabinet. Models in the radiant 
series are also designed to accom- 
modate the concealed fan, which is 
available as an accessory. The heat 
exchanger in all models is war- 
ranted for 20 years against rusting 
or burning out. 

Manufacturer: Temco, Inc., 4104 
Park Ave., Nashville 9, Tenn. 


dry Co., P. O. Box 231, Anniston, 
Ala. 


Gas-Fired Duct Furnaces 

A line of gas-fired duct furnaces 
has been introduced by Carrier. 
Compactness of the units makes 
them adaptable for use in conjunc- 
tion with air conditioners in low- 
ceilinged commercial and institu- 


tional buildings. The furnaces can 
be installed in new or existing 
ductwork and are available with 
open or enclosed blower assemblies. 
Eight sizes are offered, in outputs 


Trane Offers a Spray-Coil Dehumidifier Line 
for Comfort and Process Cooling Systems 


A line of spray-coil dehumidi- 
fiers for comfort and process cool- 
ing systems has been developed by 
Trane. The units are designed for 
hospitals, manufacturing and proc- 
essing applications and dehumidi- 
fication of primary air supplies for 
induced air systems. The dehumid- 
ifiers feature a bank of coils (fab- 
ricated of copper), spray nozzle as- 
sembly, heavy-gauge eliminators 
and corrosion-resistant vertical 
casings. There are two models of- 
fered in a total of 36 sizes. In one 
model, coil sections are mounted 
together and secured by one-piece 
side panels. The other model has 
its coil sections secured by sec- 
tionalized side supports for easier 
coil inspection. Capacities range 
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from 2,500 to 41,000 cfm. Casings 
are made of 16-gauge galvanized 
steel sheets. 
Manufacturer: 
La Crosse, Wis. 


The Trane Co., 


ranging from 50,000 to 230,000 Btu. 
The units can be installed singly or 
in multiples. 

Manufacturer: Carrier Corp., 300 
S. Geddes St., Syracuse 1, N.Y. 


Tube Benders 


A series of combination tube 
benders that bend both hard and 
soft tubing and handle from two 





to seven sizes has been introduced 
by Imperial Brass. Sizes of tubing 
bent range from 4 to % in. od. The 
tools make bends up to 180 deg. 
and can be used for copper, 
aluminum, steel and stainless steel 
tubing. Benders for four or more 
sizes of tubing are furnished in 
metal kits. Changing the forming 
wheel and the shoe adapts the tools 
for bending a wide variety of tub- 
ing sizes. 

Manufacturer: The Imperial 
Brass Manufacturing Co., 6300 W 
Howard St., Chicago 31. 


Shallow Well Pumps 
Two shallow well piston pumps 
featuring an automotive-type oil 


| 

>| 

a. 7 
[Pwr 
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dip stick have been announced by 
Lancaster Pump and Manufactur- 
ing. One model has a capacity of 
275 gph against 40 lbs pressure. 
The second model delivers 375 gph 
against 50 lbs pressure. Both units 
are available on 12, 17 or 30-gal. 
tanks. 

Manufacturer: Lancaster Pump 
and Manufacturing Co., Manheim 
Pike, P. O. Box 778, Lancaster, Pa. 

(Please turn to page 76) 
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\\. OVERLOOKED 'EM 


-.». DON’T YOU! 


Hot Winker Line Steam Heating Line 


Circulators ¢ Circulator Valves ¢ Balancing Elbows Radiator Valves ¢ Float and Thermostatic Traps « 
and Fittings ¢ Pressure Relief and Pressure Reducing Radiator Traps ¢ High Pressure Thermostatic Traps 
Valves ¢ Automatic Air Vents and Float Type « e Inverted Bucket Traps © Strainer ¢ Air Line 
Flow Divertor Fittings © Flow Control Valves « Valve ¢ Gauges « Air Eliminator and Air Check ¢ 
Air Separator ¢ Distributor Heads * Vari-Flow Return Trap 

Controls ¢ plus Convectors and Baseboard 


MOVING INTO AIR CONDITIONING? The nearby Dunham-Bush 


sales engineer can be a big help to you. He's readily available 
to review the complete Dunham-Bush line of air conditioning and 
refrigeration products. Your request will bring him your way. 
Dunham -Bush, inc. 


AIR CONDITIONING + erat eneecncebe . ae . = a 


WEST HARTFORD COmmECT 


WEST HARTFORD 10 e CONNECTICUT e U.S. A, 
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MILLION-YEAR-OLD WONDER CHEMICAL 
MAKES 


BEYMICO 


The Sewer Pipe That Serves Both 
Plumbing Contractor and Buyer Best! 


From bituminous coal, formed by Nature millions of years ago, 
comes coal tar pitch — with its high molecular strength, On all types 
of outdoor structures, roads, roofs— wherever water and corrosion 
resistance is a wast —coal tar pitch has proved its lasting effectiveness. 

Bermico, the tough cellulose fibre pipe, is thoroughly impregnated 
with coal tar pitch, That's why it has such an impressive record of 
giving both home builders and buyers complete trouble-free service, 
year after year! 


Plumbing contractors like Bermico because it's economical —light 
in weight — fast and easy to install—does not rust, rot or corrode — 
comes in convenient 8-foot lengths—and has the only complete line 
of fittings including Wyes, Tees and Bends made of the same material. 


Home buyers prefer Bermico because it's root-proof when prop- 
erly installed —trouble-free— long-lasting, unaffected by household 
wastes. 

Specify and install Bermico bituminized fibre pipe 
for house-to-sewer connections, storm drains, down- 
spout run-offs—Bermiseptic® Perforated Pipe for sep- 
tic tank disposal beds—and Bermidrain® for founda- 
tion drainage. 


FREE SALES AIDS: COM PAN Y 


Sewer Pipe Catalog. Septic : Berlin, New Hampshire 
Tank Installation Booklets. G 1 Sales Offices: 
Dealer Signs. Envelope ee een 


Enclosures with your imprint. 150 Causeway Street, Boston 14, Mass. 
Address Dept. AB-2, Boston. 


Guarantee AS Quality B 


SUM iy 
S % 


Ite 
76 ins® 
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if yeu sell enly 
peeple whe went 
the cheapest, you 
may seerifee 
your profits 








SELL 


The Wighty Middle 


The Mighty Middle — the vast majority of buyers 
want quality products but can’t afford expensive ones 
with useless faney trimmings. Here is the biggest, 
most profitable market for plumbing fixtures, 


The Mighty Middle is Gerber’s market. 'To help 
you sell it, Gerber specializes in quality plumbing 
fixtures with deluxe features usually found in lines 
costing much more. 


The Mighty Middle is a market where sensible 
prices pull sales. With Gerber you can sell the 
Mighty Middle without sacrificing quality or cutting 
your profits. 


Gerber makes a complete line of vitreous china, 
steel enamelware, and brass plumbing fixtures. Write 
for catalog G-7, and you'll see how you can sell The 
Mighty Middle. 


SELL 
GERBER Plumbing Fixtures 


Gerber Plumbing Fixtures Corp., 232 N. Clark St., Chicogo 1, Ill. 
he aT 
Pcearatoed by) Dependable service from leading jobbers, or delivery 
Good Housekeeping / direct to your job from any of 5 modern plants: 
Ps sovcansee OE 
Kokomo, Ind.; Woodbridge, N. J.; Delphi, Ind.; Gadsden, Ala.; West Delphi, Ind. 
Export Division: Gerber International Corp., 500 Green St., Woodbridge, N. J. 
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New Products 





(Continued from page 72) 
T & P Relief Valves 
Patrol Valve has announced 14 
temperature and pressure relief 
valves for use on residential water 
heaters. All models incorporate a 
tee and dielectric insulating union 


as one unit. Union tailpieces are 12 
to 1 in. and are available in either 
npt steel or brass, or in brass nom- 
inal-size tubing. Some models also 
feature a test lever. Fuse plugs 
are exposed so that the valve does 
not have to be removed from the 
line for plug replacement. 
Manufacturer: The Patrol Valve 
Co., 2310 Superior Ave., Cleveland. 


Electric Water Heater 

An electric water heater designed 
to deliver 40 gal. of 150F water in 
two hours has been developed by 
Westinghouse. This rapid operation 
results from direct and complete 
immersion of two high-speed heat- 
ing elements so that all the heat 
energy is injected into the water. 
A special baffle prevents incoming 
cold water from mixing with hot 


water in the tank. The tank is pro- 
tected against heat loss by heavy 
layers of glass fiber insulation. Both 
round and table-top models are 
available. The round model meas- 
ures 24 in. in diameter. Table-top 
models measure 24 in. square and 
36 in. high. 

Manufacturer: Westinghouse 
Electric Corp., Electric Appliance 
Division, Mansfield, O. 


Heat Exchanger Line 

An expanded line of heat ex- 
changers designed for cooling oi’, 
jacket water and process heating 
applications has been announced 
for 1958 by Ross. Units are avail- 
able in 46 sizes; one, two and four- 
pass designs; and with 1.2 to 124 sq 
ft of heat transfer surface. (The 


one-pass model is_ illustrated.) 
They feature a special baffle struc- 
ture with flanged lip at each tube 
hole and around the outer edge for 
a tighter tube fit. Stamped steel 
feet can be positioned in three lo- 
cations around the hubs for moynt- 
ing flexibility. Hubs are designed 
with dome space for maximum en- 
trance area. The unit has a cor- 


Temco Enters the Gas Water Heater Field with a 
Line of One, Five and 10-Year Warranty Models 


A line of gas water heaters has 
been introduced by Temco. The 
line consists of 20, 30 and 40-gal. 
models in one series and 20, 30, 40 
and 55-gal. models in a second 
series of shorter units. Both series 
include models with one, five and 
10-year warranties. The 10-year 
model features a tank lined with 
“Ceramiclad” glass. Features com- 
mon to all models include a perim- 
eter burner, triple jet pilot, glass 
fiber insulation, steel draft diverter 
hood, steel flue baffle, drain valve 
and automatic controls. 

Manufacturer: Temco, Inc., 4104 
Park Ave., Nashville 9, Tenn. 


rosion-resistant copper alloy core. 

Manufacturer: Ross Heat Ex- 
changer Division, American-Stand- 
ard, 1407 West St., Buffalo 5. 


Air Filter 

An air filter that consists of a 
disposable filter pad made of syn- 
thetic fibers and a cadmium-plated 
metal holding frame has been de- 


veloped by Arco. Manufacturing. 
The filter pads are free of oil or 
adhesive and are available in a 
variety of efficiencies. The pads are 
changed by pulling out the re- 
tainer ring, removing the dirty fil- 
ter pad, installing a clean pad and 
replacing the retainer ring. 

Manufacturer: Arco Manufac- 
turing Corp., 542 W. 55th St., New 
York City 19. 


Faucet Attachment 

An attachment for the kitchen, 
bathroom or workshop faucet that 
makes it possible to use it as a 
drinking fountain also has been de- 
veloped by Haws. The attachment 
screws on most aerator-type fau- 
cets (see illustration). When a le- 
ver on the attachment is in vertical 
position, the unit serves as a faucet. 
Moving the lever to a horizontal 


position sends a stream of water 
upward, and the faucet becomes a 
drinking fountain. 

Manufacturer: Haws Drinking 
Faucet Co., 1435 Fourth St., Berke- 
ley 10, Calif. 

(Please turn to page 130) 
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New Electric Resistance-Weld Pipe Mill 


This new mill produces plain end or threaded and coupled steel pipe 


in sizes from 5 in. nominal through 16 in. OD, in lengths to 6O ft. 
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FROM FRONT TO BACK 


DESIGNED TO GIVE YOU SOMETHING TO TALK ABOUT 


Weil-McLain Cast Iron Baseboards give you 
something to sell besides price...permit you to 
make a legitimate profit on your installations. 
These units offer “‘extra value’’ features and ex- 
clusive advantages which sell themselves... pro- 
vide more opportunities for modernizing sales 
because cast iron baseboards can be installed one 
room at a time. Compare these features— 


Crisp modern design—easy to clean. Matched 
metal extensions permit complete coverage of wall. 


No cutting—no waste lengths. An 18” end section 
makes it possible to supply panel lengths in 6” 
increments—permits more accurate fulfillments 
of room heating requirements. 


Air vent located in best position for efficient vent- 
ing—easily accessible but does not project. 


Leg-supported—no sagging of long lengths. 


Large waterways and cast iron construction pro- 
vide more radiant heat, sustained over longer 
periods. 


Fins in rear of unit provide an ample surface for 
emission of gently circulated warmed air. No 
mechanical bonds to loosen. 


No expansion creaks and groans—cast iron base- 
boards are noiseless in operation. 


ONLY CAST IRON BASEBOARDS OFFER ALL THESE ADVANTAGES 
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Large waterways— Ideal for modernizing Evenly distributed heat 
sustained heat Where cast iron radiation is already installed, Temperature from floor to ceil- 
The ample water content of remodeling can be done one room at a time, if ing is virtually uniform—impor- 
Snug Baseboards provides a desired, without disturbing system balance. tant in maintaining children’s 


reservoir of stored heat which 
eliminates “on-off” discomfort. 


comfort and health. 


WEIL: McLAIN 


WEIL-McLAIN |} SNUG RADIANT BASEBOARD PANELS 


BOILERS- RADIATORS 


WEIL-McLAIN COMPANY . Dept. A-28, Michigan City, Indiana 
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Never betore has Chevy been so right 
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tor domestic engineers! 


Here’s a truck specially designed to take to 
your kind of work like a duck takes to 
water! It’s Chevrolet for ’58 with new 
hustle, muscle and style that mean money 
in your pocket! 


As you can see, Chevy’s a honey of a truck this 
year, and that handsome, broad-shouldered ’58 
appearance only hints at the host of new and 
improved features that are ready to put you 
dollars ahead in the years to come. Here’s a truck 
ideally suited for your line of work. In styling, for 
instance, Chevrolet for 58 has what it takes to 
build your business prestige every day in the 
week: new dual headlamps, new massive grille, 
newly contoured hood and fenders, new cab 


NEW CHEVROLET TASK-FORCE 58 TRUCKS 
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beauty, to mention just a few innovations. 

And what workers these new Series 30 Apache 
models are! There’s new power to do more work 
faster from a new, more powerful version of the 
famed Thriftmaster 6... or from the all-new 
high-efficiency Trademaster V8. G.V.W.’s are 
high to let you pile on extra-heavy loads and long 
wheelbases take big, roomy utility bodies. And 
you'll have the right chassis components for your 
work: husky parallel-design frame, big Torque- 
Action brakes, and the proper springs and trans- 
missions to meet your needs precisely. 

There are many such reasons why Chevy’s 
never been so right for your work—many more 
reasons why you'll want to see your Chevrolet 
dealer soon! . . . Chevrolet Division of General 
Motors, Detroit 2, Michigan. 
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LOOK AT YOUR LETTERH 


ERYBODY ELSE DOES 


It takes only one look to know Polk's trade 
affiliation and specific service rendered 


‘“‘WuHat KIND of letterhead 
would you recommend for a man- 
ufacturers representative? I'd 
like one that suggests personal 
contact. I’d also like it to show 
unmistakably that I represent 
manufacturers of plumbing and 
heating supplies. Any sugges- 
tions?”—Ted Polk, Floral Park, 
L. L, N. Y. 

DE’s Letterhead Design Clinic 
did have some suggestions. They 
are incorporated in the design 
reproduced on this page. 

(The Letterhead Design Clinic, 


COLOR, ILLUSTRATION and spe- 
cial lettering—the elements that 
make a contractor's letterhead 
both functional’ and artistic—are 
the same factors used to give this 
manvfacturers representative a 
letterhead that identifies his spe- 
cial type of service immediately. 


while primarily a contractor ser- 
vice of DE, will also fill a limited 
number of requests from other 
industry branches.) 

It should be noted that the de- 
sign principles applied here are 
the same as the ones that make a 
contractor’s letterhead both func- 
tional and artistic. 

That is, (1) color, (2) illustra- 
tion and (3) size and style of 
lettering. All are used to point 
up the important facts about the 
products and services offered. 

The name (in this case an in- 


dividual’s rather than a com- 
pany’s) is in clear, legible and 
large type, for quick identifica- 
tion by a letter’s recipient. The 
businesslike figure of a man sug- 
gests the personalized 
rendered by Polk. 

Polk’s role as the link between 
manufacturer and wholesaler is 
further emphasized by the label 
caption under the illustration— 
while the montage of drawings 
around the figure identify him, 
without question, with the 
plumbing and heating industry, 
as do the words “Plumbing and 
Heating Supplies.” 

Color behind the montage not 
only enlivens the letterhead’s ap- 
pearance but also helps to hold 
the montage together. And the 
fact that the illustration’s label 
and the words “Plumbing and 
Heating Supplies” also appear in 
color serves to tie the key ele- 
ments of trade affiliation and 
type of service closely together. 


service 


# Finally, to make a completely 
functional letterhead, the firm’s 
address and phone number are 
placed so that they can be read 
easily. END 
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FLORAL PARK, , lL. 


Ted Polk 
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Wheatland Steel Pipe Quality 


A little thing—a finger in a dike—once accomplished so much. 
Today at the Wheatland mill, it’s the small detail, done well, that 
produces finer quality steel pipe—formable, weldable, durable 
and strong—the kind of pipe you want for your installations. 


.- foe wih The yearmark / 


For information about Black or Galvanized Steel Pipe, contact 


WHEATLAND TUBE CO. 


BANKERS SECURITIES BUILDING, PHILADELPHIA 7, PA. 
MILLS: WHEATLAND, PA. © DELAIR, N.J. 
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PRESENTS... 
Twit-ForM 


the most exciting bathroom seat ever made 


Sculptured cover . . . to make old and tired bathrooms look 
new again. 


Contoured seat . . . beautiful and comfortable at the same time. 


Solid plastic . . . the color can’t wear off, can’t peel or chip. 


Twin-Form is a new luxury seat by Stasco, 
modern in concept, yet costs no more than 
many conventional seats that lack the spark 
of modern design. The sculptured cover is 
practical too—it makes a comfortable seat 


for dressing children. Just open the Twin-Form 
container for an effective 


counter or windou 


With Twin-Form, matching plastic covers the 
solid brass hinge posts—no exposed metal to display 
corrode. Full range of matching colors . . . solid 
tone and pearl. Your wholesaler has Twin-Form. See 
him today or write us for name of wholesaler 


nearest you. 


STANDARD TANK & SEAT COMPANY 


CAMDEN 2, NEW JERSEY 





“and 
as evidence of our 
good vntent...”" / / 


It was considered a bold stroke, in Nathaniel Jenkins’day, to fix one’s 
mark or name to the product of his invention. In 1864, product quality 
control was largely a matter of good intent and determination on the 
part of the maker. Nathaniel Jenkins had that determination and, as evi- 
dence of it, put his Diamond mark and signature on every Jenkins Valve. 
Over the years, many new and different types of valves have joined the 
Jenkins Valve family. And because the rigid, quality specifications set 
by the founder have never been compromised, the Jenkins Diamond 
trade-mark has steadily gained in value. 

Indeed, to buyers and specifiers of valves everywhere, this mark has 
become a trusted symbol of efficient, economical valve performance. 
Jenkins Bros., 100 Park Avenue, New York 17. 
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Guilt By Association? 


ONE OF THE BIG NAMES in the furnace business 
made the news twice last month. 

Item: Government Orders Holland Furnace Co. 
to Stop Scare Selling Tactics. 

Item: Holland Furnace Co. Accepted as Mem- 
ber by the Home Improvement Council. 


= The first item reported the action of the Federal 
Trade Commission in ordering Holland Furnace 
to discontinue the “scare tactics, misrepresenta- 
tion and duress” in selling its products (see DE 
for January, page 52). The FTC examiner re- 
ported that Holland’s sales methods “have caused 
many homeowners to discard competitive furnaces 
prematurely in fear of grave danger resulting 
from continued use of this ‘condemned’ equip- 
ment.” 

The report further stated that employees of 
Holland “have posed as government or utility 
company representatives to gain entry into homes 
for selling purposes and then used ‘scare tactics’ 
in selling its products.” 

While the report stated that the company had 
disavowed use of these practices, the FTC ex- 
aminer concluded that the employees’ acts are 
“the result of the company’s elected methods of 
transacting business.” 


« And now we quote from one of the Home Im- 
provement Council’s by-laws: 

“All persons, firms (etc.), who are en- 
gaged in or whose functions and activities are 
related directly or indirectly to the field of home 
improvement and whose membership would not, 
in the opinion of the Board of Directors, be deemed 
inimical to the best interests of HIC shall be eli- 
gible for membership herein.” 

This wording of the HIC by-laws naturally 
raises this question: “Will national-level member- 
ship by Holland Furnace Co.—and local-level uti- 
lization of HIC promotional materials by Holland 
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dealers, the same materials that will be used by 
many in the plumbing and heating industry—be 
inimical to the best interests of industry manu- 
facturers, distributors and dealers who are, or 
plan to be, associated with the HIC program?” 


« Although we don’t subscribe to the “guilt by 
association” theory, there’s the possibility that 
many prospects for home improvements do. 

In view of the high standards and purposes es- 
tablished by the Home Improvement Council, it 
would seem that the matter of any firm’s member- 
ship—while under the cloud of an FTC order— 
should be looked into for the best interests of the 
entire program. END 


The Suede Shoe Boys 


MANY THOUGHTFUL PERSONS in the plumbing and 
heating industry have been concerned with the 
black eye given to home remodeling efforts in 
some areas by the “suede shoe boys”—those fast- 
buck artists who frequently oversell the need for 
plumbing and/or heating improvements at ri- 
diculously high prices, and who then disappear to 
greener pastures when their nefarious methods 
are exposed. 

The publicity given to these operators by many 
of the nation’s newspapers is obviously detri- 
mental to the entire home improvement move- 
ment at a time when unprecedented national-level 
promotions are being conducted to presell your 
customers. 


« One of the best ways to offset this unfavorable 
publicity is to align yourself with the industry’s 
worthwhile remodeling programs (page 86) and 
to identify yourself in all your advertising and 
promotions as the contractor who is qualified by 
training and experience to tackle any plumbing, 
heating or cooling modernization job. DE can 
help with that too, as outlined on page 99. =enp 
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Here’s what’s happening in the Big Push... 


The Industry's Modernization 
Programs: A Late Report... 


THE INDUSTRY'S modernization 
drive moved ahead on several 
important fronts last month. 

Plans for the 1958 effort to 
boost remodeling sales, includ- 
ing Plumbing-Heating-Cooling 
Month in May, were beginning 
to take shape. As a major step, 
the P-H-C Information Bureau 
launched a gigantic membership 
and fund-raising drive designed 
to get each of the estimated one 
million people employed in the 
industry squarely behind the 
Bureau’s program. 


aIn other news from the Bureau, 
William Landers, its president, 
announced the appointment of 


Norman Wicks as executive di- 
rector of the PHCIB. 

Formerly, Wicks served the 
National Electrical Manufactur- 
ers Assn. in various executive 
capacities, including assistant to 
the managing director. 


# Another major program, spon- 
sored by the Home Improvement 
Council, also is going full steam 
ahead. The first phase of the 
Council’s $250,000 “How’s Your 
Home?” contest (January issue, 
page 92) is well under way. Par- 
ticipating contractors are setting 
up their stores as headquarters 
for the contest and making use 
of their second kit of promo- 


tional materials to bring in pros- 
pects and sign them up as con- 
test entrants. 

Meanwhile, DE’s Big Push 
Campaign, spearheaded by the 
Big Push Remodeling Sales Con- 
test, is forging ahead. The big 
prize list is growing bigger as 
more manufacturers sign up as 
co-sponsors. The special 58-page 
contest section in January 
brought in new entries from 
plumbing-heating contractors. 


« Complete details of the DE con- 
test are given beginning on page 
113. Additional news on the mod- 
ernization front is presented else- 


where in these pages. END 





Home Improvement Council 


Issues 2nd Promotion Kit 


THE SECOND promotion kit for 
plumbing and heating contrac- 
tors participating in the Home 
Improvement Council’s $250,000 
“How’s Your Home?” consumer 
contest is now available. 


eIt contains colorful pennants 
and streamers, a supply of contest 
guides (with entry blanks) and 
a counter card for dispensing 
them, contest buttons for em- 
ployees to wear, components for 
(Continued on facing page) 
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IN CASH 
PRIZES! 
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Information Bureau Launches Drive for 


Industry Support of P-H-C Month . . . F A C T S 


THE MERRY MONTH of May this year promises to be a 
busy one as well—at least for contractors in our industry. 
The reason, of course, is that it’s Plumbing-Heating-Cool- 
ing Month—the special month designated by the Plumb- Nou 
ing-Heating-Cooling Information Bureau as the kickoff Your Future with 
date for local-level action programs designed to boost mod- ——— 
ernization sales through a year-long promotion plan. 


« Meanwhile, the Bureau has launched an all-out member- 
ship and fund-raising campaign to get things started in a 
big way. “Are you a PHCIB member?” is going to be the 
question of the day wherever industry people meet in the 
coming months, says William Landers, Bureau president. 
The ultimate goal is a membership of one million, with an 
annual budget of $1 million by 1960. The target for this 
year is $250,000, of which some $93,000 already has been 
pledged. The money is to be raised by $1 per person con- 
tributions from everyone employed in the industry. 


© Morris Stein, president of the New England Plumbing 
and Heating Wholesalers and chairman of the Bureau’s 
finance committee, says the key element in the member- 
ship drive will be an eight-page booklet entitled “Facts 
about Your Future with . . . Plumbing-Heating-Cooling 
Information Bureau.” The booklet (right) explains what 
the Bureau hopes to accomplish in terms of intra-industry 
service and consumer education, its specific goals and the 
plan for action that will culminate in consumer selling. 











YOUR DOLLAR-MAKING NEWS “ 
How You Can Profit Most suggested ads and a host of tips 


on how the contractor can get 
his customers interested in the 








contest and get the most out of it Plan Now to 
gy kit contained HIC Take Part in 
wake, nbeling Gea eoasals de the $25,000 
miliar eagle and home seal. Big Push 
Selpate in the HIC remodeling Remodeling 
Pe aumnin es ng Contest... 
= eo eee. page 113 





New York City 22. 
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Big Jobs... 


He Finds Trouble Spots 
Before They Happen... 





Monier makes shop drawings of every detail before starting the 
installation; says it helps him save thousands on each job... 


BiG-JOB CONTRACTORS fregurent- 
ly feel they can save money by 
getting started with their jobs as 
quickly as possible after the bid 
is let. 

But, “a sketch in time saves 
nine times as much,” says Kurt 
Monier, president of A. J. Monier 
and Co., mechanical contractor 
of San Antonio, Tex. 

More specifically, Monier be- 
lieves in making a complete and 
thorough set of shop drawings 
for all phases of his part of the 
job prior to construction. 


= By taking the time and trouble 
to prepare the drawings, he 
counts up these benefits: 

(1) A smoother, more efficient 
and trouble-free operation. 

(2) Big savings on the job 
site because many problems have 
been eliminated before work was 
started. 

(3) Additional savings because 
the drawings make it possible to 
prefabricate much of the plumb- 
ing and piping. 

“The usual way to start a job,” 
says Monier, “is to put a good 


foreman or superintendent on it 
and let him go ahead until he 
hits trouble. Then he works it 
out as best he can with the co- 
operation of other contractors.” 

But Monier points out that the 
mechanical contractor’s share of 
big-job construction is usually 20 
to 40 percent and even just a lit- 


tle trouble can be a pretty ex- 
pensive proposition. 

What Monier’s shop drawings 
do, specifically, is confirm the 
possibility of placing equipment 
and piping where the specs say 
they should be. All the stacks, 
risers or other elements are 

(Please turn to page 90) 








THE DETAIL of a riser (lower left, P-10) 
has been expanded into the enlarged 
working drawing at upper right. All 
dimensions are carefully noted to make 
certain there is sufficient space. The 
area is keyed on both drawings with a 
circled letter (E) for easy identification. 
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TROUBLE-SAVERS is the way Monier foremen refer to shop 
drawings. Shown below is the way original specs indicated 
a plumbing riser (P-24) and at left is the expanded de- 
tail showing actual location of lines to scale. With these 
drawings, trouble-spots are discovered beforehand and 
foremen don’t have to improvise as the job progresses. 





ee 


ADDED BONUS: Monier makes his shop drawings do double- 
duty by using them to design prefabricated plumbing and 
piping assemblies that save many manhours on the job. 
Billy Stigent (left) is shown working up a new design that 
will be produced in Monier’s prefab shop shown below. To 
simplify materials handling problems, overhead conveyors 
and hoists have been installed in the semi-exposed shop. 


continued... 





continued... 


plotted to scale, allowing for 
duct-work, electrical lines, fix- 
tures, waste and water pipe and 
everything that takes up physical 
space in the building. 

For example, on a recent 
$700,000 contract for a girls’ 
dormitory at the University of 
Texas, Monier’s shop drawings 
(made before work started) re- 
vealed that at one bank of show- 
er stalls, a 4-inch waste line was 
called for where actual physical 
space allowed for it was % inch. 

By finding out about it in time, 
Monier was able to go back to 
the architect and work out an- 
other arrangement so that when 
the work was started it went on 
without a hitch. 

Every detail of a similar na- 
ture that is caught ahead of time 
naturally means money and time 
saved on the job. 


sBut that’s only part of the 
savings effected by Monier’s shop 


drawings. 

His next step is to prefabricate 
in his shop what ordinarily 
would have to be assembled on 
the job. For this he has set up 
a shop at the rear of his lot near 
the pipe storage area and 


equipped it with conveyor bars 
and hoists for materials handling. 
“With shop drawings, we can 
go several steps further in pre- 
fabricating piping than is ordi- 
narily possible,” Monier says. 
“We know the space factors and 
exact measurements, as well as 
the curves and angles, because 
everything has been worked out. 
“With these drawings we can 
prefab gas lines, waste lines, wa- 
ter supply assemblies and just 
about anything in which the ad- 
vantages of prefabrication are 
not outweighed by difficulty of 
handling,” Monier points out. 


s What about the cost of the ex- 
tra drawings? 

“Naturally, they cost money,” 
says Monier, “but it averages out 
to a little less than .3 percent of 
the contract, and it’s money well 
spent. Everything considered, I 
figure we save thousands of dol- 


lars on every big job through the 
use of shop drawings.” 

Monier also points out that 
many general contractors require 
an “as built” set of drawings af- 
ter completion of a job anyway, 
and most of this work has been 
done ahead of time on the shop 
drawings. So this expense can be 
credited against the cost of the 
original shop drawings. 


«The company normally keeps 
an average of 60 mechanics busy 
on its big-job work. Among its 
current jobs is the plumbing, 
heating and air conditioning con- 
tract for the 21-story National 
Bank of Commerce Building, San 
Antonio’s newest skyscraper, 
now nearing completion. The 
firm also recently completed in- 
stallation of plumbing, heating 
and cooling in an eight-story 
building for the United Automo- 
bile Assn. END 


ON-THE-JOB savings through 
prefabrication of waste line 
assemblies (above) and gas 
line hookups (left) are con- 
siderable, says Monier. The 
company prefabricates just 
about anything in which the 
advantages are not out- 
weighed by difficulty in han- 
dling and moving to the job. 
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The same forces that sparked office 
cooling boom are at work .. . 


Is the Long-Awaited Breakthrough 
in Factory Comfort Cooling Near? 


PoINTING TO AN ACCELERATION in orders for in- 
dustrial air conditioning, one industry manufac- 
turer reported last month that the long-awaited 
breakthrough for factory comfort cooling may be 
in the offing. 

The company’s sales of centrifugal refrigeration 
for industrial application for the first eight months 
of 1957 were already 233 percent of year-long 1956 
sales. While the firm does not anticipate com- 
parable gains on a yearly basis, a strong growth 
pattern is forming. 

According to president D. C. Minard of The 
Trane Co., La Crosse, Wis., “We have been watch- 


THE MONSTER is the name that Trane Co. engineers have 
fondly given this giant heat exchanger. The huge unit 
was built by the La Crosse, Wis., firm to provide cooling 
water for a new nuclear research reactor at the Atomic 
Energy Commission’s laboratory at Oak Ridge, Tenn. 
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ing the industrial field closely for some time now 
and believe that a definite trend toward factory 
air conditioning is materializing. 

“We believe the same pattern experienced in 
major office buildings is beginning to take hold 
in the industrial field. We have found that once 
15 percent of desirable office space in a city has 
been comfort cooled, air conditioning tends to be- 
come a competitive necessity. As one improves 
his facilities through the installation of air con- 
ditioning, others accept the challenge. 

“In fact, the air conditioning of a single major 

(Please turn to page 190) 


Trane says the heat exchanger provides more than 12,000 
gallons of cooling water per minute to the reactor, and 
removes 68 million Btu’s per hour—enough to heat more 
than 900 homes. Over-all dimensions of the heat exchang- 
er are 178 feet long, 24'2 feet wide and 141% feet high. 
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Plumber's Holiday 


By Lewis Marshall Helm, Plumbing Fixture Manufacturers Assn., Washington, D. C. 


AN EAGER FRENCH MATRON 
came toward the lavatory where 
I stood. She offered a towel for 
25 francs... 

In England, a middle-aged 
man in uniform jumped up from 
his chair. He bowed and tipped 
his cap as I dropped twopence 
into the turnstile and pushed 
into the rest room... 

And in Germany and Italy, 
too, I saw plumbing products 
and their manner of use that 
differed considerably from any- 
thing seen in the United States. 
I was, of course, looking for the 
different and the unusual. 


=» This was Europe in the spring, 
and I was on a plumber’s holi- 
day. 

Back in the United States, 
months before the trip, I had be- 
gun my plans. For a plumber’s 
holiday can’t just happen. After 
all, I had a mission: to learn 


about the people by inspecting 
their plumbing! 

I started in Washington, D. C., 
calling on attaches of each coun- 
try I wished to visit. My host 
at the Italian Embassy listened 
graciously to my plans for an 
article on Europe’s plumbing. 
But he didn’t seem too hopeful. 

“Write a letter to these places,” 


he suggested, handing me a 
lengthy list of plumbing manu- 
facturers taken from one of his 
files. “They will know where 
you should visit. But if they 
don’t reply,” he continued, “don’t 
feel bad. It just means they 
can’t help you.” 

He explained that in Italy any- 
one can build a house or add 


Editor’s note: This account of what one plumbing industry rep- 
resentative found interesting and unusual on his busman’s holi- 
day in Europe is presented to readers because it brings into 
colorful relief many of the historical antecedents of modern 
plumbing. It is not intended to be a technical report or ap- 
praisal of European plumbing. 


WEST BERLIN plumbing contractors turned out 
in force to conduct the author on a tour of 


their own 


installations and to talk shop. 
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bathrooms. “They need no con- 
tractor. They just build. It is 
impossible to know the number 
of houses we have, much less the 
number of bathrooms.” 

“How many plumbing fixtures 
do we make each year?” he re- 
peated. “I don’t know. No one 
tells the government how many 
they make.” 


# At the British Embassy, I was 
ushered up several flights of 
stairs. Behind a big desk, a 
kindly-faced gentleman asked, 
“Now, just what do you want to 
know about our plumbing?’ 

I explained about my planned 
visit to England and my desire 
to see the plumbing facilities in 
old castles—for example, what 
kind of plumbing did William 
the Conqueror have? 

“I'd better let you speak to my 
colleague,” he said. “This is his 
sort of affair.” 

A few minutes later his col- 
league appeared. So did a third 
diplomat a few minutes later. 
They couldn’t have been taken 
more aback if I’d asked to in- 
spect their atom plants. 


«The three of them finally de- 
cided I should write to the An- 
cient Monuments branch of the 
Ministry of Works in London 
and contact the Ministry directly 
on arrival. My visit to the royal 
plumbing facilities would be ar- 
ranged, they assured me. 

Other embassies followed suit. 
(Please turn to next page) 
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NAPOLEON’S BATHROOM in the palace of Fontainebleau near Paris 
contains a lead tub, a large basin for a lavatory, but no water closet. 
A drain for splashed water is in the center of the room. Hot water was 
piped from the room above where it was heated by a wood-burning 
stove. Cold water also was supplied by gravity from the room above. 









































































































STREET SCENE: “Orinadori” (men’s urinals), conveniently located and 
easily recognizable, are a familiar sight on some Italian streets. 













A VISIT to the ancient ruins of Pompeii 


near Naples, 
marble 


Europe on a Plumber's Holiday 


(Continued from page 93) 
France, Switzerland, Germany, 
the Netherlands and Poland. A 
few days before starting the trip, 
however, Poland cancelled my 
visa application “with regret,” 
but without explanation. 


sThen, before we knew it, my 
wife, Alice, and I were in a plane, 


across the Atlantic and at the 
London airport. We _ hurried 
through customs. In a cab we 
sped down darkened streets, 
straining for a first view of Big 
Ben, Buckingham Palace and 
the Tower of London. 

Then, we were in our room at 
the hotel. I reverently entered 
the bathroom, pencil and note- 


HOTEL BATHROOM in London looks much like those in older hotels in the United 


States that need remodeling. 


94 


Fixtures are fairly new, but rather plain. 


Italy, revealed this huge 
lavatory in a reclaimed villa. 


book in hand. What was there? 
Just a bathroom. Much like 
those in older American hotels 
that need remodeling. The fix- 
tures seemed a little larger, more 
awkward and less stylish than 
their American counterparts— 
but the room was spotless. 

The Tower of London was far 
more fascinating. A call from the 
Ministry had brought the Assist- 
ant Master of the Armories 
from his office. He led two at- 
tendants and me across court- 
yards, through corridors and up 
winding stairs. 

“This,” he whispered, looking 
around to see if any passing 
tourists overheard, “is perhaps 
the first water closet built in the 
Tower.” 


= We stood halfway up the nar- 
row staircase. He pointed toward 
a small, dark cubicle built into 
the wall. It had a cold stone 
bench and a wooden seat. 

The attendants unbolted the 
seat so I could peer into the 


GERMAN-STYLE hand shower and fav- 
cet combinations were photographed 
by the author in the city of Stuttgart. 


drainage outlet which ran 
through the wall. On the outer 
side of the 15-foot wall, the hole 
measured two feet square. It 
(Please turn to page 184) 
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What's New 


you're interested in new product 


trends, or installation 


ideas, read this report on... 


Plumbing-Heating 


at the Home Builders Show? 


THE WORLD’S BIGGEST DISPLAY 
of building products was getting 
under way in Chicago last month 
as this issue was going to press. 
The occasion was the 14th annual 
convention and exposition of the 
National Assn. of Home Builders. 


« Among the manufacturers rep- 
resenting the plumbing-heating- 
cooling industry were the fol- 
lowing well-known names: 

_s Universal-Rundle displayed its 
new countertop-lavatory combi- 
nation (Versa-Tile) in vitreous 
china. The fixture’s design elim- 
inates the need for a “backup” 
sub-counter. 

# Ingersoll-Humphryes exhibited 


a full-scale model of an ultra- 
modern bathroom in the NAHB’s 
Research House. The model in- 
cluded the firm’s new wall-hung 
closet combination; the end-out- 
let, raised- bottom bathtub which 
makes possible the trapping and 
draining of waste above the floor 
or slab, and a flat-rim vanity- 
type lavatory with water-confin- 
ing border. 


» General Electric introduced its 
new custom oil furnace with ap- 
pliance styling. The unit is readi- 
ly convertible to gas and can 
be adapted for year-round air 
conditioning with the addition 
of a cooling coil at the top. 


Here's an Answer to Those Who Say 
There's “Nothing New” in Fixtures 


A NEWLY DESIGNED lavatory-dressing table with a wide 


«Carrier Corp. exhibited a new 
line of heating units. A new 
method developed by the com- 
pany pairs a furnace and hori- 
zontal type cooling unit to form a 
compact year-round air condi- 
tioning system. 


s (Other products introduced at 
the show are illustrated in these 
pages. Still others will be de- 
scribed and illustrated in the 
New Products section of DE’s 
March issue.) 


Outlook for Home Building 
The outlook for home build- 


ing in 1958 was covered in an 


(Please turn to next page) 


vitreous china countertop was exhibited by American- 
Standard. Called the Gracelyn, the countertop offers a 
continuous surface and extends beyond the cabinet on 
all three exposed sides. Monogram fittings are located on 
a 45-deg. sloping panel above the bowl, and a back- 
splash blends into this panel on either side. 

The cabinet is equipped with magnetic door catches 
and is set on brass-tipped wooden legs with adjustable 
leveling tips to compensate for uneven floors. Ample 
space is provided for storing towels, cosmetics and linens. 
A shelf offers space for small items. 

The lavatory is also available as a free-standing unit 
with chrome legs and towel bars. It comes in white or 
a choice of eight colors. 
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continued ... 


Calls New Heating-Cooling System ‘As Flexible 
as a Set of Children’s Building Blocks..." 








A YEAR-ROUND air conditioning system, revolutionary in its 
design, and “as flexible as a set of children’s building blocks,” 
was displayed by Lennox Industries. The heating, cooling coil 
and blower-filter elements are enclosed in separate cabinets that 
can be fitted together with centering pins to form a variety of 
combinations. For example, a heating, cooling and blower-filter 
unit can be used in combination to form the appearance of a 
single assembly (see photo). 

The new line includes forced warm air furnaces for gas or oil 
firing or electric resistance heating, air conditioners and combi- 
nation heating and cooling units. Heating capacities range from 
40,956 to 378,000 Btu/hr and cooling capacities from 2 through 
10 tons. Compressor units for the air conditioners are the re- 
mote type and are located outdoors. 














Ease of Installation Is Among the Features of Ekco’s New Sink Line... 


A NEW SELF-RIMMING stainless steel kitchen sink, 
which the manufacturer says cuts installation time 
in half, was introduced by Ekco Products. Fifteen 
stainless steel clips “lock” the sink in place. The clips 
(patent applied for) are welded to the underside of 
the sink and exert 200 lbs of combined clamping 
pressure, “good for a housetime,” says Ekco. 

The sink features square-corner design to blend 
with the square trend in appliances. With white 
acoustical undercoating that deadens noise and bright- 
ens undersink areas, the 32 by 21-in. sinks come in 18 
or 20-gauge steel and have embossed ledge backs. 


= At a special press conference called during the 
show, Ekco president B. A. Ragir listed six installation 
steps. The installer, he said, (1) outlines the sink on 
the countertop, using a special template furnished 
with the package; (2) cuts out the countertop; (3) 
routs the countertop, if necessary, to 134 ,-in. thick- 


rim; (5) places sink in countertop opening, lining the 
front of the sink with the front of the countertop, and 
removes excess calking; and (6) snaps clips into place 
with a standard wrench, making them grip to the un- 


ness; (4) applies calking material to underside of sink 


derside of the countertop. 


(Continued from page 95) 
address by Ewan Clague of the 
U. S. Department of Labor, who 
said: “More than at any other 
time during the postwar period, 
1958 home building could be 
caught in the undertow of an 
economic downturn. There are 
good reasons to believe, however, 
that this may not happen. 


“It is likely, instead, that the 
1958 experience will in many re- 
spects resemble the experiences 
of 1949 and 1954. In the latter 
periods, while employment and 
production sagged, private home 
building rose substantially, and 
contributed enormously to a 
swift economic recovery. 

“In both periods, the special 


ingredients to rising housing 
volume in the face of a recession 
were, broadly speaking: (1) a 
still unsatisfied backlog of de- 
mand, (2) favorable financing 
conditions and (3) consumer 
confidence.” 

Clague predicted that at least 
1.1 million dwelling units would 
be built in 1958. END 
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ONTRACTOR PRoGRAM—often 

campaign—was launched 

nearly three years ago by Domestic ENGINEERING, 

but it has never been as important to industry 
members as it is today. 

The editors see proof of this in their mail each 
day. In increasing numbers, contractors, whole- 
salers and association leaders report on how they 
are implementing the fight against unqualified 
contractors in their locale with the aid of Domegs- 
Tic ENGINEERING materials. 


=» Excerpts from some of these letters follow. As 
you'll see, not all is smooth. No program of major 


Excerpts from DE’s mail... 


Readers Tell What They're 
Doing About the Jackleggs 


Qualified Contractor Program ... (Part 23) 


impact ever is. For example, who is basically 
responsible for jacklegg plumbing? Our letters 
show some diverse opinions, and you'll probably 
have some of your own as you read on. 

On one subject, however, there’s unanimity. 
Everyone recognizes the industry’s responsibility 
in curbing a menace to the community and to 
business. And they agree the Qualified Contractor 
Kit is a primary tool in alerting the public to the 
importance of good plumbing installed by respon- 
sible, qualified contractors. 

But the letters tell the story—the story of stead- 
ily mounting interest in a program which has be- 


One Way to Combat Jackleggs: Get Unqualified 
Persons Out of the Phone Book's “Plumber” List 


CALIFORNIA SUCCEEDS— 
GETS NEW CLASSIFICATION 
San Francisco—We read with 

interest the article that appeared 
in your December issue, “The Un- 
qualified Installer: How Do You 
Get Him Out of Your Section of 
the Phone Book.” 


= You may be interested to know 
that this same thing was accom- 
plished for the plumbing contrac- 
tors in California. We were suc- 
cessful in persuading the telephone 
companies in California to change 
their listings from “Plumbers” to 
“Plumbing Contracters.” 

In adopting this new policy, how- 
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ever, the phone companies found 
that there was no law to prevent a 
man from listing himself as a con- 
tractor whether he had a state li- 
cense or not, providing he con- 
tracted for work under $100. There 
was likewise no law to prevent him 
from advertising outside his license 
classification. For example, a man 
might have a sewer contractor’s li- 
cense, advertise himself as a plumb- 
ing contractor and still be within 
the law. 


= The law has been changed and it 
is now illegal for anyone to adver- 
tise himself as a contractor unless 
he has a state license. It is also 


come, in three years, everybody’s crusade. 


illegal to advertise outside the clas- 
sification in which one is licensed, 


s Virtually every phone book in 
California now carries the heading 
“Plumbing Contractors” instead of 
“Plumbers” in the yellow section. 

J. D. Mack 

Executive Manager 
Associated Plumbing Contractors of 
California 


THE PUBLIC PAYS WHEN 
JACKLEGGS ARE LISTED 


WATERVLIET, Micu.—I’ve been do- 
ing some extensive thinking about 
jacklegg plumbing, and I think the 
article in your December issue 
(“The Unqualified Installer: How 
Do You Get Him Out of Your Sec- 
tion of the Phone Book”) is the 
only solution. Since plumbing is 

(Please turn to page 98) 
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continued... 





(Continued from page 97) 
the only trade in the building in- 
dustry that has to be licensed, why 
and for what reasons can unquali- 
fied persons advertise in the yellow 
pages of the phone directory under 
“Plumbers”? The average person 
needing plumbing work picks up 
the book and looks under the 
“Plumbers” listing to pick a name. 
Often the person doesn’t know 


whether it’s a licensed plumbing 
contractor or a jacklegg he’s call- 
ing. That, to me, is certainly mis- 
representation of a title. 
Congratulations to DE on the 
good job it’s doing about jacklegg 
plumbing. Let’s push our views on 
advertising under the “Plumbers” 
heading to the fullest extent. 
Louis OBEcK 
Watervliet Plumbing & Heating 


Contractors Continue to Press for Adequate 
Codes as One Way to Eliminate Jacklegg Jobs 


CONTRACTORS JOIN FORCES 
10 COMBAT JACKLEGGS 


Lock Haven, Pa.—We plumbing 
contractors in business in Lock 
Haven are about to organize into 
a league. We are bothered a great 
deal with jackleggs, mill workers, 
furniture dealers and what have 
you, who are definitely starting to 
hurt the trade. 


a We are the ones who get the 
service calls for plumbing work, 
smoking oil burners, etc. when un- 
qualified persons make the instal- 
lation. Our first move will be to 
encourage wholesalers to sell only 
to qualified contractors. 

A good plumbing code will un- 
doubtedly help us in achieving our 
goals. Anything you can furnish to 
help us along these lines will be 
appreciated. 

JOHN TERRILL 


PLANS TO WORK DIRECTLY 
WITH CITY COUNCIL 


Auice, Tex.—Could we please 
have your Qualified Contractor Kit 
as soon as possible. We want to use 
it in presenting some new plumb- 
ing ordinances to the city and 
would especially like to have the 
kit to help us in our work with 
the City Council. 

Jack BUTLER 


CITY ATTORNEY TAKES 
PART IN THE DRIVE 


McHenry, Itt.—We understand 
you have available material that 
would assist in the drafting of a 
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plumbing code or ordinance. 

The city of McHenry is presently 
redrafting and amending its munic- 
ipal code, and particular attention 
is being given to our plumbing 
problem. Any such data you might 
be able to furnish will be sincerely 
appreciated. 

Joun Looze 
City Attorney 


THIS STATE CODE—LIKE 
OTHERS—HAS A LOOPHOLE 


New Bern, N.C.—We have re- 
cently formed the Craven County 
Master Plumbers Assn. Now we’re 


attempting to set up a countywide 
plumbing code. 

The North Carolina State Code 
has a loophole in it, as it doesn’t 
apply to towns with less than 3,500 
population and to rural areas. Some 
counties have their own codes mod- 
eled on the Charlotte, N.C., code. 
We have a city code here in New 
Bern based on the Charlotte code, 
but it has no effect in the county. 

Please send us any material you 
have in connection with your anti- 
jacklegg campaign, plus sugges- 
tions on how to use it in our efforts 
to get a decent code adopted in the 
county. There are 12 master plumb- 
ers in our group. 

Rosert LINSON 


LOOKS FOR TROUBLE IN 
PLUMBING CODE EFFORTS 


ELKTON, Mp.—We are setting up 
a plumbing code for Cecil County, 
Maryland. 

I am on the advertising commit- 
tee, and would like to request a 
copy of your Qualified Contractor 
Kit. This should be a great help for 
us to get started. 

We know we’re going to run into 
all kinds of trouble for a while, so 
if you think this kit will help us, 
we certainly would appreciate it. 

STERLING BROWN 


Who —or What —Breeds Jackleggs? A Contractor 
and a Wholesaler Have Two Different Views... 


HE SAYS THE WHOLESALER 
BREEDS JACKLEGGS 


WoopviLLe, Miss.—I have always 
said it’s the supply house that 
breeds jackleggs by selling to any 
Tom, Dick and Harry, and I mean 
we have jackleggs in the South. 

The answer I get from the sup- 
ply houses is: “If we don’t sell to 
them, someone else will. So what 
can we do?” 


= We have a person here who calls 
himself a “plumber” after two 
weeks with a real contractor. He 
put in a second-hand urinal for a 
drinking fountain with four outlets 
to drink from and no trap on the 


line which goes straight into the 
sewer. This was done at a local 
high school. How do you like that? 


#Our sanitation board of health 
man says I should keep my mouth 
shut. Damned if I will. These and 
many other things are what get me 
as mad as a wet hen. 

So keep up your efforts in sup- 
port of qualified contractors. 

FRANK Kocu 


SAYS CONTRACTORS SHOULD 
REPAY WHOLESALER SUPPORT 


SALEM, Mass.—A lot has been 
written about jackleggs and why 
the public should hire qualified 
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contractors. There’s been a lot 
written, too, about the support that 
should be given to the qualified 
contractor by qualified wholesalers. 

I, for one, would like to see an 
article written about the support 
that should be given to these 
wholesalers by the contractor him- 
self. I don’t think it should be one 
way all the time, and I can’t see 


why in these competitive times 
these same contractors will sell out 
their wholesaler for a few pennies. 
If they want us to protect them, I 
believe they should protect us and 
not sell us out to the DTU, who is 
responsible for the jacklegg’s being 
in business. 
Davip WARSHOFSKY 

Salem Pipe & Fitting Co. 





These Contractors Are Taking the Story of 
Quality Installations Direct to the Homeowner 


WANTS THE QC KIT 

CANANDAIGUA, N.Y.—We are 
writing you to request DE’s Quali- 
fied Contractor Kit, which you are 
offering free of charge in your No- 
vember issue. We find that DE is a 
very worthwhile magazine. 

Victor PALUMBO 


PUTS IT TO GOOD PURPOSE 

New York Crry—I received my 
Qualified Contractor Kit and cer- 
tainly do appreciate the varied 
material enclosed. I carefully ex- 
amined every piece in the kit and 
now realize the importance of the 
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information it contains. I’m going 
to put it to good use. 

SHERMAN COHEN 
Realty Plumbing and Heating Corp. 


WORD OF MOUTH PROVES 
QUALITY IS APPRECIATED 


North EASTHAM, Mass.—lI’ve 
been following your Qualified Con- 
tractor Campaign in DE. I’m in- 
terested because I have a business 
in a non-licensed area, and we need 
this kind of help badly. 

I work according to the state 
code, but I find it very hard to 
compete against men in other 


trades who claim they can do 
plumbing, wiring, etc., but who are 
not qualified by training to do so. 

I have built my business on my 
word and workmanship. " When 
someone comes to me and says, “So 
and so told me to be sure to get 
you,” it proves to me that quality 
workmanship is noticed. 

Thank you for giving me an op- 
portunity to qualify for a QC Kit. 

HAROLD JENNINGS 


THEIR MAIN GOAL IS TO 
ELIMINATE JACKLEGGS 


Muncig, Inp.—As secretary of the 
Muncie Master Plumbers Assn. I 
want to thank and encourage your 
organization personally in the fine 
work you are doing in Indiana and 
throughout the U. S. in connection 
with the jacklegg problem. 

Our membership includes 95 per- 
cent of all master plumbers in 
Muncie and Delaware County, and 
the prime purpose of our organi- 
zation is to eliminate so-called 
jackleggs and handymen. 

We are fully aware of your quali- 
fied contractor program and will be 
happy to help in this campaign to 
the fullest extent of our association. 

WALTER LONG 









































JOB PROBLEMS... ahd how to solve them 


A question on farm water supply: How to 
increase volume, pressure during dry spells 


To the Editor: 

We are attempting to supply do- 
mestic water service to a house 
from two wells, one a deep well 
and the other a shallow well. 


= The deep well pump in the barn 
is a reciprocating lift pump driven 
through double V-belt pulleys by a 
1-hp motor. From the pump the 
water goes to a 250-gal. storage 
tank and then to the house through 
159 ft of level run, %4-in. copper 
tube and 69 ft of level run, 1-in. 
galvanized steel pipe. 

For pumping the shallow well, we 
have a turbine pump with 1-in. 
suction and 1l-in. discharge, which 
supplies a second 250-gal. storage 
tank. This pump is driven by a %4- 
hp motor and has a foot valve in the 
well to keep the suction primed 
when the pump is not running. 


ws Operating pressure for the deep 
well pump is between 20 psi and 
40 psi. The turbine pump starts at 
28 psi and cuts out at 48 psi. 

Our problem is that the deep 
well pump system does not deliver 
either enough pressure or enough 
volume of water to the house dur- 
ing periods of dry weather when 
the shallow well cannot be used. 
We have no such trouble with the 
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shallow well and turbine pump 
when they do operate. 

To correct the situation, we plan 
to run the deep well line into the 
suction of the turbine pump, as we 
have shown on our sketch (Fig. 1). 
In this way, the turbine pump will 
function as a booster. When using 
the shallow well supply only, valves 


No. 1 and No. 2 can be closed, shut- 
ting off the deep well supply. When 
using the deep well, No. 1 can be 
open and No. 2 closed. 

Does this proposed arrangement 
appear feasible? Do you think it 
will provide us with ample pres- 
sure and volume from the deep 
well? The highest faucet in the 
house is about 20 ft higher than the 
deep well pump in the barn; so the 
static head is not excessive. 

Can you suggest any other addi- 
tions or changes that we could 
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Fig. 1 shows a reader’s sketch of a proposed domestic water service hookup 


supplied from a deep and a shallow well. During periods of dry weather, the 
deep well pump system does not deliver enough water to the house. To correct 
this condition, the reader plans to run the deep well line into the suction 
of the turbine pump as shown above so it will act as a booster. Valves 
land 2 would be added to the system with valve 5 being optional. Valves 


3 and 4 are part of the original system. 


His question: Will the hookup work? 
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make to improve the performance 
of the two systems? 
New York L. B. 


To the Reader: 

From the information given, we 
believe your trouble with the deep 
well supply comes from excessive 
pressure drop (due to friction) in 
the piping between the tank in the 
barn and the house. Therefore, a 
change in pipe size is called for to 
meet the house demands of both 
pressure and volume. We recom- 
mend using 1%4-in. pipe or larger 
for the entire run instead of the 
present % and 1-in. size. 


= Let’s see what is happening with 
the present system. Experience 
shows that an average home can 
expect to have a peak water de- 
mand of about 25 gpm. The pres- 
sure drop at this rate of flow in 
the %4-in. pipe 159 ft long adds 
up to approximately 80 psi. The 
same rate of flow in a l-in. gal- 
vanized steel pipe 69 ft long pro- 
duces about 19 psi drop. Together, 
these 99 lb represent about 2% 
times the head of 40 lb developed 
by the deep well pump. 

Pressure drop for any kind and 
size of pipe can be calculated from 
the Hazen and Williams formula, 
available to readers on request. 


wlIt is not necessary, however, to 
work from the formula since it has 
been used to develop tables of 
pressure drops, which are quicker 
to handle than the formula. The 
tables may be found in any number 
of text books and various manuals. 
However, they must be corrected 
for the appropriate constant, since 
they are set up for a constant of 1. 
In the case of the 34-in. pipe in this 
problem, the correction factor is a 
multiplier 0.62. For the 1-in. pipe 
the tables may be used without 
this correction. 


« The head loss for the 34-in. pipe, 
based on the relative lengths of this 
section and the 1-in. section, is 70 
percent of the 40 Ib produced by 
the deep well pump, or 28 Ib. This 
is equivalent to 28 by 2.31 (the 
factor used to convert gauge pres- 
sure in Ib to head in ft), or 65 ft. 
Checking the table of pressure 
(Please turn to center of page 102) 
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Fig. 2: Reader’s drawing shows the boiler piping for a one-pipe steam heat- 
ing system that doesn’t deliver sufficient steam to the first and second floor 
radiators. Attempts to build up boiler pressure result in priming and surg- 
ing, the reader reports, and he wants to know what's wrong. (See below.) 


He's blown the boiler down seven times—but 


heating problem remains. 


To the Editor: 

We are having difficulty with the 
heating system in a_ two-story 
house with a basement. The instal- 
lation is a one-pipe steam system 
with cast iron, thin-tube recessed 
radiation on the first and second 
floor. Enclosed is a sketch of the 
hookup at the boiler (Fig. 2). 


ws We seem unable to get any real 
volume of steam to the second floor 
and not much pressure on the first. 
When we remove the air valve 
from the first floor radiation, all 
we get is a weak puff of what seems 
to be more air than steam. Trying to 
build up boiler pressure results in 
priming, and we get some belching 
of water from first floor radiation. 


= The symptoms lead us to believe 
the trouble might be contaminated 
water in the boiler. So we've 
blown down the boiler six or seven 
times from both top and bottom, 
but generation of steam is no bet- 
ter than before and there’s still a lot 
of surging and priming. We con- 


What's wrong? 


clude that the water is still dirty, 
but all the ways we know to clean 
it have failed to give us any better 
results. 

Can you suggest anything we can 
do to clear up this trouble or point 
out other factors that may be in- 
volved in the poor functioning of 
the system? 


New York S.L. 


To the Reader: 

There are a number of different 
factors that could be the source of 
trouble in this installation. Let’s 
take the boiler water first since it 
seems to offer the most obvious 
symptom. 

It’s quite possible that you have 
a continuing source of contamina- 
tion in the boiler such as oily 
waste, greasy rags or even a piece 
of soap. There have been cases of 
boilers being closed up and put on 
the line with some foreign material 
trapped in the drum. All the blow- 
ing down and refilling in the world 
won't stop priming and surging as 

(Please turn to top of page 102) 





continued... 


He's blown the boiler down seven times—but 
What's wrong? 


heating problem remains. 


(Continued from page 101) 
long as grease may be in the boiler. 

In this case, the evidence sug- 
gests the need for opening the boil- 
er and giving it a thorough inspec- 
tion for such foreign material. 

Here are other possible sources of 
trouble: 

(1) Are the boiler capacity and 
firing equipment adequate to meet 
the connected load? Every square 
foot of connected radiation should 
deliver 240 Btu/hr. Sometimes in 
a “growing” house the addition of 
more radiators will upset the per- 
formance of the entire system, 
Therefore, we suggest you check 
the ratio of heat demand with heat 
available just as a precaution 


e (2) One-pipe steam maina that 
ave called on to handle both steam 
and condensate are neceaaarily lim 
ited in thely capacity, For exam 
ple, the Bein, main shown on your 
drawihg ean 546 aq ft of 
equivalent direet radiation when 
operating at a pressure drop of by 
pal, Tf we take a ‘4<lb drop, 771 
aq ft may be hooked to the main; 
at Yo<lb, 1,001 sq ft 


nerve 


a To check the pressure loss in the 
system, we suggest you remove the 
air vent from the end of the main 
long enough to mount a pressure 
gauge there and note what the loss 


A question on farm water 


of pressure is. This is important 
because the end of the main must 
be higher than the water level in 
the boiler by a distance at least 
equal to the difference in pressure. 


e For example, if you have a %-lb 
loss, you'll need at least 42 x 28 in. 
(28 in. equals 1 lb pressure) plus 
4 in. friction loss in the return, or 
a total of 18 in. Without this 
clearance of 18 in., water will build 
up in the end of the main and 
check circulation. Obviously, by 
increasing the boiler pressure, you 
would be pushing even more water 
into the main, 

(3) As the main approaches its 
full capacity, the pitch increases 
in importance, It should never be 
lesa than 44 in, every 10 ft for the 
ateam header, and \% in 
Slugeiahly moving oases 
noize and interrupted elreulation 


ia better 
watel 


#(4) The practice of dripping a 
one=pipe main only after the leat 
of the supply takeoffs or risers 
invites elreulation We 
recommend that mains be dripped 
immediately after not more than 
four connections unless they are 
very small, in which case you might 
stretch it to five. In a two-story 
installation such as you describe, 
with radiators at different levels on 
the same riser, we recommend a 


troubles 


supply: How to 


increase volume, pressure during dry spells 


(Continued from page 101) 
drops, we come out with a flow of 
13 gpm. 

This is the volume you can ex- 
pect to arrive at the house, with 
little or no pressure, under the 
existing arrangement as shown in 
your drawing (Fig. 1). If these 13 
gpm are now led into the turbine 
pump for a boost, as you propose, 
you will get the boost all right, but 
not much more water. 

The reason for the volume re- 
striction continuing is in the lim- 
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itations of l-in. size pipe when 
used on a pump suction. The 
practical limit of the suction of 
water is about 20 ft. Consequently, 
no water will be lifted if the fric- 
tion loss in the suction pipe exceeds 
20 ft. With this 20 ft limit, only 16 
gpm can rise through the pipe. 
Whether these 16 gals. come from 
the shallow well or from the barn 
pump makes no difference to the 
1-in. suction on the turbine pump. 

However, 13 gals. are being de- 
livered by the barn pump alone, so 


drip leg after every four risers. 

(5) It is easy to hook too much 
radiation on a single riser. For ex- 
ample, a 1-in. riser will stutter if 
asked to feed more than 45 sq ft of 
connected radiation, and a %-in. 
riser will strangle on anything over 
25 sq ft. The risers should be 
checked for the load carried. 

(6) The pitch of runouts is criti- 
cal. At least % in. per ft is essen- 
tial for proper performance. If it’s 
impossible to get a 4%-in. pitch due 
to low head room, or some other 
interference, and the run is more 
than 8 ft, it is necessary to go to a 
pipe one size larger. 


a (7) Settlement of a house has 
been known to change the pitch of 
radiators themselves. They should 
drain toward the inlet valve in or- 
der to eliminate condensate as rap- 
idly as possible, We suggest that 
you check the level of each radia 
tor and jack up the far end by % 
in, if you diseever the unit te be 
level, If the pitch ia reversed, it 
will be necessary to ralae the radi 
ator more to get the proper piteh 

(8) Laat, but not the 
possibility of a eold draft blowing 
on anh uningulated section of the 
steam main or on the risers, Ineu 
lation is a muat for all steam sye- 
tems; otherwise the heat never does 
reach its destination, 


leaat, ia 


elf all of these possible trouble 
spots can be made to check out sat- 
isfactorily, your difficulties should 
be eliminated. END 


the suction effect can be expected 
to add 3 gpm to the house supply, 
presenting a total of 16 gpm. 

We can summarize this way: 

(1) The deep well pump, due to 
friction losses in the connecting 
piping, can supply only about 13 
gpm at a negligible pressure. 

(2) The turbine pump can be 
used in tandem to boost pressure, 
but will increase volume only by 
3 gpm. . 


0 (3) The total amount of water 
that can be expected from the pro- 
posed arrangement is about 16 gpm. 

Therefore, the total head that the 
barn pump should overcome con- 
sists of the pipe friction losses plus 
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COLD WATER INLET 


Fig. 3: Reader's drawing (left of dotted line) shows a HOT WATER SUPPLY To FIXTURES 


tankless heater installation that fails to deliver enough 
hot water. Two recommended solutions to the problem 
are shown at right. One is to replace the 1'2-in. con- 
nection at the boiler with a 2 by 2 by 2-in. fitting. 
A second involves a storage tank. (See article below.) 
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Looking for ways to increase the output of a 
tankless water heater? Here are several ideas 


To the Editor: 

We are trying to obtain improved 
domestic water service from a 
tankless water heater that is 
mounted on a steam boiler as 
shown in our sketch (Fig. 3). 

This tankless heater originally 


the 20 ft static rise to the second 
floor faucets. 


«Rather than attempt to make up 
the necessary pressure by setting 
up the pump, and perhaps’ rein- 
forcing the storage tank in the 
barn, we recommend using 1%-in. 
pipe for the run between the barn 
and the house. This size of pipe 
will enable water to reach the 
house with a pressure loss of not 
more than 20 psi. Since another 20 
ft (9 lb) is needed for the second 
floor faucets, the barn pump should 
be set to start up as soon as the 
pressure drops to 30 psi. This is 
10 lb higher than the present set- 
ting. We also suggest that the 
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was connected to the back of the 
boiler by a 2<in, pipe and a 2 by 
1%-in, reducing elbow, but it did 
not work, We replaced the reducing 
elbow with a 2 by 2 by 1%-in. tee 
and extended the 2-in. header 
around to the side of the boiler, 


stopping pressure be reset to 48 lb, 
since this would match the turbine 
pump maximum, and at the same 
time, inhibit short cycling by pro- 
viding an 18-lb differential. 

The suction connection and valv- 
ing as shown on your sketch are 
satisfactory in themselves. You 
must be sure that the shallow well 
foot valve closes tightly. Otherwise, 
another valve (V-5) would have 
to be installed on the shallow well 
supply line. However, as pointed 
out previously, this system would 
only deliver 16 gpm. 


«By increasing the pipe size as 
suggested, there would be no need 
to cut into the turbine pump suc- 


where we again tied inte the bolle: 
through lein 
Now, 


elreulation 


tappinge 
the header geta hot, but 
through the tankless 
heater is too slow to supply the hot 
water that is We 
checked the inside of the heater 
and the connecting piping for some 
possible but 


needed have 


obstruction, 
thing is clear 

We will appreciate your sugges- 
tions as to how we can improve this 
situation. Its rating is 4 gpm at 
140F, figured on an incoming tem- 
perature of 40F and boiler water 
of 180F. 

Rhode Island 


every- 


A. C. 


To the Reader: 
As a first step, we suggest that 
(Please turn to page 104) 


tion, since the barn pump would be 
able to do the whole job. 

This suggestion is based on the 
use of present equipment and well 
facilities. Alternate solutions, de- 
pending on cost factors, would in- 
volve the replacement of present 
equipment with higher capacity 
units and digging the shallow well 
deeper in order to overcome the 
drop in the water table. END 





(Continued from page 103) 

the 114-in. connection to the boiler 
be replaced with a full 2 by 2 by 2- 
in. fitting. With the present 1%-in. 
connection from the 2-in. header, 
the flow of water is limited to the 
capacity of the 144-in. opening. By 
contrast, the full 2-in. connection 
will pass approximately 80 percent 
more water. 


« We do not believe the 1-in. tap- 
pings on the side of the boiler will 
help too much, since water move- 
ment takes the path of least resist- 
ance. The relative areas of the 144- 
in. and 1-in. connections indicate 
that the former will operate at ap- 
proximately full capacity before its 
resistance exceeds that of the 
smaller openings and the extra 
piping. 


= Next, a check of the boiler water 
temperature is in order. It should 
average about 210F, but this tem- 
perature conceivably can drop dur- 
ing the “off” periods and thus affect 
the production of domestic hot 
water. 

There is always the possibility 
that the demand for hot water is 
greater than the ability of the 
boiler to provide it. A tankless 
heater delivering 4 gpm under the 
conditions you describe could put a 


load on the boiler as high as 3,300 
Btu per minute. Not all domestic 
boilers are big enough to meet a 
demand like that for many minutes 
on end and satisfy the heating load 
at the same time. 

Since the %-in. domestic inlet 
and supply connections on the 
tankless heater can handle from 10 
to 12 gpm without excessive fric- 
tion loss, a couple of wide-open 
faucets will use up the hot water in 
a hurry. 


elf you should find that this is 
actually happening, a storage tank 
or a booster heater is in order. 

If the decision is made to use a 
storage tank, one that is sized for 
40 gals. is considered adequate for 
a family of three or smaller; 50 
gals. for five persons; 60 gals. for 
seven and 80 gals. for nine people. 
Mounting the tank above the heater 
as high as possible speeds up the 
natural circulation. Fig. 3 shows a 
typical arrangement. 


ulin the event a booster heater is 
chosen, you would make a connec- 
tion from the outlet opening of the 
tankless heater to the inlet of the 
booster heater. The outlet side, or 
supply from the booster, would, of 
course, be connected to the pipe 
line supplying hot water to the fix- 


Win Cash—Tell Us About the 
Problem Jobs You've Solved 


SINCE THE ANNOUNCEMENT in January of the new “Prob- 
lem of the Month” feature, several readers have written 
to us about unusual and interesting “problem” jobs they 
have encountered and solved. Their stories will appear in 


forthcoming issues of DE. 


Everyone has come up against some unusual job situa- 
tion, the solution to which will be interesting to other con- 
tractors. Readers are invited to tell us about them. For 
each problem and its answer selected for publication, 
Domestic ENGINEERING will pay $15. 

So sit down today and write us a letter, telling us about 
your unusual job—and how you solved it. Address your 
letter to the Technical Editor, Domestic ENGINEERING, 


1801 Prairie Ave., Chicago 16. 


tures. A temperature and pressure 
relief valve should be installed 
either with the tube immersed in 
the booster water or as close to the 
booster water in the outlet side as 
possible. Thermostatic control also 
is essential. 


ws Another point that should be 
checked is adequate insulation for 
the tankless heater and the con- 
necting headers. This is necessary 
to prevent wasting heat to the sur- 
rounding atmosphere with a con- 
sequent reduction in effective heat- 
er capacity. 

To summarize, we believe that 
increasing the boiler connection to 
2 in., possibly stabilizing the firing 
operation, and making sure that all 
connections and the heater are in- 
sulated properly will improve hot 
water delivery. If these fail to 
satisfy requirements, one of the 
other suggested alternatives ap- 
pears to be the proper solution to 
the problem. END 





When It Freezes—Lead Closet 
Bends Look Like Accordians 


To the Editor: 

I have several summer cottages 
under my care that are set up on 
wooden posts. The water closets 
are connected with lead closet 
bends and soil pipe to septic tanks 
located about 10 ft from each cot- 
tage. 

Every winter the frost heaves the 
cottages 6 to 12 in. You can guess 
what happens .. . after several 
seasons the lead closet bends look 
like accordions! 

What is the best solution? 

Vermont C.W. 
To the Reader: 

You might increase the radius of 
the lead bends and end up with 
bigger “accordions,” but probably 
your best bet is to convince the 
cottage owners that they have a 
construction problem rather than a 
plumbing problem. 

If they were to have the cottages 
set on longer posts extending well 
below the freezing line, the 
“plumbing” problem would be 
solved. Certainly, the 6 to 12 in. 
movement seems excessive even for 
a summer cottage END 
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New Manuals Give “How To’ Data 
on Hydronic Heating and Cooling 


__ Ir you’RE LOOKING for the new- 
est and most efficient ways to 
design and install hydronic heat- 
ing-cooling systems, look no 
further. Your answers can be 
found in a new series of design 
and installation guides published 
by the Institute of Boiler and 
Radiator Manufacturers. 


= The new additions to the I-B-R 

library are: 

—Installation Guide 500, Forced 
Circulation Hot Water Heating. 

—Piping Guide 700, Residential 
Heating Systems. 

—Installation Guide 900, Chilled 
Water Cooling System Design. 
Complementing these publica- 

tions are two previous guides: 

—Heat Loss Calculation Guide 
H-20. 

—Cooling Load Calculation 
Guide C-30. 
(All except Installation Guide 

900 are illustrated above. This 
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one is scheduled to be off the 
press in February.) 
Published for contractors, 
wholesalers and others, the 
guides provide “how to” informa- 
tion on every aspect of hydronic 
heating and cooling, detailing the 
most advanced methods of re- 
ducing material and labor costs. 
Where possible, simple refer- 
ence tables and step-by-step 
procedures are provided to elimi- 
nate figuring and reduce errors. 


= Guide 500 is a companion piece 
to Guide H-20 and details the 
efficient design of residential 
forced hot water heating systems, 
including one-pipe, series loop 
and two-pipe, plus ali types of 
radiation. The guide replaces 
Guide 100 (Qne-Pipe Forced 
Circulation Hot Water Heating 
Systems) and Guide 5 (Base- 
board Heating Systems). 

Guide 700 supplements other 


I-B-R guides and will help con- 
tractors with piping details, defi- 
nitions and descriptions of essen- 
tial functions of residential heat- 
ing and cooling equipment. It 
covers one and two-pipe forced 
hot water, one-pipe steam and 
indirect water heaters and zon- 
ing. Another section of the guide 
offers hints on more profitable 
service operations. 

Representing the “first major 
effort to provide a single source 
of information on all piping de- 
tails,” the guide contains more 
than 35 diagrams and features 
the most modern and practical - 
piping practices, according to 
Robert Ferry, I-B-R general 
manager. 


s Guide 900, a companion piece 
to Guide C-30, tells how to de- 
sign residential chilled water 
cooling systems in conjunction 
(Please turn to center of page 109) 
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A NEWS MAGAZINE'S CHARGE 
that American service trades 
(including the plumbing-heating 
industry) are offering “button- 
hook service in the push-button 
age” drew a fast reply from one 
industry manufacturer last 


How Two Groups See 
the Service Trades... 


shield in a vain effort to combat 
a sad-looking group of malfunc- 
tioning appliances, oil burners, 
leaky faucets, faulty wiring and 
broken-down TV sets and autos. 

McCabe-Powers, on the other 
hand, presents a totally different 


picture on the cover of its folder. 
In a clever take-off on Time’s 
format and illustration, the Mc- 
Cabe-Power’s version portrays 
the repairman as a magician 
waving a magic wand. 


Instead of a snail, he speeds to 
month. The charge was made by 


Time magazine in a five-page 
cover story in its Oct. 14 issue. 
Rising in support of the serv- 
ice trades was McCabe-Powers 
Auto Body Co. of St. Louis, 
which developed a four-page 
folder emphasizing the virtues of 
the repairman in contrast to the 
unflattering picture presented by 
Time’s cover and article. 


= On its cover, Time depicted the 
American repairman as a latter- 
day St. George riding heroically 
against the dragons that infest 
the nation’s drain pipes and ap- 
pliances. The “typical” repair- 
man, as seen by Time, sallies 
forth atop a gigantic snail with a 
screwdriver lance, a trusty 
wrench at his hip and a tool box 


Cover portrait by Boris Artzybasheff 
Courtesy of TIME, the weekly news magazine 


SNAIL’S PACE: Time’s cover portrays the 
U.S. repairman as a modern-day St. 
George riding to work on a snail in a 
heroic but apparently vain effort to 
cope with malfunctioning appliances, 
TV, heating and plumbing equipment. 
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work on a modern repair truck, 
while the snail lies dead along- 
side. In his wake, he leaves a 
trail of happy, well-functioning 
appliances and equipment, while 
a satisfied housewife beams her 
approval of the over-all scene. A 
headline, “We salute the U.S. re- 
pairman,” cuts a diagonal panel 
across the corner of the page. 

Time magazine’s article points 
out that a considerable number 
of U.S. homeowners apparently 
don’t share that viewpoint. 


#To many, Time says, today’s 
repairman is an incompetent, 
overpaid and more-than-slightly 
dishonest individual with whom 
everyone would like to dispense. 
While the TV repairman bears 
the brunt of the criticism in the 
article, the plumbing, heating 
and appliance industry comes in 
for a big share. 

“The plumber who forgets his 
tools is legendary,” says Time, 
“and now, as one pained Wash- 
ington housewife puts it, ‘he just 
rides around in that white Thun- 
derbird and never even comes.’ ” 


s At best, the repairman is 
viewed by many, Time says, as 
“the apparently easy-going, un- 
hurried individual who is striv- 
ing manfully to maintain the 
plumbing and heating in the na- 
tion’s homes.” 

Insofar as appliances are con- 
cerned, the serviceman takes 
quite a lambasting from house- 
wives quoted in Time’s article. 

The magazine points out that 


®@ Industry manufacturer replies to a national 


news magazine's indictment of repair service 


much conversation among home- 
owners nowadays consists of a 
seemingly endless recitation of 
domestic triumphs, crises and de- 
feats involving service problems 
with appliances. 

The chief gripe is not that an 
appliance will sometimes have 
to be serviced, but that the serv- 
ice is given reluctantly, if at all, 
and frequently with a snarling 
resentment for having been 
called. Admittedly, the cases 
cited by Time are rather ex- 
treme, but, as the article points 
out, they happen frequently 
enough to give the repairman a 














black eye in the minds of many 
homeowners. 

“Adding to the flood of public 
complaints is the swarm of petty 
crooks and chiselers nibbling 
hungrily at the edges of the 
lucrative repair market,” says 
Time. 


ws As an example, the article 
points out that many household- 
ers have been swindled by so- 
called “furnace cleaners.” 

Says Time: “They arrive with 
the first snow to perform a $35 
cleaning job. Instead, as hap- 

(Please turn to page 109) 





SPEED MERCHANT: In a clever take-off 
on Time’s cover, the McCabe-Powers 
version shows the repairman as a magi- 
cian riding a modern service truck and 
leaving in his wake a beaming house- 
wife and well-functioning products. 
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TOP-PRIORITY COOLING: This 
Trane Co. air conditioning com- 
ponent is part of a record-break- 
ing 48,000-pound shipment to be 
used by the Air Force in the 
intercontinental ballistics missile 
program. It was rushed in this 
huge Globemaster 124 from 
Trane’s La Crosse, Wis., plant to 
Norton Air Force Base, Calif. 


Picture 


Paragraphs 


TOP AIR VENTS are a feature 
of the new built-in range line 
made by Utility Appliance Corp., 
Los Angeles, under the brand 
name of Gaffers & Sattler. Mr. 
Gaffers and Mr. Sattler, as car- 
toon characters, are being made 
at home on the range by Lee 
Wilson, the pretty human shown. 


CIVIL WAR VET: A bronze moa- 
rine gate valve thought to be 
from a steam-and-sail blockade 
runner similar to the model 
shown in the background is held 
by Newton Ewalt of the Wal- 
worth Co., New York City. In- 
specting the valve is W. E. Grey- 
ble, curator of New York’s Ma- 
rine Museum. In good condition, 
the valve was dredged up near 
the coasts of Georgia and Florida. 
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Industry manufacturer replies to a national 
news magazine's indictment of repair service 


(Continued from page 107) 
pened in Milwaukee, they may 
smash the furnace with a sledge 
hammer, then persuade their 
victims that the furnace is not 
worth repairing, talk them into 
a new $1,200 heating plant. One 
variation popular in San Francis- 
co,” Time says, “is the uniformed 
man who poses as a furnace 
‘inspector’ and tells the house- 
wife: ‘I know of one child who 
turned blue because of escaping 
fumes from a furnace like this 
one. Lady, if you love those kids, 
turn that furnace off and get a 
new one!’ 

“Actually, the great majority 
of repairmen are honest enough,” 
the article says. “The difficulty 
is that no one can tell the good 
from the bad—so many are mere- 
ly incompetent.” 


»The magazine believes that 
many of the woes laid to service- 
men originate in (1) the general 
ignorance of the public regard- 
ing their equipment (many never 
bother to read operating instruc- 
tions), (2) a shortage of trained 
personnel and (3) faulty mer- 
chandise from the manufacturer. 


sIn commenting on the Time ar- 
ticle, John Powers, president of 
McCabe-Powers, says: “To be 
sure, there are many ‘easy-going, 
unhurried individuals’ in the re- 
pair business, and petty crooks, 
too. But the vast majority of 
America’s repairmen are intelli- 
gent, hard-working, honest per- 
sons who deserve a pat on the 
back for jobs well done.” 


«The company’s four-page re- 
buttal to the Time article carries 
this message inside the folder: 

“For smiling through the many 
unreasonable demands that are 
made of him .. . for the extreme 
patience he has in dealing with 
the queer attitudes of many of 
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his customers . . . for coping with 
the inaccessible gadgets that 
manufacturers add without re- 
gard to servicing problems . 
our hats are off to the U.S. re- 
pairman! 

“He’s remarkable. He’s a true 
diplomat and has to be to bear 
up under the abuse heaped on 
him by an over-demanding pub- 
lic. He’s completely human, too 
... that’s why he can make mis- 


takes. But it’s also why he learns 
so fast about so many things he’s 
called on to repair. 

“We salute the U.S. repairman 
... he’s a vital part of our great 
American way of living and he’s 
doing a tremendous job.” 

(Editor’s note: McCabe-Pow- 
ers is the manufacturer of the 
Service-Master body featured on 
the 1958 Studebaker truck that 
will be given as first prize in 
DE’s Big Push Remodeling Con- 
test. Features of the truck body 
line were also listed in the Mc- 
Cabe-Powers folder.) 


END 


New manuals give latest design and installation 
data on hydronic heating and cooling systems... 


(Continued from page 105) 
with steam or hot water heating. 
It covers (1) combination forced 
hot water heating and chilled 
water cooling systems that use 
the same piping for both opera- 
tions and (2) chilled water cool- 
ing systems independent of the 
piping of the heating system. The 
guide contains a section devoted 
to fan coil units that are installed 
near or at the ceiling to cool more 
than one room. For fan coil in- 
stallations which require duct 


work, the guide discusses duct 
work design and sizing of sup- 
ply and return air grilles. 

The new guides will be used as 
texts in the 15 I-B-R heating and 
cooling schools to be conducted 
in various parts of the country 
this year (DE, Dec., page 119). 

Guides are available directly 
from I-B-R, 608 Fifth Ave., New 
York City 20. Guides 500, 900 
and H-20 are priced at 75 cents 
each. Guides 700 and C-30 are 


one dollar each. END 

















“| wouldn't want to go through that again!" 


























Mal Sowdow 

























For every threat of recession, there’s a promise of 


opportunity ... for every problem of price cutting, there's 
an on-hand solution. This philosophy is behind a Busser 
Supply Co. letter to contractors, offering them .. . 


AN INVITATION TO SUCCESS 








More THAN 500 LETTERS and 
coupons—described as “Invita- 
tions to Success” by one official 
—went off from the Busser Sup- 
ply Co., Lewisburg, Pa., in a re- 
cent mailing. 

The letters reminded Busser’s 
contractor-customers that for 
every threat of recession there is 
a promise of opportunity, and for 
every problem of price-cutting 
there is an on-hand solution. 


»“No contractor,” says W. J. 
Busser, Jr., president, “can over- 
look the established fact that re- 
modeling is a creative market 
free from competitive bidding 
and destined for almost limitless 
growth.” 

Busser’s letter extended an in- 
vitation—his “Invitation to Suc- 
cess’”—to contractors to use a 


CONTRACTOR INTEREST in the Big Push for remodeling business 


new remodeling service of his 
firm. Busser promised aid in 
building all-out modernization 
sales programs for his customers 
—programs which could be sub- 
mitted, in time, as entries in 
DoMESTIC ENGINEERING’s Big 
Push Remodeling Sales Contest. 


= Busser’s invitation gave three 
reasons why he believes his cus- 
tomers—and, therefore, his own 
firm—will benefit from the sales 
contest: 

1. It provides the incentive to 
reappraise modernization selling 
efforts and find ways to strength- 
en them. 

2. It focuses attention on the 
one market that has proved in- 
vulnerable to inroads of price- 
cutting and economic cutbacks. 

3. It offers contractors prizes 













































is stimulated through use of DE’s “Better Your Living” poster 
and other signs in Busser’s showroom. Here, Robert Pursell, 
Busser salesman, explains details of the Big Push Contest to 
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visiting contractors Harry Chappell (center) and Jack Beckley. 


= “Remodeling, 








seldom, if ever, matched in the 
industry’s history. 

Busser’s invitations were so 
successful that Pennsylvania 
now tops the nation in the num- 
ber of entrants in the Big Push 
Contest. 

The coupon Busser enclosed 
(which can be found on page 
114 of this issue) is all a contrac- 
tor needs to enter the contest. 
It notifies the DE Contest Editor 
to set up a file for the contractor. 
In subsequent weeks, the con- 
tractor merely forwards samples 
of his efforts to build moderniza- 
tion business. These samples go 
into the file until reviewed by 
the contest judges shortly after 
the closing date of the contest 
on March 15. 


# Busser salesmen have gone all 
out to encourage full participa- 
tion in the modernization contest. 

A. D. McFall, general mana- 
ger, says, “We’ve tried to get to- 
gether with interested contrac- 
tors whenever possible and help 
them use the many sales aids the 
industry now provides dealers 
who want a bigger share of mod- 
ernization profits. Our salesmen 
are willing to sit down with con- 
tractors and go over past sales 
programs and help develop new 
approaches. 





all, de- 
pends on salesmanship in a large 
degree, and good salesmanship is 
a real challenge. By that, I mean 
we've got to continually present 


after 
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BUSSER 
SUPPLY co, 





new ideas and improve old ones. 
Our customers see the Big Push 
Contest as a wonderful oppor- 
tunity to weigh their past 
achievements in modernization 
and plan for the present and fu- 
ture—all this with a prize as 
added incentive!” 

Busser points out that neither 
his firm nor his contractor-cus- 
tomers are Johnnies-come-lately 
to modernization selling. 
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= t© stimulate yon, Teter ene Plumbing 


ends March 15, 19u7e aids 
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For example, the wholesaler 
sponsors a news broadcast every 
morning in which at least one 
message stresses the benefits of 
plumbing and heating remodel- 
ing to property owners. The firm 
and its customers also are active 
participants in other moderniza- 
tion sales campaigns—such as 
Eljer’s new “Dream of a Bath- 
room” program. 

“Our salesmen can offer first- 





MISSIONARY WORK by salesmen is 
part of Busser’s remodeling promo- 
tion. Lake Yocum, Busser representa- 
tive, is shown here as he discusses the 
Big Push Contest with Ray Bressler 
(left) and Jim Bressler, Williamsport, 
Pa., contractors. They had received 
the “invitation to success” (see letter) 
and asked for a representative to call. 


hand experience in promoting 
more modernization business,” 
Busser says. “We feel sure 
we're backing a winner—in the 
contest, I mean, as well as in 
business itself.” 


» (For a look at the Big Push 
Remodeling Sales Contest 
through the eyes of a Busser 
read the 


article on the next page.) END 


contractor-customer, 














continued . . 
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The story of two 
contractors who 

accepted Busser's 
“Invitation to 


al 


Success... 


Ray AND JIM BRESSLER, plumb- 
ing contractors of Williamsport, 
Pa., like the modernization bus- 
iness. They find it profitable and 
relatively competition-free. 

But, busy as they are, they 
welcomed the recent “Invitation 
to Success” received from their 
wholesaler (preceding page). 


wThey recall that the letter 
made them “stop and think.” The 
Bresslers already had been doing 
a great deal to attract remodeling 
customers—but could they do 
more? If so, how? 

Busser’s letter encouraged 
them to fill out an enclosed cou- 
pon and enter DE’s Big Push 
Remodeling Sales Contest. 

As the contractors see it, the 
Big Push Contest will help them 
evaluate the effectiveness of 
their modernization program. 
Besides, if they win first prize, 
the Bressler name will look 
mighty. fine on that $3,800 truck. 
Or that $3,500 de luxe kitchen 


would add extra class to their 
showroom. Just as important, 
any of the 100 other prizes they 
might win could be translated 
into local-level prestige for the 
company, establishing it more 
firmly as a community head- 
quarters for remodeling. 
Long-range thinking like this 
typifies the Bressler operation in 
the big modernization market 
around Williamsport. Remodel- 
ing’s influence is evident with the 
first glance at the Bressler 
showroom. Part of an old build- 
ing, the frontage has recently 
been refinished with an attrac- 
tive stucco-like facing. A large 
show window looks into a bright 
display area arranged with fix- 
tures and point-of-sale materials. 


s Since the Bresslers felt the Big 
Push Contest could tell them 
more about the modernization 
market, they called in Busser 
salesman Lake Yocum and be- 
gan a full review of the opera- 


FIRST STEP 
stepped-up remodeling activity was to spruce up 
the store exterior (left) and design window and 
showroom displays keyed to modernization. Be- 
low, Ray Bressler calls a prospect's attention to 
his firm’s plumbing-heating remodeling services 
with the help of sales materials furnished by DE. 


taken by the Bresslers in their 


- Better Your 


tion, looking for phases that 
could be improved and for new 
avenues that could be explored. 
The business appraisal re- 
vealed that it was time for new 
selling aids—the hard-hitting 
kind that would leave no doubt 
in a prospect’s mind that Bress- 
ler’s is the place for modern 
plumbing, heating and cooling. 
DOMESTIC ENGINEERING offers 
such sales aids, and you'll see 
them in Bressler’s store today. 


#As the Bresslers have pro- 
gressed with their stepped-up 
drive for more modernization 
business, they have submitted 
details and samples to the DE 
Contest Editor. They hope that 
when this evidence is reviewed 
by the judges shortly after the 
closing date of March 15, they'll 
be named a prize winner. 

If not, well, who can be disap- 
pointed with a contest that al- 
ready has put business on the 
upswing? END 
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HOW YOU CAN WIN a big prize and at 
the same time increase your profits in 
remodeling work is covered in a 
58-page special section (left) in DE’s 
January issue. Reproduced below is a 
closeup view of the cover and foldout 
appearing in the big January feature. 


Here's Your Personal ‘Invitation 
to Success’ in Remodeling... 


IF YOU WANT TO SEE your business 
grow and profits increase—and who 
doesn’t—there’s a golden opportunity 
knocking at your door right now. 

And since it’s been said that op- 
portunity knocks but once, the time 
to do something about it is right now! 

So consider this your personal in- 
vitation to success in remodeling 
through participation in Domestic 
ENGINEERING’S Big Push Remodeling 
Sales Contest. 

As a first step, get out your copy 
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of the January DE and look over the 
58-page special contest section. It 
tells all you need to know about the 
contest ... what it means to you in 
the way of increased remodeling 
business, why you should enter, how 
you can enter and qualify for one of 
the thousands of dollars worth of 
prizes, and other pertinent contest 
information. 

After you’ve read over the special 
January contest section and con- 


(Please turn to page 114) 





continued ... 


vinced yourself that there is a 
golden opportunity, your next 
step is simply to fill out the con- 
test blank below and mail it to 
the Contest Editor, 1801 Prairie 
Ave., Chicago 16. 

There’s no obligation. You'll 
merely indicate that you recog- 
nize the business opportunities in 
remodeling and feel that your 
activities in the field—whether 
already under way or just begin- 
ning—may win a prize. 

Then, forward to Domestic 
ENGINEERING evidence of what 
you are doing to enlarge your 
remodeling business. 


«For example, start with a cov- 
ering letter detailing your ex- 
periences in modernization sales. 
Supplement the letter with 
samples showing how you use 
sales aids, promotional cam- 
paigns, newspaper, radio and TV 
advertisements, letters from sat- 
isfied customers, photos of be- 
fore-and-after installations, ete. 
Use all selling aids available 
and integrate them into your 
own program. Don’t forget that 
DOMESTIC ENGINEERING offers 
valuable posters and selling tips 


especially designed for moderni- 
zation campaigns. 

Get your employees in on the 
Big Push. Tell them how im- 
portant modernization is to con- 
tinued business growth and have 
them try to bring in extra bus- 
iness. Get them to bring in testi- 
monials from satisfied customers, 
too, and other evidence of how 
they spread the good word about 
your skills and services. 

Most of all, step up your own 
activity in remodeling. Make 
every person in your community 
know that you are the man to see 
for new and better plumbing, 
heating and air conditioning. 

Whatever you do—from writ- 
ing memos to your employees to 
cleaning up on a completed job 
—let the Contest Editor know. 
Your samples, letters, photos will 
go into your file. Domestic ENn- 
GINEERING editors will put togeth- 
er your complete dossier and 
present it to the judges. 


= For a busy contractor this may 
seem time-consuming. Is it worth 
it all? Well, balance the follow- 
ing long-range benefits against 
the time you may spend. 


COUNT ME IN 


First of all, this is an invest- 
ment in your future. You are 
actually re-evaluating your posi- 
tion and activity in the richest 
market now available in our 
industry. This is a vital business 
function at any time. By seeing 
in black and white what you are 
doing in modernization, you can 
get a better perspective on the 
effectiveness of your operation. 
From there, it’s a logical step to 
improving and strengthening the 
program in the future. 


= The second point follows nat- 
urally. Once you’ve intensified 
your modernization selling, 
you'll find more business coming 
your way. Most important, it 
will be remodeling business—no 
competitive bidding here, no 
price cutting. Just healthy profit. 

Profit is as tangible a reward 
as a businessman could want, but 
your entry in the Big Push Con- 
test brings intangibles, too. Have 
you ever considered the local- 
level publicity you’d get as a 
winner in a national contest? 

Each prize—more than 100 of 
them—carries a lot of prestige 
that can become an important 
tool in alerting your community 
to the importance of moderniza- 
tion and in attracting attention to 
your firm. 


s Let’s not overlook the prizes 
themselves. A $3,800 truck and 


I want to enter the Big Push Remodeling Sales Contest. | understand 
this places me under no obligation. Please send me news and information 
bulletins about the contest as they become available. 


a $3,500 de luxe kitchen head the 
list. (See following pages and 
the special section in January 
DE for the complete prize cata- 
log). They’re all valuable and 
practical. Yet, they’re only 
bonuses for contractors who win 
the best prize of all—moderniza- 
tion profit! END 


Title 


Name 








Company 





Address 





City Zone State 





FILL IN AND MAIL this coupon as your 
first step in entering the Big Push Con- 
test. DE will then set up your file to 
contain the evidence you send show- 
ing your merchandising methods. This 
file will become part of your entry. 


[_] Check here if you want free remodeling sales aids. 
Cut out and mail to the Contest Editor, 1801 Prairie Ave., Chicago 16. 
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THE FIRST PRIZE in the Big Push Contest, to be 
given to the winner by Domestic Engineering, 


is a 1-ton 1958 Studebaker truck equipped 
with a McCabe-Powers Service-Master body. 


10th Book of Prizes 


In the Big Push Remodeling Contest 


IF YOU WERE OFFERED a $3,800 motor 
truck . . . absolutely free . . . would you 
take it? 

How about a $3,500 kitchen, a complete 
bathroom ensemble, or one of dozens of 
heating boilers, air conditioners, or any 
one of more than 100 other valuable prod- 
uct prizes? . 


= We rather suspect that your answer to 
these questions would be an unqualified 
“yes.” And it’s not just an idle query on 
our part. Because some enterprising 
plumbing and heating contractor is going 
to get a free motor truck, or kitchen, or 
bathroom, etc., etc. 

And he'll get it because he turned out 
to be among the winners in DE’s Big Push 
Remodeling Sales Contest. 

The truck tops the big list of prizes— 
valued at approximately $25,000—that 
will be awarded to plumbing and heating 
contractors who, in the opinion of the 
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contest judges, submit evidence of doing 
a good job of merchandising remodeling. 

Donated by Domestic ENGINEERING as 
first prize, the truck is a Studebaker 1958 
1-ton model with a McCabe-Powers Serv- 
ice-Master body. The truck is finished in 
two tones—copper and white—and is pow- 
ered by a Studebaker Powerstar V-8 en- 
gine with automatic five-speed transmis- 
sion. (For a more complete description of 
the truck and body, see page 85 in the 
October issue and pages 113 and 114 in 
the November issue.) 


«The second prize in the contest is the 


_ General Electric-Domestic ENGINEERING 


Kitchen, designed by kitchen planning ex- 
perts of GE in cooperation with the editors 
of DE. Its value is approximately $3,500. 

For other prize contributions, see the 
following pages. 














Contest Prizes ..... (continued) 


Watts Regulator 
Is Awarding an 
Assortment of 
Valves for Hot 
Water Heating 





A selection of valves for a complete resi- 
dential hot water heating and domestic 
water heating system is being contributed 
to the Big Push Contest by the Watts Reg- 
ulator Co., Lawrence, Mass. 

Watts’ prize will include an all-bronze, 
one-piece reducing valve (No. 135); an 
automatic, self-closing temperature and 
pressure relief valve (No. 40XL); and a 
vacuum relief valve (No. 36) that is used 


on domestic hot water supply systems to 
prevent vacuum conditions. 

The company is also contributing a 
heavy bronze water tempering valve (No. 
71); a pressure relief valve that is ASME- 
tested and safety-rated (No. 74A); and a 
feed-water pressure regulator (No. 560). 

(Watts has also announced several new 
products for the p-h industry. They are 
described on page 71 of this issue.) 


Aluminum Pipe Wrenches Awarded by Toledo 


A set of five aluminum pipe wrenches will be given by the 
Toledo Pipe Threading Machine Co., Toledo, O. 

The company points out that the wrenches are an aid to 
increased job efficiency because their light weight makes 
them easy for journeymen to use during long work periods. 
They are constructed of heavy-duty drop-forged aluminum 
and have removable forged-steel jaws. The wrenches in 
this prize contribution are 10, 14, 18, 24 and 36 inches in size. 

The retail price suggested by the manufacturer is $53.70. 


. +» continued on page 120 
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the quality tells ...the quality sells 
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There’s a gjo.irRot 


for every commerical and 
industrial heating need 


GAS-FIRED 
DUCT FURNACES 


Designed for installation in a duct 
where the air is circulated by a 
remote blower. Especially adapt- 
able to heating applications for 
industrial processing and for heat- 
ing in combination with cooling. Low in cost, 
saves installation time and labor. Five sizes: 
Rated input from 85,000 to 450,000 Btu/hr. 


about J+ eweOE gas-fired BLOWER-TYPE UNIT HEATER 
UNIT HEATERS —" 


Allows air delivery from 

greater heights and against 

Because of their versatility and effi- greater static resistances, 
; ; i ' ermitting use with ducts. 

ciency, combined with low cost, alee effective heating 
Janitrol unit heaters can be installed over a wider range when 
to advantage in most every commer- outlet nozzle area is reduced, and blower adjusted 
cial or industrial building. to increase outlet air velocity. Use with extensive 
Tian se tebtiad caeliy witheut supply and return duct systems. Six sizes: Rated 


input from 85,000 to 450,000 Btu/hr. 


sacrifice of floor space, and without 
expensive duct work. They are com- 
pletely automatic. They direct heat FLOOR-TYPE UNIT HEATER 
where it’s needed, and only when it’s 

needed—important for operating economy. They offer versatile 
“dual fuel” performance—use natural or LP gas; may be switched ieee Cold air drawn from floor level | is 
from one fuel to the other automatically. As for durability and low i heated, filtered and discharged hori- 
zontally overhead. Quiet, clean, care- 

free—ideal for offices, restaurants, 
stores, labs, etc., requiring a compact 


maintenance, let this fact guide you. Janitrol’s exclusive Multi- 
Thermex heat exchanger is so enduring that replacements for any 


cause have been less than '4 of 1% in over two million heat ex- 1 unit. May also be connected to a duct 
changer tubes produced since 1940! system. Six sizes: Rated input from 
Whether for heating a factory with acres of floor area, or a modest 60,000 to 180,000 Btu/hr. 


neighborhood store, Janitrol gas-fired unit heaters meet every require- 


ment... well within the building budget. Use them on your next job. 


HEAVY DUTY BLOWER HEATERS 


For unit heating, central 

heating and air con- 

’ ditioning. Wide range of 

FAMOUS gj aerRon > wy i. standard blowers and 

VV motors assures correct 

MULTI-THERMEX HEATING HEART... Ve Ve lela air delivery and tem- 

with Multi-Thermex heat exchanger ee 2 «ah perature rise in each 

and Ampli-Fire Ribbon Flame Burners Siem «-*PPlication. Factory 

i assembled and tested. 

Capacities from 250,000 

Btu to 1,750,000 
Btu/hr. input. 


Virtually indestructible! Corru- 
gated metal walls—aided by 
internal baffles—speed heat from . ee 

ee Soren eee Eee ARCHITECTS, ENGINEERS AND CONTRACTORS 
ee ee INFORMATION SERVICE. Write today for com- 
plete A.I.A. files on heating with gas in buildings of 
every type, and for Janitrol specifications service. 
is specially designed and _posi- There’s no obligation. 


Resist corrosion and cracking. 
Ampli-Fire ribbon flame burner 


tioned to prevent direct contact 
of flame on metal. Assures free- 
dom from damaging “hot spots” HEATING & AIR 
and internal stresses Only CONDITIONING DIVISION, SUFACE COMBUS 
; Sip is ti ‘ gle), Mmole)-i-le]-7 Galo), Mole! M0) 1-10\_ min -ae) alle) 
In Canada: Moffat Heating & Air Conditioning Division 
time-proved feature! Moffats, Ltd.; Toronto, 15 
Also Makers of Surface Industrial Furnaces, Kathabar Humidity 
Conditioning, Janitrol Residential Heating and Cooling Equipment 


a Jhb cd odobencebll holla 


Ge mrevereitns TT i 


Janitrol gas heaters have this 


















New! SAVES LABOR AND FITTINGS 
@ IN HOT WATER INSTALLATION 
DIVERTER PACKING 


or 1%” BRONZE, 


THREE SIZES: 

Ya" x Yan" x 1” 

“x 1% x 1Y%4” 
1%" x 144” x 1Y2" 


CAST IRON, 

TWO SIZES: 

” x 1” x 14” 
1¥4" x 14” x 1Y2" 


BALANCING / 


LEVER 





THRUSH 


TAKES THE PLACE 
OF TEN FITTINGS 


se wited BALANCER 


Here’s the greatest laborsaving fitting yet developed . . . the 











Thrush Twin-L Balancer does a better job . . . and ONE compact 





unit replaces TEN valves and fittings needed the old way. 














EN ay a ae Balancing branch mains is simpler and there is less flow restric- 


usual method of joining branch tion. The whole job works better. . . and you save time, material and 
mains. Illustration at right shows : 
how Twin-L Balancer joins them 
with one simple unit. 


labor. Also ideal as a bypass valve on zoned radiant panel systems. 





Ask your wholesaler about it today or 
mail the coupon for bulletin and prices. 


H. A. THRUSH & CO., PERU, INDIANA 





























H. A. THRUSH & COMPANY, Dept. A-2, Peru, Indiana ; 
Please tell us more about Thrush Twin-L Balancer to simplify hot water heating installation. : 
Send bulletin and prices. Also send Condensed Catalog. i 
NAME 
ADDRESS —— — 

Complete Thrush Flow Control 

System. TwinL Balancer unites city STATE 

mains and makes balancing 

quick and easy. L a aa 
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Jumbo Heater Is Awarding Six 
Screwed-Hub Insertable Fittings 


Six screwed-hub insertable fittings for installation in 
an existing stack or line will be awarded by the Jumbo 
Heater and Manufacturing Co., Cleveland. Here’s how 
Jumbo explains the installation of its fittings: 

(1) Cut existing stack and remove piece of pipe 
equal in length to the insertable fitting minus the hub. 

(2) Slide removable hub up over existing stack and 
set body of fitting in existing hub. 

(3) Screw hub onto fitting and calk two joints. 

The retail price suggested for the six fittings is $50. 





Contest Prizes ..... (continued) 


Three Laundry Tubs Given by Cleveland 


Three single-bowl laundry tubs are being con- 
tributed by the Cleveland Wash Tray Manufacturing 
Co., Cleveland. 

The tub is made of Fiberglas and will resist de- 
tergents, acids and all harsh laundry chemicals. The 
company adds that the tub will not craze, shatter 
or break with normal care, because it is immune to 
extreme changes in temperature. The manufacturer 
gives its prize a full guarantee and will award it in 
the winner’s choice of blue, green or white. The re- 
tail price of the tubs (less faucets) is $90. 





Scovill Awards Sink Strainers, Bath Wastes 


A twofold prize will be contributed to the Big Push Contest 
by the Scovill Manufacturing Co., Waterville, Conn. 

The first part of the company’s prize is six stainless steel 
crumcup strainers complete with tailpiece. The unit will fit 
any sink with 3% or 4-inch drilling. It is watertight and will 
hold water in the sink indefinitely. No special tools are re- 
quired for installation. The second part of the prize is six 


pop-up bath wastes. This fitting is made 
with brass nuts and heavy castings. Ex- 
posed parts are of chrome. The fitting 
can be used with any pitch of the tub. 

The suggested retail price of the entire 
prize is $92.46. 


- continued on page 122 
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Youngstown 
steel pipe 





... Gives Long, Maintenance-Free Life to 
Radiant Heating Installations 








Specify Youngstown and secure these 
7 Points of uniform goodness 


uniform ductility uniform wall thick- 
uniform lengths ness and size 
uniform threading uniform strength and 
uniform weldability toughness 


uniform roundness and straightness 














THE YOUNGSTOWN SHEET AND TUBE COMPANY 


Manufacturers of Carbon, Alloy and Yoloy Steel 
General Offices - Youngstown 1, Ohio 
District Sales Offices in Principal Cities 
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Youngstown Steel Pipe was installed by National Heat- 
ing Co. in this 60-unit development of Modern Builders, 
Inc., both of Cincinnati, Ohio. 


Modern residential developments—like this 60-unit 
project off Cincinnati’s Winton Road—demand only 
the most modern heating facilities. So, to afford these 
new homeowners warm, draft-free rooms of equalized 
temperatures, invisible radiant heating systems utiliz- 
ing Youngstown Steel Pipe were installed. 

For years Youngstown Steel Pipe has been specified 
by leading architects as well as progressive plumbing 
and heating contractors for its dependability and long 


-life. That’s because it’s made of only the finest steel 


by steelmen with over half-a-century of steelmaking 
knowhow. All Youngstown operations from ore min- 
ing to finish threading are closely quality-controlled 
to give you the best piece of pipe obtainable any- 
where. Why not make Youngstown your specification 
for long, trouble-free installations? 

For additional information or service, contact your 
local Youngstown distributor—or phone our nearest 
District Sales Office, today. 
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Contest Prizes ..... (continued) 


An Expansion Control System for Hot 
Water Heating Is Given by American Tube 


An expansion control system for hot water heating 
systems is being contributed by American Tube Prod- 
ucts, Inc., West Warwick, R. I. 

A sealed, pressurized expansion air chamber absorbs 
boiler expansion but permits no contact between boiler 
water and expansion air. The chamber is made of two 
steel hemispheres pressed together and separated by a 
flexible diaphragm. One side of the chamber is charged 
with air pressure and the other is fitted with a com- 
pression fitting for connection to the boiler. 





i 


The manufacturer suggests a retail price of $22. 


Wire Products Co. Gives Its “Blessing” to the Big Push Contest 


It’s the Blessing automatic submersible 
sump pump—the prize of the Wire Prod- 
ucts Co., Baltimore. This is the aluminum 
model of its submersible series. 

Blessing submersibles are completely 
self-contained, fully-automatic submersi- 
ble sump pumps with the switch mecha- 
nism and diaphragm integrally part of the 
motor case and fully protected by a large 
wrap around strainer. A dual shaft-seal 
guarantees double protection. Blessing 
pumps deliver up to 3,600 gallons per 
hour with discharge heads over 15 feet. 

Blessing submersibles, also available in 
brass and cast iron models, are pressure- 
tested to guarantee dependability and 
long lasting operation. These pumps will 
not air-lock, nor do they require priming. 


The suggested retail price is $85. 

(The prize of Wire Products Co. was 
announced previously, but it is being re- 
peated here with a more complete listing 
of its features.) 


Wholesalers are behind the Big Push in remodeling 


WHOLESALERS are co-sponsoring the 
Big Push Remodeling Sales Contest—as 
manufacturers listed on these pages are 
doing—by contributing cash prizes. These 
contributions, which the official contest 
rules limit to between $10 and $25, will 
be awarded to contractor-winners in the 
form of merchandise certificates. 


The contest can represent another 
wholesaler service to contractors. By co- 
sponsoring it, the wholesaler indicates 
his interest in remodeling and his con- 
viction that it’s there that the greatest 
business potential lies today. 


- continued on page 124 
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IT PAYS TO GET 


INTO THE KITCHEN BUSINESS 
WITH YOUNGSTOWN KITCHENS 





a 


% 
e 
‘ 
Here’s why: 


%* New Dishwasher 
campaign makes 
more sales for you! 





* Nationally advertised 
in ‘Better Homes 
and Gardens,” April 
and “Saturday Evening 
Post,’ March 22 | 





* Free tie-in display 


material! | | 


PLUS... 
Big dealer display a 


contest! e 
4 
€ 








you don’t § do this... why dof this? 


& 






modern women wash more dishes faster, easier in 


YOUNGSTOWN KITCHENS 
rus ttrowex DISHWASHER 


Why be old fashioned about washing every cup and plate and spoon by See the Jet-Tower at your Youngstown Kitchens dealer in Blue, White 


hand when the big Jet-Tower cleans 200 pieces of cutlery, stemware, china, Yellow or Sandalwood color. Undercounter or work-level installation 
pots and pans in one quick loading. You don't even pre-rinse! Swirling jets “NO DOWN PAYMENT...36 monTHS TO PAY Easy payment plan on all 
of scalding hot water gently wash and sterilize every piece. Yes, the big Youngstown Kitchens units can include installation 


Jet-Tower makes housework happier, easier; yet costs only $200.96." A YOUNGSTOWN KITCHEN...THE HAPPIEST ROOM Im THE HOUSE 
P 


Also available in Caneda 


@)rvonce -Standard | — S=s= 

















Contact your Youngstown Kitchens Rep- ENTER BIG NEW DEALER DISPLAY CONTEST! 
resentative Now! Get your FREE 

Promotion kit complete with dis- Special big cash prizes and awards for your contest entry. Every dealer has a 
play pieces, hang-tags, ad blow-ups, ni * > 

ad mats, point-of-sale and direct chance to win in this special contest. Get the full details today from your 


mail program. Speedy delivery from 


over 80 distribution points. Youngstown Kitchens Representative or mail in coupon below. 
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AMERICAN -Standard 


YOUNGSTOWN KITCHENS DIVISION 


r Dealer Dept. DE-28 
| American Standard, 
| Youngstown Kitchens Div., Salem, Ohio 


| Please send me full information and details on 
your new Jet-Tower Dishwasher Dealer Dis- 
| play Contest. 


| Name 
| Store Name 
| Address 

| City. State 
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Contest Prizes ..... (continued) 


Three Fixtures in White or Color Are American-Standard’s Prize 


Due to model changes, 
American-Standard, New 
York City, has changed its 
prize contribution. The 
company is now offering a 
contest winner a complete 
set of bathrocm fixtures. 

A five-foot recessed 
bathtub finished in acid- 
resisting or regular enam- 
el is the first part of 
American-Stand- 
ard’s prize. The bathtub is 
called the Master Pem- 
broke and it comes 
equipped with pop-up 
drain and bath filler and 
shower combination with 
diverter spout. The bath- 
tub will be awarded in 
white or a choice of six 
colors. 


sThe company’s Cadet 
water closet is the second 
part of its prize contribu- 
tion. It is a reverse-trap 
close-coupled combina- 
tion, finished in vitreous china. The prize 
winner will be awarded the closet in white 
or a choice of eight colors. 

Completing the bathroom ensemble is 
the company’s Ledgewood lavatory. This 
unit is made of cast iron and finished with 
acid-resisting or regular enamel. It will 


be awarded with a: combination supply 
and pop-up drain fitting and faucet 
aerator. The lavatory (less legs and towel 
bars) will be awarded in white or a choice 
of seven colors. 

American-Standard suggests a retail 
price of $246.90 for its bathroom ensemble. 


More Than 100 Manufacturers Have Contributed Prizes... 


More than 100 manufacturers already 
have contributed prizes to DE’s Big Push 
Contest. Their prizes are described and il- 
lustrated in the special contest section be- 
ginning on page 117 of our January issue. 

As this issue of DE was going to press, 
other manufacturers were announcing 
their intention to become contest co-spon- 


sors. Their prizes will be described and 
pictured in the March issue. 
Manufacturers who wish to give prizes 
still have time to do so. By becoming co- 
sponsors of the contest, they’ll be adding 
their own voice to DE’s dramatic invita- 
tion to the contractor to go after the big 
profit potential in remodeling. END 
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with Westinghouse Unit Heaters 


Gas-Fired Model 





fast delivery from stock! 


Westinghouse Unit Heaters provide the most effec- 
tive heating and save valuable space in the following 
areas: 


e Entrances & Lobbies 
¢ Department Stores 
e Bowling Alleys 

e Gymnasiums 

e Garages 


@ Manufacturing Areas 
© Cold Spots 

e Warehouses 

e Shipping Platforms 

© Factory Offices 

And the wide selection of models means that the 
ideal unit can be bought right off the shelf to meet 
your exact heating space requirements. You’ll think 
Westinghouse custom-made this Unit Heater just 
to meet your needs. 


Capacities: 265 to 11,500 CFM 
15,000 to 684,000 BTUH 
65 to 2850 EDR 
For steam and hot water applications 
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And: Gas-fired Unit Heaters in seven sizes 
from 25,000 to 200,000 BTUH ... 


Also: Attractive cabinet models—for entrances, 
corridors, offices—capacities 300 to 2070 CFM 
110 to 525 EDR 
Call your Sturtevant Division Sales Engineer or 
write Westinghouse Electric Corporation, Dept. A-12, 
Hyde Park, Boston 36, Massachusetts. 


----9? 


you caw Be SURE...1F 17s 
— Westinghouse 
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ust Conary these feature... 


and you will 


understand why CARLTON 


is the choice of everyone who sees it! 


Permanent 
Sparkle Finish 


Tk s sm 


Right Angled 
Flanges 





No Seams 
or Crevices 


Tehiilel te! 


Drawn 
Seamlessly... 


from Chrome Nickel 


stainless steel. Positive 


tance 


resis stains 


rust and 


Send for our new illustrated Catalog No. 260, and the name 
of your nearest Carlton Distributor. Address SINK DIVISION, 


Carrollton Manufacturing Company, Carrollton, Ohio. 


eg PF 
Ket O8 Mua > 


or 
‘> Guaranteed by 
Good Housekeeping 
Ntor 


“We give this seal to no one— 


the product that has it—earns it."’ 
. 
45 aoveaniscd WOES 


No Peeling 
or Cracking 


One‘ of 


veloped. First co 


ways is tne 


Matches Any 
Color Schem 


s the perfect 


for the new 


stee 


Greater 
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a 
Glazing operation requires both water and compressed air. 4,000 ft of 
SPANG Pipe comprise water lines, 1,000 ft carry compressed air. 


Dewey W. Hall, Hall Plumbing & Heating Co., inspects the compressed 
air system at Styion Southern Corporation. 5,000 ft of Spang Steel 
Pipe, in sizes from %” to 12”, were installed at Stylon Plant No. 2. 


Dependable past performance creates 


second ZB. ALS Steel Pipe order 
at Stylon Southern Corporation 


The new $2,000,000 Plant No. 2 of Stylon Southern 
Corporation at Florence, Alabama contains 5,000 ft of 
Spanc Steel Pipe to carry water and compressed air for 
the manufacturing of ceramic tile. 

“With the new plant’s capacity calling for the produc- 
tion of eight million square feet of ceramic tile a year, we 
must have reliable air and water piping io produce at 
this rate and operate efficiently,” reports Mr. Robert C. 
Jackson, Plant Engineer. 

“Based on our experience with a similar Spanc Pipe 
installation at our Plant No. 1 in 1954, we chose Spanc 
again for its dependability. The new installation, put into 
use in July, 1956, has performed perfectly.” 

Produced in a complete range of styles, sizes and colors, 
Stylon Ceramic Tile is used for walls, floors and counters 
in home and commercial applications. Combined, Plants 
No. 1 and No. 2 produce 15 million square feet of ceramic 
tile yearly. And Spanc Pipe plays a vital part in main- 
taining this production. 
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SPANG-CHALFANT 


DIVISION OF THE NATIONAL SUPPLY COMPANY 





QUALITY CONTROL PROVIDES DEPENDABILITY 
Spanc Steel Pipe is quality-controlled from skelp to finished 
product. Each lot is tested and inspected to bring you 
top-quality pipe that is easy to cut, bend and weld. There's 
a Spanc Distributor near you. Let him serve you on your 
next piping job. 


Architect: Turner & Northington, Florence, Ala. 

General Contractor: Brice Construction Company, Birmingham, Ale. 
Piping Contractor: Hall Plumbing & Heating Company, Florence, Ala. 
Spang Distributor: Tallman Supply Company, Florence, Ala. 
Mechanical Engineer: Robert C. Jackson. 


CW STEEL PIPE 





General Sales Offices: 
Two Gateway Center, Pittsburgh, Pa. 


District Sales Offices: Atlanta, Boston, Detroit, Houston, Los Angeles, 


New York, Philadelphia, Pittsburgh, St. Louis 


Dealers tell us that the 20-year guarantee 
on the sections of Crane Sunnyday Hot 
Water Boilers is the best thing that ever 
happened to the boiler business! 
Broadness of the Sunnyday line makes 
your selling job easier, too. There are five 
guaranteed Sunnyday models: two spe- 
cially designed for gas with capacities 
from 70,000 to 450,000 Btu/hr. input... 
one exclusively for oil with 126,000 to 
239,000 Btu net IBR ratings... and two 


Which boiler is easiest to sell * 


designed for gas or oil with 66,000 to 
245,000 Btu net IBR ratings. 

The famous Sunnyday guarantee is 
backed by heavy national advertising 
and a full file of newspaper ad mats and 
other hard-working materials for your 
local promotions. Plus the “‘selling magic’”’ 
of the Crane name. 

Get all the facts about Sunnyday 
hydronic equipment from your Crane 
Branch or Crane Wholesaler now. 


QUALITY 
HEATING 
AND COOLING 


CRANE 


CRANE CO. 8365S. Michigan Ave., Chicago 5+ VALVES - FITTINGS « PIPE « PLUMBING ; KITCHENS « HEATING « AIR CONDITIONING 
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Do It Yourself wis 


JOHN DEERE Tractor Power 


For plumbing and heating contractors, it’s like eating your 
cake and having it, too—the way a John Deere Utility Trac- 
tor and working equipment will step up the amount of work 
you can do without increasing your costs. 


Best of all, with your own rig you can do your own trench- 
ing, pipe laying, back-filling and leveling, and get your com- 
plete jobs done on time, using your own help. 

No matter what make of tractor you are now using—or 
what tractors you have operated in the past—we believe you 
will agree you never saw a tractor and equipment that will 
do so much work, pound for pound, dollar for dollar. 

You don’t pay for a lot of extras. Features like Touch-o- 
matic hydraulic equipment control, heavy-duty 3-point hitch, 
and comfortable spring-cushion operator’s seat are built right 
in—yours at no extra cost. Power steering is available as op- 
tional equipment. 


All we ask is that you accept our offer to test-drive a John 
Deere and make your own comparisons. What could be fairer 
than that? 


For More Facts See Your Nearest John Deere Industrial Dealer 


JOHN DEERE 
Industnria®d 
JOnnN DEERE 


Tractors and Equipmen 
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Fast-working, power-driven trench- 
ers dig as deep as 7 feet and as 
wide as 20 inches. 


Choose the wheel-type or crawler 
rig with loader in front, backhoe in 


rear. 


20k sbout the| 
JOnNn DEERE 
CREDIT PLAN 


Send for FREE LITERATURE 


JOHN DEERE @ Industrial Division 
Moline, til. Dept. D57E 


Please send me your latest literature on John 
Deere Industrial Tractors and Working Equip- 
ment. Include name of nearest dealer. 


Name 


Address 





New Products 





(Continued from page 76) 
Submersible Pump Line 
A line of heavy-duty submer- 
sib'e pumps with 6 in. diameters 
has been announced by F. E. My- 
ers. The pumps are designed for 


‘leep well inatallationa where larger 
hey 
ean be installed in wella aa deep as 
TOO ft, Capaeity at a S0eft depth 
ia 13,000 gph hey 
to supply primary Water for indus 


volves of Water ape needed 


ean be used 
trial plants, large farme and cities, 


as a aveatem for institu 


tions and eommercial buildings o1 


press ® 


Sizes available 
are 5, 74%, 10 and 15 hp. The pump 
unit is a multi-stage centrifugal 
turbine pump in either flat pan- 
cake stages for lower capacities at 
high head or turbine bowl con- 
struction for higher capacities at 
lower heads. Impellers are made of 


as a booster system 


bronze and are of the enclosed 
type. 

Manufacturer: The F. E. Myers 
and Bro. Co., 249 Orange St., Ash- 
land, O 


Electric Dehumidifier 

A line of electric dehumidifiers, 
developed for 1958 by Westing- 
house, features a special humidity 
control, The control starts the unit 
automatically when humidity rises 
and stops it when the desired de- 
gree of dryness is reached. One 
model features a blue cabinet with 
gald-trimmed grille containing a 
built-in 10-qt plastic cantainer, A 
secand madel is finished in sandal 
waad and is equipped with a hase 
fay cdvaining. Bath units are maunt 


ed an casters and feature pefriges 


which moist air is 
blown by fans. The moisture is con- 
densed by the coils and the clean 
dry air is returned to the room 
The units remove as much as 31 
pints of moisture in a 24-hr period 


ated coils ovet 


Shower Bathing Made Easy. The House of 
Hospitality Introduces a Safety Seat 


A safety seat for use in home 
showers has been introduced by 
House of Hospitality. The seat en- 
ables a person to sit down while 
washing feet or when shampooing. 
It has a nonslip. surface, making it 
especially suitable for older people 
or invalids. The seat fits into the 
wall, between studs, and folds up 
into the wall. When the seat is in 
the folded position, a ring holds 
wash cloth or towel. When it is in 
the down position, a compartment 
behind the seat holds soap, wash 
cloth or brush. The seat. is made of 
stainless steel. 

Manufacturer: The House of 
Hospitality, 3341 Cahuenga Blvd., 
Hollywood 28, Calif. 


and are designed to dehumidify en- 

closed areas of up to 13,000 cu ft. 
Manufacturer: Westinghouse 

Electric Corp., Staunton, Va. 


Nozzle Filter 
Delavan has added a sintered 
nozzle filter to its line of oil burner 


nazales and accessaries, Tests can 
ducted by the manufacturer indi 
eate thia unit givea Jang life and 
impraved performance, tt alaa pra 
vides a larger effective Altering 
alee 

Manufaetures Delavan Manu 
facturing Cea. ALL Paurth St, Weat 
Dea Moines, Ta 


Diaphragm Valve Line 

A line of diaphragmeoperated 
valves for instrumenteactuated 
control of temperature, pressure oF 
flow has been introduced by Sin 
clair-Collins, The valves feature a 
V-port design and are available in 
both direct and reverse-acting 


types. They can be used for steam, 
air, liquid or gas service up to 250 
psi and are offered in direct-acting 
valve sizes from 7s through 2 in. 
npt and reverse-acting valve sizes 
of % through 2 in. npt. Instrument 
air supply pressure requirements 
are from 2% to 12 psi for direct- 
acting types and 4 to 13 psi for re- 
verse-acting valves. 

Manufacturer: Sinclair-Collins 
Valve Co., 454 Morgan Ave., Akron 
11, O. 

(Please turn to page 134) 
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EEING IS BELIEVING 


. , . 7 . . 
handy kit proves DI-LECO’s protection against electrolytic action! 
Now available through your American Sanitary representative, a compact, simple-to-operate kit proves 
the value of Di-Leco dielectric coupling and unions. Use it anywhere —in your sales room or at a jobsite. 
The kit consists of sample Di-Leco couplings and a galvanometer. Here’s how it works: 


1, A steel Con-X-All and copper tubing are connected by a Di-Leco coupling. On the steel Con-X-All, place a small piece 

of paper. On the paper place a penny. 

2. Touch one wire from the galvanometer to the penny, the other to the steel Con-X-All. No reaction occurs. 

3. Now wet the paper and touch the wires to the penny and the steel Con-X-All. Immediately reaction is registered by 
the galvanometer, proving that when water joins two dissimilar metals, electrolysis results. 


American Sanitary Di-Leco couplings and unions safely join iron pipe with copper, brass or other dis- 
similar metals. Couplings are available in sizes from 34” to 2”... unions, with 3,” F.I.P. nylon bushings, 
are available for 34”, 14” or 34” copper (flare or solder type). Order now for immediate delivery ... 
write, wire or phone Abingdon 162 or 172. 


9 


RAS: WE DISTRIB f 


Over Forty Years Leadership In The Plumbing Industry ©: MS AMERI an SANITARY 
¢ 


MFG. CO., ABINGDON, ILLINOIS 


ee ALWAYS AHEAD witha AMERICAN SANITARY 


Domestic ENGINEERING, Fesruary 1958 131] 





25,000-sq.-ft. sprinkler system 
of NATIONAL Polyethylene Pipe 
installed by 3 men in 2 days 


3 THIS RESIDENTIAL LAWN SPRINK- 
LER SYSTEM, located in Traverse City, 
Michigan, are 2,429 feet of USS 
NATIONAL Polyethylene Pipe in sizes 
of 34”, 1”, 1%” and 114”. The system 
includes 105 sprinkler heads, both 
pop-up and rotary types. Pressure at 
the heads is 65 pounds; flow rate is 50 
gallons per minute. 

Installed in just two days, the sys- 
tem covers a lawn area of 25,000 sq. ft. 
The water is drawn from West Grand 
Traverse Bay which is adjacent to the 
property. 

USS Nationa Polyethylene Pipe 
is flexible, light, easy to handle, quick 
to install. Cut it with a knife or hack- 
saw. Connect it with insert fittings 
and stainless steel clamps. Acids, salts, 
alkalis, and other soil chemicals can’t 
harm it. And Polyethylene Pipe re- 
mains pliable and workable in tem- 
peratures from —90°F. to +120°F. It 
is made from 100% virgin polyethyl- 
ene to which 2% of an inert black pig- 
ment filler has been added to prevent 
deterioration from ultraviolet rays. 

For full information, write to Na- 
tional Tube Division, United States 
Steel Corporation, 525 William Penn 
Place, Pittsburgh 30, Pa. Request 
Bulletin No. 29. *Trademark 


Lines of National Polyethylene Pipe laid out, ~ oe * % L 
with sprinkler heads installed. ot ; aS] This seal of the National Sanitation Founda- 
> ~ tion means Tested... Approved ... Sanitary! 


NATIONAL TUBE DIVISION, 


UNITED STATES STEEL CORPORATION, PITTSBURGH, PA. 

A ending source of water—West Grand COLUMBIA-GENEVA STEEL DIVISION, SAN FRANCISCO, 
ec vedi the back yard. PACIFIC COAST DISTRIBUTORS 

be UNITED STATES STEEL EXPORT COMPANY, NEW YORK 


NATIONAL Polyethylene PIPE 
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Safeguarding the reputation 





of America’s finest water heaters — 


— 


annem 
= 


General Controls’ magnificent G-6 


—the water heater control 


with the new point of view. 


GENERAL CONTROLS 


Glendale, California + Skokie, Illinois + Guelph, Ontario, Canada 
Five Planis—42 factory branch offices serving the United States and Canada 
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New Products 





(Continued from page 130) 

Cooling Tower 

A general-purpose cooling tower 
featuring low-silhouette construc- 
tion has been developed by Binks. 
Capacity ranges from 15 to 200 
gpm. Heights, depending on ca- 
pacity, vary from 44 to 84 in. The 
use of multi-finned internal deck- 
ing made of plastic accounts for 
compactness of the tower. Water 
enters at the tower top under a low 
head of pressure. Gravitational 
flow carries it down over the plastic 
decks, mounted in two drawer-like 
receptacles at each end of the tow- 
er. Above and between the two 
decking units is a dynamically and 
statically balanced fan, which 
draws air up through the decking. 
The belt-driven propeller fan is 


mounted outside the air stream. All 

frame sizes are rectangular. 
Manufacturer: Binks Mfg. Co., 

3122 W. Carroll Ave., Chicago 12. 


Trenching Machine 

A self-propelled trenching ma- 
chine for use in installing under- 
ground lawn sprinkler systems and 
water lines has been developed by 


Charles Machine Works. The unit is 
powered by a 7-hp air-cooled gas- 
oline engine and digs trenches 3, 
414 or 6 in. wide in depths up to 2 
ft. Trenching speed is about 4 ft 
per min. The trencher measures 34 
in. wide, small enough to go 
through a standard-width gate. 

Manufacturer: The Charles Ma- 
chine Works, Inc., 621 Birch St., 
Perry, Okla. 


New Bath Fixture Color 
Briggs Mfg. has added a new col- 
or to its line of bathroom fixtures. 
The new color, autumn yellow, 
was introduced last month at the 


Here’s a New Tool That Will Simplify Your 
Job of Threading Bolt-Size Round Bar Stock 


A series of bolt die sets, available 
in 10 sizes from % through 1 in., 
has been announced by Nye Tool. 
The dies are of a one-piece design, 
insuring proper alignment. They 
are locked in place by a removable 
threaded screw cap. The dies can 


134 


be reversed to permit threading 
short stubs close to a wall or ceil- 
ing. A typical application is for 
threading round bar stock for pipe 
and equipment hanging purposes. 

Manufacturer: Nye Tool Co., 
4126 W. Fullerton Ave., Chicago 39. 


Builders Show in Chicago. Briggs 
fixtures are now available in a 
choice of sky blue, coral, sea green, 
sandstone, pearl gray, autumn yel- 
low and white. Interchangeable 
color inserts also are available. 
Manufacturer: Briggs Mfg. Co., 
6600 E. 15 Mile Rd., Warren, Mich. 


Food Waste Disposer Line 

A food waste disposer designed 
to permit installation by one man 
in less than half an hour has been 
announced by Whirlpool. Two mod- 
els are available, both finished in 
pink baked enamel with charcoal 
trim. One model, 84% in. deep by 
15% in. high, operates on a batch- 
feed principle and is engineered to 
dispose of a 144-qt load in a few 
seconds. The other model features 
continuous feed action and operates 
from a remote switch. A rubber 
splash guard prevents spattering 


and a reversible cover is provided 
to seal or drain the sink when the 
disposer is not in use. 

Manufacturer: Whirlpool Corp., 
N. State St., St. Joseph, Mich. 


Automatic Control Package 
An automatic control package for 
controlling combination hot and 
chilled-water unit ventilators has 
been announced by Barber-Col- 
man. The package combines a dual- 
element consisting of a unit- 
mounted room and discharge con- 
troller with an_ oil-submerged 
spring return motor operator, and 
a change-over thermostat to regu- 
late both room and discharge tem- 
peratures. Control changeover from 
heating to cooling is automatic. The 
control package is installed on the 
unit ventilator at the factory. Re- 
placement of inoperative compo- 
nents is facilitated by a plug-in 
cable wiring harness. 
Manufacturer: Barber-Colman 
Co., 1215 Rock St., Rockford, III. 
(Please turn to page 137) 
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JUST DIAL THE Ril 
EASIEST-TO-SET... 
EASIEST-TO-READ 


USE PENN'S NEW RIMSET THERMOSTAT 
TO HELP SELL HEATING-COOLING JOBS 


No squinting 


Extra large stationary dial 
face with big numerals 
make RIMSET today’s 
easiest-to-read thermostat. 


No chattering 


Unlike other thermostats, 
RIMSET does not chatter 
to cause “on-off” operation 
when vibration occurs. 








No leveling 


Installation is easier and 
accurate Operation is as- 
sured because leveling is 
not necessary. 


There’s nothing else like it...it has 
accuracy, dependability, extra 
convenience and blendable beauty 


You get extra sales power at no extra cost with Penn's 
RIMSET thermostat. It has features your customers want 
and can’t get with any other thermostat. It is easier to set 
... you simply dial the rim. . . the scale remains stationary 
and is always ‘‘easiest-to-read’’. It has snap-acting contacts 
to eliminate “on-off” operation caused by vibration. And, 
it has modern styling and beauty to blend with any room 
decor. 


With the Penn RIMSET thermostat unit, various inter- 
changeable sub-bases are available for 12 different heat- 
ing and cooling jobs! On your next installation, use 
Penn’s RIMSET ... the thermostat that helps close sales 
then keeps customers sold. 


And to complete your 
control “package” here’s the... 











nt : ¢ 
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Fan Center and Cooling Center Rimset Cooling Tower or 


Thermostat Condenser Fan 
The Fan Center is 6” high and 41/,” wide. It com- 
bines a transformer with a fan relay, reset relay and 
heating relay (one or all). The Cooling Center is Cooling 
7” high and 8” wide. It combines pressure controls, Center 
contactor, auxiliary relay for (a) water chiller Fan Water Chiller 
pump, (b) tower pump or fan relay or both, (c) Center Pump 


condenser fan relay. Diagram illustrates functions. Heating System Compressor Fan 


NEWEST CONTROL CENTERS 


for Heating-Cooling from Penn! 


Compact Penn residential Control Centers, 
with factory-wired internal circuits, are 
designed to save installation time 


Here are the newest advancements in Control Center engineer- 
ing design! Penn offers two basic types for all-sized residential 
units through 40 amps., single phase, 30 amps., three phase. 
For air conditioning systems with remote condensing units, a 
“Fan Center” controls the air handling equipment while a 
“Cooling Center” controls the remote condensing unit or water 
chiller. For self-contained systems, the “System Center’’ electri- 
cally interlocks in one unit all heating-cooling functions. 


These Control Centers are designed to operate with the 
Penn RIMSET thermostat to give your customers the finest 
System Center year ‘round air conditioning performance. Get the complete 
Only 11” high and 8” wide, this compact unit story... write to Penn Controls, Inc., Goshen, Indiana. 


combines all the control functions of the Fan 


Center and Cooling Center. The center panel in n 
this unit is easily removed for ease in wiring. a T LS. iN (. Goshen. Indiana 
EXPORT DIVISION: 27 E. 38th ST., NEW YORK, N.Y 


AUTOMATIC CONTROLS FOR HEATING, REFRIGERATION, AIR CONDITIONING, APPLIANCES, PUMPS, AIR COMPRESSORS, ENGINES 
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(Continued from page 134) 

Transfer Valve 

A. W. Cash Co. has developed a 
transfer valve for duplexing two 
strainers, heat exchangers or other 
equipment where fast transfer of 
flow from one unit to another is 
required. The valve features six 
ports, including a common inlet 
and outlet. Flow is through the 
single inlet to either of two pieces 
of equipment and out the common 
discharge connection. Design of the 
valve provides transition of flow 
from one unit to the other on a 
proportional basis, insuring a con- 


tinuous flow during transfer. Sizes 
are l-in. 600-lb flanged and 1%- 
in. 150-lb flanged. Other sizes are 
available upon special order. 

Manufacturer: A. W. Cash Co., 
P.O. Box 551, Decatur, III. 


Electric Thermostat 
Robertshaw-F ulton has devel- 

oped an electric thermostat suitable 

for industrial and commercial ap- 


plications in temperature ranges up 
to 700F. It is designed to control 
three separate heating phases, one 


of which is on continuously when 
the dial is moved from the “off” 
position. The other two phases are 
controlled thermostatically and au- 
tomatically cycle with changes in 
temperature. The control is avail- 
able in nine temperature ranges 
and with a variety of suitable dial 
markings. It is housed in a steel 
case for durability. The contacts 
and bridges are silver, and the lev- 
ers and supports are steel. 
Manufacturer: Robertshaw Ther- 
mostat Division, Robertshaw-Ful- 
ton Controls Co., Youngwood, Pa. 


Portable Cellar Drainer 

A lightweight portable cellar 
drainer featuring a submersible 
motor has been developed by Sta- 
Rite Products. The pump dis- 


Stainless Steel Sink Features Seamless 
Construction in Front-to-Back Surface 


A stainless steel sink featuring a 
seamless front-to-back surface has 
been introduced by Jensen-Thor- 
sen. The continuous construction 
eliminates crevices between the 
front trim and splash board to sim- 
plify cleaning. Improved side joints 
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between the sink and any type of 
counter surface are made possible 
by a patented, easy-to-apply joiner 
strip. 

Manufacturer: Jensen-Thorsen 
Corp., 7333 W. Harrison St., Forest 
Park, Ill. 


charges 3800 gph. It features a 
special water inlet with large- 
diameter ports that prevent clog- 
ging and allow the pump to handle 
solids up to %« in. in diameter. 
For installation in a basement 
sump, a discharge pipe or hose is 
attached and the unit is plugged in. 
The unit is provided with an auto- 
matic on and off switch. The pump 
stands 11 in. high and 10 in. wide. 
It weighs 39 lbs and features a her- 
metically sealed 44-hp motor. Oth- 
er features include shielded ball 
bearings, a galvanized steel base, 
an impeller designed to handle hot 
water from washing machines, and 
a waterproof 8-ft rubber-covered 


cord and plug with ground prong. 

Manufacturer: Sta-Rite Prod- 
ucts, Inc., 102 S. Eighth St., Dela- 
van, Wis. 


Well Cap Vent Pipe 

A ready-to-install well cap vent 
that is threaded to fit standard 
sanitary well caps has been devel- 
oped by Clayton Mark. The new 
vent measures 11 in. high and 
over-all length is 20 in. A fine 
mesh brass screen prevents insects 
from entering. The vent is made 


of standard galvanized %-in. pipe. 

Manufacturer: Clayton Mark and 
Co., 1900 Dempster St., Evanston, 
Ill. 


(Please turn to page 140) 





MEETS ALL REQUIREMENTS 
OF THE NATIONAL BUREAU 
OF STANDARDS OF THE U. S. 
DEPARTMENT OF COMMERCE 
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Bituminized-Fibre Drain and Sewer Pipe 


BITUMINOUS FIBRE PIPE 


: 
’ 


Oye, 


P — — \ 


THE PIPE TO PUSH FOR PROFIT! 








Massillon Bituminous Fibre Pipe 
gives the kind of dependable 
service your customers want. 

It installs quickly and easily . . 
its light weight makes it easy to 
handle . . . it’s root-proof and 
provides long, trouble-free service. 


Stock both Massillon Sewer Pipe 
and Massillon Perforated Pipe. 
Both are made to a strict standard 
of quality that will please your 
customers and bring ’em 


back for more! 


. £ 
; 


manufactured by 


The Hess-Snyder Company (Mita 


Massillon, Ohio 
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IT’S “IN THE BAG” IN ’58 FOR FAIRBANKS-MORSE PUMP DEALERS! 


- + 


a N1.1-7-0 1.409 ke). 0-4 = 
Muthe 0070 Sewveae 


PRESENTED TO 


: atti Mae 
a ee a eee rm 
a] : . . odes : am | Be: 


G. HIRAM BUCHMAN, INC. 


QUALITY with SERVICE 


This plaque can mean 
more sales per year...more profits per sale! 


A reputation for dependable, reliable repair service—plus 
a Fairbanks-Morse dealership—can help any dealer lick 
competition. 


e Consumers have more confidence in brand-name pumps 
which they know well. 


e Sales for F-M pumps are easier to close. 
That’s a strong statement. Here are the reasons why: 


e You get powerful advertising backing. 
e You carry only one line—well-advertised quality 


ies Get the facts about F-M Dealership 
e You can prove that “low-priced” pumps may not be a Mail the coupon for the facts about new service plan, new 
Range. personnel training program, new pumps and 1958 adver- 


e You do not have to cut prices—customers want quality. tising program. 


Fairbanks, Morse & Co. 
600 So. Michigan Ave., Chicago 5, IIl. 


Gentlemen: We’d like to know about the F-M Sales 
and Service Dealership in ’58. Have your sales- 
man call. 


Firm Name. . 


My Name 
Address 


GP. vis. 


® FAIRBANKS-MORSE 


@ name worth remembering when you want the BEST 





WATER SYSTEMS « GENERATING SETS « MAGNETOS « PUMPS 
MOTORS « SCALES « DIESEL LOCOMOTIVES AND ENGINES 


eee ae ae a 
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New Products 





(Continued from page 137) 
Automatic Bypass Valve 
Watts Regulator has developed 
an automatic bypass valve for reg- 





ulating liquid pressure supplied 
by pressure pumps. The valve is 
constructed of bronze and, for 
operation, is set to open at the re- 
quired pressure. When the system 
demand is reduced, the excess 
liquid is bypassed back to the sup- 
ply. Models with fixed settings for 
relief-to-atmosphere applications 
also are available. Units are offered 
in % and 1-in. sizes for pressures 
from 10 to 250 psi. The %-in. 
model, when set at 100 psi, bypasses 
42 gpm. 

Manufacturer: Watts Regulator 
Co., 10 Embankment St., Lawrence, 
Mass. 


Oil-Fired Water Heater 

A line of oil-fired water heaters 
for residential, commercial and in- 
stitutional applications has been 
introduced by Eckhart Manufac- 
turing. Two tank sizes (30 and 45 
gal.) and two tank types (glass- 
lined and copper) are available. 
Each unit is equipped with flush 
jacket, insulation and built-in re- 
fractory-type combustion chamber. 
A specially designed shell head 
burner is standard equipment. The 
company’s standard burner is avail- 
able as optional equipment, and 





both burners are flangé mounted. 
Units are furnished complete with 


Appliance-Styled Gas Furnace, in Five Sizes, 
ls Newest Addition to Rheem's Lo-Boy Line 





Rheem has added a series of lo- 
boy gas furnaces to its present line. 
The units are available in five sizes 
—from 80,000 to 160,000 Btu and 
are designed to harmonize with 
various decorating schemes in util- 
ity rooms. The furnaces have 
flame-shaped' combustion cham- 
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bers, contoured to fit the natural 
flame pattern from gas burners. 
Heat exchangers are coated on the 
inside and out with bonded glass. 
Burners are made of cast iron with 
milled slots. Blowers are installed 
within the furnace chassis on resil- 
ient mounts for quiet operation. All 
parts, controls and burners are ac- 
cessible through removable front 
panels. Venting is accomplished 
with an outlet at the top of the fur- 
nace near the front panel through 
a single stack. A concealed draft 
diverter is built into the exhaust 
chamber to permit neat vent pipe 
arangement. The units are shipped 
fully wired and assembled, ready 
for installation. Dimensions of the 
80,000 Btu furnace are 20% in. 
wide, 42 in. high and 48 in. deep. 

Manufacturer: Rheem Manufac- 
turing Co., 7600 S. Kedzie Ave., 
Chicago 29. 





necessary operating controls. 

Manufacturer: Eckhart Manu- 
facturing Co., 931 Lehigh Ave., 
P.O. Box 248, Union, N.J. 


Flanged Pipe Fitting 

A stainless steel serrated insert 
with carbon steel flange, has been 
developed by Horace T. Potts. The 
insert is specifically designed for 
facilitating flanged connections of 


a 


lightwall stainless steel piping sys- 
tems where possible future changes 
make welding of joints undesirable. 
The pipe is expanded directly into 
the insert flange, insuring leak- 
proof connections. The flange is 
held to the insert by a lip that al- 
lows the flange to be pulled up 
tightly against the synthetic rub- 
ber gaskets. 

Manufacturer: Speedline Stain- 
less Steel Fittings Division, Horace 
T. Potts Co., 504 Erie Ave., Phila- 
Gelphia 34. ; 






Fuel Tank Vent Whistle 

A vent whistle designed prima- 
rily for use with 275-gal. fuel oil 
tanks has been announced by 
Rhode Island Fittings. The whistle 
blows when air is expelled through 
vent piping. It stops when the ris- 
ing level of oil seals the lower end 
of the whistle tube hanging into 





the tank. The whistle is made of an 
aluminum casting with a steel cap. 
The body is made of heavy-con- 
struction cast iron and features a 
heavy tubing. The unit is made in 
a 2-in. male by 1%-in. female con- 
nection, as well as a 1%4-in. male 
by 1%4-in. female connection. 
Manufacturer: Rhode Island Fit- 
tings Co., Dexter and Waverly Sts., 
Providence 7, R.I. 
(Please turn to page 152) 
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H-8320 Ground Key Stop 
and Drain 


Ideal for water service shut-off 
just inside the house or as a 
basement shut-off on sill or lawn 
faucet lines. Built-in drain prevents 
freezing of line. Separate patent 
cap protects fine ground key surfaces 
from dirt damage and has integral 
check. Furnished with loose lever 
handle or tee head in sizes 2”, 
%”, 4", 1”. Other quality ground 
key stop and drains are available 
in sizes 14" and 1%”. 


ground key stops 


... made from time-proven water works red brass! 


H-8330 Ground Key Stop H-10267 Hydrant Stop and Drain H-15335 Angle Pattern 


Ground Key Sto 
An excellent stop for general use This stop provides an excellent shut-off and drain 5 j p 


around the home or plant where a below the frost line for outdoor lawn faucets and A stop that provides both a means 
drain is not required. Available in sprinkling systems. Regularly furnished with pat- of shut-off and an elbow in the cop- 
sizes 1%" and 1%” with patent ent cap and loose tee head. A Mueller curb box per piping system, this stop finds 
cap and lever handle or tee head. may be used and the tee head retained or the tee many applications around the home 
Other ground key stops are avail- head may be replaced with a stationary rod to plant and for meter settings. Sizes 
able in sizes 42"’, 4", %"’ and 1”. provide an operating means above ground. Sizes %" and 1”. 

Ya’ through 1%4’’. 








MUELLER CO. 


See your plumbing wholesaler for full ¥ et DECATUR, ILL. 
information on Mueller ground key stops dane 
. : a my Factories at Decatur, Chattanooga, Los Angeles, 
and other quality plumbing products. in Canada Mueller, Limited, Sarnia. Ontario 


omg " 
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Bathroom Decorating Booklet 
Issued by American-Standard 

A colorful 28-page booklet, 
“Planning Modern Bathrooms in 
Color,” has been issued by Ameri- 
can-Standard. The consumer book- 
let (10 cents per copy) contains 
suggestions for planning the bath- 
room, selecting fixtures, choosing 
accessories and selecting colors. A 
five-page section deals with 16 
bathroom color schemes. Product 
information on all illustrated fix- 
tures is provided, and the back 
cover lists eight ways to finance a 
new bathroom. 

A full range of bathtubs, lava- 
tories, water closets and fittings; a 
selection of kitchen fixtures and fit- 


real Hundt 
4 nine 


Rathroomt 
Pe 


tings; and selected models of the 
company’s gas and electric water 
heaters are also shown. 

Available from: American- 
Standard, Plumbing and Heating 
Division, 40 W. 40th St., New York 
City 18. 


Ruud Issues New 
Home Laundering Book 

A new 80-page book entitled “All 
About Modern Home Laundering” 
has been issued by Ruud. The book 
is designed as an over-all home 
laundering guide for homeowners 
and is non-commercial in content. 
It contains data on equipment, 
packaged laundry accessories, fi- 
bers and fabrics, laundering meth- 





SY UNIVERSAL @ weneie 





Universal-Rundle Offers Bathroom Promotion Kit 


A program of local advertising 
and point-of-sale helps for plumb- 
ing contractors, backed by adver- 
tising in national magazines, is of- 
fered by Universal-Rundle Corp. 
The program theme is “The early 
bird campaign gets you off to a fly- 
ing start for better business in 58.” 
The campaign is being centered 
around a bathroom planning kit. 

The kit includes a full color idea 
booklet on bathroom planning and 
decorating, a bathroom layout 
guide and a color key packet for 
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color matching ideas. Also included 
are window posters, a window and 
store display, a direct mail folder, 
newspaper ads, a television trailer 
and radio scripts—all of which of- 
fer the plumbing contractor’s help 
in bathroom planning. The “early 
bird” campaign is being introduced 
through a merchandising folder 
which gives details on how the ma- 
terials can be secured from U-R 
wholesalers. 

Available from: Universal-Run- 
dle Corp., New Castle, Pa. 











ods, the laundry area, utilities and 
the laundry master plan. It can also 
>» used as a giveaway to water 
heater, water softener and laundry 
appliance prospects. 

Available from: Ruud Manufac- 
turing Co., 2025 Factory St., Kala- 
mazoo, Mich. 


¥ 


Temple Introduces New Seat 
Carton, Store Display 

An individual, hand-hold carton 
for its new line of toilet seats has 
been announced by Temple. Seats 





TEMPLE’S newly designed toilet sect, 
display package and merchandising 
rack, providing space for the seat dis- 
play, several cartons and product lit 
erature, is illustrated. 


are enclosed in a protective poly- 
ethylene liner bag within the car- 
ton. Temple has also introduced a 
merchandising rack for displaying 
the seat, cartons and product liter- 
ature. 

Available from: Temple Molded 
Seat Division, Southern Pine Lum- 
ber Co.; Diboll, Tex. 


Melard Offers Sink-Spray 
Replacement Package 
A metal “impulse’”’ display rack 
with a three-color poster and a 
Dish-Quik faucet dishwasher (re- 
tail value $9.95) are being offered 
free by Melard Manufacturing 
Corp. with each order of “Deal 
MR.” Deal MR contains an assort- 
(Please turn to page 144) 
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---build more business with 


<p DPD) DP 39-8 OZ, 


Lid leyptece f 


Stainless Steel 


SURE-FIRE way to build your sink installa- 
A tion business is to build customer satis- 
faction. You can do this by installing Federal 
Masterpiece Stainless Steel Sinks—made of 
gleaming, durable 18-8 nickel-bearing stain- 
less steel. These sinks contain features certain 
to please: a built-in splash ledge to keep water 
where it belongs, and the most effective under- 


coating available to reduce sink clatter to a 


FEDERAL ENAMELING 
& STAMPING COMPANY 
Pittsburgh 30, Pa. 











Double-Bow! Model 6404 
32” x 21” 
(Fittings not included) 


Factory representatives and warehouse stocks in most 


principal cities. In Canada: Montreal 


minimum. Like all fine Federal Sinks, the 
Masterpiece is unsurpassed for lasting finish, 


high styling and lifetime beauty. And when 


you install Federal Masterpiece Stainless Steel 


Sinks, you build profits by saving labor costs. 
Masterpiece Sinks are light in weight—in- 


stalled quickly and easily by one man. 


SEND FOR FREE CATALOG NOW! 


ET OE 


GEDERAY, 


world’s largest manufacturer of 
enameled kitchenware. 


eos See 


Don’t buy any sink .. . until you check FEDERAL'S complete line of stainless steel and porcelain enamel sinks. 
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Sales Aids 


e ® 
CAyYtCe= | (Continued from page 142) 
| ment of spray accessories. The pro- 


motion package is offered to in- 
is troduce a sink hose and spray 
replacement service in connection 


























with Melard’s Dish-Quik and 
Rinse-Quik lines. 

Available from: Melard Manu- 
facturing Corp., 432 Austin PI., 
New York City 55. 


You get all these 


NO-CHARGE EXTRAS 


. nylon bush 
> hl 
bind, ~— 


Compartments are now 1414” 
deep...2” deeper than ever. 
More space for large boxes and 
cans—for more tools, parts, 
and supplies, too. Cargo area, 
which stretches 4814” between 













ings in alt 
S—doors can’t 











* Bins With j 
in ad 
dividers — lus a hin 


Cover th 
place, "* Kens parts in 


illustrated Baliceck Display 
Available from Mansfield 
An easel-mounted. counter dis- 














compartments, has a tread-plate © Remtecns 

steel floor that really fights made king doors— play, free to all wholesalers of 
back when it comes to Panels for super ‘svete Mansfield ballcocks, is being offered 
rough treatment. * Ready-for. . | by Mansfield Sanitary. The display, 
: ing work shelves | which is designed for assembly 


Models for old or new 
%, %, 1, and 11% ton 
chassis. 


and bins—buiit ;; 
right j 
the body, ght in with a ballcock from stock, high- 


lights 10 features of the product. 













Available for immediate delivery in all 48 states 






Optional equipment includes telescopic roof, 
ladder racks, pipe racks, vise bracket, 

and bumper-step. Canopy Top, shown here, 
furnishes more fully-enclosed cargo area. 
























McCABE-POWERS AUTO BODY COMPANY : 
5900 North Broadway, St. Louis 15, Mo. 
Please send me descriptive literature and name of my nearest ‘ 
SERVICE-MASTER distributor. t 
NAME TITLE - 
COMPANY. t 
ADDRESS U 
' 
CITY. ZONE STATE 4 Available from: Mansfield Sani- 





7A ” 
Y ao. on oeeeeeeeeereeeonetmertretrefn.s | tary, Inc., Perrysville t,o END 
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COMBINATION ADJUSTABLE “TY” FITTINGS AND CARRIERS 


"é 


L-1574-S 











L-1564-S 





L-1584-SP 


L-1584-SPD 





L-1574-TS 


KEEP THE FIXTURES OFF THE FLOOR! 


’ Blake engineered design “TY” fittings and carriers sup- 
Blake Carriers for Wall Type port wall type closets independent of the wall, providing 
_ Fixtures Include: sanitary and easily maintained rest rooms. A compact, 












efficient assembly of component parts requiring a min- 
v CLOSETS imum of space, Blake “TY” fittings conserve valuable 
v LAVATORIES building area and insure proper waste line pitch. 
v¥ URINALS e Horizontal or vertical installations « Single or double 
v SINKS applications « Screw pipe or soil pipe « Syphon-jet or 
Vv HOSPITAL LAVATORIES blow-out closets « Single installations or for batteries 


For complete information on all Blake combination 


¥ HOSPITAL SINKS ; s 7 
LAVATORY adjustable “TY” fittings and carriers, mail coupon. 


CARRIER v STERILIZERS 





URINAL 2. 
CARRIER | HOFFMAN SPECIAITY MFG. CORP., 1700 W. 10th St. 
Dept. DE-158, Indianapolis 7, Indiana 


Please send me catalog No. 22 on Combination “TY” Fittings and Carriers. 


Blake Division Name — —E 


HOFFMAN SPECIALTY MFG. CORP. [a , 
1700 WEST 10th STREET, INDIANAPOLIS 7, INDIANA Address. —-_____ a 


City, Zone____ State 
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CONTRACTORS * WHOLESALERS * MANUFACTURERS 


CONTRACTOR ASSNS. . . . National 


Feb. 25-26—RACCA~—Spring meet- 
ing of the Refrigeration and Air Con- 
ditioning Contractors Assn.; Riviera 
Hotel, Las Vegas, Nev. 


May 20-23—MCAA—Annual con- 
vention of the Mechanical Contractors 
Assn. of America; Hotel Ambassador, 
Los Angeles: 


June 23-25—ASHAE—Semi-annual 
meeting of the American Society of 
Heating and Air Conditioning Engi- 
neers; Nicollet Hotel, Minneapolis. 


WHOLESALER ASSNS. 


Feb. 19-21—WDA—aAnnual conven- 
tion of the Wholesale Distributors 
Assn.; Gunter Hotel, San Antonio, 
Tex. 


Mar. 30-Apr. 1—SWA—Annual con- 
vention of the Southern Wholesalers 
Assn.; Palm Beach Biltmore Hotel, 
Palm Beach, Fla. 


Apr. 9-11—CSA—Spring meeting of 
the Central Supply Assn.; Palmer 
House, Chicago. 


Apr. 13-15—MAWA—Annual con- 
vention of the Middle Atlantic Whole- 
salers Assn.; Chalfonte-Haddon Hall, 
Atlantic City, N.J. 


June 23-25—ASRE—Annual meet- 
ing of the American Society of Re- 
frigerating Engineers; Hotel Leaming- 
ton, Minneapolis. 


June 30-July 3—NAPC—76th annual 
convention and exposition of the Na- 
tional Assn. of Plumbing Contractors; 
Pan Pacific Auditorium, Los Angeles. 


Sept. 20-26—ASSE—Annual meet- 
ing of the American Society of Sani- 
tary Engineering; Claridge Hotel, At- 
lantic City, NJ. 


Apr. 14-15—NHAWA—Spring meet- 
ing of the National Heating and Air 
Conditioning Wholesalers Assn.; At- 
lanta Biltmore Hotel, Atlanta, Ga. 


June 5-8—NYSPHW—Spring meet- 
ing of the New York State Plumbing 
and Heating Wholesalers; Thousand 
Islands Club, Alexandria Bay, N. Y. 


Oct. 1-3—CSA—Fall meeting of the 
Central Supply Assn.; Palmer House, 
Chicago. 


Oct. 26-29—AI—Annual convention 
of the American Institute of Supply 
Assns.; Hotels Roosevelt and Jung, 
New Orleans. 


CONTRACTOR ASSNS. . . . State 


Feb. 3-5—Wisconsin—Annual con- 
vention of the Wisconsin Assn. of 
Plumbing Contractors; Schroeder Ho- 
tel, Milwaukee. 


Feb. 10-12—Ohio—Annual conven- 
tion of the Ohio Assn. of Plumbing 


Contractors; Onesto Hote] Canton. 


Feb. 13-15—Minnesota—Annual con- 
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vention of the Minnesota Assn. of 
Plumbing Contractors; Hotel Nicollet, 
Minneapolis. 


Feb. 21-22—Kansas—Annual con- 


vention and exposition of the Kansas 
(Please turn to page 148) 
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Coleman. 


DISTRIBUTORS 





ALABAMA: The Coleman Company, Inc. 
115 South 35th, Birmingham 
ARKANSAS: Gunn Distr. Co., Inc. 
1801 E. 22nd St., Little Rock 
CALIFORNIA: The Coleman Co., Inc. 
6480 Flotilla St., Los Angeles 
250 Sylvester St., So. San Francisco 
COLORADO: B. K. Sweeney Co. 
1 23 St., Denver 
CONNECTICUT: Roskin Distr., Inc. 
275 Park Ave., East Hartford 
FLORIDA: Eckles Distributors 
1707 Industrial Blvd., Jacksonville 
J. D. Johnson Co., 16 W. Gregory, 
Pensacola 
1. W. Phillips & Co., P.O. Box 400, Tampa 
GEORGIA: The Coleman Company, Inc. 
1022 Marietta Street, N.W., Atlanta 
ILLINOIS: The Coleman Co., Inc. 
2201 S. Darst St., Peoria 
4930 N. River Road, Schiller Park 
INDIANA: The Coleman Company, Inc. 
1422 South West Street, Indianapolis 
IOWA: Midwest-Timmermann Co. 
114-116 Western Ave., Davenport 
Sidles Co., 8 Seventh St., Des Moines 
KANSAS: Coleman Heating & Air Condition- 
ing Co., P. O. Box 2060, Wichita 
KENTUCKY: Volley Distr. Co. 
912 Baxter, Louisville 
LOUISIANA: Walther Bros. Co., Inc. 
1722 Poydras at Willow St., New Orleans 
MAINE: Nelson & Small, Inc. 
68-78 Union, Portland 
MARYLAND: The Coleman Company, Inc. 
3101 Washington Bivd., Baltimore 
MASSACHUSETTS: Bigelow & Dowse Co. 
2nd Ave. & A. St., Needham Heights 
MICHIGAN: J. E. McMurray Dist. Co., 212 
Grandville Ave., S.W., Grand Rapids 
Semmier Wholesale Supply Co., 5100 
St. Jean, Detroit 
MINNESOTA: Heating Supply Company 
410 West Lake Street, Minneapolis 
MISSOURI: Coleman Htg. & Air Cond. Co. 
1219 Union Ave., Kansas City; Hollander 
& Co., Inc., 3900 W. Pine Bivd., St. Louis; 
General Wesco Distr. Co., P. O. Box 271, 
MPO, Springfield 
MONTANA: Moarshal!-Wells Co. 
Box 2092, Billings 
NEBRASKA: Sidles Co. 
7302 Pacific St., Omaha 
NEW MEXICO: Albuquerque Lumber Co. 
501 N. First St., Albuquerque 
NEW YORK: Roskin Bros., Inc. 
1827 Broadway, Albany; Lee Distr. Co., 
845 Washington St., Buffalo; Jericho 
Distr., Inc., Route 25, Centereach, L.I.; 
Sey-Ber Distr. Co., Inc., 104 W. Division 
St., Syracuse 
NORTH CAROLINA: Southern Appl., Inc. 
P. O. Box 2096, Charlotte 
NORTH DAKOTA: Minot Coleman Distr. 
Box 969, Minot 
OHIO: The Coleman Company, Inc., 1825 
East Fortieth Street, Cleveland; 392-412 
McCoy St., Columbus; Hughes-Peters, Inc., 
1128 Sycamore, Cincinnati; The Joseph B. 
Smith Co., 1945 Franklin, Toledo. 
OKLAHOMA: Pau! W. Davis Co. 
825 N. W. 2nd, Oklahoma City 
OREGON: The Coleman Company, Inc. 
80 S. E. Taylor, Portland 
PENNSYLVANIA: The Coleman Co., Inc. 
133-43 W. Hunting Pork Ave., Phildelphia 
3370 Stafford, Pittsburgh 
RHODE ISLAND: Lenz-Knight Co., Inc. 
200 Conant St., Pawtucket 
SOUTH DAKOTA: L. C. Lippert Co. 
506 S. Cliff Ave., Sioux Falls 
TENNESSEE: Indoor Comfort Distr. 
520 Van St., N.W., Knoxville; Forsyth- 
Williams, Inc., 35 N. Lauderdale, Memphis 
TEXAS: Amarillo Hardware Co. 
600 Grant St., Amarillo; The Coleman 
Company, Inc., 4909 Reading St., Dallas; 
1121 Rothwell, Section 4, Houston; W. 
G Walz Co., 500 San Francisco St., El 
Paso; South Texas Appl. Corp., 641 S. 
Flores St., San Antonio 
UTAH: The Coleman Company, Inc. 
520 West Second South, Salt Lake City 
VERMONT: Twin State Appliance Distributors, 
White River Junction 
VIRGINIA: R. F. Trant Distr Corp. 
Box 300, Norfolk 
WASHINGTON: The Coleman Company, Ine. 
4100 E. Marginal Way, Seattle; Marshall- 
Wells Co., 131 E. Main St., Spokane. 
WEST VIRGINIA: Van Zandt Supply Co. 
1123 Fourth Ave., Huntington 
WISCONSIN: The Coleman Company, Ine. 
4715 N 32nd St., Milwaukee 
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Sheldon Coleman, President, The Coleman Company, Inc. announces a remarkable new kind of warranty... 


America’s 
only bonded line 
of home heating and 
air conditioning 
e 


$500 bond on furnaces, air 
conditioning units, heaters and 
water heaters. 


$1000 bond on the exclusive 
Blend-Air heating system. 





“Now by arrangement with one of America’s 
foremost insurance underwriters*, every Cole- 
man home heating or air conditioning unit is 
backed by a $500 bonded warranty. When 
you install the Coleman Blend-Air heating sys- 
tem, a $1000 bond guarantees the home- 
owner's comfort. 

“What will these bonds do for you? 

“These bonds help you sell successfully 
against the toughest competition. They give 
you new talking points. They give you an ex- 
clusive selling benefit no one e/se can match. 

“They help you sell quality (not just price 
alone!) because they are positive assurance 
that the company and its dealers will stand 
behind Coleman products. They offer stil/ more 
openings for you to talk about the advantages 
Coleman always delivers: more comfort, 
longer service, and better value 

“Your Coleman distributor will appreciate 
the opportunity of explaining this entirely new 


program to you.”’ Za 
Mallee _ 


PRESIDENT 


*The Travelers Indemnity Company, Hartford, Conn 


Use these 


a? = | Pm bonds... 
Qo 

= se// more 

wo iS; j aay 


Furnaces Air Trim-Wall Floor Space Vit-Rock lA ‘ i heating and 


Biend-Air System Conditioning Heaters Furnaces Heaters Water Heaters Q Ta 
c 


The Coleman Company, Inc. Kr conditioning 


Wichita, Kansas Toronto, Canada 


More homes are heated with Coleman than any other make. 
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sold exclusively 
through the plumbing trade 


BRADFORD 


The ONLY Water Heater 
Winning 4 
CITATION An 


awaros ELOMEE: 


MAGAZINE 


And this big plus... 
The ONLY Clothes Dryer 
created exclusively 
for you the plumber. 








RANGE BOILER CO. 


24th and Ellsworth Sts., Philadelphia 46, Pa. 


Convention Dates 





(Continued from page 146) 
Plumbing and Heating Contractors 
Assn.; Jayhawk Hotel and Topeka 
Municipal Auditorium, Topeka. 


Mar. 3-4—Kentucky—Annual con- 
vention of the Kentucky State Assn. 
of Master Plumbers; Kentucky Hotel, 
Louisville. 


Mar. 10-11—Nebraska—Annual con- 
vention of the Nebraska Plumbing and 
Heating Contractors Assn.; Lincoln 
Hotel, Lincoln. 


Mar. 13-15—Oklahoma—A nnual 
convention of the Associated Plumbing 
and Heating Contractors of Oklahoma; 
Skirvin Hotel, Oklahoma City. 


Mar. 19-20—Maine—Annual conven- 
tion of the Maine State Assn. of 
Plumbing Contractors; Eastland Hotel, 
Portland. 


Apr. 10-12—New Jersey—Annual 
convention of the New Jersey Assn. 
of Plumbing Contractors; Haddon 
Hall, Atlantic City. 


Apr. 10-12—Florida—Annual con- 
vention of the Associated Plumbing 
and Heating Contractors of Florida; 
Orange Court Hotel, Orlando. 


Apr. 13-15—North Dakota—Annual 
convention of the North Dakota Assn. 
of Plumbing and Heating Contractors; 
Gardner Hotel, Fargo. 


Apr. 14-15—South Dakota—Annual 
convention of the South Dakota Assn. 
of Plumbing Contractors; Alonzo Ward 
Hotel, Aberdeen. 


Apr. 16-17—Massachusetts—Annual 
convention of the Massachusetts State 
Assn. of Master Plumbers; Bancroft 
Hotel, Worcester. 


Apr. 17—New Hampshire—Annual 
convention of the New Hampshire 
Assn. of Plumbing Contractors; New 
Hampshire Highway Hotel, Concord. 


Apr. 17-19—New Mexico—Annual 
convention of the Associated Plumb- 
ing, Heating and Piping Contractors of 
New Mexico; La Fonda Hotel, Santa 
Fe. 


Apr. 17-19—Indiana—Annual con- 
vention of the Indiana Assn. of Plumb- 
ing Contractors; Hotel Severin, In- 
dianapolis. 


Apr. 17-19—Iowa—Annual conven- 
tion of the Iowa Assn. of Plumbing 
Contractors; Blackhawk Hotel, Dav- 
enport. 


Apr. 18-19—Virginia—Annual con- 
vention of the Virginia Associated 
Plumbing and Heating Contractors; 
Hotel Roanoke, Roanoke. 


Apr. 24-26—Pennsylvania—Annual 
convention of the Pennsylvania Assn. 
of Plumbing Contractors; Bedford 
Springs Hotel, Bedford Springs, Pa. 


Apr. 24-26—Washington—A nnual 
convention of the Associated Plumb- 
ing and Heating Contractors of Wash- 
ington; Davenport Hotel, Spokane. 


Apr. 25-26—Montana—Annual con- 
vention of the Associated Plumbing 
anc Heating Contractors of Montana; 
Placer Hotel, Helena. 


May 1-3—Michigan—Annual con- 
vention of the Michigan Assn. of 
Plumbing Contractors; Pantlind Hotel, 
Grand Rapids. 


May 1-3—Missouri—Annual conven- 
tion of the Missouri State Assn. of 
Master Plumbers; Statler Hotel, St. 
Louis. 


May 2-3—Louisiana—Annual con- 
vention of the Associated Plumbing 
Contractors of Louisiana; Hotel Bent- 
ley, Alexandria. 


May 6-8—California—Annual con- 
vention of the Associated Plumbing 
Contractors of California; Statler Ho- 
tel, Los Angeles. 


May 8-10—Colorado—Annual con- 
vention of the Colorado Assn. of 
Plumbing Contractors; Shirley Savoy 
Hotel, Denver. 


May 8-10—Georgia—Annual con- 
vention of the Associated Plumbing 
Contractors of Georgia; General Ogle- 
thorpe Hotel, Savannah. 


May 10—Utah—Annual convention 
of the Utah Plumbing and Heating 
Contractors Assn.; Utah Hotel, Salt 
Lake City. 


June 26-29—New Jersey—Annual 
convention of the New Jersey State 
League of Master Plumbers; Traymore 
Hotel, Atlantic City. 


MANUFACTURER ASSNS. 


Feb. 18-19—PBI—Winter meeting 
of the Plumbing Brass Institute; New 
Weston Hotel, New York City. 


Feb. 27-28—WCF—Annual meeting 
of the Water Conditioning Founda- 
tion; Edgewater Beach Hotel, Chicago. 

(Please turn to page 150) 
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any way you look at it...you see the 


advantages of selling EKCO 


a 


t 


ARTISAN-FINISH 


Attracts prospects. Stays 
beautiful; won't chip, rust 
or discolor—ever. Enhances 
any kitchen decorating 
scheme. 


WHITE ACOUSTICAL 
UNDERCOATING 


Muffles kitchen clatter; 
hushes sound of garbage 
disposer. Sanitary-white 
color brightens under-sink 
cabinet area. 


FACTORY-INSTALLED 
PRESSURE STRIPS 


Make installation faster, 
easier, better. Prevents 
“dimpling.” 


Show these advantages to your prospects with this 


EKCO SINK DISPLAY 


This store display will make quicker, easier sales for you because it 
helps you show your customers all the many advantages and features 
of Ekco sinks. A two-unit stand with colorful sign and literature in rack, 
yet so compact it takes only 31” x 24” of floor space. When you buy this 
Ekco “Starter Special’ . . . display stand and three of the most popular 
size sinks . . . you save $23.85! Here's how: 


YOU GET... 


2 — R-2256 Double Compartment Ledge Back Sinks. Regular Cost $ 81.08 
1 — R-2192 Single Compartment Ledge Back Sink. Regular Cost $ 23.25 
1 — Display Stand and 50 product folders $ 15.00 


TOTAL VALUE $119.33 
ALL YOURS FOR ONLY *98.48 DELIVERED! 


PLUS...A“BONUS BUCK” Packed in All EKCO Sinks. 
A valuable coupon worth $1.00 is included in every Ekco Stainless Steel 
Sink, including the 3 sinks in the “Starter Special.’’ To collect your 
“Bonus Bucks,”’ just fill in these coupons and send them direct to Ekco 
Products Co., Sink Division, Canton, Ohio. (Offer expires April 15, 1958). ; 

EKCO PRODUCTS COMPANY / SINK DIVISION 

1250 Bedford Ave. (SW), Canton, Ohio 
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DRAFT CONTROLS 





FIELD TYPE M—Sizes 6 
through 9 inches for oil and 
coal fired furnaces and boilers, 
5 through 10 inch flues. 





FIELD RC — Sizes 6 through 9 
inches for oil and coal fired 
furnaces and boilers, 5 through 
10 inch flues. 





FIELD M + MG2—Sizes 10 
through 32 inches, a triple-fuel 
control for oil, gas, oil-gas and 
solid fuel furnaces and boilers. 





FIELD 6” INCINERATOR CON- 
TROL — For fuel-less and gas- 
fired domestic incinerators 
with 6 inch flue. 





FIELD RAA-RNA — Sizes 6 and 
6-7 inches for space heaters, 
ranges and furnaces with 6 and 


7 inch flues. Pre-set or adjusta- 
ble. 





FIELD SA-SNA — ‘Sizes 6 and 
6-7 inches for space heaters, 
ranges and furnaces with 6 and 
7 inch flues. Pre-set or adjusta- 


ble. 





FIELD MGi—Sizes 7 and 8 
inches, a double-acting control 
for commercial gas-fired fur- 
naces and boilers with 6 
through 9 inch flues. 





AFFILIATES: Conco Building Products, Inc. - 


FIELD CONTROL DIVISION 


H. D. Conkey & Company — Mendota, Illinois 


Brick, Tile, Stone — Conco Materials Handling Div. - Cranes, Hoists 


Represented in Canada by Ontor Limited, 12 Leswyn Road Toronto 10, Ont., Canada 


Convention Dates 


(Continued from page 148) 


Mar. 31-Apr. 2—GAMA—Annual 
meeting of the Gas Appliance Manu- 
facturers Assn.; The Greenbrier, 
White Sulphur Springs, W. Va. 


Apr. 20-22—AHLMA—Annual meet- 
ing of the American Home Laundry 
Manufacturers Assn.; Boca Raton 
Club, Boca Raton, Fla. 


May 4-7—ARI—Annual meeting of 
the Air Conditioning and Refrigera- 
tion Institute; The Homestead, Hot 
Springs, Va. 


May 4-7—LPGA—Annual conven- 
tion and trade show of the Liquefied 
Petroleum Gas Assn.; Conrad Hilton 
Hotel, Chicago. 


May 7—OHINE—Annual convention 
of the Oil Heat Institute of New Eng- 
land; Hotel Sheraton-Plaza, Boston. 


May 7-11I—WACIA—Conference and 
exhibit of the Western Air Condition- 
ing Industries Assn.; Shrine Exposi- 
tion Hall, Los Angeles. 


May 11-13—FCI—Spring meeting of 
the Fluid Controls Institute; Lake 
Placid Club, Lake Placid, N. Y. 


May 11-14—CBRA—Annual meeting 
of the Copper and Brass Research 
Assn.; Homestead, Hot Springs, Va. 


June 9-13—OHI—Annual conven- 
tion and exposition of the Oil-Heat 
Institute of America; Coliseum and 
Park Sheraton Hotel, New York City. 


June 22-28—CIPH—Annual conven- 
tion of the Canadian Institute of 
Plumbing and Heating; Jasper Park 
Lodge, Jasper, Alberta. 


June 23-26—SMI—Fifth National 
Store Modernization Show of the Store 
Modernization Institute; Coliseum, 
New York City. 


Aug. 6-9—NASWSO, WCRC—An- 
nual convention of the National Assn. 
of Soft Water Service Operators in 
cooperation with the Water Condition- 
ing Research Council; Schroeder Ho- 
tel, Milwaukee. 


Oct. 13-15—AGA—Annual conven- 
tion of the American Gas Assn.; The 
Auditorium, Atlantic City, N. J. 


Nov. 10-14—NEMA—Annual meet- 
ing of the National Electrical Manu- 
facturers Assn.; Traymore Hotel, At- 
lantic City, N. J. 
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M iscellany 


DE on Microfilm 
Plumbing and heating contractors 
and business researchers will find 


it easier to trace past trends and 


developments in the plumbing and 
heating industry when Domestic 
ENGINEERING appears on microfilm 
in major libraries this year. 

The easily-handled film rolls will 
cover only the previous year’s is- 
sues. The issues will be processed 
by University Microfilms of Ann 
Arbor, Mich. 


# Microfilming solves many prob- 
lems of librarians and researchers. 
Major sources of industry informa- 
tion like Domestic ENGINEERING get 
heavy use for years after their issue 
date and usually are worn out while 
still in demand. That’s corrected by 
photographing the material so its 
information remains available 
through the years. 

Business librarians particularly 
like microfilms because they con- 
serve storage space and permit the 
library to stock back issues of the 
leading publications in the United 
States. 


Man of the Year 


Salvatore Giordano, president 
and chairman of the board of Fed- 
ders-Quigan Corp., Maspeth, N. Y., 
has been named “Man of the Year” 
by the Columbian Civic Club, 
Newark, N. J. 

The honor previously was given 
to Dr. Enrico Fermi, pioneer nu- 
clear physicist; Gen. Lester Groves, 
head of Manhattan Project of World 
War II; and entertainer Perry 
Como. The award goes to men who 
have risen from humble origins to 
national prominence. 


= Giordano, born in Brooklyn of 
immigrant parents, began his career 
in 1927 at the age of 17 as a floor 
boy for Frank J. Quigan, Inc., a firm 
then specializing in handbag frames. 
He became vice president and act- 
ing chief executive in 1935, and 
when Quigan bought controlling 
interest in Fedders Manufacturing 
Co. ten years later, he was named 
president of both firms. In 1949 the 
two firms merged with Giordano as 
president. He became board chair- 
man in 1951. END 
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Mr. C. £. Branick of Branick Mfg. Co., Fargo, N. D. says: 


" ..we're a repeat buyer of Cleaver-Brooks 
boilers because we take pride in precision 


products. 


meets our standards of excellence. 


The new Progress boiler certainly 


It’s 


compact, good looking and has been giving us 


efficient heating in our new plant. 


Mr. Contractor: 


Ll 


Show your clients how new Progress boiler 
saves money over built-up jobs 


Cleaver’) Brooks 
Progress 


Packaged Heating Boiler 


Here’s as trim a heat- 
ing boiler as you'll 
ever see. All controls 
conveniently located. Hinged doors 
expose tubes for quick cleaning; 
burner is built integral with front 
head. 

The Progress boiler ends scatter- 
buying, ends worry of trying to as- 
semble a built-up boiler and make 
it operate. The completely pack- 
aged Progress boiler arrives fully 
factory tested, ready to operate 
after hook up to service lines. And 
Progress boiler is backed by one 
responsible company — Cleaver- 
Brooks. 

Your customers benefit, too. 
Progress boiler’s high efficiency on 
oil, gas or combination oil/gas fir- 
ing on 7 models from 500,000 to 
2,010,000 btu/hr reduces fuel and 
other operating costs. It’s built to 
standards of industrial boilers. 


For more profit-making facts on Prog- 
ress boiler contact your nearby Qual- 
ified Cooperative Wholesaler. Or 
write to: Cleaver-Brooks Company, 
Dept. 8B, 333 E. Keefe Ave., Mil- 
waukee 12, Wisconsin. 


Field starting service—more evidence 
of Cleaver-Brooks follow-up respon- 
sibility—frees you from worry on the 
job. A trained technician starts Prog- 
ress boiler, adjusts it for job-site 
conditions and trains attendant in 
care and maintenance of the boiler. 


Cleaver ay Brooks 


TO MAKE PROGRESS SELL PROGRESS 








New Products 





(Continued from page 140) 


Coleman Introduces Compact 
Gas-Fired Furnace Line 

Three gas-fired furnaces with in- 
put ratings of 105,000, 135,000 and 
165,000 Btu/hr make up the new 
lo-boy line of The Coleman Co. All 
models are built along low com- 
pact lines to facilitate installation 
in basements with low ceilings or 
other areas with less than average 
clearance. Over-all height (not in- 
cluding plenum) is 42% in. Blower 
capacities are ample for summer 
air-conditioning when coils are in- 
stalled in the furnace plenum. The 





furnaces can be used with all types 
of duct including the manufactur- 
er’s prefabricated 342-in. tube and 
blender system. Quiet operation is 
assured by the sectionalized design 
of the heat exchanger. A full 10- 
year bonded warranty guarantees 
the exchanger against rust-out and 
burn-out. All units are shipped 
completely assembled with pre- 
wired standard controls. 
Manufacturer: The Coleman Co., 
250 N. St. Francis, Wichita, Kan. 


Heat Pump Valves 

Two slide-type reversing valves, 
each available in five models and 
designed primarily for use in heat 
pump control systems, have been 
introduced by Ranco. Metal-to- 
metal contact is eliminated by using 
a nylon transfer slide which re- 
duces friction and acts as a thermal 
conductor. This minimizes heat ex- 
change and pressure differentials. 
Operation of the valves is con- 
trolled by an integral pilot valve 
equipped with a solenoid. Refrig- 
erant 22 capacities range through 
7% tons. 

Manufacturer: Ranco, Inc., 
W. 5th Ave., Columbus 1, Ohio. 


601 


Scovill Adds New Sink Strainer and Float 
Valve to Its Line of Plumbing Specialties 


Scovill has added two new items 
to its line of plumbing specialties. 
One, a competitive-style float valve, 
is made with a minimum of parts. 
The float rod arm is headed from 
the rod to assure uniformity in 
drilling and tapping for the float 
rod, also assuring proper lineup in 
the closet tank. The valve is 
equipped with a copper supply tube 


TESS 





for long life and is furnished com- 
plete with rod and refill. 

The second item is a stainless 
steel basket-type sink strainer. 
The strainer is easy to install and 
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easy to use—no turning, twisting 
or locating. It is merely pushed 
down to make a positive seal and 
lifted to drain. 

Manufacturer: Scovill Manufac- 
turing Co., Waterville Division, 
Waterville 14, Conn. 


Odor-Absorbing Chemical 

An odor-absorbing chemical sol- 
id, introduced by Easton R. S. 
Corp., is designed primarily for use 
in stores or textile warehouses that 
have year-round air conditioning. 
Since many textiles are now treat- 
ed with resin finishes to impart a 
“wash-and-wear’” characteristic, 
formaldehyde fumes from the res- 
ins have become a nuisance in 
these buildings. The chemical is 





placed in air conditioning or heat- 
ing equipment, or is distributed 
through the air by fans. It is placed 
in the plenum chamber or return 
or exhaust side of air moving 
equipment. As it vaporizes and is 
distributed throughout the build- 
ing, it absorbs the formaldehyde 
fumes. The chemical is packaged in 
1, 5 and 10-lb containers as shown 
in the illustration. 

Manufacturer: Easton R. S. 
Corp., 876 Pacific St. Brooklyn, 
N.Y. 


Fixed-Cone Diffuser 

Carnes Corp. has announced a 
fixed-cone diffuser for 1958. The 
diffuser features a deeper outer 
ring than did previous models. 
There are also three inner cones 
instead of two. Inner cones can be 
removed to facilitate installation. 
The unit can be flush or stub-duct 
mounted and contains a standard 
rubber gasket. Standard finish is 
baked metalescent aluminum 





enamel, although other finishes al- 
so are available. 

Manufacturer: Carnes Corp., S. 
Main St., Verona, Wis. 


(Please turn to page 157) 
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DAVIS BACKHOE lets you work in Tight Spots! 


Digs flush when you need to — only the Model 
210 Davis Backhoe has the ability to dig flush 
alongside walls, buildings, fences. Has 200° 
continuous operating arc. 


A Davis Loader and Backhoe combination will 
put money in your pocket by outperforming 
any other rig — pound for pound, dollar for 
dollar. 


Digging near pipelines, conduits, utility mains, or other 
hidden obstructions is always a tough assignment...but a 
Davis Backhoe will let you handle those ticklish jobs easier 
and quicker with more safety and profit than any other make. 
Here’s why! 

DAVIS LETS YOU SEE YOUR WORK — Unobstructed visibility 
lets you work fast and accurately without having to “feel” 
your way around concealed objects or depend upon shouts and 
hand signals for instructions. Both seat and finger-tip controls 
swing with the boom, so you always face your work. 

DAVIS HAS “ ALERT’ CONTROLS — Boom, dipper stick, bucket, 
and stabilizer foot respond lightening-fast to your command. 

DAVIS GIVES MAXIMUM MANEUVERABILITY — Because of its 
exclusive flush digging feature, 200° continuous operating arc, 
and ability to dig at right angles, Davis lets you operate in 
places inaccessible to other machines. You can often complete 
jobs in the time it takes other makes to maneuver into 
position!... YET DAVIS STILL COSTS LESS THAN MOST OTHER 
MAKES! 


Davis Loaders and Backhoes are available for all popular models of International, 
Ford, Fordson Major, Ferguson, Case, Massey-Horris, Allis-Chalmers, Oliver, 
John Deere, Mi polis-Moline, and Work Bull Tractors. 





SOLD AND SERVICED EVERYWHERE BY BETTER DEALERS 


For the name of your nearest dealers call Western 

Union by number and ask for Operator 25... 

or write direct. Please specify make of tractor. —.¥Y 
/ 





MASSEY-FERGUSON INDUSTRIAL DIVISION 
MASSEY-HARRIS-FERGUSON, INC 
1009 S. WEST STREET e WICHITA 15, KANSAS 
DEPT. DE 





VAN eaL 


stainless steel sink frames 

















certainly are 
different 
from other 


look-alike” products 


PATENT NOS. 2,440,741; 2,704,370 





quality, 
performance 
and service 
make the difference 


...and make your profit. 


@ Compare VanSeal’s flawless, 
smooth “Satin-Glow” or “Bright- 
Glow”’ finish. Perfect corner bends 
leave no ripples to admit water or 
mar the surface beauty. Steel of 
heavy gauge strength and “the 
clamp-down grip that never lets up”’ 
resists stretching and fatigue— 

for lifetime service. 





Easy installation, no special tools. 
There’s a VanSeal sink and range 
frame for every size and unit style. 
Same day shipments as specified 


INDUSTRIES, from the largest, most complete 
stock in the industry. 
INC. 


Van Goal on Goinbess ib Uke Gtoling on Gon 
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IG Mu Lit) PUMP 


Worry-free, minimum maintenance pump- 
ing is what you sell with the Peerless 
Dynaflo submersible pump! No rods, jets, 
shafts or impellers to wear out; the unique 
lifetime-lubricated Dynaflo has only one 
moving part—the stainless steel rotor. 
Rotating in a hard rubber stator, the rotor 
transmits the water through the stator 
stages into the discharge chamber, effi- 
ciently and silently in capacities up to 
1680 gph from wells up to 400 ft. deep. 
Positive, foolproof and full-flowing, this 
member of the famous Peerless domestic 
water system family means better pump- 
ing for your customers, more profit for you! 
Sell the finest — sell Peerless. 


SHAFTING 
JETS 
IMPELLERS 
RODS 
NOISE 





Putting Ideas to Work One of the 


FOOD MACHINERY AND CHEMICAL CORPORATION | complete, 


»rofitable lines 
Peeriess Pump Division re om a 
Plants: LOS ANGELES 31. CALIFORNIA and INDIANAPOLIS 8. INDIANA of PEERLESS 


Offices: New York. Atlanta. St. Lours. Phoenix; San Francisco: Chicago. Fresno. Los Angeles. Plainview 3 PUMPS 
and Lubbock. Texas. Albuquerque Distributors in Principal Cities. Consult your telephone directory Write today for 


“Dealer Details” 


FOOD MACHINERY AND CHEMICAL CORPORATION «+ PEERLESS PUMP DIVISION + 2005 Northwestern Ave., Indianapolis, Indiana 
Please send me Peerless Pump Bulletin No. 8-2426 “The Peerless Dynaflo Pump” 


NAME POSITION 








COMPANY____ ADDRESS 








CITY ZONE 
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TO KEEP 
LABOR COSTS 


DOWN 


Look For Name 
on Pipe 


Central Foundry “Spun” Soil Pipe 


Faster installations, lower labor costs. 
Strong walls of uniform thickness...smooth 
outside for easier handling, inside for 
trouble-free flow. 

Arrow-straight, identical lengths...abso- 
lutely round hubs and spigots...line up 


» It’s completely seamless. 


« No leaks from sand holes...there’s no sand 
in the molds. 


Priced Right, Too 





every time for speedy assembly. 

The “‘spun” pipe that has been the standard 
of comparison for more than ten years... 
the most widely used. 

The only “spun” pipe cast in permanent 
all-metal molds. 





VALUABLE BOOKLET 
Write today for free copy of 
“ABC’s of ‘Spun’ Soil Pipe.” 
It answers all your ques- 
tions. 





Central Foundry pioneered centrifugal 
casting of soil pipe, and only Central 
Foundry gives you all the advantages that 
result from casting in machine-finished, all 
metal molds. The product is superior, the 
price is right! 


THE 


CENTRAL FOUNDRY 


COMPANY 
Centrifugal Cast Soil Pipe — Machine-Made Fittings 
Bituminized Fibre Pipe 
Main Office: Foot of Pacific Street, Newark 5, N. J 
Plant: Holt, Ala 
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New Products 





(Continued from page 152) 
Backhoe 


A new backhoe has been un- 
veiled by Henry Manufacturing. 
The unit is capable of digging to a 
depth of 12% ft with a loading 


height of 8% ft. The backhoe op- 
erates at a pressure of 1500 psi. In- 
dividual controls operate the hy- 
draulic outriggers. The boom is 
designed to enclose the boom 
cylinder and hydraulic hoses. The 
backhoe may be detached from the 
tractor in a matter of minutes. 

Manufacturer: Henry Manufac- 
turing Co., Topeka, Kan. 


Forced Air Furnace 


A 58,000 Btu gas-fired forced air 
furnace that measures only 10 in. 


wide has been introduced by Holly- 
General. The unit features an auto- 
matic wall thermostat. All integral 
controls are factory wired, includ- 
ing the summer ventilating switch. 
Other features include an adjust- 
able-speed blower and an air filter. 

Manufacturer: Holly-General 
Co., Division of The Siegler Corp., 
P.O. Box 2098-D, Pasadena, Calif. 


Mixing Faucet-Soap Dish 

Gyro Brass has introduced a 
wall-mount single-handle mixing 
faucet with a soap dish attachment. 
Both volume and water tempera- 
ture are controlled by one hand 
through the single handle. The unit 


is constructed of brass, bronze and 
stainless steel, with triple chrome 
plating. 

Manufacturer: Gyro Brass Manu- 
facturing Corp., 51 Urban Ave., 
Westbury, L.I., N-Y. 


Cabinet Sink Line 


Whirlpool has announced that its 
1958 cabinet sink line is available 


Ewing Develops a Quick Recovery Hot Water 
Boiler for Commercial and Institutional Jobs 


A gas-operated hot water boiler 
designed for institutional and com- 
mercial water heating applications 
has been developed by Ewing. The 
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unit is available in three sizes. The 
smallest will raise 250 gal. of water 
60 deg. or 136 gal. 100 deg. per 
hour. The second size will raise 
432 gal. 60 deg. or 275 gal. 100 deg. 
And the third will raise 720 gal. 60 
deg. or 480 gal. 100 deg. 


# Dimensions of the largest boiler 
are 31 in. in diameter by 82 in. high. 
Storage capacities range from 55 to 
145 gal. The units heat water up to 
200F and thermometers show wa- 
ter temperatures at all times. A 
safety pilot control-thermostat is 
also provided on all units. Other 
features include a magnesium rod 
and a baked zinc coating on the 
inner surface. 

Manufacturer: Ewing Manufac- 
turing Co., 2545 N.W. 10th, Okla- 
homa City. 


in three sizes, including both single 
and double-bowl units. The sinks 
feature one-piece pressed steel 
tops finished with a double coating 
of vitreous porcelain enamel and 
fluted drainboards. Other features 
include deep sink bowls with stain- 
less steel crumb cups and a faucet 
assembly with hose spray attach- 
ment. Steel cabinets are finished 
in white baked enamel with black 
kick-plates. Drawers and door 
handles are backed by decorative 


metal plates. One-piece construc- 
tion of the 18-in. wide drawers on 
nylon rollers facilitates cleaning. 

Manufacturer: Whirlpool Corp., 
N. State St., St. Joseph, Mich. 


Flexible Gas-Vent Elbow 

A flexible elbow for Type B gas- 
venting systems has been an- 
nounced by Dura-Vent. The dou- 
ble-wall elbow permits turns of any 
angle from zero to 90 deg. It fea- 
tures a continuous insulating air 
space between inner and outer 
walls. Although the elbow is made 
in three sections that can be ro- 


tated with respect to each other, 
the air space is not interrupted at 
either joint, preventing hot spots. 
The elbow is shakeproof and allows 
enough internal play so that hori- 
zontal or sloping runs from it do 
not set up stress concentration. The 
interior is smooth throughout, min- 
imizing draft loss into the vent sys- 
tem. 

Manufacturer: Dura-Vent Corp.., 
2525 El Camino Real, Redwood 
City, Calif. 


(Please turn to page 158) 





New Products 


(Continued from page 157) 
Gas-Fired Boiler 
Peerless Heater has announced a 
Beaver Speed-O-Matic completely automatic gas-fired 
Pipe and Bolt Machine . cast iron boiler for residential ap- 
plications, The boiler features mul- 
tiple staggered water tube sections 
that have an engineered offset. - 
This design forces the hot gases to 
twist around the water tubes for 





nian heat tpanefer rhe 
vitiits are available in three sives 

vated 70.000, 85,000 and 120,000 Btu 
input, with dimensions of 19) in 
wide, 21% in, deep and 24, 30 and 


when you buy new... 36 in, high. Two-tone green enam 

el jackets are designed to eliminate 

pipe and bolt machines... the need for ventilation slots. A 
steel under-burner plate that en 

make sure they are ables the boiler to be installed on a 


combustible floor is optional. The 


boilers are shipped from the fac- 
Really New! 


tory completely packaged. 
Manufacturer: The Peerless 
Heater Co., Boyertown, Pa. 


Today, when quality-plus-quantity produc- Electrostatic Air Filters 

tion is so important, you can’t afford to use Custom-made metal frame filters 
; ‘ have been added to the Stoddard 

obsolete methods and equipment. You need line of electrostatic filters. The 

equipment designed to produce more work 

per hour at less cost, with more profit to 

you. The new Beaver Speed-O-Matic is the 

latest development in pipe and bolt machines. 

It’s faster—more powerful. It’s rugged, yet 

weighs only 170 pounds. It’s lubricated for 

life. And, it’s an ideal make-up machine. Let 

us prove to you that you can’t afford to be 

without the NEW Beaver Speed-O-Matic! 


Send for the complete story today! 


units are the 4%-in. metal frame 

type and are available in small 

quantity lots for air conditioners 

and warm air furnaces. The filter 

Can't Tell It All Here! 5 fibers are made of polystyrene and 

Waite Gir tateed tiate tin ll maintain a charge which attracts 

Beaver Machines! dust particles. The filter resists 

atta KE a oe ae humidity and excess heat. 

Rage Manufacturer: Stoddard Indus- 

Basch DANA AVE. De warts i i 10 tries, Inc., 1545 Kingsbury St., Chi- 
WARREN, OHIO P ad cago 22. 


Have o Cutting or Threading Problem? 
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Cabinet Light Fixtures . 
Grote has revised its line of rl HH) a § 0 fl l aste l 
cabinet light fixtures. Overhead : 
fluorescent fixtures now are avail- . 
able in lengths that vary from 18% 
to 34%4 in. Incandescent lights are all basi eT 
offered in 3 or 4 bulb sizes (40 watt 
bulbs) and from 225% to 30% in. All 


lights are equipped with plastic with 
shades and are available as sepa the 


rate units or to complement spe 


cific bathroom cabinets \ 


Manufacturer Grote Manulac ~ 
Ca Hae “\. SUDDEN DEPTH 
Water Pressure Regulater 
\ water pressure regulatar fo) DRILLS 
multivie dwelling unit Installation 


bME 


he Deel) develaped hy Wilkin ) 
Regulatarn, Tt ta affeped in a tigein t, 


ian “i features Brass eanatyur 


ia Gad tk een New 4a° spiral 


and cise Ppeplaeement 
features inelwee " Wyle N, . 
ed diaphragm and a “ple Cd watel atti. 
New narrow land 


provide a smooth path for 


IMPROVED, AUTOMATIC 
DUST EJECTION 


for maximum drill speeds 
and a clean hole with 
no blowing out 


nose” seat washer. The company’s 3 New V4 ; sh an k oa 


line now ranges from % to 1% in. : 
Manufacturer: Wilkins Reguiator oN 3g ,7/16 ,and'/2° drills.'/2 shanks 
Co., 2031 E. 27th St., Los Angeles. \" on sizes from '/2' to I!/2 


Vertical Unit Heaters 

Airtherm has announced a line 
of 22 round-coil vertical unit heat- 
ers, ranging from 42,300 to 555,000 
Btu/hr. The units are offered with 


* 
a choice of outlet diffusers to cover eo. finest tool steel 
a wide variety of air distribution 4 
patterns and mounting heights. Si- * with the famous 
lent operation is insured by resili- SIZES L 
ently mounted motors, specially AVAILABLE \ diamond hard 
designed fans and casings and at- . With Spira!_Flute ? 


. . —_—- a Sizes in 1/16” Cc ng OLOY 

tention to face and outlet velocities. ouaietian ‘Grae A 6 

Mountings are designed for easy 3/16" to %"'s Yo" 

servicing, wi > removal from and 1". TIP 

servicing, with motor remov ‘was dealt 

below in all but the three smallest ———o 

models. Coils are formed by hy- etaee THe”, 1%", 

draulically expanding copper tub- =. 

ing into plate-type aluminum fins, . 

ack alk that eae THE PAINE COMPANY, 9 Westgate Road, Addison, Ill. 
Manufacturer: Airtherm Manu- 


Lis 
cha The Best Craftsmen Always Take pA E Ss 


(Please turn to page 160) 
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ITS EASY... 
ITS 
PROFITABLE 
10 SELL 


the POSITIVE PROTECTION 
of a Penberthy Sump Pump 








f 
Non-corrosive displace- 
ment weights on Monel 

wire don’t waterlog; are 
long-lasting, dependable. 








HOME OWNERS AND REMODELERS are quick to rec- 
ognize the low-cost protection offered by a Penberthy sump 
pump. It’s a simple matter to convince them of the wisdom 
of guarding their investment in basement appliances, game 
rooms, heaters, etc., with a dependable Penberthy. Less 
than the best can prove costly. A Penberthy starts instantly 
—even after long idle periods — gets rid of water in a 
hurry. No other brand matches the advanced engineering 
—durable copper and bronze construction. Simple to install. 
No service headaches. And — incidentally —a Penberthy 
protects your reputation too. 








Write for Catalog 


showing specs for 8 
PENBERTHY MANUFACTURING COMPANY models, 20 sizes. for 


Division of Buffalo-Eclipse Corporation every home, farm, 


1242 Holden Ave., Dept. DE, Detroit 2, Michigan commercial and indus- 
trial application. 


STOCK... 
DISPLAY... 
SELL... ia ae 8 MODELS © 20 SIZES 


New Products 


(Continued from page 159) 
Gas-Fired Wall Heater 


Heil-Quaker has introduced a 
direct-vent gas wall heater de- 
signed for flush-to-outside-wall in- 
stallations in commercial, institu- 
tional and residential buildings. 
The heater is vented directly 
through the outside wall, using 
only outside air for combustion, 
and exhausts products of combus- 





tion through a sealed porcelain 
combustion chamber to the out- 
side. It is installed by hanging the 
unit on the wall and making vent 
and gas line connections. Reces- 
sing of wall is not required, and 
there are no electrical connections. 
Capacity is 20,000 Btu input; di- 
mensions are 28 in. high, 28 in. 
wide and 7% in. deep. One model 
burns natural gas and a second 
unit uses LP-gas. Automatic safe- 
ty shutoff and thermostatic con- 
trol are standard equipment. 

Manufacturer: Heil-Quaker 
Corp., Lewisburg, Tenn. 


Adjustable Hole Cutters 
Wyzenbeek and Staff has rede- 
signed its adjustable hole cutters. 
The shank which fits the power 
source has been increased in diam- 








eter to provide added protection 
against failure due to shock loads. 
The cutters are made in two sizes 
and are adjustable from 2 to 4% 
in. in diameter. They cut circles in 
sheet steel, wood, wallboard, etc. 

Manufacturer: Wyzenbeek and 
Staff, Inc., 223 California Ave., Chi- 
cago 12. 
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DomeEsTI« 


Scotch Marine Boilers 

A series of automatic two-pass 
Scotch marine boilers available in 
ratings from 4,860 to 42,500 sq ft 
of steam has been announced by 
York-Shipley. Controls are pre- 
wired and inserted into an en- 
closed panel. Burners can handle 
No. 2 to No. 6 oil; natural, mixed, 
or manufactured gas or gas-oil 
combinations. In all cases, fuel and 
room air are mixed at the burner 
nozzle. Fourteen models are avail- 
able, each of which operate with 
forced, induced or natural draft. 

Manufacturer: York-Shipley, 
Inc., 500 Jessop St., York, Pa. 


Furnace Radiator 

Kalamazoo Furnace and Appli- 
ance has announced that the “oc- 
tagon radiator” is now a patented 
feature of its complete line of gas, 
oil and coal-fired warm air fur- 
naces. The unit is engineered to 
create maximum heat through con- 
stant turbulence of hot flue gases 
over the radiator’s eight surfaces. 


This increased radiator surface, the 


company says, results in improved 
furnace performance. 

Manufacturer: Kalamazoo Fur- 
nace and Appliance Manufactur- 
ing Co., 100 Rochester Ave., Kala- 
mazoo, Mich. 


Swimming Pool Filter System 

A swimming pool filter system 
for use in pools of up to 30,000 gal. 
in capacity has been developed by 
Fabro. The unit features an un- 
derdrain system without gravel, 
which provides a 30-in. deep filter 
bed in a 36-in. tank. Other fea- 
tures include a four-position multi- 
port valve; chlorinator with alumi- 
num casting and built-in water 
supply; full open-head galvanized 
tank: and a self-priming pump, in- 
tegral with the motor and hair trap. 
The one-valve design simplifies op- 
eration. 

Manufacturer: Fabro Equipment 
Corp., 21 Goodale Circle, New 
Brunswick, N. J. 


Please turn to page 164) 
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THERE IS A 











Sperzel makes the DIFFERENCE 


the only complete line of modern plastic 
seats that won’t burn, slam, chip, stain or corrode. 


hoose from 88 different models 

of Sperzel plastic toilet seats. 
Commercial models . . . industrial 
models . . . residential models. 
Specific seats for specific jobs. 

Solid-plastic lifetime seats. Won't 
stain or burn, warp or chip. Sperzel 
seats — with exclusive Sperzel self- 
sustaining hinge that adjusts itself 
daily. Seat finish won’t fade, hard- 
ware won't corrode. 

These Sperzel features make the 
difference for anyone who sells or 
installs seats .. . make Sperzel the 
best seat buy on the market today. 

Find out all about these years- 
ahead seats—now! Write today for 
the new Sperzel planner catalog 700. 
Or contact your wholesaler. 


For Finest Plastic Seats... 


EXCLUSIVE SPERZEL 
SELF-SUSTAINING HINGE 








Sperzel plastic hinge 
cover seals out acid, 
dirt and moisture. 
Prevents corrosion! 


Self-sustaining hinge 
holds seat at any de- 
gree of arc. Stainless 
steel hinge bolts as- 
sure perfect, lifelong 
hinge functioning. 


Plastic seal prevents 
corrosion. Spring- 
loaded bolt main- 
tains constant ten- 
sion ... . adjusts self 
daily. Prevents loose, 
wobbly sect. Can't 
come loose. 





S: 


CcCOMPAN Y 
Minneapolis, Minnesota 








engineers 


specifically for the man who 


“We have excellent use for 
your type catalog in selecting 
material and equipment for 
mechanical work in building 
construction.” 
—Independent Engineer, 
New York 


“Will use it 
reference in 
specifications.” 
—Engineer, Engineering 
Firm, Louisiana 


frequently for 
preparing our 


“A much needed publication 
in the engineering and con- 
struction business.” 
—Engineer, Construction 
Firm, Pennsylvania 


“Couldn’t operate our engi- 

neering library without your 

type of catalog service.” 
Engineer, Manufacturing 
Firm, Minnesota 


specities 


Product and technical data similar to material to be included 


in Engineers’ Product File has been pretested in the field 


among over 1,000 engineers. The need for Engineers’ Product 
File is reflected in these typical comments: 


“A decided energy conserver 
in the sense that it will take 
lost motion out of ‘source lo- 
cating’.” 
-—Independent Engineer, 
Ohio 


“Will add to the chain of 
ready and improved help al- 
ready developed through your 
other catalog services.” 
—Engineer, Wholesaler, 
Illinois 


“When co-ordinating data for 
the definitive design presen- 
tation for a client, as well as 
in our final detail design, 
we'll most generally favor the 
manufacturers who have the 
foresight to include concise, 
diagrammatic information on 
their products in your direc- 
tory.” 
—Enqgineer, Engineer & 
Builder, Illinois 


“No one (especially one who 
specifies) today could possibly 
keep abreast of heating, 
plumbing and air conditioning 
without the help of your 
book.” 
—Independent Engineer, 
Rhode Island 
“There is a very real need 
for your book in air condi- 
tioning, as well as ventilation, 
heating and other mechanical 
trades.” 
—Independent Engineer, 
New York 
“If information we are look- 
ing for is hard to find, we 
usually find it in your type 
catalog. It is particularly 
helpful on items on which we 
do not have other information 
supplied by the manufacturer 
or his local representative.” 
—FEngineer, Engineering 
Firm, Minnesota 


“A welcome reference in the 
design and specification of 
mechanical work.” 
—Engineer, Engineering 
Firm, Pennsylvania 


“All manufacturers’ catalogs 
bound into your directory will 
be helpful to us.” 
—Engineer, Engineering 
Firm, New York 


“Your Engineers’ Product 
File will be a handy reference 
for many consulting engi- 
neers. The value of your 
product file is its handy ref- 
erence and classified directory. 
This reference would be used 
for products and manufactu- 
rers unfamiliar to the engi- 
neer, or products of special 
application not included in our 
regular file data.” 
—Engineer, Enaineering 
Firm, Pennsylvania 





asked for it 


here it is... 


A New, Complete Service for Consulting 


Engineers and Specification Writers 


in Heating, Air Conditioning, Piping, Plumbing 


First announcements of Engineers’ 
Product File have struck a resound- 
ing and responsive chord! 
News of this new annual volume of 
manufacturers’ catalogs has been re- 
ceived with equal enthusiasm by both 
the specifying engineer and the man- 
ufacturer of specified products. The 
engineer has asked for it! The manu 
facturer has long felt the need for it! 
Io the engineer it will be the one 
single source of specification data fon 
which he has frequently expressed a 
preference. To the manufacturer it 
will serve as the most direct, most 
effective approach to the engineer 
upon whom he must depend for the 
specification of his products. 
Thus, through Engineers’ Product 
File, the engineer and the manufac- 
turer will meet on common ground 

. and both will benefit immeasur 
ably. 

* * & 

Engineers’ Product File is the end re- 
sult of long and intensive research 


and study. It has been fully pretested 
among over a thousand engineers 
who specialize in designing and writ- 
ing the specifications for heating, air 
conditioning, piping and plumbing 
systems. 

The concept, the contents, the format 
and the purpose of this new publica- 
tion have had the unqualified en- 
dorsement of these engineers. With 
one accord, they say it will greatly 
simplify their specifying function. In 
effect they all say they need it, they 
want it, they'll use it! 

You make it vastly easier for these 
engineers to specify your products 
when vou make your catalog and 
complete specification data a part of 
Engineers’ Product File... You give 
them quick access to all of the in- 
formation they must have at their 
fingertips to give your products fav- 
orable consideration at the very mo- 
ment of specification. 

By means of its various sections, En 
gineers’ Product File offers you fow 


1959 Edition NOW IN PREPARATION 


your product meets 
the specifier in 


emgsimeers Ppropuct FILE 


distinct opportunities to direct the 
engineer's attention to your products: 
(1) Through the Manufacturer's Cat- 
alog Section which will be composed 
of data on only those products cus- 
tomarily specified; (2) Through the 
complete Classified Directory of spec- 
ified products in which each of your 
products will be properly classified 
and cross-indexed to your catalog; 
(3) Through the section devoted to 
Trade Names and, (4) Through the 
complete Manufacturers’ Name and 
Address section. 

To further enhance its value and 
useability, Engineers’ Product File 
will also contain a supplementary 
section devoted to basic technical 
data needed by engineers engaged in 
system layout and design. 

No doubt some of your products are 
of the type that are specified by en- 
gineers. If so, thev very definitely be- 
long in Engineers’ Product File. For 
complete information, write or wire 
today. 


To be published November 1, 1958. 
“Forms closing Augest 15, 1958. 





ENGINEERING PUBLICATIONS DIVISION 


DOMESTIC ENGINEERING COMPANY 
1801 PRAIRIE AVE., CHICAGO 16, ILL. 








PLASTIC PIPE CLAMPS 


New Products 





(Continued from page 161) 


Steam Trap Series 

A line of ductile iron steam traps 
for use on process equipment in 
industrial applications has been de- 
veloped by Strong Steam Special- 
ties. All models in the line are de- 
signed for service to 500 psi and 
650F. The inverted bucket design 
incorporates a dual-fulcrum action 
of the valve lever providing high 
discharge flow when required. In- 


ternal parts are made of stainless 
steel. The bucket is deep drawn 
without seams or joints. The traps 
are available in five standard sizes 
with pipe connections from % to 
2 in. (serewed or socket weld) and 
discharge capacities to 42,800 Ibs 
of water per hr. Unit valve and 
seat are replaceable. 

Manufacturer: Strong Steam 
Specialties Division, Strong, Car- 
lisle and Hammond, 1392 W. Third 
St., Cleveland 13. 





Your Real Assurance for 
Quality Leakproof Sealing 


FOR ALL SIZES 
AND APPLICATIONS 
OF PLASTIC PIPE 


There Are TWO Types of Sure-Tite Plastic Pipe Clamps 


All parts made of stainless steel 
designed specifically for maximum 
corrosion resistance. 


Stainless steel housing and band 
with screw double-plated against 
corrosion. 


Plus Your Choice... 


Au Savedites Wave... 


Patented One-Piece Housing of Stainless Steel 
Heavy Gauge Band of Stainless Steel 

Housing Recessed in Band 

Patented Contour Serrations 

Proved Welded Assembly 


Write for New Sure-Tite Plastic Pipe Catalog 


Inquiries Invited for Sales Representatives 


Quality for over a Quarter Century 


WITTEK MANUFACTURING CO. 
4357 West 24th Place, Chicago 23, Illinois 





CLAMPS 
” For Every 
Application 


Gas-Fired Furnace 

A 150,000 Btu gas-fired furnace 
has been announced by Olsen Man- 
ufacturing as an addition to its 
present line. The new unit is de- 
signed for close-clearance installa- 
tions at both sides and the rear. 
The cabinet measures 26 in. wide, 
29 in. deep and 57 in. high and is 
constructed with a standard return 
air intake at the bottom. Knock- 
outs, provided in both side panels 
and in the rear panel, simplify cut- 
ting openings of the proper size for 
installing an accessory filter frame 
for side air intake or a match- 
ing enameled return air cabinet on 
the rear or either side. For conver- 
sion to year-around air condition- 
ing, the unit is rated for 85F tem- 
perature rise at .2 and .5 in. of water 
static pressure with the standard . 
blower and motor and for a 60F 
temperature rise at .75 in. when 
using an optional larger blower and 
motor. 

Manufacturer: The C. A. Olsen 
Manufacturing Co., Elyria, O. 


Truck Body Series 

A series of truck bodies designed 
especially for the plumbing, heat- 
ing and air conditioning industry 
has been developed by Reading 
Body Works. Bodies are available 
in capacities of % to 1 ton. Added 
rigidity is featured on all 18 mod- 
els by the addition of two full- 
width cross-sills. Compartment and 
shelving arrangements can be var- 
ied, providing flexibility. Capacity 
of the compartments ranges from 
35 cu ft in %-ton models to 68 cu 
ft in 1-ton models. Compartment 
doors are equipped with stainless 


steel hinge pins. All doors are dou- 
ble paneled and feature die-formed 
water traps to keep compartments 
weatherproof. The bodies are weld- 
ed and can be mounted on stand- 
ard chassis. They are available in 
enclosed panel bodies with perma- 
nent or canopy tops for both single 
and dual wheel chassis. Body 
lengths at the floor line are 78 to 
108 in. Inside floor areas range 
from 26 to 38 sq ft. 

Manufacturer: Reading Body 
Works, Inc., Reading, Pa. END 
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letter 
about 2 


POLAR WARE 


Stainless steel 


Sinks 


POLAR WARE COMPANY 
qolAR 
=n 


) 

_ Ae 

wontons Finest stairmcess sTeet wart 
GENERAL OFFICES AND W* RKS 


SHEBOYGAN -WISCONSIN 


Gentlemen — 

When it comes to stainless steel sinks, what manu- 
facturer doesn't want to cut costs and improve his prod- 
yet? The big question is how. The cutting of costs is 
strictly a private matter, but it's plain to see how some 
improve the product. 

The most popular answe 
like Polar Ware. 

All of this is most flattering — and we are touched by 
the sincerity of the approach — put if you want the 
best sink, why go tot nny-come-latelys. Why not 
concentrate on the original sink that in design and en- 
gineering has so well proved itself from coast-to-coast. 

You'll make no mistake when you order Polar — the 
stainless steel sink made to hospital specifications by 
exclusive producer of stainless ware 


r seems to be — make it 


America’s largest. 
for the hospital and food service markets. 


Sincerely. 


amie 


Manager of Sales for the 


Polar Ware Company * 


*4900 LAKE S 
HORE RO 
Merchandise Mart AD, SHEBOYGAN, WIS. 


Chicago 54, Room 1455 


*800 Santa Fe Ave. 


é L i 
Offices in Other Principal oa aaenae: Se. 


*415 Lexington Ave 
New York 17, N. Y 


* 
Designates office and woreh 
Pmovse 
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pin only 2’ to 4’ geared 
threader that’s Jam-Proof 


It’s safe—can’t jam and knock equipment 
ae when you thread pipe by power 
« drive. Automatically kicks ie after 
standard thread is cut. Workholder 
sets to size before putting on 
pipe—other easier work 
features. See it at your 


Supply House! 


The Ridge Tool 
Company 
Elyria, Ohio, U.S.A. 











News . .. continued from page 65 


' wel 


J. F. Wilson 
Metals & Controls 


A. W. Lundstrum 
Norman Products 


Names in the News 


(Continued from page 65) 
Newton Highlands, Mass., has been 
elected a vice president of Minne- 
apolis-Honeywell. 


Allan Lundstrum has been 
elected to the board of directors of 
the Norman Products Co., Colum- 
bus, O. 


John Wilson has been elected 
vice president in charge of sales of 
Metals and Controls Corp., Attle- 
boro, Mass. 


Gerard Ahrens has been named 
manager of industrial sales for 
Purolator Products, Inc., Rahway, 
N. J. 


Anthony De Fino has been elected 
vice president of Hupp Corp., 
Cleveland. 


G. W. Ahrens 
Purolator Products 


A. J. De Fino 
Hupp Corp. 


William Richards, vice president 
in charge of sales of Spartan Con- 
vector Co., Maspeth, N. Y., has 
assumed the additional duties of 
vice president in charge of sales of 
Spartan Shower Stall Co., of Mas- 
peth. Allen Leighton, president of 
Spartan Electric Radiator Co., also 
of Maspeth, has assumed the addi- 
tional duties of vice president in 
charge of merchandising of Spartan 
Convector Co. and Spartan Shower 
Stall Co. 


W. Richards 
Spartan 


A. Leighton 
Spartan 


David Crawford has been named 
sales manager of commercial ail 
conditioning of York Corp., a sub- 
sidiary of Borg-Warner Corp., 
York, Pa. 


C. R. Knouse has been appointed 
manager of the kitchen cabinet 
sales department of Crane Co., Chi- 
cago. 


(For other important “Names in 
the News,” see page 182.) 


Whirlpool Broadens Gas Appliance Line. Purchases 


Gas Refrigerator Patents, 


EVANSVILLE, INp.—Servel, long a 
leading name in gas refrigerators 
and other appliances, has sold a 
major part of its facilities here to 
Whirlpool Corp., St. Joseph Mich, 





STEALING A LOOK at a new product that Youngstown Kitchens will intro- 


duce this spring are the firm’s new divisional managers and sales executives. 
From left to right are D. R. Boehm, Jr.; D. F. Sembach; L. S. Putman (division 
managers); M. L. Ondo, vice president of sales; H. F. Howell, general man- 
ager of sales; and division managers J. King; J. Miller; and G. Burke. The 
occasion was a recent sales promotion meeting held by the firm. 


Facilities from Servel 


Announcement of the sale was 
made in Chicago last month by 
Elisha Gray II, president of Whirl- 
pool, and Duncan Menzies, presi- 
dent of Servel. Servel’s stock- 
holders had approved the sale last 
September in Dover, Del., when 
they also approved the sale of the 
company’s air conditioning division 
to the Arkansas-Louisiana Gas Co. 
of Shreveport, La. (See DE, Oct., 
page 52.) 

Included in the sale to Whirlpool 
was a 750,000 square foot manu- 
facturing building, machinery and 
equipment, tools, dies, jigs, patents, 
trademarks and inventory. Pur- 
chase price was $6.5 million. 


In St. Joseph, Whirlpool presi- 
dent Gray said that the purchase 
of the Servel facilities, by opening 
a new merchandising field, “is one 
of the most important and effective 
merchandising undertakings in the 
history of Whirlpool Corp.” 

He stated that Whirlpool was al- 
ready manufacturing gas appli- 

(NEWS continued on page 169) 
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NEW 
FAIL-SAFE 


EMPTROL 


Thermostatic 
Mixing Valve 
for Water 


HAS REPLACEABLE CARTRIDGE 


TEMPTROL = the new and only fail-safe thermo- 
Static water mixer available with these outstanding 
features... 

REPLACEABLE CARTRIDGE = which 
houses all working parts. 

INSTANT SERVICE = Temptrol, with check 
stops, need never be removed from the line for costly 
servicing. A screwdriver to remove but four screws permits 
one to slip in new cartridge, if necessary—quickly—-safely. 
CONSTANT TEMP «= hot water temperature is 
continuously and accurately maintained at all times. 
ADJUSTMENT © temperature range from 90° all 
the way up to 180°. 

AUTOMATIC = instant compensation for supply 
line temperature and pressure changes . . . safely shuts 
down on hot or cold failure. 

INSTALLATION ©=© can be installed at the heater 
as a Master Control, or anywhere along the line as a 
Zone Control. 

CORROSION FREE = stainless steel control 
unit and electrolized sleeve assure extra long life and 
trouble-free performance. 

ADDITIONAL PROTECTION ©=& solid fill 
thermal element mounted out of the water in protected 
chamber open only to atmosphere. 

AVAILABLE NOW = in four sizes: 4”, 1", 1%” 
and 1/2”. 


Truly a non-competitive item. 


See SWEET’S ARCHITECTURAL FILE, 
DOMESTIC ENGINEERING CATALOG 
or write us direct for further information 


= rill” 


ENGINEERING COMPANY Se 
"(445 C_STREET, BOSTON 10, MASSACHUSETTS —— 
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“hi-Spec” 
means the 

highest specification 
in galvanizing... 
and stronger, longer 
life pneumatic 

tanks under 

any and all 
conditions. 


HEAD SEAM 
BACK-UP WELDED 


UNDER PRESSURE 


RIGID 
“SURE WELDED” 
SHELL SPUDS 


BOTTOM SEAM 
BACK-UP WELDED 
UNDER PRESSURE 


WELL-MADE 
TANKS are 

“hi-Spec” 
galvanized 

after fabrication 





. zee \ Le Wey wey ty Val 6 te Th 


"e 


4 . 3 
Wy, i eal 
“4 
Stoo oAre’ 
* FOR THE WELL-MADE 


See your dealer or write 


etal Coating Corporation 
1215 WEST 37th STREET @ CHICAGO 9, ILLINOIS 








COUNT ‘EM/ 


Ke, 


We Compared ALL Leading 
Fuel Oil Filters FEATURE for FEATURE 


Bee All Iron and Steel Construction 

Bee Corrosion-Proofed Inside and Out 

Bee Air Vents On Both Inlet and Outlet 

Bee Choice of Inlet and Outlet Sizes 

Pe Center Bolt Torque Resistance Over 300 In-Lbs. 
Ban Non-Swelling, Leakproof Buna-N Gaskets 
Bee Depth-Type Wool Felt Element 

= 


Re Moisture and Condensation Removal 


Be 


Patented Lint Removal 


Large Sump Area 


MORE Oil BURNER PROTECTION... 
MORE SATISFIED CUSTOMERS! 


GENERAL FILTERS, 


HERE ARE THE FAC 
TS 
| COMPARE! WAULOLUhs FUEL OIL FILTERS! 
* a ' GENERAL Fug FILTER 
with ther Le 


3 zp Make 
_KEY FEATURES . 


ALL IRON amo sr; 

constaucrion 

pe ps ak 
pot rh “soma 2B 


CORROSION PROOF 
pa OOFED INSIDE AnD 


ot corte ete, ~“ 
Ot ses at OY err we 


NO NO 
YES | NO 
| | 
t / 
Yes Yes | NOo| 
| 
2Te] 
ORE KEY FEATURES 
MORE CUSTOMER SATISFACTION! 


L FILTERS 
MORE BURNER PROTECTION ma 


SELL THESE ITEMS, TOO! 
CLEAN RIGHT Soot Remover destroys ‘s” 
soot layer in 2-5 minutes. Can reduce heat- 
ing costs 25%. 

GENERAL HUMIDIFIER 


Water Flow Regulator obsoletes floats . . . 
nothing like it! 


INC. 





Hot Water Heating 
Systems 


TOP VALUE DUAL CONTROL 


Build satisfied customers and 

higher profits using these Sall 

time-tested all bronze valves. 
Quality engineered, tooled and manufactured brass 
products plus 40 years of experience in serving 
our customers are your guarantee of satisfaction 


Sall Exother (ae. 


2322 KISHWAUKEE STREET e@ ROCKFORD, ILLINOIS 


S YOUR SERVICE PROBLEM DUE TO 
Seer MODERN DETERGENT FUEL OILS- 


Hydrovalve‘’s Hew NEOPRENE-BINDER 


GASKETS 


costly call backs 
on your Oil Burner Servicing. 
Modern fuel oils attack 
ordinary Gasket material... 


Hydrovalve's 
NEOPRENE-BINDER 


completely saturates the fibres 
of the Gasket material 
and makes them detergent resistant... 
for long-lasting 
seepage-free sealing. 


ur FREE 
3 ydrovalve 

Wall Chart © 
actual size Gaskets. 
write us t y 


Hydrovalve Co. 





1319 Utica Ave., Brooklyn 3, N. Y., BUckminster 4-1330 
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News 
(Continued from page 166) 
ances, including combination washer-dryers, 


dryers and ranges, and that a gas water heater 


and a gas incinerator are being engineered. 
“The addition of a gas refrigerator will not 
only make possible an all-gas line of major ap- 
pliances,” Gray said, “but will also balance and 
complement the present electric line, thereby THAT 


widening the market for all Whirlpool appli- 

meee STANDS FOR RUGGED SERVICE 
Menzies announced that the proceeds from CRE G 

the sale of Whirlpool would be used “to acquire 

one or more companies in a growth industry of 

a stable character and with a demonstrated 

earning capacity.” He concluded: “The acqui- eh ee 

sition of such companies will provide Servel a 

with the most favorable opportunity to take full WITH YOKE 

advantage of the company’s tax loss carry-for- OR CHAIN 

ward of approximately $18 million.” 
Servel still retains property here with a total VISE 

floor space of more than 500,000 square feet and 

a book value of $114 million. Half of these, 

Menzies said, were expected to be sold for cash 


within 90 days of the Whirlpool sale. Combination de- 
, . DOUBLE SOCKET sign. Yoke vise 


| 

| 

| 

| 

| 

benders for hy" ports (%4” to 214”) 
Chicago Utility Petitions to Extend ond %4” pipe. can be replaced 
Gas Space Heating to 17,000 Homes by chein = 
Cuicaco—The Peoples Gas Light and Coke ar iB , 
Co. has filed a petition with the Illinois Com- ' 
merce Commission for approval to extend gas 
space heating service to about 17,000 customers | 
in single-family dwellings. The petition covers 
all single-family applicants who requested the | 
service on or before Jan. 1, 1956. 1” TAPPED hole 
Last July, the utility received approval to ex- rear of base for | 

. il : extended pipe rest. ; 

tend service to an additional 21,500 single-fam- bien tated wth | 
ily residences, resulting in a total of 244,500 ceiling brace. | 
(Please turn to page 173) 








LEGS LOCK 
IN OPENED 
OR CLOSED 
POSITION 








| 
SES PIPE VISES 


“: - = COMPLETE ‘LINE 
ae. Kn a TAS 4a" THRU 412” 
\ with built-in benders and pipe rest 


Order today from your supply house 


SHERMAN 











“Would you save me a piece of pipe? NYE TOOL COMPANY 


I'm making a bomb.” 4126 WEST FULLERTON AVE. CHICAGO 39. ILLINOIS 
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1958 EDITION | 


36TH YEAR OF SERVICE 


Brand New 


nOW 


$12.50 Postpaid in U.S. and possessions. 
Canadian and foreign orders, $16.50. 


The big new 1958 Edition of Domestic Engineering Catalog Directory is now ready and 


waiting for you! 


Beyond the regular established circulation of this edition, only a limited number of extra 
copies are being made available. The demand is already quite heavy. Advance orders indi- 
cate that the supply earmarked for additional distribution will be depleted at an early date. 

You can be sure of receiving your personal copy only if you act promptly! The coupon 


is for your convenience in ordering. 


Section A—210 pages of Manufacturers’ 
Catalogs on Boilers, Furnaces, Radiation, 
Burners, Heating Controls, Air Condition- 
ing Equipment, Refrigeration, Insulation 
and other allied products. 


Section B—420 pages of Manufacturers’ 
Catalogs on Heating Specialties, Valves, 
Pipe, Fittings, Pumps, Tanks, Water Systems 
and other allied products. 


Section C—212 pages of Manufacturers’ 
Catalogs on Plumbing Fixtures, Appliances, 
Water Heaters, Water Softeners and other 
plumbing accessories. 
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Section D—140 pages of Manufacturers’ 
Catalogs on Fire Protection Equipment, 
Plumbers’ Brass and Specialties. 


Section E—34 pages of Manufacturers’ 
Catalogs on Drainage Pipe and Fittings, 
allied specialties and Lead Goods. 


Section F—80 pages of Manufacturers’ 
Catalogs on Tools, Compounds, Oils and 
allied specialties. 


Section G—CLASSIFIED DIRECTORY of 
PRODUCTS — 383 pages of alphabetical 


listings with approximately 2,000 main 


classifications on all known products in the 
industry, and 3,000 cross-index classifica- 
tions so that any product may be easily lo- 
cated. 


Section H—TECHNICAL & ENGINEER- 
ING DATA SECTION—AIl new in this 
edition. Consists of 162 pages of reference 
material that will assist you on many of your 
technical problems. Data never before avail- 
able from one source. 


Section ,J—TRADE NAMES—A list of 
over 9,000 Trade Names, covering 95 pages, 
offers the most complete information avail- 
able on this subject. Trade Names of Ad- 
vertisers set in bold-face for quick identifica- 
tion. 


Section K—NAMES AND ADDRESSES— 
Over 5,000 Manufacturers’ names and ad- 
dresses alphabetically arranged, complete 
with address. All Advertisers listed in bold 
face type, with reference to their catalogs 
in Manufacturers’ Catalog Sections. 
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Re 


from Cover=to“-Cover 


By 


YOUR : SOOK OF 
BUYING INFORMATION ON 
Plumbing, Heating, Ventilating, 


Air Conditioning, Refrigeration 


ORDER 
YOUR COPY 
TODAY! 


Po Bret eS DOMESTIC ENGINEERING CATALOG DIRECTORY 

lsiness classification: 1801 Prairie Avenue, Chicago 16, Illinois 

[] Wholesaler Gentlemen: 

- Engineer Please enter my order for my personal copy of the 1958 Edition of Domestic Engineering 
Catalog Directory. 

(1) My check for $12.50 is attached. 

[] Send my copy C.O.D. 


[] Please advise 3-year rate. 


[ Independent 
[ Employed by: 


FILL IN TYPE OF FIRM 
Contractor Firm Name 
[) Government Agency 


‘ ‘ Your Name 
Manufacturers’ Agent 


] Other Address 


(PLEASE FILL IN) City 
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IT’S NEW! 
‘IT’S DIFFERENT! 


IT’S SKUTTLE’S MODEL 711 
COUNTER-BALANCED UNIT! 


Increase your sales and profits with this new concept 
in humidification design. Sold as a package deal and 
completely assembled, the new Model 711 offers you 
these exclusive features: 


® Self-adjusting to varied water pressures 
New type reversible seat 
No moving parts to wear, stick or clog 
Stainless steel springs and plate rack 


Oven-King heat-resistant glass evaporating 
pan for easy cleaning 


Impervious to rust and corrosion 

Quality tested Vapoglas plates 

Completely assembled for ease of installation 
Competitively priced 


Backed by time-honored SKUTTLE guarantee 
against defective parts and workmanship 


Write today for illustrated literature on the new Model 
711 and other profit-making models. SKUTTLE offers 
the most complete humidifier line in the industry. 


@akuwuttle MANUFACTURING CO. 


MILFORD, MICHIGAN 
IN CANADA: WAIT-SKUTTLE CO., OAKVILLE, ONT. 


“y| ELECTRIC 
RADIANT HEATER HUMIDIFIERS PERMANENT FILTERS 








The young psychiatric student was interning in a 
famous rest home. Every morning the young student 
would pass by the psycho ward on his way to his own 
offices, and every morning he would stop and watch 
one of the inmates who was always winding up and 
pitching an imaginary ball. 

One day the staff psychiatrist asked the student: 
“Why do you always stop to watch that guy who 
thinks he’s Lew Burdett?” 

“Very simple,” replied the student. “If things go 
on the way they are, I’m going to be batting against 
that guy one of these days, and I want to get on to 
his curves.” 

- X-L Couplings — 

Observation: A smart girl is one who knows what 
she’s talking about; so is one who no’s what he’s 
talking about. 

— X-L Nipples — 

Your jobber has Square Head and Countersunk 
Steel Plugs, made by Wheeling with the same pre- 
cision craftsmanship which make “X-L” Pipe Cou- 
plings and Pipe Nipples the finest you can buy. He 
has all sizes, too. Ask him for them by the brand 
name “X-L”, 

— X-L Couplings — 

Maybe you haven't heard the sad, sad tale of the 
street-cleaner who was fired from the force because 
he couldn’t keep his mind in the gutter. 

— X-L Nipples — 

Poet’s Corner: 

A luscious young doll named Trevor, 

Was cute and exceedingly clever: 

To damp her beau’s ardor 
She put pins in her garter, 
To spike the poor fellow’s endeavor. 
— X-L Couplings — 

One way of keeping a shop in shape is to stock 
“X-L” Packaged Pipe Couplings and Pipe Nipples; 
makes *em easier to find in a hurry, and makes in- 
ventory easier. “X-L” Products are packed one-size- 
to-a-carton, clearly labeled and easily identified. Ask 
your jobber about “X-L” Packaged Pipe Couplings 
and Pipe Nipples. 

— X-L Nipples — 

Many a girl quits drinking because she is afraid it 
might turn into would alcohol. 

— X-L Couplings — 

A beautiful Hollywood model was scolding her 
brother for being constantly in debt. “Look how well 
I’m doing?” she said. “Why can’t you follow my 
example?” 

“Sis, you don’t understand,” the guy said. “It’s 
what’s making you rich that’s making me poor.” 

— X-L Nipples — 

Sez He: “Wait a minute. I thought I heard some- 
thing break.” 

Sez She: “Never mind. That was just my promise 
to mother.” . . . 

Sez Us: For Quality, always ask for 
— X-L Products — 








Every Size and Type PIPE 
COUPLING From One Source 


WHEELING MACHINE 


PRODUCTS COMPANY 
WHEELING, WEST VIRGINIA 
FACTORY PHONE: CEDAR 2-0175 

ad 
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THE INSIDE STORY ABOUT 
Gtmemat eepuaric V iz aaie A L 
TUBE BOILERS 

(Continued from page 169) 


customers who will be using the service by 6) © 
May 31, 1958. More than 100,000 single-family ‘ 
dwellings are on the company’s waiting list. 3 

The company estimates that 10,000 of those 
who will be offered the service under the ap- 
proval will avail themselves of it by Aug. 31, 
the expiration date of the offer. Only 30,000 
single-family dwellings in Chicago were heated 
by gas in 1946. 


News 





Harvey Machine Changes Corporate 
Name to Harvey Aluminum 


TorrANce, Cauir.—Harvey Machine Co. has 
changed its corporate name to Harvey Alumi- 
num. “We made the change,” said Lawrence 
Harvey, executive vice president, “because of 
our growth and expansion in the aluminum in- 
dustry. We want to identify the company name 
more closely with its products.” 

Harvey is a major manufacturer of aluminum 
pipe, tubing, fittings, and other metal products. 
Harvey Aluminum is a trade name used by the 
firm for many years. Its Harcraft Brass Divi- 
sion is a well-known name in the p-h field. 

While the name has been changed, Harvey 
said, ownership, corporate structure, manage- 
ment, operation and control remain unchanged. 


Trane Co. to Furnish Refrigeration 
for Pacific Fruit Freight Cars 


La Crosse, Wis.—The Trane Co. will provide 
complete mechanical refrigeration systems for ‘ 
300 freight cars of Pacific Fruit Express, San A.S.M.E. 
Francisco, Trane vice president H. C. Rooks CONSTRUCTION | 


announced recently. 1. Square flush jacket, firmly attached to al mounting on either side. 5. Supply tapping. 


re oo z . oe . square base. 1A. Square flush jacket bonder- 6. Tankless heater—large capaci 
The cars will be used primarily for protection ised and behed qnomel, Nemmertone falsh, moved through split jacket — TS Smoke" out 
ss anil : - jeluxe full extension available, snap-on instal- let t nec t move smok for 
of fr esh fruits and vegetables at specified above lation. 1B. Insulation: Jacket insulated with aueabe, sy AF plete for >. of 
freezing temperatures. They will also provide vi ae Yn ge .*..-; —— combustion chamber. 9. Ceramic combustion 
necessary heating during winter months or floors. 3. Flange moun usted burnes, pre-positioned en oe ot ee h 
S20 : —proper S| ngth. . Controls in ~ , + By - 
when the train is crossing snow-capped moun- front for ease of service. Only nationally known °/'6" A.S.M.E. Plate. 12. Tubes, 4", heavier 
oF 3 burner and controls used. 38. Triple action than A.S.M.E. requirements. 13. Baffles—easily 
tain regions. squestob-—ter high limit protection, as well as ———, for —- 14. reo smoke 
: : . 7 7 : ummer-Winter control of domestic hot water. chamber head plate for ease of cleaning. 15. 
Pinpoint temperatures up to 70 degrees will 3C. Temperature and altitude gauge. 4. Cir- | Wiring—‘‘Pre Pak” Models fully assembled and 
be provided by Trane’s system, which centers culator, drain valve and return tapping—option- pre-wired. Junction box installed. 
around a 7\4-ton capacity compressor-co dens- This built-in quality of the Repco Thrift-Master Vertical Tube Boiler is characteristic of all Repce 
p y Pp n 


= Thrift-Master heating equipment. More than that, Repco’s rock bottom prices make even those marginal 
er assembly and features automatic controls. jobs profitable. That’s why it is wise to carry Repco Thrift-Master as your first line of heating products. 


Copper Tubing on Disposable Reels also manufactures a complete line of oil 
Offered By Chase Brass and Copper Co. and gas fired home heating equipment. 


Watersury, Conn.—Copper tube for air con- 
ditioning and refrigeration uses is now avail- 
able on disposable cardboard reels introduced 
by Chase Brass & Copper Co. Less than one- 
tenth the weight of metal reels, the new reels 
are said to offer many advantages in economy, 


ease of handling and added protection for the Vertical Tubeless “Pre-Pak” BASE BOARD 
tube Tube Boilers Boilers Air Conditioners Assembled Units RADIATION 


“Purchasers of copper tube no longer have TERRITORIES AVAILABLE FOR MANUFACTURER’S REPRESENTATIVES AND DISTRIBUTORS, 


to perform the bookkeeping involved in ac- sEMERAL REPUT Heating Equipment 


counting for reels and the required deposits on ( = = — — 2) High in Efficiency . . . Low in Cost 
(Please turn to page 174) Thi Master GENERAL REPUBLIC HEATING PRODUCTS CO. 


7420 STATE ROAD, PHILADELPHIA 36, PA, 
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News 





(Continued from page 173) 

their return,” a company spokesman said. “The 
new reels also eliminate the time and labor of 
handling, storing and shipping empty reels.” 
The disposable reels may contain a single length 
of tube from 2,000 to 3,000 feet long in %-inch 
and 34-inch outside diameters and 1,500 to 2,000 
feet in %-inch outside diameters. 


Seven Companies Gain Membership in 
Gas Appliance Manufacturers Assn. 

New York Crry—Seven new companies have 
been elected to membership in the Gas Appli- 
ance Manufacturers Assn., it was announced 
recently by Harold Massey, the association’s 
managing director. 

The new GAMA members are: Anthes Im- 
perial Co., Ltd., St. Catharines, Ont.; Arkla Air 


Conditioning Corp., Evansville, Ind.; Comstock- 
An nou nci ng Castle Stove Co., Quincy, IIl.; Hasche Engineer- 


the New ing Co., Johnson City, Tenn.; McQuay-Norris 
™ ee Manufacturing Co., St. Louis; The Montague 
z Co., San Leandro, Calif.; and Standard Con- 
e nector and Manufacturing Co., Los Angeles. 
L¢. Laundry Appliance Assn. Elects Officers; 
au Guenther Baumgart to Be President 


Cuicaco—Guenther Baumgart, former exec- 

Chicago Faucets Le utive director of the American Home Laundry 
Manufacturers’ Assn., has been appointed presi- 

seco | eal ms ae dent and a member of the board of directors of 

_ aan Pearman oa oo ctetle a that organization. Simultaneously, _announce- 

refreshing simplicity of line. ment was made that the board of directors has 

Underneath youhavethesame | been broadened to include one representative 


trouble-free operating mechan- of each regular member company of the associ- 
ism that has made Chicago ation 
Faucets first choice for ease of : , 
operation, drip-free service and | Other new officers, elected by the board, in- 


lasting economy. | clude: 








| 








For modernization work this new Chairman—Homer Travis, vice president, 


Classic line is a natural. Its sales, Kelvinator Division, American Motors 
handsome new appearance will Corp. 


winn ; its lifeti : . 
ew customers; its lifetime Vice-chairman—Jack Lee, manager, laundry 
service will make lifelong 


friends. Available for tub, lav- equipment division, Westinghouse Electric Co. 
atory and deck type kitchen Treasurer—Greg Sheehan, manager, finance, 
sinks—same price as regu- home laundry department, General Electric Co. 
lar Chicago Faucets. Robert Balcom, former associate director, 
Write for catalog was named executive assistant to the president 
sheets and prices. | and director of public relations. 





The Chicago FaucetCo. | 4 ©, Smith Adds 11 Vice Presidents; 
Chicago 33, Ill. Re-Elects Officers at Annual Meeting 


KANKAKEE, ILtt.—Eleven new vice presidents 
were named by A. O. Smith Corp. at its annual 
board of directors meeting. The board’s action, 
said President L. B. Smith, is “in recognition 
of the growing importance of a number of key 
functions within the company.” 

Cateage Faucets F f the new vi residents will continue 

are distributed our 6 oe pees 

through the to function as members of the management staff 

es in their respective areas. They are M. E. Mor- 
gan, procurement; W. W. Higgins, engineering; 
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S. E. Wolkenheim, marketing; and R. F. Mc- 
Ginn, research and development. 

Two new operating vice presidents are J. H. 
Brinker and John Randall. 

Commercial vice presidents for their respec- 
tive areas are W. W. Stake, eastern region; 
George Hough, midwestern region; L. M. Keat- 
ing, southwestern region; Allen Dragge, Pa- 
cific Coast region, and Walter Porth, regions 
outside the United States. 

The board of directors also re-elected all in- 
cumbent officers. 


T & S Brass and Bronze Works Opens 
New Plant; Will Expand Markets 
Westsury, L. I, N. Y.—A new plant and 
executive offices have been opened here by 
T & S Brass and Bronze Works, manufacturer 
of water dispensing equipment. The new build- 
ing is geared for volume production to meet 
the growing demands of the industry, said 
George Theisen, general sales manager. 
“Under our new setup,” Theisen stated, “we 
are also in a better position to develop and 
produce new product lines for our water dis- 
pensing units in our current food service insti- 


Quality Construction 


Polyethylene Salt 
Storage Tank — bids 
goodbye to corrosion 
and rust 


Heavy gauge steel 
Mineral Tank — hot dip 
galvanized throughout 
— baked gleaming 
long lasting finish 


200 Lb. Salt Storage 
Tank 


New Turbo-action 
Regeneration 


Easily installed — 
just plug into any 
110 volt outlet 


tutional markets, as well as to expand into other 
specialized marketing areas.” 


The TOWN and > 
COUNTRY 


“... it really is 


A. W. Cash Administrative Offices truly automatic.” 


Transfer to New Site in Expansion Move 


Decatur, Itt.—A. W. Cash Co., manufacturer 
of pressure, temperature, hydraulic, process and 
combustion control equipment, has moved its 
administrative offices to a three-story building 
in this city. Former offices, located in the firm’s 
plant, have been converted to manufacturing to 
meet the demands of expansion. 

(Please turn to page 177) 


AJAX 
PLUMBING 
Co. 











PRIVATE 








Liana Hy 


“Sorry, Williams—we are going to 
have to disconnect you.” 


DomEstTiIc ENGINEERING, FesruARY 1958 








The COMET 


Not Illustrated 


Semi-automatic 
WATER SOFTENER 


with the patented ‘Rinse 
Timer” control. A waterproof 
clock type movement — 
precision manufactured. 
Automatically returns tank 
to service when regeneration 
is complete. 


qd The BUDGETEER 
Water Softener with 
the Radiant Single 
Control Valve 








Ni EW | — 


3-WAY VALVE 


for 
® air conditioning 
® fin radiation 
e diversion in heating systems 


Here’s another first from Marsh of Dunkirk where constant research 


and development are producing new products that help speed modern 
advances in our industry. 


This totally new, gland-packed 3-way valve features a special Marsh-cast, 
precision machined sleeve closure which permits full shut-off of either outlet . . . 
or modulation of both. Designed for pressures up to 125 pounds, the new Marsh 
Fig. 2357 offers a non-rising stem, union bonnet and finger-grip Bakelite hand- 
wheel. It is available in %2” size with stem extensions to suit your individual 
requirements. 


Marsh Valve co. punxirk. NEW YorK 


Write for complete, new 1958 
Catalog featuring the new Marsh 
Fig. 2357 and the rest of the de- 
pendable, competitively priced 
Marsh line. 


Quality Valves 
Since 1910 








IN ESTIMATING or rime 


, SPENT 
IN BUYING a BA | FIGURING 
IN SELLING rr el = oo oA | LOSSES 























y Waste Hours 





IN BILLING 
IN CHECKING 


























INVOICES 





In making a practice of referring to the BRADFORD PRICE BOOK 
you'll find quick, easy answers to your pricing problems. Be it a 
question either in plumbing, heating or sheet metal work, you'll find 
price data showing prevailing material costs . . . list, net and sug- 





Calculating 
Heat Loss? 


HERE IS THE MOST 
USEFUL TOOL IN THE 
HEATING BUSINESS! 





gested selling prices. Contents: 450 pages divided into 24 sections. 
You'll find the BRADFORD PRICE BOOK a most valuable item 
of equipment in maintaining a successful and profitable business. 


Subscribers use this valuable book to 
make sure that they are being allowed 
the latest market discounts and prices. 


Mh WRITE FOR COMPLETE INFORMATION TODAY 


BRADFORD PRICE BOOK 


QUINCY 69, MASSACHUSETTS 











Heat Losses Pre-figured for 
All Common Room Sizes! 


More than 100 separate heat loss figures for each room, taking 
into account such variables as number of walls exposed, ceiling 
exposure, exposed glass, type of construction, etc. 


SAMPLE SHEET SENT 
+ REQUEST. Write to- 
ay 


TIME SAVER 


648 GOODWIN AVENUE 
MIDLAND PARK, N. J. 
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(Continued from page 175) 
Farr Co. to Expand Service With 
Opening of New York City Office 


Los Ancetes—Farr Co., manufacturer of air 
filters for industrial and institutional uses, has 
opened a new sales office in New York City. 
Company president R. S. Farr said the new 
office will provide comprehensive service to 
consulting engineers, contractors and other fil- 
ter users. 

The address of the new sales office is 51 E. 
42nd Street, New York City 17. 


Rittling Corp. Acquires New 
Distribution Outlet in New England 
BurraLo—The Rittling Corp. now has a New 
England distribution outlet—the Joseph L. Mc- 
Ardle Co., located at 47 Ellery Street, South 
Boston. Rittling is a major producer of heat- 
ing equipment, including baseboard radiation, 
cabinet convectors, unit heaters and wall radia- 
tion. The South Boston warehouse is supplying 
New England with Rittling products for resi- 
dential, commercial, institutional and industrial 
construction, as well as for remodeling. 


Top Water Softener Salesmen Rewarded 
with Prizes in Rohm and Haas Contest 


PHILADELPHIA—As prize winners in a nation- 
wide contest sponsored by Rohm and Haas Co., 
25 home water softener salesmen have been 
presented awards totaling $20,000. 

More than 300 industry representatives at- 
tended a dinner at the Drake Hotel in Chicago 
recently, during which the four top sales awards 
were presented to R. J. Ford, Minneapolis; 
Lillian Clark, Dayton, O.; J. W. Lowe, Grand 
Rapids, Mich., and Bruce Badenoch, Melrose 
Park, Il. 

Cooperating with Rohm and Haas in the con- 
test were the National Assn. of Soft Water 
Service Operators, the Water Conditioning 
Foundation and industry manufacturers. 


Graduates of Boston Oil Heating 
School Meet, Organize Alumni Group 

Norturorp, Conn.—Graduates of the Boston 
School of Advanced Oil Heat Training, repre- 
senting Connecticut and western Massachusetts, 
organized a permanent alumni group for that 
area at a recent dinner meeting here. 

Al Brand, Bridgeport, Conn., was elected 
president of the group. Francis Rooney, Jr., 
Hartford, is secretary; Robert Plunkett, Dari- 
en, treasurer, and Fred Bottiger, Madison, co- 
ordinator. 

Others attending the organizational meeting 
were Davis Rawal, Melvin Odell, Samuel An- 
derson, Joseph Houley, Jr., Gordon Chapman, 
Emile Page, Edward Atwood, Morris Sender- 

(Please turn to page 178) 








Not a spot check — but each LEE 

fitting is given the special UNDER 

WATER AIR-TEST! After fre- 
quent checking on the production line, each LEE fitting 
is sent to the Inspection Department where it is carefully 
inspected and tested with 100 pounds of air pressure, 
UNDER WATER! This assures you of first class quality — 
always! They're positively LEEk-proof! 


LEE 


Cast Brass FITTINGS 


As others have for nearly 40 years, LEE is the name YOU 
can depend on for unfailing service. Judge quality by the 
judgment of those who have taken the responsibility for 
their installation in the large building projects in New 
York City, the Prudential Life Building at Jacksonville, 
Fla., the U. S. Navy, the Eisenbower home at Gettysburg 
and numerous other well-known constructions. 


If it's CAST Brass Fittings, CAST Drainage Fittings, CAST 
Soldered Fittings, Brass Screwed Fittings, Gas Stops, Stop 
and Wastes and other allied products in Brass, Bronze and 
Copper, remember, LEE means Quality, every time! 


Write now for our large, illustrated catalog No. 58 
Or have you any questions about the LEE Brass 
Products? 


LEE BROTHERS 
FOUNDRY CO., Inc. 


©. QOX%.. 233-2 


ANNISTON, ALABAMA 


Loe. The Loaders for over 40 Yoars 
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TYPE 


AE 


e Easily Cleaned 
¢ High Heat Transfer 


Completely drainable and easily cleaned, Aero- 
fin Type “R” coils are specially designed for 
installations where frequent mechanical clean- 
ing of the inside of the tubes is required. 

The use of 5%” O.D. tubes permits the coil to 
drain froatientied through the water and drain 
connections and, in installations where sediment 
is a problem, the coil can be pitched in either 
direction. The simple removal of a single gas- 
keted plate at each end of the coil exposes every 
tube, and makes thorough cleaning possible 
from either end. 


The finned tubes are staggered in the direc- 
tion of air flow, resulting in maximum heat 
transfer. Casings are standardized for easy in- 
stallation. Write for Bulletin No. R-50, 


AEROFIN 


CORPORATION 


REMOVABLE 
HEADER 


WATER COILS 


e Complete Drainability 





101 Greenway Ave., Syracuse 3, N.Y. 


Aerofin is sold only by manufacturers of fan system 
apparatus. List on request. 


News 





(Continued from page 177) 
off, George Bohack, Fred Chapman, Leon An- 
drews, Gordon Bain, Dale Hamilton, Joseph 
Calabrese, D. J. Redden, Theodore Brand and 
Raymond Brand. 

Speakers at the dinner included Ralph Den- 
nis, president of the school and manager of the 
Oil Heating Supplies Division of Boston Ma- 
chine Works Co., Al Brand and Ray Brand. 


’ Factory Sales of Laundry Appliances 


Are Down For November, First 11 Months 


Cuicaco—November factory sales of home 
laundry appliances amounted to 420,087 units, 
compared to 521,970 units in November, 1956. 
Cumulative sales for the first 11 months of 1957 
amounted to 4,729,598 units, against 5,549,646 
units in the first 11 months of 1956. The figures 
were released by the American Home Laun- 
dry Manufacturers’ Assn. 

November sales included 13,169 combination 
washer-dryers (12,481 in 1956); 196,574 auto- 
matic and semi-automatic washers (268,782 in 


1956), and 141,663 dryers (158,048 in 1956). 


Thomas Ross to Succeed D. L. Rheem 
On Rheem Manufacturing Co. Board 

New York Crry—Thomas Ross has been 
elected a member of the board of directors of 
Rheem Manufacturing Co., it was announced 
recently by A. Lightfoot Walker, president. 

Ross, senior partner of Ivy Lee and T. J. Ross, 
public relations counsel, succeeds D. L. Rheem, 
a founder of the company, who is retiring. 


Selkirk Metal to Make and Distribute 
Metalbestos Gas Vent Pipe in Canada 

BetmMont, Catir.—Under an exclusive licens- 
ing agreement between William Wallace Co. 
and Selkirk Metal Products, Ltd., the former’s 
Metalbestos gas vent pipe and fittings will be 
manufactured and distributed in Canada by 
Selkirk. 

Selkirk will manufacture the line at two 
plants—in Winnipeg, Man., and in Brockville, 
Ont. Production at the Brockville plant is 
scheduled to begin early this year. 

William Wallace Co. will provide research, 
engineering and manufacturing assistance to 
Selkirk, DE was told by Alan Kinkead, presi- 
dent of William Wallace. 


Heating and Air Conditioning 
Institute Elects Robertson President 
Los ANGcELES—Kenneth Robertson has been 
elected president of the Institute of Heating and 
Air Conditioning Industries. The Institute is 
an association of manufacturers, wholesalers 
and contractors dedicated to the improvement 
of heating and air conditioning standards in 
southern California. Robertson, of Bell Gardens, 
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Calif., is chief sales engineer for the air condi- 
tioning division of Pacific Scientific Co. 

Elected vice presidents of the Institute were 
William Kell (Tuck-Aire Furnace Co., San 
Francisco) for the manufacturers section; Don 
Kissell (Comfort Air Sales, Los Angeles) for 
the distributors section and Clint Conatser (A. 
H. Conatser Heating Co., Los Angeles) for the 
contractors section. Ed Myers, Jr. (Prentiss 
Corp., Los Angeles) has been elected secretary- 
treasurer. 


Shipments of Gas Water Heaters 
Down 9.4 Percent from 1956 Level 
New York City—Manufacturers shipped 173,- 
000 gas-fired water heaters last November, 6 
percent fewer than the 184,000 shipped in No- 
vember, 1956, the Gas Appliance Manufacturers 
Assn. announced recently. 
For the first 11 months of 1957, the shipment 
figure was 2,360,800—down 9.4 percent from the 
2,605,300 recorded in the like 1956 period. 


Universal-Rundle Tells Public: “You 
Get More for Your Money Than Ever" 

New Caste, Pa.—‘“More home for your 
money than ever before” is the theme used by 
Universal-Rundle in Time magazine to encour- 
age home-buying now. 


A. J. Gentiles, Baton Rouge Service Station Contractor, uses a 

LAWCO Portable Power Pipe Threader to cut threading time on 
In a full-page ad, U-R focuses attention upon 4-inch pipes at Donaldsonville, La. service station installation. 

the bathroom, pointing out that “today’s new 

homes meet the needs of modern, growing fam- 


ilies because they are planned with more and LAWCO Portable Power Pipe Threader 


larger bathrooms, more space for living and _ 3 - - 
more convenience.” threads 4-inch pipes in 42 minutes 
The ad was run in Time, according to Quen- 


Ple t t 181 : . ‘ 
ae en a or The pipe shown above is a filling neck for an 


underground gasoline storage tank. It posed a 
difficult threading problem for a workman using 
the ordinary method with a ratchet lever. The 
ground was wet and slick. Footing was insecure 
for the workman trying to brace himself for a 
pull on the lever. 

But the LAWCO Portable Power Pipe Threader 
solved this problem in a jiffy. Even with a 22-year 
old die, threading the 4-inch pipe took only 4% 
minutes. The manual method would have taken 
nearly an hour. 

Operation of the LAWCO Junior is extremely 
simple and safe. After connecting to a 110-volt 
A.C. or D.C. circuit, this 20-pound portable pipe 
threader employs a % horsepower electric motor 
that drives the threader die. The tool has a 
toggle switch to provide reversible power. 

You can use this labor-saving unit for operating 
a winch, a wire puller, an auger for underground 
tunneling, for boring post holes, driving nuts and 
bolts, and opening valves. Write us for further 
details, or ask our salesman to call. 




















“You were certainly right about that ‘shop and 


compare!’ | went out and compared and bought a VELOCITY POWER TOOL COMPANY 
water heater from the fellow across the street. 201 North Braddock Avenue, Pittsburgh 8, Pennsylvania 
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“Sir” Patrick PEERLESS says... 


¥ “PEERLESS is the place to BUY 
Quality Vitreous China!” 


. . « designed for Customer 
satisfaction, Beauty 
and Dependability! 


No. 5200 Combination 

A profit-emaker for dealers . . . dependability 
and lasting beauty for your customers! Thi+ 
Close-coupled combination is made of the finest 
quality pure white vitreous china for life-long 
cleanliness. Has the exclusive Peerless 4-bolt tank 


connection. Extra large trapway. No. 30 Lavatory 


. . Simple installation and sparkling 

' Also available apa r white vitreous china make this lavatory 

Lifetime Vitreous China a top seller. Trim 17” x 19” ledge-back 

in 6 rich colors perfectly Scien Conceal trnt overfow, ant 

matched with Alliance, for attaching adjustable metal towel 

Crane. Lawndale & bars. Takes regulation fittings; 4” cen- 

? ters. Give your customer the satisfaction 
Southern Porcelain. of owning quality china. 


Write, wire or phone for further information today! 


PEERLESS POTTERY, INC. @ EVANSVILLE 12, INDIANA 






































for the finest in 


LAVATORY 
LEGS and towel bars 


the name to remember is 


} 
| 
Hl 


30-50-70 
Gallons Storage 
@ A size to meet every home 

requirement. Uses pressure burn- 
er, number 2 oil, and sells at popu- 
lar prices. Every feature for vol- 
ume sales. 

@ Alsomade ina booster mod- 
el with large pipe connections for 
use with an extra storage tank. This 
model is also suitable as a booster 
for 180 degree water. 


me 
OC0OCGMLON 


110 S. Dickinson St. @ Madison 4, Wis. 


manufacturers of quality 
plumbing specialities, including: 


* bathroom accessories! * vanities! 

* basket strainers! * replacement baskets! 

* pipe straps! * floor & ceiling plates! 

* brass nipples! * chrome-plated nipples! 

* chrome-plated brass * chrome-plated 
fittings! Sure-Grip flanges! 





Sold thru the wholesaler + Write for Catalog 


REED-CROMEX CORPORATION 
492 S. GREEN RD. + CLEVELAND 21, OHIO 
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News 





(Continued from page 179) 
tin Garman, U-R advertising and sales promo- 
tion manager, to encourage home-buying as 
well as focus attention upon the benefits pro- 
vided by modern bathrooms. It was timed to 
salute the National Assn. of Home Builders 
during their annual convention in Chicago. 


Hydronic Mfr. in Move to Offset 
Warm Air Lead in Cleveland Market 
Ricumonp Hit, N. Y.—A Cleveland sales 
office has been opened by Slant-Fin Radiator 
Corp. The firm manufactures commercial ra- 
diation, residential baseboard radiation and 


YOUR BEST BUY 
IN A FULL-SIZE 


36” SUMP PUMP 


Here are the quality features of 
the Triangle 90-IF brass-fitted 
cast-iron sump pump you can sell 
with confidence at its low price: 


GE % hp motor, drip-proof top 
Colectric silver contact switch 
Stainless-steel sleeved shoft 


Finest 5” copper float 
Bronze-bearing surfaces 


anenasapenananey 





Non-clogging bronze impeller 
special process coils for hot water and steam Backed by 32-year experience 
heating systems. 

Slant-Fin’s general marketing policy is to use 
the services of manufacturers agents. In ex- 
plaining the departure from this policy with 
the opening of the Cleveland sales office, gen- 
eral sales manager Alvin Buschel said: “While 
our over-all policy is to use manufacturers 
agents, it was felt that direct factory coverage 
was necessary in the Ohio area to fully promote 
the advantages of hydronic heating systems in 
an area in which warm air heating is strongly 
centered.” 

Clifford Rutter is manager of the Cleveland 
office, located at 3939 Wendy Drive. 


See your wholesaler or write for 
further details and prices. 


MANUFACTURING CO. 
2981 EAST LAFAYETTE, DETROIT 7 


TRIANGLE 











FLOATS 


ARE OUR 
BUSINESS 


Republic Pipe and Supply Corp. 
Celebrates 45th Year in Business 

Roxsury, Mass.—Fifty-seven employees of 
Republic Pipe and Supply Corp. celebrated the 
company’s 45th anniversary recently at the 
Boston Lennox Hotel. 

Four employees received gold watches in 
honor of 20 years service, and seven received 
watches in honor of 10 years service. The awards 
were presented by Samuel Lipsitz, board chair- 
man; A. Kif Feinstein, president; and Dora 
Rogoff, founders of the company. 


4” x 5” 
NO-S0L* 
TOILET FLOAT 


Riveted Spud Attachment * Gasket Securely 
Seamed Between Halves Assures Dependable Service 


yling & Reichert Co. has been © @ 


manufacturing top quality toilet 


floats exclusively for over 49 
SPECIAL FLOATS 


years. The special spud attachment 

provides against turning and leaking 
We also manufacture brass and 
copper floats for various open 


and at the same time reinforces the 
tank applications: carburetor, 


surrounding float area. Every f 
is tested and inspected before ship- 

humidifier, sump pump, and 
*Trode mark registered 


THE AYLING & REICHERT CO. 
3047 NORTH ERIE...TOLEDO 11, OHIO 


New Program By Worcester Wholesalers 
Provides Christmas Check For Charity 

Worcester, Mass.—Instead of presenting 
Christmas gifts to customers as in the past, the 
Associated Plumbing and Heating Wholesalers 
of Worcester County this Christmas voted to 
convert such gifts into contributions to charity. 

The Cerebral Palsy Assn. of Worcester Coun- 
ty, the Kiddie Kamp Corp. and the Worcester 
Foundation for Experimental Biology were 
beneficiaries of the 1957 donation. 


QUALITY WITH ECONOMY 


4”; §” 
TYPE “A” 
Sales Force Gets Review of Koven Toilet Fleat 
Policy, Marketing Strategy for ‘58 
Jersey Crry, N. J—About 45 members of the 
Koven Co.’s sales force from all parts of the 
(Please turn to page 182) 
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PROFITABLE SEWER AND DRAIN CLEANING... 
WITH POWERFUL, ELECTRIC SEWEROOTER! 





* THE SNAKE 

THAT MAKES 
THE 

DIFFERENCE! ~ 





SENIOR MODEL: q 
Cleans 3” through 8” § 
lines; AC Heavy Duty Ca- 7 
pacitor Motor; foot switch; 
easy one-man operation; 
portable powerhouse! 


JUNIOR MODEL: 


Economical magic for 114” 


to 4” lines; AC Heavy Puty Capac- 
_ itor Motor; foot switch; depend- 
able versatility built by the leader! 


iT) . . 
Flexicore Wiropecenter” Snakes 
General’s patented Snake construction 
reduces breakage. Rugged strength means 
profitable operation. 


Get details on our full line of Electric Cleaners, Hand-Operated 
Tools, and Wiropecenter Snakes 


GENERAL WIRE SPRING CO. 
906 S. SARAH STREET, PITTSBURGH 3, PENNSYLVANIA 
Distributors throughout Canada and U.S. 





Exclusive 


Removable Coil 
ALL Copper 


TANKLESS HEATER 


. : AT ANY 
Deties Comparison PRICE 


@ Can be installed either vertical or 
horizontal 


@ REMOVABLE feature permits re-use 


of shell or coils 


@ Ideal for hard-water areas 
Our Sist Year 


KAM WATER HEATER MFG. CO. INC. 


239-249 Alabama Ave., 


Brooklyn 7, N. Y. 








F.H.A, ACCEPTED 


Bai NEW LOW PRICE 
Prevents unsightly cracks between 
tub rim and wall. 


TITEWALL 


BATH TUB HANGERS 
Keeps Tub Snug to Wall 


@ Easily installed by any building 
tradesman before walls are 
plastered. 

@ Saves time in installation. 

®@ Saves unsightly patching. 

@ Can be used on studding, furring 
strip on flat walls. 

@ Packed 4 in a box with wood 
screws. 

@ Adds nothing to cost of building. 


SOLD THROUGH ALL PLUMBING WHOLESALERS 


TITEWALL HANGER CO. 
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9837 S. Waters Ave. 
Chicago 43, Illinois 











News 





(Continued from page 181) 

country attended the firm’s two-day conference 
here. Features of the affair were a review of 
company policy and marketing strategy for the 
coming year. Another highlight was a product 
display, with the firm’s new Heatmaster line of 
gas and electric water heaters getting feature 
billing. Business was followed by pleasure—a 
dinner-show at the Latin Quarter and a banquet 
at the Plaza Hotel. END 


Names in the News 


(For additional “Names in the News,” see page 65) 


American Air Filter Co., Louisville, Ky. —Frank 
Platt named to the newly created post of central 
regional manager for all products. 


American-Standard, Plumbing and Heating Di- 
vision, New York City—C. J. Hurray named mana- 
ger of the Louisville, Ky., enamel plant and L. B. 
Neb named manager of the Richmond, Calif., enamel 
plant. 


Bruner Corp., Milwaukee—The Hanley Co., Hous- 
ton, appointed district representative in southern 
Texas and southern Louisiana. Equipment Sales 
Co., Richmond, Va., appointed district representative 
in Virginia, North Carolina and South Carolina for 
the company’s line of feeders. 


A. M. Byers Co., Pittsburgh—Daniel Torisky 
named advertising manager and Joseph Smith ap- 
pointed assistant advertising manager. 


Crescent Plastics, Inc., Evansville, Ind.—Ted 
Yeiser appointed manager of the newly formed 
plastic pipe technical division. 


Dresser Manufacturing Division of Dresser Indus- 
tries, Inc., Bradford, Pa.—C. E. Boston named sales 
representative for northern California and western 
Nevada. William Marshall, Jr., named sales repre- 
sentative for New England. 


Dunham-Bush, Inc., West Hartford, Conn.—Rus- 
sell Comstock appointed chief engineer and Richard 
Gardner assigned to the staff of Heat-X, Inc., a sub- 
sidiary of the company in Brewster, N. Y. Appointed 
sales engineers are Larry Donnenwirth in Sacra- 
mento, Calif., and Henry Boudolf in St. Louis. 


Josam Manufacturing Co., Michigan City, Ind.— 
John Armbruster named sales representative in 
southern Ohio, with headquarters in Columbus, O 


Mansfield Sanitary, Inc., Perrysville, O.—John 
O’Connor appointed direct factory representative for 
the Chicago-Milwaukee area, with headquarters in 
Chicago. 


Minneapolis-Honeywell Regulator Co., Minneap- 
olis—Louis Belford appointed to the newly created 
post of eastern sales manager for the commercial 
division covering a 23-state area with headquarters 
in New York City. Martyn Kingsland has replaced 
Belford as eastern regional commercial sales man- 
ager covering New York, Connecticut, Rhode 
Island, Massachusetts, Vermont, New Hampshire, 
Maine and part of New Jersey. Joseph Jester has 
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succeeded Kingsland as northwest regional com- 
mercial sales manager covering Minnesota, Nebras- 
ka, North Dakota, South Dakota and parts of Iowa 
and Wisconsin. Robert Patton has been named 
regional commercial sales manager for Colorado, 
Utah, Wyoming and parts of New Mexico, Nevada, 
Montana and Idaho. 


Phelps Dodge Copper Products Corp., New York 
City—Edgar Dunlaevy elected executive vice presi- 
dent. S. Allan Jacobs elected president of the firm’s 
Inca Manufacturing Division, Ft. Wayne, Ind. 
Elected vice presidents are John Conlon, William 
Dunbar, Jr., and Earle Mitchell. Charles Moody 
named works manager of the Habirshaw Cable and 
Wire Division, Yonkers, N. Y., and Lewis Buckman 
named works manager of the Bayway Division, 
Elizabeth, N. J. 


Reading Metals Refinery Corp., a subsidiary of 
Reading Tube Corp., New York City—Robert Jacob- 
son appointed director of purchases. 


Slant-Fin Radiator Corp., Richmond Hill, N. ¥.— 
Alex McDowell appointed sales representative for 
the province of Ontario. 


John Sunshine Chemical Co., Chicago—Appointed 
sales representatives are: Davids-Steinbach Co., 
Oakland, Calif., for northern California; Reno, Nev., 
and Hawaii; Maurie Graysen, Los Angeles, for 
southern California, Las Vegas, Nev.; and Arizona; 
and C. E. Williams, Houston, for the state of Texas. 


Toledo Desk and Fixture Co., a division of Crane 
Co., Maumee, 0.—C. W. Nelson named plant man- 
ager. 


The Trane Co., La Crosse, Wis.—E. C. McLaughlin 
appointed purchasing agent for the manufacturing 
division in La Crosse. L. A. Brewer appointed pur- 
chasing agent for the manufacturing division in 
Clarksville, Tenn. Named sales engineers are Robert 
Williams in Pensacola, Fla.; Roger Hamilton in 
Cincinnati; and William Ames in Syracuse, N. Y. 
Named authorized distributors of package air condi- 


(Please turn to page 184) 





MORE business 
for you with 


These attractive U. S., 
Plumbing fixtures are de- 
signed to meet the require- 
ments and specifications of 
any kind of educational 
building or other project. 
Your customers— architects, 
builders or plumbing con- 
tractors — can specify these 
U. S. fixtures with the utmost 
confidence in their quality 
and serviceability. As a re- 
sult you'll be getting more 
and more business in con- 
struction of new schools and 


other buildings. 


CONSOLIDATED 

SHIPMENTS, the exclusive 

U. S. distribution plan, helps 

you cut operating costs, too, 

since you can reduce inventory investments . . . reduce freight 

rates . . . eliminate the need for large warehouse space . . . 

and consolidation assures a fresher stock of plumbing and 
heating products at all times. 














Write today for our Free U. S. Catalog. Request also full 
information about our zew ‘“Youngland” toilet which is 
also available in Consolidated Shipments to help you earo 
more profits easier with U. S. products. 


UNITED STATES 


PLUMBING FIXTURE CORPORATION 
1130 CITY PARK AVE., COLUMBUS, OHIO 


Pr ai Bescoeeeeeeeeeeeeeeeeeeeeeeee 
> 








. 
Please send me the new U.S, Plumbing 
Fixture Catalog. 








Name 





Tia oo Address 














, I'm the one who's selling the do-it- City ZOND nm State 


yourself tools at half price.” 





“eseeesesee e* 
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Bi . £86) 7 eae: 


L bdbof 
QUALITY » SERVICE 


CAST IRON FITTINGS 
MALLEABLE FITTINGS 
DRAIN FITTINGS 





AIR VOLUME 
CONTROL 


ELIMINATES 
ee Vid eo melcic) amas |, |e) 


* Fits all tank sizes through 82 gals. 


* For use with all shallow well and 
deep well jet pumps. 


* Reduces inventory. 
% Easy to install. 


Now you can put this amazing air vol- 
ume control on jet water systems you 
service. No diaphragms. No wearing 
parts. One control fits all popular tank 
sizes. Larger air capacity. Almost im- 
possible to water-log tank. Costs no 
more than ordinary controls. Packaged 
complete with necessary tube and fit- 
tings. See your wholesaler or write: 


STA-RITE PRODUCTS, INC. 
101 S. 8th St., Delavan, Wisconsin 
Sales Offices and Factories at: 
Chamblee, Ga. e Los Angeles, Calif. 
Hialeah, Fila. e Dayton, Ohio ' 
in Canada: Sta-Rite Pumps (Canada) Ltd., Ajax, Ontario 





Names 





(Continued from page 183) 


tioning equipment are: Dauer Refrigeration Co., 
Boston; The Raymond Diehl Co., Tallahassee, Fla.; 
and Cooling Enterprises, Inc., Heights Electric and 
Engineering, Wyant Engineering Service Co, and 
Conditioning Service Corp., all in New York City. 


Walworth Co., New York City—Leo Conway 
named assistant manager of the Metropolitan New 
York division, with headquarters in Harrison, N. J. 


Youngstown Kitchens, Division of American- 
Standard, Salem, O.—Named regional managers are: 
Richard Welsh in the territories served by distrib- 
utors in Providence, R. I., and Hartford, Conn.; 
James Wylie in the terrigory served by the dis- 
tributor in Winston-Salem, N. C.; Luther Newell in 
the state of Florida; W. E. Meeks in the territories 
served by distributors in Atlanta, Ga., and Birming- 
ham, Ala.; Medard Wicklas in the territories served 
by distributors in Oklahoma City, Kansas City 
and Springfield, Mo.; and Robert Fennell in the 
territories served by distributors in Toledo, O.; 
Grand Rapids, Mich.; and Lansing, Mich. The 
Joseph B. Smith Co. named distributor in the To- 
ledo, O., area. END 


Europe on a Plumber's Holiday 
(Continued from page 94) 
was some 50 feet or more above the ground. 

“No running water?” I asked. “No run- 
ning water,” he agreed. 

Crowds of tourists gathered as I set up 
my camera. A flash of light . . . and the an- 
cient water closet had posed for its first 
publicity shot. Each tourist then solemnly 
looked down the hole as he walked past. 

The Assistant Master of the Armories ex- 
plained that in days of yore all waste was left 
to accumulate beneath the drain for a few 
years. Then, it was dropped into the moat 
as a strong deterrent to any would-be ag- 
gressor. Four such water closets were in 
this section of the Tower. 

When installed, these were “quite the 
thing,” my host continued. They first served 
William the Conqueror shortly after he or- 
dered the Tower built in 1078. 


= Later, a pen pal of my wife greeted us 
with unrestrained joy. His family was 
amazed that I wanted to photograph the 
bathroom. This just was never done. But, 
in the spirit of things, they agreed, even 
supervising my photo-taking. 

They explained how each gadget worked 
(or didn’t work). They were so taken with 
bathroom photography that their faces 
lengthened noticeably when our group later 
was refused admittance to the Queen’s bath- 
ing facilities at Windsor Castle. 

I was told most British homes have one 
bathroom—no more, no less. The English 
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insist on duplex homes, which cost less to 
build and since these homes are small, there’s 
room for only one bathroom. 

Our next stop was the French Riviera— 
a flop as far as bathroom sleuthing goes. 

Seeing little of plumbing interest, Alice 
and I went to visit Princess Grace of Monaco, 
but, when trying to enter the palace, we 
found the Riviera has one place of privacy. 
Princess Grace’s bathroom. There was no 
written sign advising us of this, but “no ad- 
mission” was stamped on the guard’s faces. 

So down the Italian Riviera on a bus we 
went, in quest of the grandeur that was 
Rome and a quick introduction to Italian 
plumbing. 

This was at Genoa, and admission was 25 
lire. We dug into our pockets and pulled 
out a 10,000 lire note ($15). The matron had 
no change—but, it so happens, this was an 
emergency and, luckily, the Italians are an 
understanding people; so we got in free. 


= We learned that public rest rooms in Italy 
can best be described as “different” or “in- 
teresting.” One resembles another. Each 
puts into service an elderly attendant (usu- 
ally female), a 25 to 50 lire charge and ink- 
laden newspapers. 

Our bus next sped through Naples to the 
ruins of Pompeii. It parked beside a res- 
taurant on the edge of that fateful city. A 
guide led our group from one reclaimed villa 
to another, then paused and asked for ques- 
tions. I took him literally. 

“Where is the bathroom?” 

“In the restaurant near the parking lot,” 


he answered. (Please turn to page 186) 








AWTOM ATIC 
WASHERS . 




















“No, I’m sorry. The ironing you 
must do yourself.” 
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YOUR 
ANSWER 


For Those Who 
Want the Best 


GLENMONT 
3012 


GLENMONT—Sentry’s luxurious vitreous 
china reverse tray close-coupled closet 
combination. 

Modern concealed jet for dependable 
service. 

Presented in gleaming white and dec- 
orator colors. 

Sentry guarantee assures customer satis- 
faction. 

Competitively priced! Immediate de- 


ivery. 
Consult your wholesaler! 


SENTRY SANITARY CORPORATION 
MANNINGTON, W. VIRGINIA 


GUARANTEED QUALITY 


{ SENTRY U/iitreous CHINA 


COMBINATIONS AND LAVATORIES 





eeeeeeeeeeeee 





Handiflo 
handles suds and 
waste water 


connections 
are out 
of sight 


..duratub- —_ 


LAUNDRY TUB 


for a truly | 
modern, completely 

automatic 

laundry ! 


Model 9TD 
Patented 


duratub, a natural for new partment for laundry supplies 
homes or home modernizing’ ...extra counter space. White, 
. eliminates unsightly, old- pink, green, yellow baked 
fashioned stationary tubs. enamel on bonderized, electro- 
Exclusive Handiflo* double galvanized steel. For suds- 
drain stores suds, drains saver and single hose washers. 
waste water with no hose Ask your plumbing supplier 
handling...durable 20-gallon or write for the name of your 
Fiberglas® tub...large com- nearest distributor. 


* duratub, Handifie cree « 
trademorks of E. tL. 
Mustee & Sons, Inc, = *& 

> 
. 


‘EE. L. MUSTEE & SONS, INC. 


6911 Lorain Avenve . Cleveland 2, Ohio 


eeeeeveeveeeeaeeeeeeeeeeeeeeeeneeeeeeeeeeee 
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FOR REAL HEATING EFFICIENCY 
FOR TOP DOLLAR VALUE... 


PENN 
GAS BOILER 


AGA approved tor natural, many 


factured and mixed gases 


Complete package uni 
operate 


Four models trom 80,000 


160,000 BTU MR output 


Penn Whelesaler 


PENN 


BOILER AND BURNER 
MANUFACTURING CORP. 
Lancaster, Pennsylvania 


FLARE 
and COMPRESSION | 


TYPE FITTINGS 
at 
DOWN TO EARTH 


PRICES 


PRODUCTS CORP. 


PLANO, TEXAS 


‘wmec ADJUST-ODpArT | 


DRAFT CONTROL 





Fully adjustable for precise accurate setting 
and instant response to draft variations: 
ADJUST-O-DRAFT is quality constructed. A 
cast aluminum ring with built in stops, con- 
cealed solid brass bearings, and other 
features, insure lasting dependability and 
maximum efficiency when you INSTALL 
ADJUST-O-DRAFT. 





Avaiiable in sizes from 
5 thru 12 inches. 


MANUFACTURING CO. 
45-16 - 162nd Street, 
Flushing, L. I., N. Y 








(Continued from page 185) 


“No. I mean the one for this villa.” 

He smiled and turned away. Our group 
started toward the defunct town hall. 

“Where is the bathroom?” I insisted. 

“T’ve been a guide for many years,” he 
confided. “But it’s impossible to know every- 
thing.” 

The tour continued. Finally, up ahead 
there was some commotion. In the middle 
of a room stood a large marble lavatory 
“Bathroom,” the guide announced tri- 
umphantly, Other tourists nodded in assent 
I decided not to ask further questions. 


« Next, we headed north, Arriving in Rome, 
we sought the old Roman baths and public 
bathhouses, To our great disappointment, 
however, the baths from the time of Julius 
Caesar juat hadn't held up, They're now 
rubble, “Albergo Diurnos” are the modern 
replacements in which men and women—in 
separate rooms, of course—get baths, mas 
sages, hair cuts and dry cleaning 

For those who have no bathtub or lava 
tory at home, there’s a special laundry 
Clothes are washed, dried and returned to 
the owner by the time he leaves the bath. 


eltalian city life has other advantages. 
There are numerous “Orinadori” (men’s 
urinals) conveniently placed on street cor- 
ners. To eliminate the problem of locating 
them during time of need, they have no par- 
tition or enclosure. 

From Rome, my wife and I journeyed by 
train to Gubbio, near Perugia. At the Pal- 
ace of Gubbio, 13th and 14th century rulers 
constantly entertained visiting dignitaries. 
An acute logistical problem arose, however. 
Where could the dignitaries, awaiting audi- 
ence, rest and comfort themselves? 

The royal plumber saved the day. He con- 
structed some 20 open-air water closets in 
the gardens. So visitors could chat, the 
closets were installed in a great circle. These 
are the oldest rest rooms in Italy—even older 
than the “Orinadori.” 


s My Italian notes show more—in some cases 
reflecting real progress in plumbing. For 
example, there are new bathtubs four feet 
high with built-in seats. These are mounted 
via a small step ladder. There’s a bathtub 
that gently rocks, creating soothing waves. 
Marble tubs are used by the rich. And there 
also are electrically-flushing water closets. 
When our train climbed out of Italy to- 
ward Switzerland, I felt we were leaving 
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behind the genius of plumbers dating back 
2,000 years. In Stuttgart, Germany, our hotel 
was most modern, offering twin lavatories 
and a water closet. At the crack of dawn— 
Saturday no less—the phone rang. It was 
the chief city plumbing planner. He had 
received my earlier letter and had made 
arrangements for us to visit most of the city 
before everything closed at noon. With the 
chief plumbing planner, the chief city con- 
struction planner, his assistant, an interpre- 
ter and a chauffeur, I dashed from one section 
of the city to another. I saw how the city 
had been rebuilt since VE Day and the im- 
portant part plumbing had played in its 
progress 


« Next was Berlin and another early morn 
This one came from an as 
Speaking 
fluent English (which he had learned from 


ing phone call 
sistant to the city planning chief 


American occupation troops), he spent 30 
minutes outlining our schedule for the next 
three days 

I found that no plumbing fixtures are 
made in West Berlin, just brass. Fixtures 
are imported. “Glamorous new bathrooms” 
are unheard of in new home construction 
The standard bathroom has a water closet, 
tub and lavatory. Many bathrooms don't 
have faucets or showerheads. There’s a hand- 
shower type of affair at the end of a hose 
which services both the tub and lavatory. 
This can be fastened to the wall over the tub 
as a shower. Or, with a flick of a switch, it 
furnishes a constant flow of water as a faucet 
for either the tub or lavatory. All fixtures 
are white and functional in appearance. 

Before the war, many outhouses were 
in service, but all were destroyed and never 
rebuilt. Now, before the government will 
finance home construction, a bathroom must 
be included in the plans—and the govern- 
ment finances 95 percent of all homes. 


« The local plumbing contractors association 
turned out in full force the last day of my 
tour. They took me to visit their shops. At 
the airport, they bid farewell, offering (in 
German) pledges for future cooperation. 
Next was Amsterdam and modern, clean 
plumbing. Then, by air, to Paris, the “City 
of Light” and a lesson in French hotels. 
Most rooms have a lavatory-bathtub combi- 
nation with the water closet hidden in a 
dark hall. In search of a rest room, I tried 
one door, then another and finally discov- 
ered the dim outline of a water closet. Hang- 


(Please turn to page 188) 
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Over 400 Options 
of Boosey 
Floor Drains 


\\\ 


N 
\ 
\ 


The Boosey line offers you a custom selec- 
tion of over 400 floor drain variations to 
assure you of the exact drain for the job. 
Basic drain options include backwater floor 
drains with deep seal traps, standard floor 
drains—and even drains for window aquari- 
ums. All of these drains are made to Boosey 
quality control standards and are available 
in a complete range of sizes to meet every 
requirement. 

If you don’t have Boosey’s catalog of floor 
drains and auxiliary fittings, write for it 
today. Each catalog includes a ready refer- 
ence guide for convenient location of the 
drain required. Write for catalog B-49-CI. 


PL-S83 


NORMAN BOOSEY MFG. CO. 


5281 Ave Detroit 8, 


BOOSEY 


Avery Mich 














NO. 900 
SERIES 


stand hard 

use in Industrial, 
Institutional and 
Commercial Installations! 


SOLID HARD RUBBER SEATS 


e@ Low cost, due to modern mass-production methods 
and economies. 

e Lustrous ebony finished hard rubber, nothing to 
crack, peel, split, stain or wear out. 

e All surfaces have high-gloss finish. Flat bottom 
seat, solid hard rubber throughout. ; 
Satin-smooth contours and edges assure sanitation 
and simplifies cleaning. 

Rubber covered no-check hinges with solid brass 
posts—all exposed surfaces matching hard rubber. 


Companion to EVERNU—finest seat made 


Ord @ Model 901 for Regular Bowl 
rder @ Model 913 for Elongated Bow! 


Backed by 25 Years of Experience 
in Research and "Know-how" 


WRITE, WIRE OR PHONE FOR PRICES TODAY! 


Mad. States Rubber Products, Inc. 


1230 RACE STREET PRINCETON, INDIANA 











(Continued from page 187) 
ing down from the ceiling, at the end of a 
long cord, was a small light bulb. 

The door sprang closed behind me. The 
room was pitch black. I couldn’t find the 
light switch. I wedged my foot between the 
door and the door frame, permitting light 
from the hall to filter through. I stretched 
for the bulb and the string that should dangle 
beneath. Nothing. 

I stretched further. My foot slipped from 
its place. The door slammed. Still no light 
cord. I felt around the bulb. I slapped the 
wall near the door. No switch. Darkness. 


= Matters were urgent. 

I hurried down the hall. A maid peeked 
out from a closet. I explained my haste. She 
shrugged, then motioned. We entered the 
bathroom together. She closed the door. 
Blackness again. I heard the bolt on the 
door slide into place, locking it from the in- 
side. 

The lights flicked on. The maid giggled. 
She slid the bolt out of place and the lights 
went off. When the bolt was in place it com- 
pleted an electric circuit and the lights flicked 
on again. 

I should have known. The City of Light 
naturally would conserve electricity! 

The next day, a Frenchman from the 
American Embassy was assigned as our 
guide and local plumbing expert. He was to 
accompany us to the palaces of Versailles and 
Fontainebleau in quest of information and 
photos about royal plumbing of the 1700's. 


#A special guide was instructed to give us 
a complete tour of Fontainebleau, which was 
built in a glorious period of French history 
and later used by Napoleon. We were shown 
the main ballroom, the bedrooms and par- 
lors. At last, we entered the Little Cor- 
poral’s personal suite. 

Next to the bedroom was a bathroom cubi- 
cle containing a lead tub, a basin and a box 
for soiled linen. Hot water formerly was 
piped from a wood-heated stove on the floor 
above. Cold water also came from above. 

The room was decorated with glazed mir- 
rors. The floor was marble with a drain for 
over-splashed water in the center. 

Napoleon had no water closet. He was 
satisfied with a chamber pot. 

The curator of Versailles, the palace 
Louis XIV built at the height of the reign 
of French royalty, was a young but mature 
woman. She bubbled with interest while 
leading us to each corner of the palace. We 
strolled through the perfect gardens, the 
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golden Hall of Mirrors, and into the regal 
bedroom of Madame DuBarry, mistress of 
Louis XV. 

“Now, you will see the bathroom of Ma- 
dame DuBarry!” our hostess announced. 

We entered a room some 25 feet square. It 
was splashed with exciting colors. But some- 
thing was missing—the plumbing fixtures! 
There was no bathtub, water closet or lava- 
tory. 

“Everything is gone,” the curator said sad- 
ly. “All was removed after World War I 
and melted. The government needed lead.” 

Frustrated, we asked to see the fixtures in 
other bathrooms. We learned the palace has 
200 bathrooms, but in each case the fixtures 
are missing, melted as scrap. The curator 
wanted new fixtures, modeled after the old, 
but nowhere could she obtain authentic pic- 
tures of them. 


=» Yes, she wanted to see photos from the 
files of the Plumbing Fixture Manufacturers 
Assn. Perhaps they would be helpful. I 
promised to mail copies to her upon my re- 
turn to the United States. 

Our few days in Paris ended, and with 
them our tour. 

Seasoned travelers at home ask, “What do 
you think of Europe and its people?” 

When I reply at length, they smile know- 
ingly. Their chuckles say, “How could you 
know so much? You were there only six 
weeks!” 

I always smile back. You see, I have a 
secret understanding of the people in each 
country. I’ve studied their bathrooms on a 
plumber’s holiday! END 





- in plumbing drainage... 
it costs no more 
for the... 


The Backwater Sewer Valve which pro- 
vides complete, positive protection agoinst 
backwater from heavy roins, floods and 
inadequate sewer carry-off. The scientifical- 
ly engineered flap valve permits normal 
drainage to the sewer, but closes instantly 

. and tightly ot the slightest backflow 
from the sewer. 


series 1170-T 


BACKWATER VALVE 


®@ Every home and every building needs to be safeguarded 
against the ravages of backwater — especially since ordinary 
insurance does not provide for this contingency. JOSAM Back- 
water Valves positively prevent water and sewage backing up 
through drain lines, Once installed, JOSAM Bockwater Valves 
stay on guvord for the life of the building. 

Send for free literature. 


Josam Manufacturing Company 
Dept. DE-2 Michigan City, Indiana 
Representatives in all principal cities 


Josam products are sold through plumbing supply wholesalers. 











Compact 
FURNACE 











Weighs just . 
8% Ibs. 1 Use 4%” or 
less snake x." snake. 
Holds 35 ft. 


gt of" nae. 
Flexi-Handi-Roder 


The last word in a compact, lightweight 
quality-engineered drain roder. 
% Reverses Right or Left — by flip of switch. 
* All Steel Construction — bearings throughout. 
% Precision Built Motor — AC/DC DRILL type. 
* Jacobs Hand-Tite Chuck — 2-tone finish. 


See your Wholesaler or Write — 














“How about putting a little of that down 
on a nice new heating system?” 
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FLEXIBLE PLUMBERTOOLS, INC. 


ingo Avenue, Los Angeles 34. California 


Company, 9 S. Clinton St., Chicago 6, Illinois 











/ give Expert Service 
and | use... 





The 





correct 
PULSATION 
and 


POOR CO: 


Adaptable to any pressure atomizing burner. 
Available for 4”, 5”, and 6” blower tubes. Ad- 
justable air shutters permit obtaining high effi- 
ciency sunflower flame or efficient non-pulsating 
flame. 

Comes complete—easily installed 
A PROFIT MAKER 


“My Customers appreciate the DIFFERENCE!" 





For details, write to: 
BOSTON MACHINE a Heating Supplies Div. 
7-17 WILLOW STREET 
WORKS COMPANY, tYnn, MASSACHUSETTS 


(WHAT - we're out of oil AGAIN 2 | 
LET’S STOP WASTING Fuel 


and install 











saanne’ 


Cranford, New Jersey 





we 4 Atomic” Spray 
““ _T) HUMIDIFIER 


for commercial, industrial use 
Compressed air —— singly or 
in batteries. Single, double, or four 
jet heads. Spray. 1 gal. to 414 gal. 
water per hour. 

Brass—fitted with copper and stain- 
less steel. 

Write for details on line . . . Bul- 
letin No. 900 


MAID-O’- MIST, Inc. 


3217 NORTH PULASKI ROAD 
CHICAGO 4I, ILLINOIS 


Factory Comfort Cooling 

(Continued from page 91) 
office building has been known to start a 
snow-balling trend towards the installation 
of air conditioning. 

“The potential is so great in the industrial 
market we believe it will take some years to 
develop comparable penetration. Neverthe- 
less, we do see a trend crystallizing.” 

To support his contention, Minard pointed 
to a recent increase of big industrial orders 
including 3,250 tons of refrigeration for the 
Martin Company guided missile plant at 
Orlando, Fla., and 2,500 tons for the new 
Teletype Corp. factory at Skokie, Ill. 

The Teletype project is believed to be the 
largest completely air conditioned industrial 
center in the midwest, while the Martin pro- 
gram is regarded by Trane engineers as one 
of the tops in the country. 


s Combined, the 5,750 tons of refrigeration 
provide cooling equivalent to melting 11% 
million pounds of ice every 24 hours—or 
enough to air condition over 2,300 homes. 

“There are today indications that the trend 
is growing faster in the southern part of our 
country than any other area. This is true 
because here an investment in air condi- 
tioning offers returns on more days of the 
year,” said Minard. 

As a case in point, he singled out the 12- 
acre W-K-M manufacturing plant near 
Houston, Tex. Here, 2,225 tons of refriger- 
ation are comfort cooling more than 500,000 
square feet of manufacturing and office space 
under one roof. 

While the trend is stronger in the south, 
it is not confined to this area. According to 
Minard, industrial air conditioning is mak- 
ing inroads in the northeastern and mid- 
western parts of the country, particularly in 
the electronics, precision tool, and other 
skilled labor industries. 


«“In these industries, high wages are paid 
to attract and hold the talented personnel 
needed to do the job. As a consequence, 
managements normally do everything pos- 
sible to achieve the greatest productivity re- 
turn. Air conditioning assists by helping 
improve employee efficiency and morale and 
reducing turnover and absenteeism,” Minard 
said. 

Minard also noted that it is frequently not 
legitimate to separate comfort cooling for 
employees and process cooling used in man- 
ufacturing techniques. 

“Many times one application is capable of 
providing both,” he said. END 
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7/02OW Ol/7 QaOEaOMAaE LL AG 
eee | for a new 
Model No. 520 KENNEDY 


20" x8 1/2"x13" 


yourneyrmrar 
@ 7 lined drawers, top storage 
al -t- |) Car-lalemmaslell-o40le-01 el cele), 


| Wann 40) -4°4-10 30-1) Mole) al taal lon dle) 


Ss 


te 


ae 


Compound 
Drawer Slides Lock 


benchrmate 


. Mac hinist chest desigr 
a base for the JOU 





In Brown, 


Model MC-28 Ripple Baked 
28° x9" x8" Enamel. 


Write for Name of . - 
seusent Meat tan 068 Kennedy Manufacturing Company, Van Wert, Ohio 








-ANNOUNCING, | 
‘The NEW EEZEICLE: | 
* Series 260 Gas-Fired Boiler : 








may 


* 
FINEST HYDRONIC HEATING! @ 
Eight competitively sized © 
models ° 
For steam or hot water z 
systems e 
100,000 to 450,000 BTUs |] a 
Inputs . |Z the HEATERS, | 
New QuickAssembly,@ ~ MOST| FREQUENTLY 
Snap-On Jacket « ‘ASKED FOR BY NAME 
New Drafthood for lower ® tha hiss 0 chelbtialliplaadipinith qusdtnanmaiet etalinn 
headroom ° shops . . . in fact any commercial or industrial heating need. 














° a 
New Cast Iron Sections Peerless Unit Heaters have genuine customer appeal in their beautiful neutral 
° . . ray-green color . . . modernistic cabinet styling . . . compactness . . . economy 
sa silent, efficient Rib-» Pt fur ooo 
CR Surners Combustion chamber is made of ALUMINIZED steel that resists corrosion and 


Deluxe styling, controls en-@ greatly increases the life of the unit. A choice of fan or blower in all sizes 
closed from 50,000 B.T.U. to 200,000 B.T.U. 





rau) * Peerless gives your customers materially more for their money as well as greater 
YEAR Tankless Water Heater - heating satisfaction and best of all, more profit and less headaches for you. 
Water Boilers | 


GUARANTEE 








See your Distributor or write us for literature on these rugged and dependable 
Peeless Heaters that all smart dealers handle with pride. 


Write for the complete story today. 4 


You'll do Better with Basmor!e | 


| : fs 
*BASTIAN on MORLEY co., INC.¢ PEERLESS sane eee DIVISION OF DOVER CORPORATION 


@ LaPorte, Indiana . Branch Plont: Pittsburg, Texas @ | SSESOURAS F, SONTSCEY 
eeeseeeeoeoeeoeoeoeoeoe 0000000808008 
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1. Apply Fluxolder by 
brush to tube and 
fitting. 


2. Assemble tubes and 
fittings. 
correct heating. 


FLUXOLDER 
PRODUCTS CO. 





Pluxolder THE orIGiNAL Solder Paint 


.. AS IT SOlde,. 


3. Heat, touch ends of joints 
with wire solder to check 


WRITE FOR FREE SAMPLE 
and Address of Nearest Jobber 


438 E. Woodbridge, Detroit 26, Mich. 


for Sweat Soldering 
and Tinning 


...- ALL GRADES 


Does 3 jobs in 1 Operation 


FLUXOLDER SOLDER PAINT is a uniform mix- 
ture containing cleaner, activated flux 
and powdered solder—all in one can. 











Handy TUBE BENDER 


Smoothly Bends Any Pipe or Tubing 
34g" to 1%” O.D.... 


\ 
a 
e Just a twist of 
the wrist assures 
perfect, even bends 
—right angle, any 
» angle, U and off- 
set. Save enough 
on ONE job to 
pay for your 
HANDY TUBE 
BENDER. 


( MW HOLSCLAW BROS., INC. 
436 N. WILLOW ROAD @ EVANSVILLE, INDIANA 





| SHERWOOD BRASS WORKS 


SHERWOOD 
No. 86-A tai 


QUIET! EFFICIENT! 
LONGLASTING! TOPS! 


It's a great satisfaction to sell top 
quality merchandise, particularly a 
ball cock which lends that quiet, self- 
respecting touch to every bathroom. 
Yes, the SHERWOOD No. 86-A Anti- 
Siphon Ball Cock is all that and 
more. It’s a prestige builder and a 
profit maker as well. 

ORDER FROM YOUR WHOLESALER TODAY! 


6331 E. JEFFERSON AVE. 
DETROIT 7, MICHIGAN 





(20th \ BOILER CLEANER ! 


NEW BOILERS A 
FAST, EFFICIENT 
START. 


KEK revives 


OLD BOILERS, REMOVING 
SCALE, OIL, CORROSION 


K § Nn ITE FROM ENTIRE 


SYSTEM. 
MADISON 
LABORATORY New Jersey 








MANUFACTURERS’ AGENTS 
REGISTER NOW! 


Manufacturers’ Agency Service maintained for years by 
DOMESTIC ENGINEERING Magazine is for your ben- 
efit and if you have not already registered, write today 
for necessary registration forms and complete details of 
assistance available to agents. 


As a clearinghouse of information for the manufac- 
turers’ agents of plumbing, heating and air conditioning 
equipment, DOMESTIC ENGINEERING Magazine has 
proven invaluable to many leading representatives in the 
past, and if you have not as yet taken advantage, get 
the details today. There is no charge. 

Attach this advertisement and mail it together with your 
letterhead for full information to Manufacturers’ Agency 
Service, 1801 Prairie Avenue, Chicago 16, Illinois. 
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McDaniel Will Head New Sales, 
Distribution Program at Hotpoint Sturdy Power Tool Clears Rags, 


Cuicaco—Hotpoint Co. is launching the most II MTKY ME CT KRY CMM CC ORL 


intensive drive in its history to build and 
strengthen its dealer organization 


Full responsibility for the sccsem will be from Waste and Process Lines 


centered in a newly organized sales and distri- The driving, spinning action of the Motor can be quickly 
bution department headed by John McDaniel flexible cable leader delivers spe- ™OVed to second 
‘ : ‘ cial cutting blades through bends, ™ounting position for 
as general manager. McDaniel will head alldis- | curves, elbows, cross pipes, etc. "3? im flooded areas 
tribution, sales, merchandising and advertising cutting — et ee 
: | grease, a ’ 
functions of the new department. restoring lines to normal capacity. 
sas . : . job 
One of the most cr itical problems in the appli- bar © Ken-Wey fer every, job 
ance industry today, in McDaniel’s opinion, is a eter. —KW-Jr. up to o, Moy've 
breakdown of communications in the selling ame Pe mine ca A yo 
chain, in which the ultimate link is the consumer. structions included. 
“Hotpoint will take aggressive steps to achieve a ten-Maw te 
closely welded and well-balanced factory-dis- Up to 3” lines. Feet switch 


and cord included 
tributor-dealer team,” McDaniel said, “with all HD-53 3-Speed Re. 


members informed accurately of objectives, versible 3” to 10” 
. ” LO *«" Lines 
plans and procedures. a 


The Ken-Way line of power driven, 

: ‘ . pipe cleaning tools is designed to 

«McDaniel said that his recommended 1958 pend @ voriety of —_ sizes with 

franchising program will place great emphasis | Reversible Extra cable, drums, cutting heeds, 
sr . motor end other ports ‘and accessories 

on eliminating dealers who sell only a few units available. . eveileble. 

a year and thus do not appear interested in pro- Write for details on our full line or 

moting Hotpoint products. He estimated that | . | ony species Soe p A. 4 aad nea 

about 14,000 dealers now carry Hotpoint prod-_ | < Zee Bo Jobbers: Desirable territories open. 

ucts and that this number could probably be WP, wah) REA Tes 

reduced to approximately 9,000. av, , , 2 KEN-WAY CORP. 

Working directly with McDaniel are L. J. Di- ee DEPT. DE2 

Angelo, manager of advertising and merchan-_ | ih SPARTA, WIS. 

dising; L. E. Ankerson, manager of special mar-__ | 

kets; C. C. Gramer, manager of distribution 

development and planning; W. G. McNeal, man- e@ WATER SAVER _ —" 

ager of product service; and the Atlanta, Ga, | ‘\ 


od 
New York City and Chicago regional managers | |® DURABLE— \ 
of neue Appliance Sales Co. END @ DEPENDABLE | 


: VOGEL 15/ 
FROG? PROOE 


SEAT-ACTION 





























PEAK 
PERFORMANCE 


/ 
we) / GUARANTEED 


/ CONFORMS TO LOCAL 
=] SANITARY CODES 


fy SEND FOR CIRCULAR V-102 











MANUFACTURED BY 
JOSEPH A. VOGEL COMPANY 


WILMINGTON, DELAWARE 
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ADVERTISEMENTS | 





SITUATIONS OPEN 





SALES MANAGER 


For manufacturer heating boilers, water 
heaters, and plumbing fixtures. Give 
experience. Address Key 503-D, “DO- 
MESTIC ENGINEERING,” 1801 Prai- 
rie Ave., Chicago 16, Illinois. 
U.K. IMPORTER OF HIGHLY COM- 
petitive porcelain on steel kitchen 
sinks with and without draining board, 
requires man with knowledge of volume 
buyers to act as consultant Address 
Key 488-D, “DOMESTIC ENGINEER- 
ING,” 1801 Prairie Ave., Chicago 16, Il- 
linois 


BUYER 


For large plumbing and heating supply, 
with experience. Good salary and op- 
portunity. Confidential. Address Key 
501-D, “DOMESTIC ENGINEER- 
ING,” 1801 Prairie Ave., Chicago 16, 
Illinois. 
SPECIALTY SALESMAN—COMPLETE 
line of strapping, hook, tube straps, 
hangers, etc. Address Key 490-D, “DO- 
MESTIC ENGINEERING,” 1801 Prairie 
Ave., Chicago 16, Illinois. 


GOOD OPPORTUNITY 


for salesman. Prefer journeyman with 
selling experience in plumbing, heating 
and appliances. Permanent position 
for man who qualifies. Firm 35 years 
in business. Write giving complete 
qualifications and references to: FRED 
A HUMMEL, INC., 506 Arlington 
Ave., Plainfield, New Jersey. 


PUMP MAN 


For sales manager of water systems for 
large company. Good salary and op- 
portunity. Address Key 499-D, “DO- 
MESTIC ENGINEERING,” 1801 Prai- 
rie Ave., Chicago 16, Illinois. 


NATIONAL SALES MANAGER WANT- 

ed by top P-H specialty manufacturer 
to supervise and train sales representa- 
tives, sell national OEM accounts and 
represent company at industry meet- 
ings. 40% travel time estimated. Good 
personal growth and earning possibili- 
ties. Employees know of this ad. Ad- 
dress Key 487-D, “DOMESTIC EN- 
GINEERING,” 1801 Prairie Ave., Chi- 


HEATING MAN 


For department large distributor. Good 
wage and benefits. Address Key 500-D, 
“DOMESTIC ENGINEERING,” 1801 


Prairie Ave., Chicago 16, Illinois. 





FOR ADDITIONAL CLASSIFIED 
ADVERTISEMENTS 
SEE PAGES 196 AND 198 














Advertising Department, 


ceding publication date. 





RATES FOR CLASSIFIED ADVERTISEMENTS 
Light face advertisements, fifteen cents per word, including head- 
ing and address. For keyed address count seven words. Minimum 
advertisements, $3.00 per insertion. Rates for bold face advertise- 
ments, $6.00 per inch. Address all advertisements to Classified 
DOMESTIC ENGINEERING, 
Prairie Ave., Chicago 16, Illinois. All Classified Advertisements 
are payable in advance! Closing Date: Fifteenth ef month pre- 


ALL COPy IS SUBJECT TO THE APPROVAL OF THE PUBLISHER 


1801 











SITUATIONS WANTED 


REPRESENTATIVES WANTED 





SALESMAN: 18 YEARS EXPERIENCE 
wholesale and retail heating and 
plumbing. Figure wet and dry heat, 
water systems, kitchen design. Present- 
ly employed. Prefer manufacturer rep- 
resentation Reside Hudson Valley, 
New York area. Address Key 484-D, 
“DOMESTIC ENGINEERING,” 1801 
Prairie Ave., Chicago 16, Illinois 


MANAGEMENT 


Have complete experience in inventory 
control, sales and management of either 
wholesaler or manufacturer. Am now 
sales manager of national manufacturer. 
Want position with opportunity. Ad- 
dress Key 511-D, “DOMESTIC ENGI- 
NEERING,” 1801 Prairie Ave., Chicago 
16, Illinois. 





REPRESENTATIVES WANTED 





REPRESENTATIVES WANTED: 

Well established manufacturer of first 
class line of tubular goods has openings 
in following territories for experienced 
representation: North Texas, Oklahoma 
and Arkansas. Missouri, Kansas, Iowa 
& Southern Illinois. Minnesota, North 
& South Dakota, Nebraska Address 
Key 505-D, “DOMESTIC ENGINEER- 
ING,” 1801 Prairie Ave., Chicago 16, 
Illinois. 


MANUFACTURER'S AGENT 


For complete line of plumbing fixtures 
and heating products. List lines now 
handled, territory covered. Address 
Key 502-D, “DOMESTIC ENGINEER- 
ING,” 1801 Prairie Ave. Chicago 16, 
Illinois. 


IMPROVED DESIGN 


(operates on pressure differential) 


AUTOMATIC TRAP PRIMER 


Engineered to meet requirements of all 
plumbing codes. Increased demand war- 
rants national distribution. Exclusive 
territories available. E & S VALVE, 
INC., P. O. Box 2001, Oakland 4, Cali- 


fornia. 


TERRIFIC COMMISSIONS 
PAID TO 


manufacturers’ representatives covering 
plumbing—heating—oil burner jobbers. 
Sure-fire, unique methods of sales on 
complete line of plumbing—heating—oil 
burner specialty tools. 


In support, heavy sales promotion 


worked out. 


Only exertion is to cover accounts 


repeatedly. 

Individuals needed to cover following 
territories: Illinois, Ohio, Michigan, In- 
diana. Other areas available. Address 
Key 514-D, “DOMESTIC ENGINEER. 
ING,” 1801 Prairie Ave., Chicago 16, 


Illinois. 


WELL ESTABLISHED MANU FACTUR- 

er of nationally advertised building 
drainage products needs additional 
proven manufacturers’ representatives to 
cover exclusive territories in the follow- 
jAng areas: Buffalo and western New 
York State, Philadelphia and Pennsyl- 
vania, Washington, D. C., and Maryland, 
soston and New England States. Should 
have good contacts with architect-en- 
gineers, wholesale jobbers and plumb- 
ing contractors. Advertising to all seg- 
ments of the construction industry, and 
modernized sales tools of every de- 
scription are available to make this line 
a volume potential for you. Write fully 
in confidence. Address Key 515-D, “DO- 
MESTIC ENGINEERING,” 1801 Prairie 
Ave., Chicago 16, Illinois. 


SALES ORGANIZATION 
WANTED 


to give sectional coverage for new line 
of Italian chrome faucets and valves. 
Solid competitive advantage. Write: 
ALSCAP, INC., 140 Fifth Ave., New 
York 11, New York. 


REPRESENTATIVES WANTED: NA- 

tionally known manufacturer of tu- 
bular brass goods seeks experienced 
representation in: Georgia and Florida. 
Tennessee, Alabama, Mississippi and 
Louisiana. Address Key 506-D, “DO- 
MESTIC ENGINEERING,” 1801 Prairie 
Ave., Chicago 16, Illinois. 


DomESTIC ENGINEERING, FEBRUARY 1958 | 





These 


illustrations show our 


NEW Nos. 50 and 51 Float Valves. 
They come equipped with Non-Cor- 
rosion Nylon Seat and Nylon 
Plunger. A semi-elevated valve— 
can be equipped with long shank 
as well as Douglas shank. The No. 
51 is equipped with Adjusting Top 
Screw so flow of water can be re- 


duced and silenced. 


Packed in individual box with rod and refill 


No. 51 Float Valve with Non- 
Corrosion Nylon Seat and 
Nylon Plunger. A_ semi-ele- 
vated valve—can be equipped 
with long shank as weil as 
Douglas shank. Flow of water 


No. 50 Float Valve with Non- 
Corrosion Nylon Seat and 
Nylon Plunger. A _ semi-ele- 
vated valve—can be ee 
with long shank as well as 
Douglas shank. Furnished with 


can be reduced and silenced 
by Adjusting Top Screw. Fur- ree Gas Coe 
nished with rod and refill. 

Emblem of 


The Tradition 


of Craftsmanshi 
in QUALITY FITTINGS 25°... 


ame Product Policy 
Individual security INSURES FREEDOM and LIBERTY. Social Security leads 


to Regimentation and LOSS OF LIBERTY. 
It’s a privilege to live in a Republic. Only God can help the people who live in 


Democracies. 
a 
tKe, 4 pegoce. 
President 


THE INDIANA BRASS CO.,, Inc. 


FRANKFORT INDIANA 
“MANUFACTURERS OF PLUMBERS BRASS GOODS” 
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REPRESENTATIVES WANTED 
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REPRESENTATIVES WANTED: MAN- 

ufacturer, now selling direct, desires 
in many territories commission repre- 
sentatives who sell direct. Ours is a 
complete line of plumbing cast and 
tubular brass goods and brass acces- 
sories, competitively priced. Sales to be 
made through rated plumbing & heating 
sontractors, large hardware stores, lum- 
ber yards, farm and home stores. Por- 
tion of traveling car expense allowed. 
State actual territory covered actively 
and all details. Confidential. Address 
Key 516-D, “DOMESTIC ENGINEER- 
ING,” 1801 Prairie Ave., Chicago 16, 
Illinois. 





AGENTS WANTED 


Manufacturer of nationally advertised 
and nationally accepted complete line of 
heat exchange equipment and tanks 
seeks top-rate manufacturer’s agents in 
the following territories: Chicago, 
Cleveland, St. Louis and Albany. Ad- 
dress Key 497-D, “DOMESTIC ENGI- 
NEERING,” 1801 Prairie Ave., Chicago 
16, Illinois. 
MANUFACTURERS’ REPRESENTA- 
tives wanted for Aldrich Heat Pak 
residential and industrial steel boller 
burner units and hot water heaters— 
oil and gas. Distributed nationally 
through jobbers. Furnish analifications, 
coverage and list other lines. ALD- 
RICH COMPANY, Wyoming, Illinois. 


REPRESENTATIVES WANTED 


to sell old established line of electric 
drinking water coolers to plumbing and 
heating wholesalers. Address Key 495-D, 
“DOMESTIC ENGINEERING,” 1801 


Prairie Ave., Chicago 16, Illinois. 


IBR RATED BASEBOARD AND CON- 

vector manufacturer, aggressive and 
growing concern, desires experienced 
manufacturers’ representative with fol- 
lowing. Exclusive territory. quality line 
and competitive prices. Excellent op- 
portunity. Address Key 513-D, “DO- 
MESTIC ENGINEFRING,” 1801 Prairie 
Ave., Chicago 16, Illinois. 


ATTENTION 


Manufacturer’s agents calling direct on 
plumbing contractors. Sell the Swain- 
Way Fabricator for assembling soil 
pipe and fittings on the job. Many de- 
sirable territories available. Write to: 


D. L. SWAIN, Route 2, Seville, Ohio. 


REPRFSENTATIVES WANTED: NA- 

tionally advertised manufacturer 
seeking representatives to sell complete 
line of bathroom vanities to kitchen 
specialists—builders, tile distributors, 
replacement stores, lumber dealers. Ad- 
dress Kev 486-D. “DOMESTIC EN- 
GINEBRING.” 1801 Prairie Ave., Chi- 
cago 16, Tilinois. 


AGGRESSIVE 


revresentatives wanted for MEL-O- 
FLO JET-AERATORS. and related 
products for: Illinois, Indiana, Ohio, 
Missouri. and Upstate New York. Ware- 
house heloful but not essential. MEL- 
ARD MANUFACTURING CORP.., 432 
Austin Place, New York 55, New York. 
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MANUFACTURER'S REPRESENTA- 

tives known to the best trade desired 
for quality plumbing and mill supply 
and industrial speciaities now being 
sold to quality trade. Repeat items, ex- 
cellent commissions, exclusive terri- 
tories open. Write full details in con- 
fidence. Box. DE 1799, 125 W. 41 St., 
New York, New York. 





ED 


MANUFACTURERS’ REPRESENTA- 

tive wanted. Quality line of magne- 
sium rods needs representation in 
several good territories. Protected ter- 
ritories and good commission. Address 
Kev 477-D, “DOMESTIC ENGINEER- 
tl 1801 Prairie Ave., Chicago 16, 
llinois. 


MANUFACTURERS’ 
REPRESENTATIVE 


AAA-1 manufacturer of competitive 
steel shower stall line seeks represen- 
tation. Top commission. Send resume 
Ist letter. Address Key 422-D, “DO- 
MESTIC ENGINEERING,” 1801 Prai- 
rie Ave., Chicago 16, Illinois. 








EXCLUSIVE PROTECTED TERRITO- 
ries open for nationally distributed 
unique washer replacement plumbing 
specialty item packaged for sale to 
plumbing supply houses, hardware dis- 
tributors and retailers. Unique demon- 
stration sells & out of 10 on first call. 
Address Key 509-D, “DOMESTIC ENGI- 
NEERING,” 1801 Prairie Ave., Chicago 
16, Tilinois. 


REPRESENTATIVES WANTED IN EX- 

clusive territories to represent man- 
ufacturer of school room unit ventila- 
tors, fin tube radiation and baseboard. 
A terrific opportunity for aggressive 
sales engineers. Only hard workers 
need anply Address Key 510-D, “DO- 
MESTIC ENGINEFRING,” 1801 Prairie 
Ave., Chicago 16, Tllinois 





LINES WANTED 





NEW REPRESENTATIVE 
SOUTHERN STATES 


coverage. For many years executive 
of large wholesaler of plumbing, heat- 
ing and refrigeration supplies. W. M. 
McKINNEY, 230 Deloach, Memphis 


11, Tennessee. 





PLUMBING-PIPING-TOOLS. SOUTH- 

ern California, Arizona, Southern Ne- 
vada. Sales to jobbers, wholesalers, and 
OEM’s. Warehousing. THOMAS £&. 
MORSE, 4937 Malta Street, Los Angeles 
42, California. 


MANUFACTURERS’ AGENT 


Established over 20 years desires an 
additional line. Intensive coverage 
of Kansas —Mi i—Southern Illinois. 
Have wide acceptance plumbing and 
hardware jobbers. Address Key 498-D, 
“DOMESTIC ENGINEERING,” 1801 
Prairie Ave., Chicago 16, Illinois. 














FOR ADDITIONAL CLASSIFIED 
ADVERTISEMENTS 
SEE PAGES 194 AND 198 

















SEEKING ADDITIONAL LINES 


Chicago manufacturer’s agency with 
complete warehouse facilities seeking 
manufacturers who want large move- 
ment of their products. Concentrating 
on plumbing supply houses in five mid- 
western states. If you want the job 


done properly with young aggressive 
organization. Address Key 413-D, “DO- 
MESTIC ENGINEERING,” 1801 Prai- 


rie Ave., Chicago 16, Illinois. 





TWO YOUNG, AGGRESSIVE MASTER 

plumbers with a combined experience 
of 20 years In a highly successful con- 
tracting and merchandising operation 
desire quality specialized line to pro- 
mote to others in plumbing, heating or 
building trades, in the lower Michigan 
area Capable of setting up mer- 
chandising, advertising and training 
program. We can represent or stock 
and distribute. Past success as mer- 
chandising plumbers commands tre- 
mendous respect among the trade. If 
your product is good, we will doa job 
for you. Address Key 485-D, “DOMES- 
TIC ENGINEERING,” 1801 Prairie Ave 
Chicago 16, Illinois. 


TOP REPRESENTATION 
AVAILABLE 


in the states of New York and New 
Jersey for the following plumbing and 
heating items: Toilet seats, valves, steel 
pipe and sweat fittings. We travel five 
men in this area and have excellent 
warehouse facilities. Please send details. 
Address Key 480-D, “DOMESTIC 
ENGINEERING,” 1801 Prairie Ave., 
Chicago 16, Illinois. 








IS YOUR PRODUCT RECEIVING THE 

attention it deserves in the vital 
eastern Pennsylvania, southern New 
Jersey, and Delaware market? Young, 
aggressive manufacturers’ agency seeks 
additional line of a jobber and spsc‘'fi- 
eation nature. Valuable contacts with 
plumbing wholesalers, contractors, 
leading architects, and mechanical en- 
gineers. Regular contacts with all 
phases of the industry. Address Key 
475-D, “DOMESTIC ENGINEFRING,” 
1801 Prairie Ave., Chicago 16, Tllinois 


NEW YORK STATE 


We have just expanded our warehouse 
and are ready to handle additional lines. 
We are a well known productive manu- 
facturer’s sales organization serving the 
plumbing and heating wholesalers of 
New York State. Railroad and trucking 
facilities available. Address Key 457-D, 
“DOMESTIC ENGINEERING,” 1801 
Prairie Ave., Chicago 16, Illinois. 


NEW ENGLAND STATES 


Top caliber representative personnally 
calling regularly on all responsible, pro- 
gressive, recognized plumbing and heat- 
ing wholesalers in New England needs 
another major quality line. Has only 
one now, tops in its field and firmly es- 
tablished. Minor lines at bare minimum. 
Address Key 512-D, “DOMESTIC EN- 
GINEERING,” 1801 Prairie Ave., Chi- 
cago 16, Illinois. 








Domestic ENGINEERING, Fesruary 1958 





CUT COSTS... 
op fryoe dltuage operand / 


stocks. You avoid handling, insurance and tax 
expense. 


Your Republic Pipe Distributor can help you 
take a giant step in cutting costs and increasing 
profits on steel pipe system installations. His 
complete stock of steel pipe enables you to re- 
duce, or eliminate entirely, your own inventory. 

The result is immediate and continuing cost 
savings. 

For example, you regain valuable space now 
allotted to pipe storage. You free manpower and 
equipment. You unfreeze dollars tied up in 


All of these overhead items can be reassigned 
to productive operations, to help you increase 
profit. 

It will pay you to check all of the advantages 
your Republic Pipe Distributor delivers as a 
regular supplier of your steel pipe needs. Con- 
tact him, today. You'll be gratified at his prompt 
service. 


CALL YOUR LOCAL REPUBLIC DISTRIBUTOR FOR QUICK DELIVERY OF STEEL PIPE 


REPUBLIC Steel Pipe & 















TISEMENTS 








LINES WANTED 





LINES WANTED 





FOR SALE 





BOSTON 


manufacturers’ representative with long 
successful experience selling to New 
England plumbing and heating supply 
jobbers, can give personal aggressive 
representatio nto additional quality line. 
Address Key 507-D, “DOMESTIC EN- 
GINEERING,” 1801 Prairie Ave., Chi- 
cago 16, Illinois. 
CAN GIVE TOP REPRESENTATION IN 
metropolitan New York area. Heavy 
background in wholesaling and manu- 
facturing sales in plumbing and heat- 
ing. Will consider proposition to devote 
my full time to one line. Address Key 
430-D, “DOMESTIC ENGINEERING,” 
1801 Prairie Ave., Chicago 16, Illinois 


ADDITIONAL LINE WANTED 


Experienced manufacturers’ agency 
wants one more high quality line in 
plumbing and heating field. Headquar- 
ters Phoenix, covering Arizona, New 
Mexico, western Texas and southern 
Nevada. Address Key 448-D, “DOMES- 
TIC ENGINEERING,” 1801 Prairie 
Ave., Chicago 16, Illinois. 


YOUNG, ESTABLISHED REPRESENT- 

ative interested in one good volume 
line for Illinois & Wisconsin. Sales 
satisfaction guarantee. Address Key 
491-D, “DOMESTIC ENGINEERING,” 
1801 Prairie Ave., Chicago 16, Dlinois. 


L. C. FOOTE 


221 Hurlburt Rd., 
Syracuse 3, N. Y. 


Wholesale Jobbers Only 
New York State 


MANUFACTURERS’ REPRESENTA- 


tive 12 years experience selling to 
plumbing and heating wholesalers in 
Ohio. Excellent following. Desires one 
additional line. Address Key 489-D, 
“DOMESTIC ENGINEERING,” 1801 


Prairie Ave., Chicago 16, Illinois. 


~ SEEKING MAJOR LINE 


Well established agents with 10 years 
experience selling the jobber in western 
Pennsylvania and West Virginia, desire 
additional line. We travel 2 men. Ad- 
dress Key 496-D, “DOMESTIC ENGI- 
NEERING,” 1801 Prairie Ave., Chicago 
16, Illinois. 


MR. MANUFACTURER 

For outstanding’ representation § in 
northern New Jersey area contact the 
New Jersey Sales Representatives As- 
sociation (a five year old organization 
of 33 leading independent sales repre- 
sentative agencies distributing plumb- 
ing, heating and industrial supplies ex- 
clusively to wholesalers). A complete 
list of member firms can be obtained by 
writing: Secretary—1334C Sperber Road 
—Fair Lawn, New Jersey. 
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NORMAN WILSON COMPANY, ESTAB- 

lished in 1948. Calling on jobbers in 
Kansas, Nebraska, Oklahoma, Arkan- 
sas, and Western Missouri for manufac- 
turers 2560 Holmes, Kansas City, Mo 


THE SCHUTZE SALES CO. 


1999 North Snelling Ave., 
St. Paul 13, Minn. 


Manufacturers Agency Selling 
Important Mid-Northwestern Jobbers 


NORTHERN OHIO 
WESTERN PENNSYLVANIA 
Carrying limited number of lines, 10 
years plumbing sales experience, 3 years 
agent, selling leading jobbers. Resume, 
references, etc. available. Address Key 
508-D, “DOMESTIC ENGINEERING,” 
1801 Prairie Ave., Chicago 16, Illinois. 


ENTIRE STATE OF OHIO 
M. M. MATHES & SON 


3494 Lee Road 
Shaker Heights 20, Ohio 


Serving the plumbing wholesaler 


KANSAS CITY, ST TRADE 


LOUIS. 
with wholesalers. Well established 
agent. Consultation invited. Address 
Key 423-D, “DOMESTIC ENGINEER- 
ING,” 1801 Prairie Ave., Chicago 16, 


Illinois. 


MANUFACTURERS' 


representative with long successful ex- 
perience selling to the plumbing, heat- 
ing and hardware jobbers in metropol- 
itan Chicago, northern Indiana and Wis- 
consin can give personal aggressive rep- 
resentation to additional quality line. 
Address Key 494-D, “DOMESTIC EN- 
GINEERING,” 1801 Prairie Ave., Chi- 


cago 16, Illinois. 





BUSINESS OPPORTUNITIES 





PATENTED WATER SERVICE LINE 
pipe cleaner requires developing, fi- 
nancing and marketing Only Known 


machine for this class work, in cleaning 








and increasing water pressure. Or will 
sell outright or royalty R. A. POE- 
KERT, 3141 McRoberts Road, Pitts 
burgh 34, Pennsylvania. 

FOR SALE: WELL KNOWN DO IT 


yourself plumbing and heating busi- 
ness established 15 years—low over- 
head on a main arterial downtown 
100,000 per year, wheclesale and retail, 


owner retiring, 15,000 Sq. foot show- 
room, stockroom and yard located in 
the Pacific Northwest. Address Key 
193-D, “DOMESTIC ENGINEERING,” 


1891 Prairie Ave., Chicago 16, Illinois 





FOR SALE: SMALL HEATING AND 

air conditioning business, well equip- 
ped with sheet metal tools, large 
customer list. Located in small town 
in central Michigan on main U.S. high- 
way Address Key 492-D, “DOMESTIC 
ENGINEERING,” 1801 Prairie Ave., 
Chicago 16, Dlinois 


PLUMBING AND HEATING BUSINESS, 

established 1926, in rapidly developing 
area. Large well equipped show room, 
stock room and warehouse. Minimum 
investment required, Property for rent 
or sale. Owner retiring. Address Key 
517-D, “DOMESTIC ENGINEERING,” 
1801 Prairie Ave., Chicago 16, Illinois 





MISCELLANEOUS 





DOUBLE YOUR INCOME FROM YOUR 

newspaper advertising by using our 
low-cost cartoons on plumbing, heating 
and air conditioning For free proofs 
write to: LILLY CARTOON SERVICE, 
Box 167, Long Beach, California. 


STEEL PIPE 
All 


Sizes 


All 
Specs 


Mechanical and Pressure Tubing 
VALVES and FITTINGS 
CARBON—CARBON MOLY 
CHROME MOLY—STAINLESS 
LARGE OD—HEAVY WALL 
ODD SIZES & SPECS 


MIDCONTINENT 
TUBE SERVICE, INC. 


2120 Lee St., Evanston, III. 
DAvis 8-4030 
Teletype 2276 Evanston, IIl. 


Use These Pages to Get 
What You Want 


Are you looking for a competent em- 
ployee? 
Do yeu 
tions ? 
Do you have a patent for sale? 
Do you wish to buy or sell a plumbing 
and heating business ? 
Are you a manufacturers’ representa- 
tive seeking additional lines? 
Are you a manufacturer seeking ad- 
ditional representation ? 
Your advertisements, under the proper 
classification in these pages, will put 
you in touch with the people you desire 
to reach. 
The cost for light-faced advertisements 
is only 15 cents a word and the mini- 
mum advertisement is only $3.00 per 
insertion. 

$6.00 


contemplate changing posi- 


Bold-faced advertisements are 
per inch. Address your advertisements 
to Classified Advertising Department, 
DOMESTIC ENGINEERING, 1801 


Prairie Avenue, Chicago 16, Illinois. 





FOR ADDITIONAL CLASSIFIED 
ADVERTISEMENTS 
SEE PAGES 194 AND 196 
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HOME BUILDERS AND SUPPLIERS! 


Here’s a powerful “assist” to help your sales 


entry blank 


is bound right into 
January issues of 
3 great Meredith 
idea books 


eeeand page 13 sends customers 
right to your door! 


Imagine! Three of the most influential prime movers in the home build- 
ing and improvement field are putting sales material right into your 
customers’ hands, so they can get started immediately! This $125,000 
contest is going to be the building industry’s major effort in 1958, and 
no one knows the need for such a promotion better than home improve- 
ment suppliers and lending agencies! 

This is your program, designed by your own industry, to help your busi- 
ness. Tie-in with it and give it your full support, because you will gain 
increased profits in the long run. Get hold of an entry blank yourself, 
and see what a good job page 13 does of building traffic for you and 
sending you “hot” prospects. 


Display this seal—the sign of Contest Headquarters—so cus- 
tomers can recognize you as a contest authority. For further in- 
formation contact: The Home Improvement Council, 2 East 54th 

« Street, New York 22, New York. Phone: PLaza 1-7178, Don 
Moore, Executive Director. 


MEREDITH OF DES MOINES 


—America’s biggest publisher of ideas 
Annual Sales: 250,000 for today’s living and tomorrow’s plans 
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Sturdy wood cabinet has loads of storage space. Non- 
warping doors with enamel finish—magnetic catches. 
Comes in neutral beige color. Lavatory rim at 31” or 
34” heights with 12” or 15” legs that have adjustable 
leveling tips. 






with one-piece counter top and exclusive 
“custom” look by American-Standard 


The exclusive Gracelyn cabinet-lavatory with one-piece 
counter top will help you to build modernization sales 
by glamorizing bathrooms with a “custom” look at a mod- 
erate price. The glistening, modern lavatory is 18” wide, 
comes in three lengths, 32”, 36’ and 42”—a size for any 
job. The wide, one-piece counter tops for toiletries are so 
easy to clean . . . no dirt-catching seams. Has roomy bowl 
with twin front-corner overflows. Counters are gently 
pitched to the bowl for quick, easy drainage—a real cus- 
tomer-pleasing feature. Graceful, sloping panel takes either 
Monogram or Quality fittings. In white and eight popular 
American-Standard colors—oflers you biggest sales oppor- 
tunities for the coming year. 


CALL your distributor now, or write: AMERICAN-STANDARD, PLUMBING 
AND HEATING Division, 40 W. 40th St., New York 18, N. Y. 


Amunican - Standard and “Standard” are trademarks of American Radiator and Standard Sanitary Corp 






American-Standard 


PLUMBING AND HEATING DIVISION 
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PRECISION QUALITY 


from foundry to finished fitting - modern 
inspection methods insure the quality of 


GRINNELL PIPE FITTINGS 





Alignment Gauging for 
Dimensional Accuracy 


For instance, for malleable fittings, labo- 
ratory technicians make an hourly chem- 
ical analysis of foundry metal to insure 
uniform, high quality. Daily tests by 
photo-micrograph reveal metal structures. 
Sample bars from each melt are subjected 
to tensile strength tests. Grinnell quality 
control also includes alignment tests, pres- 
sure tests, thread gauging and comparator 
checks on the accuracy of threads and 
chamfer, in addition to visual inspection. 


To make fittings the safest, strongest link 
in your piping system . . . choose from 
the wide Grinnell line of cast iron and 
malleable iron fittings; also bronze-to- 
iron unions. Look for the raised “G” when 
you buy. 








When you specify Grinnell Pipe Fit- 
tings, you ore sure of : 


® High quality metal, free from 
sand holes and wall leaks 


@ Uniform wall thickness—no weak 
spots 


@ Clean inside surface for smooth 
flow 


@ Substantial flat band for sure pipe 
wrench grip 


@ Dimensional accuracy 
@ Precision threads for easy run- 
ning-up and tight joints 


@ Proper chomfer for easy starting 
and protection of first thread 








Grinnell Company, Inc., Providence, Rhode Island ° Coast-to-Coast Network of Branch Warehouses and Distributors 





Manufacturer of: pipe fittings * welding fittings * forged steel flanges * steel nipples * engineered pipe hangers and supports 
Thermolier unit heaters * Grinnell-Saunders diaphragm valves * prefabricated piping * Grinnell automatic fire protection systems 
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DAVE SCORES AGAIN! 


HERE'S THE BIG NEWS...| PROMISED 
YOU... CORALWARE NOW OFFERS YOU 


TOP QUALITY 
- STAINLESS STEEL 
SINKS 


...ONE OR A HUNDRED!* 






















Kyou can combine stainless 
steel and porcelain enamel 
orders to secure freight 
allowance. 


BEAUTIES! 


Top quality nickel-bear- 
ing stainless steel—4- 
hole ledge type, satin 
brush finish. 


No, S-2124-L4. 24" x 21" x7" 
No. $-2132-L4. 32” x 21" x 7" 


CORALWARE 
"Satin Regal’ No. S-2124-L4 


FAST DELIVERY 


from stocking warehouse 
e 


ORDER NOW 


— prices can’t go any- 
place but up! 






CORALWARE 
“Satin Regal’’ No. 2132-L4 


CORALWARE 


MANUFACTURING COMPANY 
2401 South Kolin Ave., Chicago 23, Illinois 


PHONE ME 


—collect, of course 
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| ™vith BONDIITE-BEAD™ 
PATENT PENDING 
~ | o gan. 


the new well cap 
made to well drillers’ 
own specifications 


: ‘ The drop pipes slide through easily. 
: / Smooth outside surfaces fit the well 
4 casing. Rounded edges, that are safe 
to handle and easier to use, prevent 
breakage. 
D E S | G N E D B Y W E L L D é | L L E ~ S EACH PART is tumblasted and in- 
This improved well cap answers the well driller’s 7 — agar tbe pus tee A 
: no cracks to allow leaks, no chance 
demand for a cap that fits easily and seals tight Sor beeskage on the job. 
every time. No time wasted in assembly or in 
fitting pipes into well casing. 


FINISHED IN RED ENAMEL, each CAP- 
TITE cap is carefully assembled 
and inspected before packing. Sizes 
are moulded into the various parts 
including the Bondtite—Bead gas- 
ket to assure correct assembly. 


Only CAP-TITE has the new BONDTITE - BEAD 
to assure positive sanitary seal 
Fast installation plus assured long life make CAP-TITE the 


answer to every well driller’s problem. This cap is easy to 
fit on the job every time, thanks to careful machining of 
each part and clearly-marked sizes of pipe holes and casing. 
No wasted effort to juggle or fight the seal into place. The 
Bondtite—Bead gasket assures a water-tight seal. This 
weather and water-resistant seal of special rubber lasts in- 
definitely, provides safe, sanitary use. 


ASK YOUR WHOLESALER FOR CAPTITE WELL CAPS 


to be sure of easy installation and positive sanitary seal on 
every well. 


PRODUCERS OF QUALITY FITTINGS FOR MORE THAN 30 YEARS 


SOLD ONLY 
THROUGH RECOGNIZED 


ans = REDUCERS = WELL POINTS~ CAPADA 


This new-type rubber gasket with Bondtite—Bead makes 
a positive seal. It is a special compound designed for 
maximum resistance to weather, water or aging. The 
bead on the outside adds pliability that makes a water- 
tight seal against the casing, fills in all irregular surfaces 
like weld ridges, pits or rough spots. Even seals perfectly 
if pipe is out-of-round or bent. The beads on the inside 
surfaces seal the drop pipes the same way. 


EVERY PART of the CAP-TITE is pre- 
cision machined for perfect align- 
ment. This reduces assembly time. 


VENT HOLE is tapped for 14” pipe 
which allows use of depth gauge for 
checking water level without re- 
moving well cap. 


SAFETY WIRED to prevent loss of 
parts, cannot be sheered. 


CAPITOL 


MFG. & SUPPLY CO. 





BUSHINGS — PLUGS — C COLUMBUS, OHIO 
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Nobody does . . . nobody wants to pinch pennies on any device his life or 
property depends on. 
Use this basic fact to drive home McDonnell quality. If a boiler owner 
wants to buy a cheap safety control, just ask him if he would buy a cheap 
parachute. Then, when he gasps, give him this clincher: “You may need a 
safety control only once, but when you need it bad you need it GOOD!” 
One thing is certain: there is no such thing as absolute safety; only 
people selling cheap safety devices claim it... BUT— 
McDonnell Water Level Controls do come closer to the goal of absolute safety than any others 
. . . because they offer the greater dependability that results from better design carried 
out in quality construction. 
It’s easy to sell something you believe in. It’s easy to point out quality you know so 
well in equipment you know so well. Some of the popular McDonnell products are illustrated 
here . . . all of them in the new and better Condensed Catalog. 


M‘SDonnell & Miller, Inc. 3500 N. Spaulding Ave., Chicago 18, Ill. 


No. 51-2 Feeder and Cut-off Com- 
bination — for boilers of medium 
size, pressures to 35 psi. — both 
steam and hot water. Other types 
for different sizes and pressures. 


MCDONNELL 


No. 157 Pump Control, Cut-off and 
Alarm Switch —for boilers up to 
150 psi. Integral woter column has 
tappings for steam trim. Also with- 
out water column body (No. 150). 


No. 69 Built-in Low Water Cut-off 
— Fits right in tappings provided by 
most steam boiler manufacturers. 
McDonnell offers the most complete 
line of “Built-ins’’ available. 


230 Series Btu-rated Pressure Re- 
lief Valves— for hot water space 
heating boilers. Complies with ASME 
Boiler Code in every way; rated 
and certified by National Board 


Doiler Valea Level Coitiole 





